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ABSTRACT

This research is an experimental study to compare the effectiveness of
Facebook Ads on making prospects interested in products : A case study of sticker
labeling machine for B2B business under JITT Inventing Co., Ltd. The researcher
determined the scope of the research by experimenting with real advertising on the
Facebook Ads platform by selecting the Lead Generation objectives. The experiment
was conducted on 2 target groups, a group of business owners and a group of
people working in the packaging line in 3 periods of experimenting.

During the first period, the results showed that Video ad formats deliver
better results for both audiences. While in the second period, 30 days from the first
period, video ads still performed better among the business owners. Image ads, on
the other hand, performed better in the group of people working in the packaging
line. In the third period, the ad fields were added to the higher intent lead forms to
compare the results along with increasing the daily budget including increasing the
duration from 7 to 14 days. As a result, image ads continue to deliver better results
among groups of people working in the packaging line. The overall result rate
decreased for both target groups. However, the target customer information obtained
from the advertisement after contacting was found that the information from the
third period is more likely to be customers compared to the first two trials, showing

that both video and image ad formats can attract different audiences. Moreover



adjusting the filling form, although the overall number of results is less. But there is

an opportunity to get more quality information about the prospects.

Keywords: Lead Generation, Facebook Ads, B2B Business, Sticker Labeling Machine
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Cost per 1,000 Impressions (CPM) 31884 AUNUIINNITILARNITUANING
1,000 ass

Cost per 1,000 People Reached vangfis AuyuaINN1slaiuansaniIsinga

naudmung 1,000 AU
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Msaunsnaz ATeRAsedunsAnwiUieuiieulsyanirasuuuunslaman
vuwaswefaln (Facebook Ads) iliiAneuauladud nsdifinw 1a3eadin
afnnesdmiugiia 828 neliuiem wlefif Bunufs $190 nenansdieinis sads
NATENUNAWINA o) FIT8LAVUmULINARLAE G ANe 9 Arertadged

2.1 LLu’JﬁmL.LawqwjL?imﬁumi?iamimimamﬁ"fﬁ% (Digital Marketing
Communication)

2.2 LLmﬁmLLazwqaﬂiimwsﬁmﬁu%%a{]ﬂ%’Ejmiwﬁmluszﬁumﬁﬂiqiﬁﬂ

2.3 uuAnuasnguijiieafunisdeasnsnainedgsia B2B (Business to
Business Marketing Communication)

2.4 mnfnuayeazdoaiieafunislavaniuunanwesumiudn (Facebook Ads)

2.5 wunfaigfiunagnsnisnatauutemisesulatdmiugsna B2B

2.6 SeazdenNeItuAToFAaRNLINETAIMIUTINY B2B

2.1 uudAnuasngufieafunisaeaIsnIsnainadvia (Digital Marketing
Communication)
nsdeansnismannpaialudiunilwesnisdeansnisnaindiiunumadgluga
Hagtudadimnuaenndesiunginssuduslaafiudsuutadly damans wna (2558) levin
msenssgaiaiesiionisdeansmsnaaditesldiul fnanvianeysziam L

2.1.1 manamunsfudenauuiuled (Google Search) fansviliiules
Usngeglusansaumndeyavdaannlddidesnisaduirissilefum liddhenisi
Search Engine Optimization (SEQ) %38 Search Engine Marketing (SEM)

2.1.2 m3nmmEhuedeviedsnuooulay (Social Media Network) Aon1siteans
manandetydfuanssiuluitazedetnefieiauaidomiifsgaauaulann
nautimnsuanfnujduiussenisiududeluedoteiu 4 wu wedn vinmes
Buanunsy s

2.1.3 wunueiiiules (Web Banner) fio fiuflawanuudiulsfludnvasdifiguie
fomnuiifedestuaudviouinisdu 4 efsgaauaulannngutmueauiiliiie

AsAANTMLUULaS U BN I ANwTwaz B unLNuLRY



2.1.4 Msna1ndia (Email Marketing) Aawn3asiion1sdeansitldanvane
Sidnvsetindidudonansseninafiansuazgnilaenss dagtumanegsiadeslinisnain
duwalumsdemsnsnaiauuuiemzyaaaiiiotiausdudviouinisldegmsanuaiy
posnsvengulvany warsnwanuduiusiussezeilan

yndoyaaanvesdinnuimugsnssunedidnvseling (2564) wse ETDA seyd
Facebook daidutasmansuszmduiusiliunnuiey sauddinislddneanionises 9
Hudndhusnniigailewiouiuunane sueeulavdu q Jeanudndufiazdouifauay

Mo NLINUNTFRENININAINATA NI UL

2.2 wuaRanginssunsanauladedadenisndnluseiuasdnsgsia
ANEIUNEINUNGRANTINNTYOUDIBIANTTINRAIN Webster & Wind (1972) Siag3n

N3EUIUNTFOAUAINTOUTNIT N15TUNUTEEY WazlaannIAeNneds 9 SuAIT8IiUAT
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AuAn saudwrasdadusfesrnsnlainisneasiegiaunianisandudeensevinie i
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1 Srunungugnéiimng suisniiandldaeduduieuing Ldwolud

1) msdudion (Complexity) Mitevesesdnsgsiaasiinududouniins
sinauladerasiuilna ilesndesmsgiudnduladudwnumnnni sudinaulade
maHavioosrau} lneiSsuiisunnvainvanstaduvesgsia aenndeafunuisediiy
11 (Pansari & Kumar, 2017)

2) seumsdaiie (Sales Cycle) sounsdsderasosdnagsiasinazuiuniiseu
msdsdeasiuilng o1aferaunusulssnuieudste 1wy wiesdnslumanndsdony
nsideuluszezennidumgulaauilan

3) yar1n159oAud (Deal Size) yarmsdiedudvasesdinsgsnaluusay
adasinazganinaudniineliuslnalnenssiityadlsinnn uiaunsadnauladeldvos
4) Iwunguanaiinang (Numbers of Leads) S1uiugnandmingves

(3 a a

paAnsgItalduleendt e ndwlngidumhevesnguuivm srsanguslaadudn
lnensentailugndnsedes Suns gamandng (2565) lalasuuwiAnifeaiudin “gn
Whne” 9anunauly thegrowthmaster.com laganunsafdenunuszAuAINIEAUAIL

aulala lneisunan “Prospect” GaimnuminglndlAgsiua1in “Leads” LAgsiLanmAei
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5) HeaneignAnuAUAIYMToUINS (Marketing Touchpoints) weAns sy

MsPevetesrnsgsiadndyainazldvedudmseusnis (Touchpoints) WudwuuINn

¥

AUslnaAlaense andieg1aty neuazdigainieing e1asuIINnImteyauuiuledviede
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danneaulall 1) ntuvitnisnsendeyatiiefnemununglidoyaiiuiiy 2) nasniu
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munugoamgnamtlianuaulaludalsaundaielviiiunssuiunsihnuaies
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a 1

Touchpoints d1AgyweseIRnsgsivneulanisualamiueid

YV YA = = o

AILLUIARLATY YIIRIIEAN IR AUBIN1SANY LN ANKATNERANTTUNIS
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nduladelladuniswanluszauesinsgsio Feesdudsslenilunuideduile
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2.3 uuIRAATNQuINEafUNHDE15N15AANAYDI5IAY B2B (Business to Business

Marketing Communication)
Tugadagtudieudnilvglinaiedivdedinmesulatiiuduiuvarsdilusietu

ns@nwLitevhaudlanssuiunsyinureanosusng 4 saufongAnssunisiday

o

Tunslazyaanieayinlig
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NWIANITO0DNLUULLEMIANY & iodoanslulaaztoiniuieln
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meaNLanIarensiaeauFedntesulaludagiu dlavanaunsarinig
doansmensmanalaeisunngudnefifidnyaziomeianzsunnisiuld Tasowy
og1sBedm3ugsia B2B Mgilavananinsaimundndenduvtsuiionafivulii vied
dulunsindulatodudwieuimanewhnisadasan welvigsiaanusathdeyayanad
auledudviousns Wiefieninnaiiu Lead iloluldusslovilumssniunisuely
Funoudaly

TuuneuFes “Lead Aoogls? manildfe nagnénisii Lead Generation”
(2563) aBUNBANNARY TSI AUTeyagnA 13 Lead Tilasmsneauds nguilnmned
fuulifuauleduduazuinsvesesdns Taeldnszuaunsifudeyanduiianula wiewnluvi
mavuiln (Nurturing) Tideyaiifuuselovidensdadulaiiewasuaauzanauiialals

Jugnivesgsialaluiign
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nanlagaguia NMsANYILLNAALITINSERANTNTNAINATAYeITINA B2B Jall
AwdATY wavanunsainluUszendldluaideaudls

2.4 wRauazTEazgangInunsiavacuuwanwasinedn (Facebook Ads)

£

Facebook feiuuname fuseulavifildnud o fdeyadld asounqus]
Tawananansadenngutmanedidents uazsansauuudmaaudildegwainuane
Tnganansnidoninguszasdiimanzaulafe 3 vemy loun

1) N133U3 (Awareness)
2) Msia1sadn (Consideration)
3) ABULIDITU (Conversion)

Tuemidded fdedaduladonlditanusrasd “nsmusudoyagné (Lead
Generation)” Sau{umilslumnangn1siiansan (Consideration) Liasarnwsnzauiuaud
945379 B2B agensdifinyn U 19leii Buruia St snnilan esanifududily
vnaAIesdnTnegaanvnsunsHan dalasdnlnaudinaglianansaUanisueldluviug
Jeddusoddtoyataula thndadeiieliteya suiineivaziBenselunends (Lead
Nurturing)

vennil AvidaLdugauiudnsumeilavanguuuy “msnusadoyagndn

(Lead Generation)” uuuwasnlesumeinifenszuiun1snsendayaiiayninginiga Breen

v
Yo a

(2022) aldguunenunadefivenisvilavaiuy Lead Generation vuladnlisiail

1) #nsenlyufedoanainuaunaiadu

Y & 10 < v a 6 =Y U U <@ 6 G =

Aiulawanlidnduseinainesnanueundinduluguivled visederian
selvaAviuAURNA (Landing Page) usianunsansendeyavuinanwasungdnlaluviui
FareantenanisdegnAiseninsduneulaluegned

2) anANURANAIAYIENTONTRYA

Poyarna o aggnnsenienliaami (Auto-filled) Hnsenanansaguneuna

3) wingAuldauuuansninu

Aldaumednalngldnuuulnsdwisiofe aunsvlnunndududu 1 ns

Id v v Y [

nsnanlugalagiuisdasdimnud Ay dududuiu 9 mvilawauuy Lead

Generation vigindiaiuidenimunziunisldauuuaunivivuegiwnn
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2) anduneunsyhuuuesuuuntiuuled

favanlisndudosniuauiang wievh Conversion Path ifisnfiu Litel¥
Iedoyadaulaogratu o mnelaulnsdw viedia udausaddedeyaldviuiionszuy
waatuvaunauadn

5) ihdsnguitmanedideanisle

favananunsafvunauaidinguitminedideanis Wy deyanis
Uszrnseans anuaule deganenlimans Wudu Jadunsdassuiunundonves

nauthumnglilndidesrnuduaswnniiganumannisves Contextual Marketing

= ] o

Fann1snaInaslinudIAyee 19N @0AARBIRUUNAINYBY aigna 191 (2564)
finandsmsvhmssanslugatiogiu Weyneudigua Privacy Wiamuddyduanandu
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ia‘ué'himslziﬁaﬂﬁ:hLﬂﬁwmaﬂuﬁ?uﬁaim szdahmsnaauuuilenu 4 fhulduntu Tena
UszaupnudnsataeBanntumulude %qnﬂﬂummiaﬁqmﬁﬁmmﬂé’fmuswuéfﬁmms
Tarwain (Ads Manager) iloasnanguithmanedideans uavannsaduaauaugydu

Toanluaunean

2.5 wuwaRnNgINUNagNsnIsRaInULYawseaulaldmiugsia B2B
a o s o v a = ] a
LWIAALSDINALNSNITNAINEIMTUTING B2B HAauansi1eangsiakuy B2C Tuyy

19 a o ~ = . I3 aa
GUENQﬂm?JENUiHVI 1UD991NN1TARNALUY B2C %138 Business to Consumer tUUNISUIITNNT

Y a ' a

dl s A A A Vg vy Y o s a &
visenagnsiienazgdumlvnuguilnalagnss vauessna B2B dullgnAmdungussie
moiu Tududumeradivilinagusnisnainuutomnsesulaldmsugsia B2B geuiiany
wanseiulueg
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onqug Asduna (2565) fidermasiunismainssuladlfineunssonsnenunad
v uleR academy.realsmart.co.th Tngnanfauwidn 5 Usens lunisyiinisaaiauu
Yosonulatdmiugsia 628 deil

1) myadresnulitianudndedio (Credibility)

nszvumsdinaulatefiAntuseminengussiadedu fhasdnaudeins
Msdndu 3 4o 1w 1) mnudetie vutesseeulay fhazdnduiuinisiiuledd
undefedalieuaiiounthuvesssia 2) Uszaunisal vuremneseulavindadulaain
sudne gnénesdnsiaglduins sy way 3) msuins vudesnseaulatazgainuasy

W38N15333604 1 Aauvanldusansiinnuiifnuuudemiesulauignitaunsansivdaey
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LﬁammawwLﬂumﬁa"]’amiﬁﬂmLs?mmaaqLﬁaLU%&JULﬁauﬂizﬁm%mammgmwu
mslavanuuuwanlesuimadn (Facebook Ads) ivilviAnauauladud nsdifnu Ledes
AnaRnnesdmiugsie 828 nelduin 1wlefifl Buiuia S Taedfnguavasdiiomnga
andlsianunanrlesumedn lemeandeaifeiusndeuisiseiselui

3.1 Usglanueenuivg

3.2 Uss1nsuasnaumIeeg

3.3 infeadlofiltlunuide

3.4 NMSNUTIUTINTOYE

3.5 Mylaseviveya

3.6 NMIINUKUTDLA

3.7 mawiauedeya

3.1 Uszlnnvaseuivy

Adedduanidedvnass (Experimental-Based Research Method) Tng/ld
\AseeilaNsiUSeUIEUUsEANEHNATRIT LUl BANAIBNITNAFDULUY A/B testing UU
wnannesungln (Facebook Ads) WiainusiuTindeyadnngudivaneass antulideya
My a ¢ 1% A g v YY) ¢ av ay =2 !
Alduniasgvimdaasy isliaanndesiuingUsrasrvesnuideifeansfnyirguiuy
nslawanuuulaaunsavilingudvanedinanuauladuduaglvideyanisinsesii
wuuvlasuruszuuveswnaaresuainlainnniinu lneliseasdenvesnulayannl

3.1.1 sUskuuvesdualawan fIdeidenldsuuuuinle (Video) Auguninuiuy
wunwes (Bannen) lumsiUSeuileudseavang DeFazio (2018) lakugindayariuunay

[ [ . = [ a ad ] o 1 1 6V IS

uuules komarketing.com 584n133nLn3eaIAlod T UM LNTUUY I G N Tned
ANNY1IBE1TRY 15 TUIT FAFIUANLUIAT 4 : 5 usilllesInUedningeenisaneinain
suatuiduwiueu fITedsusududadiunimdu 1 : 1 wasdsulddndrudeatuiu
sUA ML UUI Y

3.1.2 Ussinnillenn (Content) Maluddle (Video) waggunmmuwuuiuuiues

(Banner) #iN135¢usn8azidunveasduAwuumeniu loaun Jodud anaut® andu

a A

(PSasinaRnnes) duanaeiuAluInte (Video) agiinnsanSalmiiunsyinauyasduan
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lopgetmau lngniseenwuuiilenlawan lneidelausuusamnanwufnves loend
aNnREINIENA (2563, i 49-58) Nleinaidis Consideration Strategy MdneankuY
Tornununsearabingudmneiinanuidnenlagaenndesiungui Behavior

Model 483 Fogg (2009) tngldudnnisfinzdieuiiam (Solving The Problems) wagnisld

LY

Akav (Use Statistic) 3dedsinnseanuuuilomlavaniving 2 weawainislideyadfiy

ldudensanduladmivladunisnanvedgsia B2B Hunsunudednle (Video) way
sUAMLUWLES (Banner) siudesgazidentudeaiulava (Caption)
& - X d .l @ oA sds aw
wenNiieliilavaiinnsnaUANRIINNTY UNAINEDY “5 lindaniyiel
Call to action” (2565) Tuiiulas adaddictth.com Tauuzidinadalunisiiuduinszquli

Ann13AaN (Call to Action) laenslaAgaywiuiau nsedu wavnszAulianisng
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1%
P

auladudn Tnesednliaenndosiuluedssiofdnnislavan (Ads Manager) fasioldil
3.2.1 nguifinendedluanssunan
nauUsEINIvIlng 91gIEning 25-55 Y
finnuanlafenfusruun1sHanuuuay (Lean Manufacturing) N15HE
(Manufacturing) viugudanannssy (Industrial Robot) 3aussysinawazineaain
(Packaging and Labeling)
fumanuiiAetes laun WINMUUTIIN (Packaging Operator) {3AN13
@19MIWER (Supply Chain Manager) H81138N15818A13WAR (Supply Chain Director)

v o

AL TR UUTITUI (Packaging Specialist) 3AInsus5siau (Packaging Engineer)

Y

W nhwatiaeuuTIYiae (Packaging Technician) #3e§4ann1515997% (Manufacturing

Manager) Ingviavuaaiuaglunguanainnssuiediun1suan (Production)
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3.2.2 NGUIIVBIAINTT

nauUszanslng 91g3eming 20-65 Tl

firnuaulafieafuianisunnalsuazuuadn (Small and Medium
Enterprises) @1f1-3513 (Product Business) §Usgnaunis (Entrepreneurship) Us394iaui
wazUngaann (Packaging and Labeling) vise Jaua-y)-TJaiua (Business-to-business)

NOANTIY © 11VBITINVUIALR (Small Business Owners)

AU - W uavianuaddestinuaulaionfunisudn (Manufacturing)

waveglugnainnssunisuan (Production)
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InggsrnsiansuaIeuisuseniegluuuiale (Video) Ausunmuuuwuuiues (Banner)
= & v . A A a = ' a Y
Felawanie 2 sUuuiiteaulawan (Caption) Llivalfiufiusuasidunsns 9 Aefudn
aun warUsulivunzauiuinguszasdvasnisadawan weldnsisaeunadnsnlaainnis

aslawanlutunausall

< v
3.4 nMsfiusausiudaya
mafusuTndeyamenisvaaedlavanassiuwnannesumydn (Facebook
Ads) wazinudayaanaiasionidanislewan (Ads Manager) lnglduiinisiiudoyaiuis

2 ngudviang wisesndu 3 Hraan fadl

Al 3.1: nsgvunsiivdeyaiiienauingUsyasnigive

s ) N s ) N s ) N
4299 1 499 2 4299 3
Fanazuuuude Fanazuuuude IAHANAIDIN
(Creative Test) (Creative Test) USuruunasy
PUIUNAGNS (Leads) PMUIUNAGNS (Leads) MUIUNANS (Leads)

\ J \ J \_ )
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%291 1 Jufl 4-10 wenAx 2565 593 7 Fu

$2371 2 $ul 4-10 figuieu 2565 53 7 Tu LilenadouAAAALAABUYDIHAES
Tuthsnanfiunndnaiu Ineuszeznauszann 1 Heundsminmsmageutissn

el maufiudeya 2 fausn WunseaesteduuuNDSILULTuS LI (More
volume) iiglsinguiihmneannsndstoyauugunsaifofeldviud vniuhuadldainns
ynaeeis 2 Afunuszifiuuasidensuuuuda (Creative) vmnzauiiovumeasdlawandu
usaznguninednaia

2971 3 $uil 11-24 fiquou 2565 523 14 Yu

TnefinsuSussuuuesafuwuuiiunussla (Higher intent) Lﬁaﬁ’mmmﬂ“‘
aulatoyauuuiiedsulaensfiudesnsendoyadisWinguitmeanunsonsenuasfudu
foyareufingnndsdnuarresniafunuradeyautsendy 2 dauddl

3.4.1 Toyanisnsenuuureiuteyagnadiunislavanuuinannesumsdn
(Facebook Ads) sagduuuile (Video)

3.4.2 Yayan1snseniuurleudeyagnariunsiswanuuwnanesuwydn

(Facebook Ads) meguninuuuLuLLues (Banner)

3.5 M3Aaszidaya

v o w v & v a &

nMwTerdeyalziteyanainsdaIumAule dassunuideaudugassuzig

Y
[

M9 newdanisimszioandu 3 daudsil

3.5.1 AnwdeyadesiuAiumsiilavanuuuwanie fumedn (Facebook Ads)
dmugsna B2B

3.5.2 ﬁﬂm%’aaﬂaLﬁaaéfuﬁmﬁ’mﬂ%qamaﬁﬂma%ﬁm%’uqiﬁa B2B (vilndsudn
Frumtiuagdnundamdonii) vesuisn 1Wlofifl Sunuis $18n nmsaunuiUldeaey
Tuuien sufadomuuivleduesuion

3.5.3 naapvilavanuuinanvlesunedn (Facebook Ads) ilevaasiuazduns

o ¢ o a & ) A a a AaX
NN u’]ll']'.lLﬂ'i']%ﬁLLa%UiUﬂE\‘iLWE]U?%?W]SN@GU@QI‘?JUW']WWGUU

3.6 NM13UKUTDYA
NMINWUHLIITY nensalfnwivesnideduiiiaiudesnismignanluain

'
a o [

1 s s & = o & 1 1
“U@\‘Wl']\‘iﬁ]’f]ﬂlﬁﬂ?]’lﬂLLW@G]WE]'ﬁlILWGUQﬂ 9UAIUIUUN waamwumauLéumqmﬁmmaaq

luuanegsianyinsAseninggsnameiu (B28) Fellanuuand1a1nmsmngugnaAtuuy
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YA v £ o

B2C yafiseTevhmadadnguiimnevedavanifuultuauladud Tnewiuluiingueu
fiedwetansnsnanusssnet (Packaging) wazanduaglunianasuaznians fusenlag
awadludminfiffengnamnssuio

fAdulTimsimuansoussaznatlumsAnwifunguidming 2 naulutied 1 way
97t 2 9vaz 7 u meldunuayiicuniionnaeuysyanina Tnednsudszunaly
MsAnwITI 1 wauyse 2 ngudmanenngldsulssanauenenag 1,500 yvse 1
Fumilawan niourdasdonnisusulimunzanfusulszanauauile (Campaien
Budget Optimization) iel¥unilasaniidosnisnageuannsaldauszanamamels
st lansnsaTouidisunadwsliededaau nieufuidenliiniesdloatrons
nnaau A/B (Create A/B Test) vhlinguithvneusiazauanunsomiulasanfissgunuuiien
Geaztelimstanafinuusiugiiy

sudelavanuuuwanriesumedn (Facebook Ads) §idelddavinlassaiauaudey
punseuasasiidesnsing Tnelu 1 uauiaaegnutsoandu 2 ueaisn (Ad Set) fal

1) 3#ile (Video) : uansliifiuninnsvinnuveassesinarininesuardnuns
YosusTyiusinanansaldiuedossnarils
2) jUamuuuiues (Bannen) : uandliiunmlassuiinveseiesia

afninesuardnunzuesussatamifiannsoldiuaieadnals

niidlugidt 3 Idfimsdmdensuuuulewanildusyavsuadfng tumeaesdn
adilasfinisusunuunesunsondeyananiinssoznameanusaidu 14 Yuuasidiu
suszanauduuenenay 5,600 Uivse 1 Funulewan esmnlugasmmnaesidelésy

AUETNEREIIYAUNSAAIRINE TN UU sERNTIN s AU e USEANEHANARIN

nslavanmIsazegiuszanaiuay 400-500 U

3.7 madnauataya

[
a

msunaveteyatunuideduiidunsinauswuunadnsiiavludinseidoya
(Data Numerical Analysis) muingUszasAvesnwide lnglidayaaiifdeinaulsenauiu

AAATIZANATNSALANNNITIVTIMARDIABNITNAFDU A/B
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NAN1579¢

mMsfnvdmeasaiiewIeuifisulsravsnavesguuuunislasanuuunanylosy

Wil (Facebook Ads) TiilAnmauladu nsdifinu insesinaininesdmsugsia
828 neléuem Wlefifl Buufs $1dn AdElhnsnseaeuteyaainnismaaemi
syogaiidvun Wesidunsvaasslagianadwsandaunsnsenuuume sudeyagnin
(Lead) lFansuuuulawanusazuszinn Taeilinguszasdmanside 2 9o léun

1) WeAnwiUSsuiisuUssavsuaguiuunslavanuuLmanwosumedn
(Facebook Ads) fiilhiAneuauladuidniugsia 828 Tneflinguszasdiitemngugnin
Tyl TngrdpmannndnuaunadwsiiAnnlawanusiasdu (Leads)

2) AnwvszAvEnannmslavanuuunanwosuwiuln (Facebook Ads) Fivilsk
Aneuauladudmdmnuiusuurledunsondeyaliifuneudiaiu ne fanaandiuan

NAANSTLARNN IS wNLAaZTY (Leads)

4.1 WaRnwUTsuigulsEansuazuwuunislavauuiwanwasuingiln (Facebook
Ads) Tvihlvitinauauladuad viugsng B2B lnelinguszasdiinaningugnanlua
Tagdanaaininuiunaansiiinanlawauaazdy (Leads)
NadNFIINNITVIRaees 3 929 nudttunguilmnefiidudvesgsie Tavanuuy

Fleloradndiludiuau Lead 110031 (ASST 3 easuamslavauuuinte) vasi

! A & [ £ 4 o ea | 1Y aal
nauhmnemduauyinauasunanads anadnsiwansnsiveanty lnglawauuuuiale
Igfuduau Lead unnnianiznisnaaninsansn szl 2 asswdsgandunatoiiu

lawanuuugdnndilinadndidudiuin Lead w1nnin
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M1599 4.1: 3UTIWIUNAENS (Leads) Nloarnnisiilawanuuunannesumedn

naumang nauvang HASNE
1A1V8IgINA AUV UAYLNALN DD -
. o TawawUU | Tawankuy | tawawuy | Tawannuy (Lead)
9393V Ly
sUAM 9o UM e NN
(13U (13U (73U @ | asiunay
Lead) Lead) Lead) Lead) TN
4-10 w.A. 65 (7 ) il 22 8 13 47
4-10 8.8. 65 (7 u) 5 12 10 6 33
11-24 §.8. 65 (14 )
—Lﬂ'umsmaﬂﬁagﬂu
) - 9 11 5 25
LUUNBIH
NaUUs TN
FIUIUNAANSIVUA
9 43 29 24 105
(Total Leads)

4.1.1 namsveaeslunguithmnendudivesgsia
NNINABBY 2 FIausnNUdn TewauuuialeladuiunaansINnIwuuFUAm
a1afAauna 2 a3e tngluyied 1 ladnunaing 22 1% asad 2 liduiunadns 12

Va o = A

%0 {ITeTndenvaasdluyieil 3 denizienwn (Ad Set) Adulawanuuuisle Taaua
INNITNAADITII 3 bHINUIUNAGNS bUN LA 9 5183

unaansnuan1snaaadtunguithmneidudivegsia lavanuuuidleldua
YA a = A ~ % Y =~
ansuInNAiane 43 9188 YauelawawuuTUNNlaNaans 9 T1eve

4.1.2 wamsveaaslunguidmnefiduauyihauasuneinais

| ~ ' aa v o YR A '

1INNISNAABITIN 1 WU LABUILUUAR LB LAIIUIUNAANS 13 518F 1NN
l2wuuUFUNIMAIATIUIURAS NS avINA 8 T18T0 YUENNITNARDIYIN 2 NRIAINLIN
AulUUsEIN 1 ifieu madnsndunsaiuty Welawanuuusuamlanadnsis 10 s1e%e

ynnINavawuUInlenlanadnslu 6 s1e%e senasnsAdululunaRetu 2 A
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N

[y

Wedsdenneaedawaiia 2 Uuuudnasilugne 3 nausinginaedulavanuuy

e

sunmiflsiuadnsindilaglddiuau 11 mede mnnilavauuuiRlefléiommn 5 s1ede
sumadndiauanmaaedunguimnefiduaurhauasunenads lavan
wuugUnnlduadnsrmnnniilagldfommn 29 Mete sneilavanuuuidlelduadns 24
eie
Tneseazdeanssalavanuuunannlasumisdn (Facebook Ads) dmss 4 lu

NUITUL SwazBunisanalul

A9 4.1: wandlassasinsinnuvedevanuuunannesumedn (Facebook Ads) 34

1-2

NANLINVBITINY  —— Video
( N e ]
| ( . . i I (—

Campaign | [ NRULIIVBIGINI | Banner

(Lead Generation) ‘ﬂu MNIUAIYLNALNDIY —t Video

- [ﬂuv‘mmawuwmm%a —r Banner
L

J ¢




22

A9 4.2: frpgrnmlasanuualn (Facebook Ads) wuuiale (Video) wazuuuiues

(Banner) lngldfiogunuuidgaiuia 2 ngudwsngivinnismaaes

gerim  Prim by JITT Inventing e X gprim  Prim by JITT Inventing e X
Sponsored Sponsored

Winalansuaaladui ) & deaAninasiumin- winsansuaa ladad & nnanmnmmwu'\-

snumaaldnsaunu  anSigegn 200 Fusin dumasldwdouiu - amausigean 200 Fusia

i wdeeslulne aslnaming  see more wiii - wdmeslulne azlvaming  .see more

.il

"5‘8’3" daadninasiawsaunu
NVAIUKUN-QIUKAD

Pcs/min

.

200 daaaninasiawsauniu
NVAUKU~0TUKAY

Pcs/min

Max Speed

goauUs:Hoa1aY

aodunumIsKaa
* YogUs:HdaRa1 andunuMsSHAaa m&:ouﬁmao‘lu!nu
* 1n$3onaatootulng 2:IHaH1G1 . .
atIkanive
FORM ON FACEBOOK FORM ON FACEBOOK
ﬂﬂﬂﬁ"lﬂtﬂﬂlﬁﬂﬂu Hlﬁﬂ?ﬂ'\ﬁu Get Quote anumamumunuummmm Get Quote
ﬁannﬁanﬁagawu ﬂannsan‘naua'nu
[ﬁ) Like (D Comment (> Share [b Like (D Comment 4 Share

117 Prim by JITT Inventing. (2565). UwWuiwa Prim by JITT inventing. &UAUAIN

https://www.facebook.com/primbyJITT.

4.1.3 masialavnnuuunasesuletn (Facebook Ads)

msssrlavanuuLwantl fuetn (Facebook Ads) fiviavun 1 uauilsy
(Campaign) Wlafmuninguszasddunsfiutoyagnén (Lead Generation) inilpuriu
Tnsutseanidu 2 wenen (Ad Set) fvuasuuszananyindy Tngldiadesiieadranismagen
A/B (Create A/B Test) titevinmstfuuuuiesudeyagnin (Lead) wieaninsdasidennis
Usulmnzanfusudsyanauauisy (Campaign Budget Optimization) Lilelflaiwaits

2 Unuuansalduyszanaini demalinisinUseansnailuldegaiugranng sty
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fatinmafiutoya 2 aausn WummesestemuuuNasLULTuILIY (More
Volume) ilslvinguitimneiinnuazanlunisdsteyaangunsaiiiefioldviui Tngly
wuuesuzivesnsendeya 3 edsldun Jo-urmana Sua uazvsneiavlnsdm T
swazBeatamaazgnnsentidaminoguda (Prefill) nudeuavesdldau dlitoyaiios

ASIVADUITNYALLDYANS BLN LINIUAINUADINTS mﬂﬁuﬁmmsmmda%’ayjalﬁﬁuﬁ

A9 4.3; siregnawuuesulavaninedn (Facebook Ads) WuuliudwIU (More Volume)

Eprim

doyagdanne @

PO Prim by JITT Inventing

Tusansangayaiie Iiue
uauqmg”mi’um'mauh'lu
UANZBAT

AdnuezAasana Ll NgpINRMITY
19 gruansollaminiilanuii wing
dayaiiadnniulydzaas

Ho-uwana

{laudnpuDIAN

duwa

auAnauBIRtY i qrusiAINBUTDIRNIENTIUEY

wnaia Insdw

ilaudnpuzBIAN

fiun: Prim by JITT Inventing. (2565). unuiwa Prim by JITT inventing. @UAWANN

https://www.facebook.com/primbyJITT.

[

nsfvuanguivang (Audiences) wiseenilu 2 ngu Al
1) Ngud1veeiaNT3

muuaangulmangluasesdiafidnnisiawan (Ads Manager) Tdsngu

Usgrnsymilne egsendng 20-65 TPuld endeeglunanaiauaznangiuesn s3u 10

L) o v

Jandn laun Faripasyys damdansrunsasegsy) JmInevys Sminayvsains

9

NIMNLYUAS Yminazidanst Jawinaynsusinis Smdnvays daminunauys way

JNINTTYD9
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finnuadlafiertuAanisvuianatsuazanadn (Small and Medium
Enterprises) ﬁuﬁﬁ—ﬁjﬁﬁ] (Product-business) Q‘Uszﬂa‘mﬁ (Entrepreneurship) Uﬁﬁgﬁm“fl
wazteaain (Packaging and Labeling) vise Uaiua-y-Uaiua (Business-to-business)

NOANTIY : 131VBIFINVUIAL (Small Business Owners)

Funieey : e wavimuaddesinruaulaienfunisnan

(Manufacturing) wazaglugnavnssun1suan (Production)

9197 4.2: Ad Sets for Campaign : Entrepreneu/Objective Leads (Form)

Result Cost per | Amount
Ad Sets Results | Reach | Impressions Rate Result Spent
(Percent) (U ) (U )
97l 1 Video 22 8,044 12,567 0.18 68.18 1,499.99
%47t 1 Banner il 7,018 10,842 0.04 375.00 1,500
%2371 2 Video 15 4,478 7,789 0.19 100.00 1,499.97
%247 2 Banner 6 8,174 12,463 0.05 249.99 1,499.92

aINMTRaesluNgui1vesians Fasil 1-2 wuinlawanguiuuialed

UseAvBuaiinndii 2 42 neliadnduinndt Tneawizlutaed 2 wihdnunsdhi
nauidming (Reach) aztipeninlawanuuusunin Galewdnfs 4,478 au suamdnna
8,174 au) usndlinadnsifudnau Lead Munnni1 Sadumanaiiatuayuinlawan
sUuuvddle fedumadeniivanznirdmsumsilavaniunguidvesians

2) NGUALYLAIBLNAINDRS

AvunAnguitimsngluniesiiofinnislavan (Ads Manager) ludsngu
Ussrnsynilne o1gsewing 25-55 U ordueglunianansuasanany Tusendaduundsding
YoatiANgnarnIsuIIN 10 i laun Jaminaseys Jamianssunsasoysy) JInvy3
MTNAYNTAIAT NTHNNUUAT JmTaRiTans Tminaynsusnig Jawiavays Jmin
U573ULUT uardaninseeas

awaulafeiusEUuNSHAALUUAY (Lean Manufacturing) nsWan
(Manufacturing) Yiugudgnanssy (Industrial Robot) W3aussyiniwazineaain

(Packaging and Labeling)
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AtsUAeIves lokA niinauussasiaue (Packaging Operator) H3AN13

@18MIWEA (Supply Chain Manager) H8118N15818013WAA (Supply Chain Director)

v o

HLTEIYIYAUUTITUI (Packaging Specialist) 3AInsuss9siau (Packaging Engineer)

54

W nthwetiaeuuTIYia (Packaging Technician) #3§3nn1515997% (Manufacturing

Manager) lngviauaaiuaglunguanainnssuiediun1suan (Production)

31971 4.3; Ad Sets for Campaign : Packaging/Objective Leads (Form)

Ad Sets Results | Reach | Impressions | Result Cost Per | Amount
Rate Result Spent
(Percent) (U ) (U )
347 1 Video 13 8,806 14,701 0.09 115.38 1,500
%3971 1 Banner 8 7,750 13,394 0.06 187.50 1,500
%3971 2 Banner 6 7,092 10,006 0.06 250.00 1,500
%397t 2 Banner 10 7,462 9,868 0.10 150.00 1,500

uanInNTAaedluNguALYIILATELIAINDRY T297 1 U Tewanguuuuinled
Uszanduainni Ienadnsidudwuaunalideyauinnii widlavhnisnaasslutied 2
ndulsiadndunndnsanadaun Welawanuuugunmiifisiuaumsuansea (mpressions)
Weunin (FUNMLEAING 9,868 a1 elouanena 10,006 A31) winduiiaasuuauld
1 tumneauiustsuuuiulavanfiiesnin windulinadnsanilasan

wuUInle vilinismaaesie 2 assiunguidimvuneauyinnuaeunanade liauseddn

' '
aaa

Usgansuagunuulswaniingnldegetniau

4.2 AnwnUszAvsrainnislavauuwanWasumadn (Facebook Ads) fivinliAn
anuauladudmdsnuiuiuuresunsandeyalifitunauiiatu Tnsfanaandiuau
wadwsTiAnnTawaudazY (Leads)

NnNANIIAAeN 2 Faausn isuldidensuuuudedlinadnsinanainnismnassly
uiazAsatie 2 nauntimane léun

1) lawanguuuuinle naaeslunduid1vedgsia
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2) lawanguuuuirlennassunduaurhauameunainais
3) TawauuuUn W AaedlunguALTILAEUNALNTES
Dntuthlewaniis 3 sUsuUIvanowislurei 3 Tnevinisusuivasunuumesu
nsenteya lneifinnisnsondeyaussinvnandusilugsfevesiiiauls wazdousdn arnifud
fiflesTo-urmana mneaulnsdwi uazdiua telunmsdansesnauntmmneilinnuaa
Audna3adeundatiu (Higher Intent Lead) naidefiaunfgiuasldnadnstiooninnis
naaedlu 2 Frausn Jaldifinszoznannismaasadu 14 Yu uasneaesszuinedud 11-24
lquieu 2565
uenni sEmrinnisivdeyalu 2 9aousn Giseldmlenaaunumidlnad

AUNLTE2Y1UNI9NN59a1Rn Meta anulusknsuliaUsnwsesnislawanuusnanasy

o

&

wlwdn (Facebook Ads) tivenisvilavanliinUsednsnans lnglasuduugiinges
suUsEInunasivualiog1aties 400 usatu udufuivesnisiinsulseunalunis

NParsan 3 Tneusuiinsulszanasiotantandy 5,600 US4 3 LOALYA

AT 4.4 wanslassaiansvinauvedlawanuusnanesumedn (Facebook Ads) 43391 3

)
NAULA1VRIgINA L[ Video
L
|\ J
( Y
Campaign AUNIIUENY .
| » - Ai Video ]
(Lead Generation) LIALNIN
J
)
AUNIIUAY
© Banner
LWNALNAA
1\ J

sa

PNUANITNAGBY 2 Ywsn {IelmFengUuuudenlinainsingnann1snaaes

q

Tu 2 ngudhnane nglunguidnvedgsna lavansuuuuialolanadnsnandnng 2 a3 datu

P

Tunmsnaaedlauanyian 3 lu Ad Set 1 (Ngud1vesgsia) fidedndennaasdiaglilawan



WUUIRLlOMEgULUUWAET Yaugd As Set 2 (AUVINAUEBUNANIRY) iinsnaaedagld

e 2 JUBuUuLAY
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A9 4.5: firegnawuunesulavaninedn (Facebook Ads) wuuiiuiaauaula (Higher Intent)

Eprim

~ oy

Bprim

Prim by JITT Inventing

Tusansendayagsiiseaeriiu

v Wi immguuninng
audoaldognnou Tand uani

Ys:Tamidagsivzaainanniige

Usznnudanur lugsiesneri

Enter your answer.

)
® l Contact information @ !

Tusansengayasuda ieiiugoya Wiy
Wmmafiananay

Full name

Enter your answer.

Company name

Enter your answer.

Email

Enter your answer
Prim by JITT Inventing 1
follow up

Phone number

Enter your answer.

Prim by JITT Inventing may contact you to
follow up

Review your info

Personal info

Full name

Company name

Email

Phone number

Privacy policy

View Fa
by JITT Inve:

B auemmm B

book Data Policy. View P
vacy Policy

Slide to submit

m

MQ

1o

@prim

Prim by JITT Inventing

FpUANEINTUNNINIENTDYA

i lasudayazasinuFausasudd i

dnsogiayaduaiianlann |

Viulgdzaas wisasnnnuuuwasuil
AN

i You successfully submitted your responses

View website

8¢
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AN57991 4.4: Ad Sets for Campaign: Higher Intent Leads (Form) i 3

Result | Cost Per | Amount
Ad Sets Results | Reach | Impressions Rate Result Spent
(Percent) | (un) (U )
(Packaging) 5 11,236 17,433 0.03 1,120.00 | 5,600.00
Video
(Packaging) 11 16,556 26,482 0.04 509.09 | 5,600.00
Banner
(Entrepreneur) 9 13,324 20,600 0.04 622.22 | 5,600.00
Video
Results From 25 33,344 64,515 0.04 672.00 | 16,800.0
3 Ad Sets (Average) 0

4.2.1 MyInNanUUsEAVENAIINLaI Y

MIMAABITIeT 3 MasansihnsUsunuulesalsiaulafiiulamandoddaaa
neneuanniulunisnsendeya Tnenadwangiagldngueuiiauladuduuuadeiamnniy
yliuaumsednlnesueoriu lWaufmstuiudeyaluiunougainefiudsuainnis
dnidunsdeuniseiiiedideya esniinmafiuszeznainimeassan 7 Sudu 14
fu udafinsuUsznaseueaisnainiede fuazUszina 214.28 v Wanduiuas 400
U (FaBuuszana 86.67%) Muuuziivesidermadiunismainues Meta
(Facebook) tielussuiisumsivasunlasessadnslifiign fidednduseddnns

[y

WisueulaglgansnnisiianaansingagiigunuinuiunIswanana (Result Rate) lng
n13nAaes 2 nauilimaneluged 1-2 Inadwsasil

Y19 1 NFUAVRININTT LdMTINSAnKNEaNS 0.11%

' a ! ° L aw a YA

YN 1 NFUANYINAUAIBUNANIRY LERTINTLAANATNS 0.07%

Y3991 2 NFNIIVBIAINTT LENTINSAAKAANS 0.10%

Y399 2 NFUAUTINTUANEUNALNATL UENTINTRARAENS 0.08%

~ ' A ) a o & A A A A
UYEIN1TNA0IYIT 3 SnTINIsiiaRATNSlaRsanaunaeLiies 0.04% uaziilen

eavidualudsluvanusazsULuuasnud lavanwuuguanlunguauyinauagunanas
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nadnsuniigndusuiu 1 Tagldlufimun 11 9o semanulavansUuuuinlely
naudmesians Iikadwsianun 9 :1ede vaeilavansuuuuilelunguauihauans
unenas Wnadwstioniigaifios 5 s1eie

4.2.2 myianamusuUszanadlayan

Frusulszanalewaniiuufistunnnimeansdad 3 dowsuidfisudunad
1#5u Tnedunusienadns (Cost per result) geduann 2 FrausnanAnade 187 v (¥l 1
uaz 2 Anadewinti) Wy 750.44 v Aadu 300.24% videUszana 3 wih Fsdrunils
w9nnsuusuunesunsendeyaiiiisduinlisuiusunsenanas ogndlsfniu evesly
HUYDITIUNITUAAIHA (Impressions) wazd1wuN1siae (Reach) vaslawaiuliindiuiu
Tnewadazifutuninsvaass 2 9asusn uidlethunAadunuiadendunuidauiuiy
Sow i

FIUIUNITHARINALEANTINIUY 1,000 a¥s suseagiBenlunedl 4.7 fe 4.9

371 1 Funuidosenisiansia 1,000 A33 (CPM) Wiy 117.93 U

'
a

2371 2 Funuindsdenisuanssa 1,000 A33 (CPM) Wity 153.71 U

'
a

999 3 é}’uﬂqmaﬁammmamma 1,000 A9 (CPM) AU 268.18 U

[ |

A a b Y a é{ a = = d U 1
LBAAGANTIULEY WUITAUNUISLNUTVUIINLANDN 74.47% HelNguniunslewanei

(%
= =

7i 2 uazfintude 127.40% Walsuiunislavanted 1
dletaanduaunisdds 1,000 AL (Cost per 1,000 people reached) wuin
Suyuiiagiistuguiy
2371 1 funuidssiensidnia 1,000 au Wiy 191.03 U

'
I a

Y19 2 AuNURdeden1IIne 1,000 AW WY 232.75 U

'
I a

99 3 AuUREedan1TIRe 1,000 A WU 418.98 UM
A a o Y % o X ) A ) ' PN
\ipARdRAILLEY NUIFUNUTRNTUINRNES 80.01% Lilawieuiunslawanyiei
2 uagkiaTuie 119.33% Walguiumsiawanded 1 uheiiunsiSeuieununuain
N1INAABIYIN 2 WBUAUYIN 1 NUIFUURRERaNITIIDT 1,000 ALY 21.84%
LAEAUWRRLADNITHAAINA 1,000 ATILNLTY 30.34%
\ilaaaansIadeUANMsINNTIAUUls AT uraIN Taae sy luliazASs

Y o o a

wudayaludiunmsinvesdayd (Account Overview) IN1sUAALUEINALIAUNITUERA
1319a1I1AITTILLDALLN VB LA B ARE YA AT UL UTE ANENaTNINTY LB9INNITUUS
Yaluwan 2 YN ingUszasAunasiuaulavaniuudeiu uiivuengudmanesiaiu

g1avhlvszuudedldnaazsulszanaildlugimsseuiunndu Welavuniluonigni
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aundeuiududwunn lavanusasganaglasulonmalunisiseudiosatuazadnsn
eorawmuluiieg daunisvenengudmunemenisriukenwnlivieiunuduugdive
I < A = A 9 o N a a Yk v v

szuufaslusnmantlandieusulssmshnuuasiinlssansnmeedavanlinvuls

4.2.3 MyinnamuRunmdeagnAflaanlayan
AlaTIUTILaTdIaTayagnALARINTHWAINAINNTNAGBIN 3 933 Tring
AWNUY189N VS Wwlefifl duliuie 31in leaenhluRadenuningaulnsdniig
naudmnelalvdeyald wuanuuansveg1IdaauIINMIMeaeITMuALUUNa NTEN
Joyansineiu

3991 1-2 WuuiudIuIU (More Volume) d¥aansandaya 3 a8 lauwn ¥e-
wana dwa uasnuneavlnsénd lnegazidunvimunazgnnsenliaaml (Prefill) vinli

= [ ¥ = [ ! 2 o v A &

wane o Meveduteyare-unuanawuuliilunienis wu Wudenldudgnedn viese
Tadudeau lildteuvanasse Wiy Wemunuvieiasely viesaudslianunsofinse
18 visekdassnaay q vssewasnaliulau dalasdlngluladanuauladudiuy

]
a val

3939 MNTMNIUTWHRUN 1 59U 47 5188 Wazd39 2 BN 33 T80 TENaulaase q uay
Tonavigdunsaloied 3-4 5183y
P A | a Y A . A a

YUTNIIHVOINNITNARDI17 3 LuuLLuTInuaula (Higher intent) laglinuaog
nsendeyaainiifiiiesto-uuana vanaaalnsdng uwavua undunisnsenyssunm
wanfauilugsiavesiiaula wazdeusdniiuiu ededudeyadiuddggunuuisaiuise
=3 a I3 | ] v 1 Ql' a 1 ;% o 5
AN wazwSeuUsTAUNRAAI 9 anmthneuiasiadelunigld lngand uiunmun 25
180 daunaulassuaslafndovetoyaiiiuiia visdiusensindula uesefnseu
AUANITIUIMARBILGY UNTIBIFTURNDUENDTIA TINIIVUA 16 5718 T80

Fufldazdaaninnveasd 2 ¥aeusn usdnaduseteninuninidenfiunnnimaiei



AITNA 4.5: NINTIIINNITNAABILABANYTWT 1 (4-10 WOBNIAL 2565) WFoUUTHUBUALIUUTZLIU

Cost per 1,000

CPM (Cost per

Result Rate Cost per Amount Spent
Ad Set Results | Reach | Impressions People 1,000
(Percent) | Result (U ) ()
Reached Impressions)

Packaging-Video 13 8,806 14,701 0.09 115 170.34 102.03 1,500.00
Packaging-Banner 8 7,750 13,394 0.06 188 193.55 111.99 1,500.00
Entrepreneur-Video 22 8,044 12,567 0.18 68.18 186.47 119.36 1,499.99
Entrepreneur-Banner 4 7,018 10,842 0.04 375 213.74 138.35 1,500.00

Average 11.75 7,905 12,876 0.09 187 191.03 117.93 1,500.00

4%



M3 4.6: ANTINAINNTNARBILIBANTII 2 (4-10 Hguieu 2565) niouIeuiieunuauUsenn

Cost per 1,000

CPM (cost per

Result rate Cost per Amount spent
Ad Set Results | Reach | Impressions people 1,000
(Percent) | result (Um) ()
reached impressions)
Packaging-Video 6 7,092 10,006 0.06 250 211.51 14991 1,500
Packaging-Banner 10 7,462 9,868 0.10 150 201.02 152.01 1,500
Entrepreneur-Video 15 4,478 7,789 0.19 100 334.96 192.58 1,499.97
Entrepreneur-Banner 6 8,174 12,463 0.05 249.99 183.50 120.35 1,499.92
Average 9.25 6,802 10,032 0.10 187 232.75 153.71 1,499.97

¢e



M3 4.7 ANTINAINNTNARRAlILaNTT 3 (11-24 Tgureu 2565) WSeuUTeuiguausulsvanu

Cost per 1,000

CPM (cost per

Result rate | Cost per Amount spent
Ad Sets Results | Reach Impressions people 1,000
(Percent) | result (U) ()
reached impressions)
Packaging-Video 5 11,236 17,433 0.03 1,120.00 498.40 321.23 5,600.00
Packaging-Banner 11 16,556 26,482 0.04 509.09 420.29 271.84 5,600.00
Entrepreneur-Video 9 13,324 20,600 0.04 622.22 338.25 211.46 5,600.00
Average 8.33 |13,705.33 21,505 0.04 750.44 418.98 268.18 5,600.00

be
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INNANTIENLAIINNITVARRI Iy Uuwnannesuwlyln (Facebook Ads)
w2 Hraunsaasuldinlunguidhmnsuansieiu deusazguwuunilenialdnadng
aeiulume endegiatu Tungudivesiianis ansadviuralddaauinlavaniuuuuinle

a Aa

IUsgansnanainnelunmeass 2 ATawsn widmsunguAuinauasunANaTL N7
Tawangluuuinlownglinadnsuinfiaatunisnaaosieusn widlonariuldifies 1 Weoud
v q v o v v & aay & I v o saa

naulvinalunimsaiuty wanddiiuilavansluuuinlenealyilalvinadnsianinlawan
wuugunmauely

UseiAureinfe msiissulszanalulavaniealdldnsuinadwsinzuasely
Wiy MluSesdnuiunsuaama (Impressions) wagn1sidndengudviang (Reach) #f
Jumuusdrydnednsidimanonadnsvodlawmunainn1snaaeins sl Asi3eensimnueg
naudmineuenmuuanln (Ad Sets) 91vdravilawaufazyaRovaUNTou o fiu
bildsulenalunisseudilesasuaznadnsaniavanisztesawnulume

1 < Vo1 24 1 [ G a al 1 o

agalsfisny wdilevanuuwlydnudazsuuuu iduugdawnseinlossyiein
Tilgnadnsunuietesunnaiuly uwilsznusesdnuunadwsilulanisuitsnaninly
Fansiluldass dsagiulaannsetenlaainnisnsenuuunesuLuuEuTuIUNAE NS
(More Volume) uadnuiusiedeiithluldlaasnauilidesningetenlaanuuunesuiuy

Y A . 2 o Ko Y & e o W v

wuviauaula (Higher Intent) Usziauyiaundarulansiiiiuisaudiaglunisasa
lawanuuunannasunedn (Facebook Ads) N 9 TunsudILdINafeUTEANEHAIINNTT
Tawanlianeiu wniinmeassiasUSuuasegraninzaunilenanlavanaylausyanswad
fBeu Preasrslenmalunisuesiu hiinguilmuneiassiugsia wazasiseuaulaly

duriioseganuazimulugnisilugndnlusuanlaiguiy
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d3UNaN15398 aAUTIENa uasdalauanue

P av a ~ P ~ a a

NsANINUITeTmaaRR BT sUWBUUTEaVENaYRgUL UL T Ie¥aNUY
wnanvlesuedn (Facebook Ads) Mvihliinauauladudn nsdlfinw wiesieasnines
dmiugsna B2B melsuium wleii Bunuds 9de Didhwaneiienisvngnanlyailusedu
magsnaniauladuaiiein lUlddudnisluladonisnde HIUN1INIONLUUNDTUgNAT
(Lead) wielvinsfamsanunsaiideyanisinsieilasuainssuulavangnisindavuneiiven
a Y o a A ¥ [~ v o W | dy LY Y a 6 1 a
aursasueaidlemadugnentudiduse 9 1 uenaintl dnelviinUselevisessia
B2B 8u 9 Naulan1svinnsnankIutesmnIsnana lnaawizeg1agansyinlasanuu
wnanlasuedin (Facebook Ads) fianunsaussyndinanisAnuiainauideduiilusayen
~ v a a v vy a a YA o = Yo
ieas1lonaldiulaniegsna wazanunsaldeuyssinalviiiuseansnmgegn §33e3slavi
msiSeuiieulasan 2 susuu laun 36le (Video) uazuuuiues (Banner) Tu 2
naudming Manguiifestasluasnundniagnguiinresians nieunainisaguneg
AU LazTBLEUBkULANNaRUAIse LU

5.1 #5Unan1539y

5.2 aaUsiena

5.3 Yaduanuziianisululy

5.4 YarduaLUraInsUIUIeluaunAn

5.1 d3UNan15Y

(%
[ vYa o o

msfnwAteadsd Adevhmsfinuiesndouiiidedmaaes (Experimental
Research Method) lunisvilawanuuwnanwesuedn (Facebook Ads) tneinna
Wisuidisusesnugiaulansenuuumlesuvedeyadudn (Lead Generation) 91nlamwan
2 guuuv laud 1) guuuuiale (Video) 2) sukuuluuiues (Banner) lngvinnisnaasdlaivan
93¢lu 2 nguitihmaneuszneuling 1) ngugifeteslumenundn 2) nguidueaiants
wazinsnnasstundsd 2 ilennaeunnurainidoutestadng numdienisdaidon

s al !

sUnuulawanilanadnsananmaaealuassil 3 nieuusuuuurlesulaeiiiutesnsen
PoyaunTu USuszesian uaziiusuussanuseiunasnviauauiey
5.1.1 HaN15398Y99 1 Juil 4-10 wewn1Au 2565 (7 Fu)

nauLdmunedreeesie lavauuuuinleliduiu Lead unndian (22 : 4)
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AUYINAUANEUNANARL TawanwuIalelaT Il Lead 11nign (13 : 8)
5.1.2 NaMITY9N 2 Tuh 4-10 fguieu 2565 (7 1)

naudmunednreessia lavauuuuinleliduiu Lead unndian (12 : 5)

a

AUTINITUENEUNALNDRY T2WUILUULULLUDS AU Lead 1nidn (10: 6)

9

[

iy (idelddadonlavansuu 3 wenwafldnadnsiian Tun
1) Fleldnaaadlunguiinvesssia
2) Fileldmmanslunduauyinnuatounainais
3) uwuweslivasadunduauinnuasunangis
ievhmnaaesrsluriei 3 lagifiuszeznainsmaasadu 14 Yu ifiunsnsen
foyalunuunosy wasfissuuszanatadeTuay 400 UPAeaTILALLUY
5.1.3 Hansideta9d 3 Yuil 11-24 figuieu 2565 (14 Fu)
nauihmneiiuesgsia Tawanuuudalels $1uu Lead S1uau 9 51890 (eaed
LUUFe) AuvhauasunAngas Tavanuuuiuniuesld $1uau Lead snnfign (11 : 5)
nmsdnaduuileiasaniwaiildsuanmafissudssanalulavan wui
Suyuadsrenadndgatuiomnimsusuuuuesuvilitureulnesunouddayaifiu
wnfu desalvisuiunadwstionas vnsdlugunisuansualaumn (mpressions) uaznis
dhits (Reach) lofuaidmmiuuudfiugausutudesanmsiveanuent ivany
nau shlsnsinumedawahldlidussavinmdmean Sonilatuadiluund o
uen9nil {idelddmederianunlinie U3 1alefid Buuis $1fn duduns
Ansegnimudownainsedildan annsaeuatuwui Medetldainnsmaassluriei 3
vdaniimsuiuuuunesunsendoya Surumedeniiunliiandugnigedidaday
Useana 64% Andusiuan 16 e Mniaun 25 Mede dufvdelivieeiisonisin
nduvideufiasanuaula vasiinedonnmmaasstied 1-2 audiiuuliuauledudmie
flomaidugnén idndutiossnnuszann 3-4 edeann 80 1e9e Amduuszanal 5%
Tnemededuiivdenaselald vdiunadsdoyalnslailéiila andeyaifailiiuimmn
Foamsiiufinanwuestadng oradesuanudesuyuiigatu uidannsoiluldusslond

Y a A a s 1 & ° Ay |
lmf\]ifﬁﬁiaﬂﬂﬂqiﬂqﬂimu@uqﬁmﬂﬂajqL‘UuLLu’]V]'NﬂWiW’]I?J‘Um']VW’]N?I']LEU‘L!ﬂu
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1599 5.1: @3UTWIURAENS (Leads) amnmsvilavanuuunaavlesungdnuaznisuseiiu

AUAIMAINNITANEUNISARsBAUS8TRTLATU

nasdmsng nasdmsng
IWQUTEAIANISYIN Y - . 2 RYRIEVEY
| RRLLELEIR! AUYINIUEELNALN DT
I~ v
Lo nsiugnen
Y a o o ToWaWUU | IwawUU | tlawawuy | e o
Wausederauls 89970
o o sUN W e sUAM | wUUIle | o . o
aumn (Lead 4 4 ANMNDNAU
. (73U (F1UIU (F1UIU (F1UIU c o <
Generation) (Wosidud)
Lead) Lead) Lead) Lead)
1) Toraguiuude
(7 )
/[, i 22 8 13
WUUNDSULLUINUIY
(More Volume)
. 5%
2) Samaguiuude
(7 )
A 5 12 10 6
WUUNBSULLUIIUIUY
(More Volume)
3) TansUSuBUUN DSy
(14 )
. - 9 11 5 60%
wUUNBsUUuANNaLlD
(Higher Intent)
FIUIUNAANSIVUA
9 43 29 24 -
(Total Leads)

5.2 anUsiena

PNMIAENNUITEIGImAaefnwIUSeuuUTEanEHasURUUNTIaIvII U

wnannesumadn (Facebook Ads) MviliAnAuauladud nsdifine) LaTeddna@nines

o

dwsussia B2B melausum wledii Bunume I1in Inenaasdunguidmuneys 2 nguid

Tonalvanuauladum auisasiusionale fa
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5.2.1 madenlisunuudelavaniivnzaudungudming

mndfaeildannismasssisduiandiifuituuuunsiilavanfliuadnss
flanvoausaznduimanedaruuandieiu Sadululdinavansuuuuiale (video) uay
wuugunw (Banner) %qm%aﬂiéﬁwgﬂLLUU?%@awhja'amaﬁiammauhwhﬁuﬁammwim
ffanestummalavosnguidmaneg aeandesiuuuiAnues Cheng (2022) 910
unAnuuwiuled wevideo.com Taglvisuugiinit Milawanuuuirlouagsunimdaid
wruazdodiaunnmety anulaiiddldifedeansliesnagniesianunsasilsil
UsrAvEnnldiduiu Tuegifusuuuuresssia ufatmnglunisioanstiu deflawan
vanes1eAteuldlavanvarnranssuuuumugiu wudefududunidsnauideres
yadnnn 138555Ind (2564) TimamaassUszaninanisleanuumadn sdonsaiie
gonv1eUsziugUamsuutemsesulal lnanariinislavariuunannesuwadn
(Facebook Ads) mmami’]LauaLﬁawﬂugﬂqugﬂmwﬁﬁa@mmmau%mﬂﬂfjmﬂmma
dsimunuiunseusanguidvingldedisasiden Liiegdusunsiiogonde eng Ay
aula dwalvianunsanguidmneinddawanlaegensenugenis wilunuideana
wmnedmussiaieaudliuifuilnalaenss (820) usiusznougsia B2B Aawnsa
thanussgnaldlddemaisrnautimnefivmnzan sufwdnguuuudslavaniilidoyai
nauithmneaula lnglamgegnadamniiududisinududeugslumsdagula (High
Involvement) 1w filaamstaya ieawiden nsansnn1sldau wegawruvesdudi Wusu
msasyulunswandslinainvats wazneulandaudosnisvenguitwmne Sadudsiinu
g3nia B2B liadsuestny

5.2.2 MIVNLRUNFYIIgvaneg 1w zay

Aufve9gaia B2B Minszurumsdedulaidudeunitduiuesgsia B2C nsvh
Tawanuuuwanlosumadn (Facebook Ads) mnifiungugndnlysidisslsiiaeiingsiaves
faddawanmnneu mavihlawanlusyezusn q o19vdlinadnsnautmmnenliuiue

wntin nglusenineiwihnmeass §idelailonaauniniugiengaunsnalnain

Y
a

wadn iesuduuzilunmsvilavanliiiuseansain Inemadeivigylaiiauugnid

U o

TunrsadlawawmarAse SEUUaLdTINEgUsNarINaN LML aunUls e
U a

(Learning Phase) Usganay 2-3 Ju wagagyinaulandunasanniy sseznailunsvinlawuni

&

wizauRnsIrsu 7-10 Yu waziilonadwdnivy warmisldeuuszanauszuna 400-800
vnseu Wesnnszuulavanveansdnazdedldinaifnuiteuingiinssuvesngutvaneg

A o Y] ! o a a a £ o & v v saa
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PNlawNINBITY N3RLIzEza1nugluiunsldUssnaivsaniwluds

Ya o =2

dRglunsilavanuumladn mewni fidedaldtduuednnndideimaganmadnun

Y

U3uldluaudde Tnauiinsutszanalunismeasstned 3 Tnsusasionsldsulssananade
Yuag 400 v Wuszesnan 14 Ju

5.2.3 AnawiugwesdeyagnAnile

i sneaesilawanlugaed 1-2 Alduuunesunuuitiusiuay (More volume)

arlarnaulansenuuunesugnen (Lead) sndnuaunils Usenauluimegle Bua nuneiay

[ [

Wsdnit windufadedinuisusenistunistluldass iWesndeyaiilduneisazlud
Use@nsSnmuinin fmﬂmzmuﬂiaﬂsé’fagaﬁmmmﬁﬂéfasmazmrmm%a RTENAIERINT

] 1% a ~ . v v v & vy o A
wiulawannsendeyaenaiinisnsen Prefill Lidramihagudinaunsanalideyalaluriui
Fadianudululangnliveyaeivezlildauladuimiouinisass q vhlvdesideya

WAIUULNARNTDIDNATI LABYINNISAARDHIUNIINSFANA ®Sads Email aaumwﬁa%atﬂuiw

aululeniasie 9 WU Mslinig Facebook (AuEe1aen19gsnaves Meta, 2565) Lol

'
=

Suuziiiteituumdiiadavanasafvtoyagniifiaunmaniu tnediomn 3
Fogtadl

1) wiaunn "aantilelnsm’ (Add a click-to-call Option) Tigaulaanansa
Insaounudeyassiatumatansldviuiideiinansenuuunosuduia

2) Wigaulaanunsadenaitdanungls (Allow People to Book with
Appointment Scheduling) ndnnfinunsenesuaiauds aewddiuainmuna e
aouawiuaznanfignAnavanniiievhmstavne Tnessynatiiasandigaléviud deasi
dudwanmnuiunelunsiaunala

3) asnevlesudeyagnAtivednnsesauniinuaulauindu (Create Higher-

a a

intent Lead Forms) nMsnsendeyaimiiudunauluwuuvlasy 1iusgazidenninuneanisi

1%

N1y AvtiglilateyagnAniiuwilduiazianuaslasasanuauladuile

VA v v
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uwuuwesunsondeya uaztiuvaassdelutad 3 Fdlduadwiiduiimels lagldfinisin
A vesteyagnAtimnefinsonuuutiesu idelshaedosnanddifumevesmis
U3t iilefnanunandenaeuaunnudadiudeiulavan Tnednlngfinnvaula
wpsdnarhudelaaniissuuuuninuagiile medlsnudilifiniesinainnesly
sUuvudsnanIafesmsnsunaliedudeys veadlugdeyaiuiuiivleduves
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UssYivesduiuvaaeuiuiiaionss winazdiliinisUanisueegiadunians
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Pnnran1snaaesiudiui danudenndesiuwulIfn “Fogg Behavior Model”
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o w A

dtodusmudsdrdgyniuladaauainauidetull fe
1) fanszau dunalaainlavansluuuinle wezn mLuLUeianiNaans
wansinsiuluwsaznquilnung saudnisivy Call-to-action NdmuLNesslviaunAnTeN
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Y
2) wannse Wensendeyalddie Aviiliduaunisnsendiinn uddsfivin
melufousegls viseanuauladuaiiainluldiugsiavesiuesass q
¢ a &o 9 A o 1 3 &
mnausaUssendwiAnldsiawiveviinisnsiawaiunanasumydn

1 a

(Facebook Ads) lsegnamungau Aazadislanalunismandiivg Feaunafsegsnalu

]

ABANAVTN

5.3 deusuuziionsihluly
5.3.1 URlaUORUEN NG YY)
msfnwadsildnsTanasuuuulavaniifvssavsuadensnseniuunesugndn
(Lead) tionsvgnénlmiangrudeyanguidmaneildanu Facebook iumdn Tueunan
anansavaaesMsvilaangULuudy 9 Werisuliisunadnsnuinguszasdiiunnseiuls
iy manaTngUsrasinslavansUuuudy 0 nmssmuassernawanyiiunudu nistesa
sewhadlomuszianeing q nssmuangutimnsuuszuusadanislavan (Ads Manager)

= i ) o = ° Y} ™ = Y = = 19
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anffiA1Anda (Lead Generation) fealludsddtyetnags Infned 1aUsshvg

wiAnlaewmewnsiuAuled jrit-ichi.com eatunssuiunsdnnissetegnailalaed

AU 5 TURDUFININA 5.1

AWM 5.1: IATE9INITUIMISIANTSTeLagnA1IAIAna (Lead Management Framework)

Lead Data
Nurturing Scoring Close Sale
Acquisition Collection

v o [ a

nszuuNIInNsdeayagndfinaniadmsugsie B2B Buduanmaiudeya

9

v v
a2 Al

(Lead Acquisition) 31nunassing 9 lngluauideuilateyadiulvguiannisyitlawan
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WioUIMIEng 9 auumen1sUssiluwnliunsilugndniiedadidiuauddgyuesusas
51898 (Scoring) winTedelnufigiivwiliulinuaulagaiilonanasUansvielaluiian
(Close Sale)
a o ! = v au & & d‘ £ U [ 1

PNwIAARINaNiauaenaaedlunuIteIul Inengtesiunsianaidu
NAdWSTIaY (F1uu Leads) annnseuiunisiiudoya (Lead Acquisition) lumen
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