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ABSTRACT

The study of “The Effectiveness of Real Estate Advertising on Facebook
measuring by Retarget and Lookalike Audience” The objectives are 1) to study the
effectiveness of A/B Testing advertising towards consumer behavior 2) to identify the
effectiveness of Retargeting advertising if the implementation benefits sales,
measuring by Lead generation 3) to study the effectiveness of Lookalike Audience
advertising on Facebook. Experimental Base Research was used in this study. Media
purchasing data was collected through Pattra Home Facebook Fanpage:
https://www.facebook.com/byPattraHome between February 1%, 2021-May 31%,
2021.

The first phase in this research, consumers were classified into three
segments which are 1) Business owner, individuals who are in management level and
interested in investment 2) Luxury Lifestyle-individuals who spend their money on
luxury products 3) Broad Audience-individuals who have no specific interests. The
findings indicated that A/B testing was able to identify 2) Luxury Lifestyle had the
most interest in purchasing a house which price are higher than 20 million Baht.

The second phase, target consumers were identified by their reactions such
as comments, clicks, advocates. Lookalike Audience were implemented to retargeting
and finding more targets. The results were measured by input numbers of Lead
Generation. As a result, Retargeting and Lookalike Audience which are Facebook
features enhanced conversion to 33 persons by spending 24,000 baht between May
1°-31%, 2021. These features are very effective and are recommended for

entrepreneur and marketers.

Keywords: Retarget, Lookalike Audience, Lead Generation, A/B Testing
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LUREIUUII NTINN (“Uszinn Segment veasmaulaiidoanazUnuiuisiu funssi
edn”, 2011) 16iM3dn (Segment) 1hguuuuthuiiiisiasegi 40 dnumiuly
fo90u (Super Luxury Class) seimalasesnsisudauediod 2563 firuan
sunuulasanMsanusswuuglsUasvioufaUzandnenssualag Beaux Arts
lugn31350 leuiwieiivimiglsunanadalunnduda nusstuaialaludndnuaives

AULAUUSEIRAENSIUINIY

AN 1.3: LUUNUTISUSOS Lounge Grand Hall

fiun: fnslaw, (2563). The Welton Rama 3. &UAuann https://pattrahome.com/

theweltonrama3



AN 1.4: LUUUIULAL Prestige 1 5 94Ul 6 #09U1 5 190A0 LAY Prestige 2

4 $199UdY 5 o311 5 NI9ansn

fiun: fnslew. (2563). The Welton Rama 3. Ufuann hitps.//pattrahorme.com/

theweltonrama3



ANA 1.5: hUUTIUNL8Y Pride 3 Wi9auay 4 %99l 3 N199050

fiun: fnsalew. (2563). The Welton Rama 3. AUéuain https://pattrahome.com/

theweltonrama3



ANA 1.6: UUTIUNIILEL Proud 3 7109uau 4 119911 3 199A50

GROUND FL.FLAN SECOND FL PLAN THIRD FL.FLAN FOURTH FL PLAN

fun: fnslew. (2563). The Welton Rama 3. AUfuann https://pattrahome.com/

theweltonrama3
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AN 1.7: wUUTIUNIULEN Passion 3 %0duau 4 %iadun 2 N9ensn

fiun: fnslau, (2563). The Welton Rama 3. @&UAUAN https://pattrahome.com/

theweltonrama3

manusudldiudinmsuiusrunlddelavanooulainniuainida Tnelugae
Waiilasanis 1aey Ladu Wses 3 serinafeu dunau 2563 ud SunAu 2563 Uy
sudléfinsdodelavanooulatiudesa Facebook taliinnissuiuasiinisds
fngusvasdvasnslavantiifeliguslaniifimmaulalunusudiAnnisufjduius
(Engagement) IngInnadIN N15NTEYIN LW NISHAAIANLAALAL NATOY NARARLLING
viouviinasisludesmilndeaiiiovesiuslaaes iilefunsdansesnduiuilanad
meazdunguiill (Potential) uazifiuteyaluszorfinaifiothnn (Retarget) T
Hagtiu uusudldinsthdeyavesgnniisusliunldiiie Tnquszasdvosnis AelviAn

n13 (Consideration) Ao sldlawandslugauslaaiiiovedeoya T1eazidun Jo uay lwes
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Va v Y

a v A o v v ) | . ~ & A =
ARFDNAULNDUALVITUUIUAIDENN (Lead Generation) L UUNUIVDINIUANDINITANW

Y

Uszdvsnavesnsinlawanvesgsiaedmnsunindiuunannosy Facebook lneinnaann
LA3093l0 Retarget uag Lookalike Audience Iildudiglunisasasunisuneuiniioy
wigslaluaudianislvideyaiiugnuitefinsiendu (Lead Generation) uagiivelidenanasiu

(Customer Journey) vesnguidmunelutagiugadientlu (Stage) ¥4 (Consideration)

v

AUslamRziingAnssunsAumifediudeya Tuaviduaianfunediulasanis (“nensia

Y

= %

\dessuslaauu Social media”, 2560)

1.2 TnUsraeAvasuiY

4

MigladenttensinwUseansnavean svilavavesgInvedwmsuning

o

e

Kuunannasy Facebook Tneinraainiadaaile Retarcet uaz Lookalike Audience 31l
dwhelunsduasunisuneinndesiiieds | nsdlfnwussangsiaedmsumingvas
U3 fna Teu S1in Tnedinguszasdsdl

1.2.1 WilefnwUszavSRavesmelauangULuy A/B Testing H1usuys fe
naAnssunwalavesiuslaadidemalionlavanldsunanunnety

1.2.2 WionsudeUssavsuavasnsvhnislasanuuy Retargeting 3iiUssansnm
Tumstheadweeaveliiulasanislanislilaginnaaindiuiu (Lead Generation)

1.2.3 WiefnuUsyansuavesnsvinslavanruaiesdle Lookalike Audience

NIUYBIN9 Facebook 3lUseansnauInuagwiiedla

1.3 YOULYAYDNUTIY
nuATeilifeAnuusyavinavessuuvumehlasanifidutelunmisdues

1A59113 ey 1adu nagsw 3 ludieiudl 1-31 wauanau 2564 whifu Tnensneaaeuru

nstolawantommnanatn lasssysoazidon ngugndtimnefiiiufdmusiuuiume

v

Y04lATIN13 wagngugnAmdenuasieivzilugndilueuian lngdanaaindiuau (Lead

Generation) Ingdvauiuniuilun1stiiaualyaiamnznIuNny WAgIUUII LWAEIIS

WAFAN LUAYDIUUNT WAUNNADLAAL LAZIUAUINULVILY



12

1.4 Uszleninaininazlasu

1.4.1 1ien 1A ANEHNATEINITVAAOUNTHOEN T SENTNMUTUANURUS LA

'
a1 [y

rumgAnssumuaulafisnefuluguuuuees A/B Testing WlelsiffUsznaunisviderinns
naansertinfennuddglunsivuanguidvangeganiyaaia

1.4.2 Lﬁ@ﬂ/li’mﬁx‘iﬂiziﬂ‘ﬁﬁﬂaﬂﬂ’]iﬁﬂi@lwmﬂgﬂLLU‘U Retargeting W1UW8IN14
Facebook lnefinssjsidliAnnsaduladeluouan

1.4.3 eiduuselovdsetinmsmannuazfuszneunslungugsiausziamssia

adwnsuninglunisldiaTesiie Facebook TinUseleviigaan

1.5 aArflgnsdniiianig
1.5.1 adem3unsng fie M1Au Fwgnaina 1ansyn Uruiseu d1innusiig o nasa

[ '
v

Yudinagiunmulu tnelldaiuisawwasudals

Y

1.5.2 Facebook fanufivudumesiinnauaiuisoatinsinldusnislens Wunun

dvduasunanuvidenmaiudmsedsiinaulainuremsdiusvensild uazannsa
Pnsedeasdsiuldliegituiila wioursdsPnnudrieunarmdesiisaulasuan
yaeToMUULNaAWDSUT]

1.5.3 Youtube Wutesdumsuaniasunmuazinloifieutsiubossmdeiunay
fu nennauassaidsunanosuildnsinunislidumesidawmw.youtube.com

1.5.4 Social Media dsauseulatinfauannsaiiujduiusrule

1.5.5 Touch Point audeslesfiuususanansaidrfaasduiatuguslnald

1.5.6 Retarget %39 Retargeting Aion1svinTsnansuyemsesulal Inenseduly
fuslaeflaeiufduiusiunusudlfifanistodn viedarmaulalunusuddnass §108591n
nsifiuteyanginssumestiuslnafineiiuuusuduudineunth

1.5.7 Lookalike Audience Aanszuiunisiuvngugndimnedisinnundonds
futeyagnduiimanusudlsdeudeyadiluluszuy

1.5.8 Customer Data AeteyavesifuslnafimauusudlsiAusrusmiiemnly
Usglgwdlunisviniseanalueuian

1.5.9 Customer Journey Lé’umﬂmiLﬁumwaa@u%lmdaumzmumﬁmﬁuslﬁ]e‘?gjja

1.5.10 Customer Experience Usgaun1salvegusinaiaglasuanuusua

1.5.11 High Involvement dumiaadldnszuiunisandulalunisdeas



1.5.12 Engagement MyUAAuNUSHSBNISHdIUIIWNIUNISHARIAIUAATIY AAN

Wien1nsevinuegslulnadvsesulawatiu 9

1.5.13 A/B Testing NsnaasaialUIaulneuuszansnmuesdndsnuinnamis

A o o a a ] o 1w ~ a a v
LW@ﬂWﬂﬂi?ﬂNﬁiUUﬂuUiﬂlnwBIJUﬂﬂﬂiWWaaﬂmﬂﬂaﬁamauﬂiimmﬂisamﬁﬂﬂwmﬁﬂﬂiﬂﬂu

Usnis

1.5.14 FCB Involvement Grid Aan1519usdanunetniulunisdnauladodusuay

13

1.5.15 Lead Generation paniisluingusvasanlddmsunisyelawan iienimwalv

a 1 LY

Auslnansendeya uuuesy wietewndianendu Wusu

namn

a Qllda

1.5.16 Business Owner ngutingsna lAansiduvesnuies

1.5.17 Luxury ngududslniles audiifisnigs

1.5.18 Lifestyle Ao30M3ANIUnIaULUUAINYOU SNUAENYANTTUAN 9
1.5.19 Baby Boomers nguewiiinlull a.e. 1946-1964

1.5.20 Generation X ﬂfjmuﬁlﬁﬂiuﬂ fA.A. 1965-1980

1.5.21 Generation Millennials ﬂduﬂuﬁLﬁﬂiuﬂ f.fA. 1981-1996

1.5.22 Personalized fiadiuuAna @NIZL1239

1.5.23 GDP #ia Gross Domestic Product 3eHansaeisaTIuvesUseme, Yam



UN 2

a =) a o d' d' v
BUIAN NV UASITUIIGNNYIVDY

= Qv o Y d‘ « = a a o 1 1
N5ANYILITBLT0Y “N13ANYIUIEENBNAVDINSYINIAWaNHIUYBINIe Facebook

a

Tneinesile Retargeting waw Lookalike Audience” waagsaedmiunindlasenisiiot
DIFILUULLITIU 1ABE adl Wizsu 3 neaselay USem dne lau 91da laedin1sdunu
demeidds ngud wndediiereufiovseneunsidulumdeswioluil

1. 11u3Feieniu Customer Journey

2. vufimsdinaulatodudasiuilag FCB Grid

3, WRARNEITUNSIRYANIUTEINI Facebook warn139i Lookalike  Audience

Y9I§INRFMTUNTNE

. wwaRAREfunsinsTasaEg Facebook Ads waz Retarget
. wwIRALarAdF AU Customer Data

o w a

- hwIRAaLazANU@ Ay Retunsinlavan lugsiaussLaadmnsunsng

~N O U B

. WuIAALAzUITELNYINU Customer Experience

2.1 Customer Journey Research

'
a [ o o a LY

nsinlafsUsgaunisaluasidunisvesgnantududsddydmiugsna Tudagiud

9

o
a 1

Y a v LY 1 d‘ =2 o % a 4 QI
Qﬂﬂqllﬂ’]'iﬂi]ﬂllWL!ﬁﬂUﬁiﬂ%NWUW&’]‘H“U@QW’N ﬂ']‘JL‘Uﬁ‘EJULLiJﬁQU"\N‘V]’]IVﬁﬁﬂ‘\]@@QL‘Wll

3

¥

UszansnmlunisainsUszaunsaifialiiugnn (Lemon & Verhoef, 2016)

Gruner (2021) léoSuneia 4 nagnifiazituntisanauduteuyes Customer
Journey Vel

1) AUMUAZITZUANNMINEYDIAI “ITeUdny” %uusm’%ﬁéfummmamme;masuaa
A1 “Bouie” Tumnumngvesesdnsnandenou nszAaEeueiiamsony
ponunlimatsudyy wazthunBsnINuNIUNTEUILNNTNSANNAR YN TIUNER
M5u18 NMsnseatn NMsdanauUylusiudu mevilavan Tuudazesdnsasiivun
Sufufouinsagssusziuluiidle Seadrdunudidny Weduusslenilunisihng
Foansiugndn udyuiidesnisdearseanty Wy nmadiudulevefidmatunisdadulade

nslinuddresiaduiiavesgnalunisidentddudmseuinisveas Wusuy
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2) ladlauAn1swanduandtedu uaduni1sadne (Customer Journey) TlSaudng
899U A30gsyaduiindndueidudddy uiflinsnazueadn Customer

a1 1

Journey ins1gdudswaluiianiseenuuuldunisnisvieduainasusnisiagiinluddiugae

Tidunsweauilnadievu iesiludoyanismyedulaniv lautanismngeduen
- v = Y & 1 aa < a0
ienmaaedly mniiniseenuuu Customer Journey Liiuageanagilununianing
dwiuguslnanaziintady lnesuaindnnudg q dmuedunigluesdnsidunou
fo819 1 ssilignAaunsainlakasssiliudaiauanusiisidsdeanseaniula
ae14l3 151vassuAnUNIsIaIniaunsadeansiudingy

Whmang Msldsuwuuvesnwinguidmungazdandila wazanunsaldegligni gniian

Tudsnnquidmunemdwewnliinuseleviasan n13mmunsIANaLme

o

aunaluyNLoweIgnAn Inge19vslitadedu q Whandnansevu wu dudauggnia 1u

AU LaraseninfenseuiunsAnfidudeuregnaAtnig nsiuUseansnmuedtemanis

[

Ay nMsguaiunventiu lwisu lnensihmaluladiiandieliiinUssle v
Wy nstideyadud siasemhellewisuiunaniugdu Tnludangusinamawemn

VIeulLAn suaNFuANAawe 9 nnunumdnanddiugielignenlasuussaunisaiuas

a &

AMuUsEiulagay

3) e biuslnaldsufsmnuasmnauisiudaziiugesennglussdnsiniy
n1slAuddayiu Customer Experience 8nfia8ee 10U @NAND19EAUNTAUNITDLA

YWINALHIUTTUUNNARE1998ANY kenszUIUNITRazlaulun1sAunAaevin s fin

Y

guiun1sAum veldsisgalalvianiAiinnisadn vieaulalundnduanvessitueinndy
wszaAktseInamnsalauiy iltuegiuisnsidenld wadasng g d1azvheensls

TgnAnlainesinudeyanefuwusuisalvaulaguasuny wWisuadoundtaglaunds

Y caa A < A o v o % == % Y
AMENwaING Wien1siduniandidetendeiial myasaungede ynegrsdulilan
Y 9

[
[

4) anuiseuieililemneuiauell Tuuneasedaniduilaamdmeamn Aediidnun

a aw '

PMIATINGTU ANUELAINAUIY UINDULINTNYILAFINABINIT LADIANTILABDIUDITNY
luBntuendiege Wu fuslnAenlasiiisswesniegendenidunivazain Indnvieu us

15719199 AReliNTINENRAINA 1 IUBNTUVRIANAIANTIVDINAT LW NuNdmTuaen

[

Maene sEuunIguasnvInLlaeniy n15ia1san Customer Journey ageRMIULAY

[

n1sgausuANUdudounaziinTunglusdnsavdmaniugsnagean

]
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Baxendale, Macdonald & Wilson (2015) 1ﬁlﬁmmwmalﬁmﬁu Customer
Touchpoints 1341 9ndesmdulanfdwaiidiiuunntu dmalfidunuazUszaunsali
lpsuldinvzilunensawsenedon dwmansenusagsia wazdidmalunszuiunisandula
oI UIINABNGIY

n1sna1m 4.0 (Kotler, 2560) lanndaduniavesustaaamelvd Ao nsianudila
Lé’umwaqQ’U'%Iﬂﬂdauﬁwiﬂﬁamiﬁmﬁﬂa%@ %39138n71 (Customer path to purchase)
uazaeaaalenleaiusening (Brand) fu (Consumer) Milgaluutheidusiusiu iile
(Brand) avannsaaenunsnidndu vseusmsidlulignyn ietalunisisgelaandus
Tnald TneUSeudisutiunsyuiunsinsluanndiufie 4A’s felumanuudie Buduainnns

aiamsuhiluusuneg (Aware) dawaliAnauidnvey lireuwusuaana Widnis
SuRndnsen (Attitude) Aouilzinaulate (Act) Audvideusnisiiu q suludenisgosn
A%3 (Act again) mnitawelalududuazudnistieiy warusushauduluma 5A’s ASusy
N353 (Aware) AeliiinAufgala (Appeal) wazmnisudinnuauledaouniy (Ask)
ToyaifiAusnuannuaietesns Wy mndeyainuusudlagnss seuauniliounio
aseuniTudy uaziinnisasiion (Act) ndsndildsudeyaiiomeudrfuslaatieiing

anaulanagdeviseldusnistu 9 uaglunadeumngnAianunelalussAuiiunnauy

'
a

(Advocate) fragFuiimsuensevietosluauinsuushae B uiureuvielduimaniu
anene

wssgslalunslidengaduiatuidumsesiuslan gnéinannsaairsserun
dunsvesiiesldlaeiign iWeduianuandaiu (Lemon & Verhoef, 2016)

nsdeansmsmaaLUUysanMslainseyaaliinsindedeasuuy 2 ma e
nslimauiuldvhlidenstudsuasasmnaniglumslideyatedu fiuansonauauas
AFpsMsveInuiesly wazgdensannsaudsioyatas Tusludu ndeusutoiaueuusd
YANFSUaslaviun wazdvanunsaianaladnae (Kemal, 2011)

Neslin, et al,, (2006) lafinnsaSuneds Multichannel Behavior T3 duanusinnie
yostihmsnmaiazyianudilaluduniswesuilan mginssluusazdesmad

AMUEIALY AU

2.2 npujmsindulazefudveuslna FCB Grid
FCB Grid ni30deifindn m319 Foote Cone & Belding légnas1stiuludl a.a.1980

M8 Richard Vaughn #afusesusesruuienlawanuvanils denialasuniseeusunavidu
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<

lgulunduinIatieuniign 1ugUwuunsInnIsUmLIanveHandaeividluienis

Y

%

lUwalaE19NNSANATIWITY (Cheong, 2020) Tnasuitnidonasiioendwsushunlddu

[
(% 1

M5B AMUANAENSLUININIsAMUaRALU g lawanfuiiuin weidunis
= = U U a l&/ YV al 1 a U 6 A a v 1

Wiguigududsnsdndulageveuslnaindndueiviousnisvedsidesin
nszuIunseglstne Weliiusudausaenagnsinegiamunzay ondiogne 1w du
UseLan High Involvement siasendenisaumdeya nisdudayuseaunisal auludadunau
98901509 UlaTaTULLY TENanedanadlaiallun1sinaula WSsueuwasAnwdnun

a Y a . ' DY) a ady a o w
nsseusnaliares FCB Grid axtisliinnisnainaiunsadenunsnddigusinaiidues
widnlueggnit gniaan Wusu

U37 wnaauussow (2563) ianununelindumninssuiunsmdeyauazly

szzhaInIzuIunsiudnaulaneuteuiunsenisenIn@uaiuselan High Involvement
o =3 ¥ [ I3 a % -Qid o [y} % % ]
AUUUNDIDAYNTT Learn Feel Do LﬂuﬁUWWliJ’iWﬂWLLWQG]@QEJ’]?TEJﬂWiﬂUW]“UEJyJaEJ‘E—J’N

avLdeanaunANIIARaUlY WU U1 sasud Useiuses WDusu

2.3 wurAngafunslavaruYamng Facebook wag Lookalike Audience

deluTeaiiiuogns Facebook Aaifudesmeddnyivasliuususansafvun
seazdonvasnguiimnelfossdaaudstu Wunwingudwanedu wame vie
wevids fauaulalufienidle Siuiegerdounula Wesunerdosdiomudniianusatae
”LumiﬁumﬂejmqﬂﬁwLﬂmmaﬁumuﬁﬁﬂé’waﬂm (“Belarwanuaiugan”, 2561) 1auus
soniu 3 Uszian fe

1) Core Audience nauthuanevdn Auusudansatmunduldios 1wy oy
anuavla woAnssu veulwmitegende uala 1Wusy

2) Custom Audience w3omsvilasanuuy Retarget ayldipsasilotlumsvaely
manusudlsRnsedomsiunguaniineiiujduiusiumamanueaususieside 1ae

fAn19man aula YSauanIAMUAALIUAIUTUNUIAWNVDILUTUALLAIN DU DaLdudn

Y aa

FoaniilinswusualiAnsedeansiungugnAmiAnenim
3) Lookalike Audience faszuunalnvaunainiazyievinn1sAum naugnan
Wmuenfinnuedreadvinazdugndveswusudldlueuian laefved1idaindeya

v A I3 v .:4' Y = = a
QﬂﬂWWWWQLLﬂﬁu@ﬂSULGU']iZ‘U‘U LNBUSEUIANANITAUNN I@IEJLU?EJUL‘WEJ‘UQ']ﬂWQ@ﬂﬁ?N

v a

Lifestyle Anuaulanitnduiutouaraidoudnlu wagsyuuagdannlaywuives

Y 9

[ 1

wusualilusIngseduslaanguAsngt?
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Shewan (2021) wugifanagnslunislyd A/B Testing iiunuszendldiuwnuley
memsnaaiietiglunsusndana Ussvdnsuuszana uaziin Conversion g¢ n1svh
A/B Testing anunsavilavaieguiuy 1wy nswieuiieuyseavanavesguwuulawan
Se19198U A, B nsoenuuUinansaiy w'%aﬂﬁammﬁ'Lmﬂsmﬁut,ﬁadﬂﬂé’qﬁﬁimuﬁ’s
TawantulmunolfAneuaulalunisednuinnitiu msfudeauudifiondntiosusdly
AnufAnTianaiu nadnsIaunndnafumuluse viowdudnsuvaingunaasauduguilae 2
nau szrdnengu A duwends waz ngu B {Jwwavie wagliszuuldldianlunisiiaus
Furudainanluginguiuslnaiineld wasasunatnguiuilaandulafilugndfiuriase
VDILUTUATUMY

Fantam (2019) lawuzihaiudAgyvestaaniwmsslonialunisauningugnm
Whmnefindeadsiiloniaazidugniveasiluouan Inenisld Facebook 1aniidu
Pelunsveregiugndn YesmensidifisngugnAndmine sihuedosiefide Lookalike

[J

Audience N@11150%9 8N (Lead Generation) AIITNNSNTONVBLUATD LUBSINT

Y

Slua veengugnAiAnidiegHuszuy Facebook axaeynsAuUMINgugnAnTind1onds
wazvhmsastualavaniuvusudedenls THuslaaldsusuasauls

Karlson (2017) lsfeSunefisvilsluiniesiioves Facebook fitaelviuususisrum
Fuslnaldegnausiugidnmmilsiie Lookalike wudnldoanuuuanlidondnsadilunis
fsnsiuuusssnsomslungudwanefud 1-10% tnsanauufstuildinigii
nsnAaeswdTi nanIBssnrduediduitaios Sangugnéldd sadsnsmanos
lugUuuu A/B Testing dioaUszAnBralasnisnaaesianaginnasann Lookalike
ooniu 3 ngu A 1%, 5% waz 10% sausngirAldaesenislsings Lead Generation

'
a YA v o

994 1% gnitgniudunsdliiegeniideununldlunsdfinwinsad
luanAdaiieiusensinlssaning vesasedllanstiemaslunism
naudmunenunalnuesszuy Facebook 1ne (Kovco, Maslac & Vranesic, 2017) 19313
1 [ 1 1 I ! A oA ) ¥
naaesiuNTYlavanlaewdngunaaeseenilu 4 ngu fe nguit 1 Wunisleudoya
wiel 818 @anuniinende uazanuaulanungAnssy wu aulalufiwn Ywiis Wusiuy ngui
2 \HumsldiasestioUszinn Retargeting tiovinislawanludaneidundeuvuiuled
wneukdndunandounds 180 Ju naui 3 1da3esile Lookalike Audience 1% lagld
v v ¥ = =3 & % @ i i v 2 oA
Toyavngaeidiudensuiuleddeunds 180 Tu uazndunaasinguaaving Aengud 4
Junisldia3eaile Lookalike Audience wufiu winaaadldiosidud ogil 3% a1ngiiag

= < (54 [y [y & lej [ ¥ | a
LEJ‘EJ@J?I@JL’JUI%G\‘EJEJUV&Q 180 U Tmamamﬂmimaaﬂumﬂu Vl'WIﬁWU']’]I@JUQJ’]ﬁJﬂ’ﬁLLﬁ@ﬂNa
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Aunauil 1 unian waziloTaNaaNIuIUNITARNAFUA 1 AfamsnalmAnsiuiunisaAan

'
1 oa

499N 89aABNEUT 3 (Lookalike Audience 1%) nqu# 2 (Retargeting) Uavnguanving

Aonguf 4 (Lookalike Audience 3%) F391nuan 153deiinaniuianuadsruiagulviiu

q

3

TnsimslavariueIesiieyad 1 fensleudeyaninuaula e 81y anunndaau
Hgdalvlavaniusednsamlaaan waznadnsdnegraminaulafiondud 3 (Lookalike
Audience 1%) @aHATNEANAINAINNLNIEAIENITINUNIUTEUUSANETEUNTAUM

nqulnnunerIuNIEUILUNTT Facebook FeAumuazaulesnuniidnwuzadandsiuld

1 = a a
2819UUTZTANTNIN

2.4 uwrAangafiun1svinmslawmney Facebook Ads wag Retarget
Wijnhoven & Plant (2017) Tugaiguslaaiin1sinsiedeaisuduiusiumiu
) = & as ' a - Y = D D ¢
goamaladea Wadsa ndugsiaesiidanudnenminasiinanlddemieaula
lunshnsedeansiuduilng nanegsfaeafiinisusududiunamulunislavan wiedud
aulaveduilaa ieasianissustawusue

Facebook Wunildlulugeaiiifenlasumnufisuasan anduiudadagldauly
Uagtuvsenisanuiienvesuslaaduiuuin uwasgshaeandeiuindugumingfiazidi
wnhnsfasedeasiuuslaaiudesmsiiudneuiagidnunamuiiusinisiinisfine
JULUUN19YIN9UVB4 Facebook ads Iidldeneu (“Facebook Ads dnUszian idenldy
agalstidse”, 2021)

Ruvo (2020) MauugihnsinlawanmadniiiAnnaansnalae 1) iauigesmily
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AN 2.1 Choose a custom audience source

Choose a Custom Audience Source X
Connect with people who have already shown an interest in your business or product.

Your Sources

& Website &5 Customer list

] App activity

£l

7 Offline activity

Facebook Sources

> Video (©) Instagram account
- Lead form ¢> Events
4 Instant Experience [E Facebook Page
= Shopping & On-Facebook Listings
® Cancel

fa: Adespresso. (2021). The Best Strategies You May be Missing. Retrieved from
https://adespresso.com/blog/facebook-ad-retargeting-strategies-need-try/
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M3viNseaIngULUL Personalized yis&u



unNi 3

seleulsIe
NSlAN®1UITLEeY “UseAnsnavesnisitaslavaneoulatiniuge e Facebook
lngennsalfnuussiangsiaedaniuningves vSEn dns lew 91in tnediniseeen

Taguszasdiansinfeguslaalaegnediusengamluguiuunisvin Retarget wae

Lookalike Audience InginNaaInanuIunIsNsen Lead Generation Ingdn1saduauivey

1%
v A

ai
3.1 JURUUTDINUITY
3.2 unANveslaya
3.3 wseslenldlun1sidy
[ v
3.4 M3NuTIUTINdeya

3.5 MIAATIRNURYA

3.1 JULUUYBUTY

MsITedmaasndal Javiluguluy (Experimental Research) \eRnwUszavidua
voamstodelannnesulatikuroms Facebook vesgaanmnssuedemiianingininasie
nssuiuasiidudiglunsduasugenmeunntesiiiota laeiinnsianaaindiuiunisnsen
‘ﬁa;ﬂa Lead Generation maﬁ‘ﬁ'ﬂ 2 ﬂﬁj:m,‘ﬂmma A Retargeting Wag Lookalike Audience
diehdeyassnanunfuusslevifulasanisldvinsinmnegndiiodivalassnns u
fu fnsudsneasBenduiunoudel

Fupoud 1 msthiauaidfomguuuuifle e Anidesey malesansle
thannassninamadn Pattrahome waziiausluganganthming (Audience Testing) 7
uANFefY 2 nguAe ngu A wag ngw B titevhnsiiutouaduilnadill Engagement Au
G ahRe

fupoudl 2 maiaueliomuuuuiRTeT s $Festhu flnadkiugoma
gnunLINaves Pattrahome Taethiausludangunguitmineg A uas B wuiuiieiiudeya
Quéiﬂﬂﬁﬁ Engagement Aulnasnina

fupoudl 3 AonainaueseanBenlasinis ey nafu WazsIL 3 HIUFULUY

(%
v v

avunnlaeauslugingudvnenilulinizaianuaula
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4 3 Tumpudinandeienisiiusivsiudeyaduilnaliiiemedmiunisiluld
Useleruludunaunald Ao N15Y1 Retarget Lagn1511 Lookalike Audience Li®
Inguszasdnsiundstayauilnadming Yo weslnsAnsendu (Lead Generation)

Tnailasiumalasinislafinisdarinile $3ilasesnsiiu 2 waedn Ao Lwadn

d‘ 1 1 d‘ t4 = 1 1 3 1 1 A o
13898 way naansestu Tnedinnswuanguidmnegeeniu 2 ngu na1Aensvin A/B
Testing lngIduiianyiin1smaaeaLuy (Audience Testing) AensiiaueAuAINUY Uy
dvludangugustaaifingfinssy anvaulaiiunneeiu 2 ngu WellSeuiisuysyansuaves
nsfansesnguduslaadmunelulessiu Inednsmaiinguszasdiiaiudeya Cookies
vaInguandNdnsUduiusiulasans wu nsuansmuAaiiu n1sne vou gnta N3

s A 2 A - o’ v
wys vsenIsunieuLiauensatduiy

HUSLAANGY A LA 91e-nila 918 30-65+ U wazdliawaulainediu §3na funy
mimuimzﬁuqxi A Business Owner, Manager, CEO Founder, Director 81fagusiig
WunlpesoulATIns Wwee LIadu Wsrs 3 SAll 9 Alawns MIeenfuag U nURNUNYN
ngnelusail 5 Alawns vseenfuegusiiudineunaunsall 5 Alawns lnelinisuaue

| aay  aa & A 1 v v A o« 1% (PN oy Y ¢
H1WIALD TIU0NS 2 Inaina1itnesiu e usIuTideyagusinaildusiuiulnad

AINA
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AN 3.1 : uanssgazdeangliunisasAanulunsvelavandmsungud g A

Locations
Thailand
Q@ w3 +%km w
° WwAtuWWY  +5km w
Q@ swvion +S5km w
@ Include = (Q Searchlocations
Banjgkok : R
Danlg Rak L
Phra Pradaend’, Q.

Lat Ludng @ Drop Pin

fiun:  Business Facebook. (2564). Ads Manager. &UAUATN https://business.

facebook.com/adsmanager
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AWM 3.2: uanesgaziBeanediunisaseiaauladmsungudiming 1

Age
30 - 65+ b

Gender

® Al Men Women

Languages
Thai bt
English (All) X
Q, search languages

Detailed targeting

Include people who match @

Interests > Additional interests

Director-genera

manager

N Business Facebook. (2564). Ads Manager. &uAuaIn https://business.facebook.

com/adsmanager

Fuilamngu B iwe 91e-ndls 01y 30-60 U wazdmuaulafeaiuna Luxury,
Sansiri, Luxury property, Luxury lifestyle, Luxury vehicle mﬁEJangU%LamﬁfJuﬁIm&JiaU
TAsen13 e adu wizstu 3 Tusedl 9 Alawns visendaguinaniuiismgnsly
Smil 5 Alawns vseanduagusiiudineursuniail 5 Alawns lnglinsunauer1uinle 33

YDIN 2 INavinantedy ieiusiusinteyadusinanddiusiuiulnadsdngtd
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AN 3.3 wanengasideaieatunisiidanunlunisdelavandmiunguidmine 2

Locations
Thailand
Q@ vz +9km o w
Q@ wnhnown  +5km w
@ swvan  +Skm w
@ Include * Q Searchlocations
t el -
Watthana
Khing
Bang Khae
Om Noi
m Bang Khun
§ - Thian
o - {.

Add locations in bulk

ﬁm:

com/adsmanager

Business Facebook. (2564). Ads Manager.

A = /T ey 'h‘_\‘rq :n;
BafEkok Wing g

Sutg Luang
S

] :aq Rak
<
Lat I._.u'c
\

D-ngbu(
&
~~J :Dan

dUAUIN https://business.facebook.



AN 3.4 : uanssgazBeanegliunisasmanuauladmsungudvang 2

ﬁm:

Age

30 4 d 65+ w

Gender

® al Men Women
Languages
Tha
English (All)
Q Search languages

Detailed targeting

Include pecple who match 0
Interests > Additional interests

Lunury

Lunury Lifestyle
Luxury property
Luncury vehicle

Sansiri

Business Facebook. (2564). Ads Manager. #UAuaTn https://business.

facebook.com/adsmanager

34
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AWM 3.5: uanssgaziBeanediunisaseiaauladmsungudiming 3

Audience

Create new audience Use saved audience »

Custom Audiences

Age

Gender

Detailed targeting

All demographics, interests and behaviours

fiun:  Business Facebook. (2564). Ads Manager. @uAuain https://business.facebook.

com/adsmanager

lngdusiaadmsneia 3 ngudnaduiinisivuaveuuRanIun 01e e illouiy
ssfiuamzanuaulawinu nsuvsssmdungui 1) amnuaulaludiugsia
AUsznounis gaaainasiinelieglusyivgauliesnsiatiudneglungu Super Luxury

nau7 2) Aegmilsalisuiuilos T9auA Luxury NIsoguduazdu q wagnquil 3) Aengquuuy

' '
a A va o

Uanialiveunanuaulamvusiissony 30-60 Ywintu Tnenisuiinguidudaiiide

Y

AansaliugULUUNSIAsIEY Persona vesifuslaadmnedfimaiasidugidany
aulaforulasenis wes adu wigs 3 Tdniumaaeafiefiguinadwsinguled
Usyansnmgeniniu

Fovhmslawanruingusrasdileinnsufauiusiulasanislu 3 nguietng
HefuBsusosuda azirgnsihnislevansiunguinguszasdifionslaunds Lead

Generation Ingn5kAIaIdlaniA1va9 Platform Facebook 13831 Custom Audience
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\fan Create New uag Lion Lookalike Audience Tumitlanunsaidennguitmanefined
Engagement fulasenisunudineuninaslungudiegne 1 2 uag 3 Wielissuuyinnmsaum
naugusiaanianuadeadeiugusinaniauaulalulasenis wu nqudiegetisiu n1s
Tiszuu Lookalike vinnnsdumanunse denlans givmediufduiusiume vuled fiee
> = N % = o Y = Y oa - o
WhauBeusume vise Vuled Taudanissulnandeyate weslnsnquiuslaaiaevinnig

209NULASINISHIUSDULAT

A7 3.6: NsAsAINgRdImaneluU Lookalike Audience H1us¥UU Facebook

Custom Audiences

0

Lookalike Audience

fiun:  Business Facebook. (2564). Ads Manager. @uAuan https://business.facebook.

com/adsmanager

3.2 undsiunvasdoya
nsAnwUsyansNaveawanpugemanylnaIn Facebook Ads Manager lagil
msduunnguimnadu 2 Ussamde

1) ndugnAfinediujduiusiumavselnadvasmlasimsuiuiineuninaslnad

'
a =)

WaleFeaty uazmARnese

2) naugniniidnwazadieadsinazdugnilusuan Tnsdumsinuszuunalnues
Facebook tletelilamanluusngdingugnadsnanlaegianagindiuiunisnsen Lead
Form nsliideya G fleg weshnsendumintu udsoyadineBousumavioriuled

YBILATINITAILLYUNY
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3.3 insaailefldlun1sise
nsiteedsilidudunidudummesiuilnafiaunsadsalfinsonuelilu
ounan IngingusvasdliteAnwiUseavinaveansAumnguntiminesuszuy Facebook
Ads Manager Tnafinssarnguitihmngly Ao naueuiineiufduiusiususudnneu
melud 2564 Afimsdadalasins netfuanngugnéiaena Like, Comment, Share
NMAlesTIRfulATIMsIRey Wedinedideumimamsnvodasinsuudanon
i msedodunisdansesifuslaafifirnuaulalunusududrsysunis uazvinnsnseduls
Anauaulasulevanluuuuvesifle nmweadoulm Tasviaue duan Tusludufiem
nzan Weduslaeiinisnsensieaziden Te weosAndenduiiiofuavsiitauianany wazsi

ﬂ’]igjﬂB\Iaf\]”lﬂﬁi"]wcluﬂ’liﬂ'iaﬂ‘ﬁ’a%a (Lead Generation)

3.4 NsiusIvTINtaYa

milﬁ‘ua’mim%’agams?gaiwmshmiaqma Facebook lagld Material 1{u
amieeulm (video) knunduiihvnefifinisisenfiftenaaoy Aenduruilng A/B uax
ﬂa;u Lookalike Audience NIULBINIUNULNG https://www.facebook.com/byPattra
Home szeziialunsvadey 1 ieu Tusuatuil 1-31 nguniau 2564 Tagfvua
Airldang | $iiaan 24,000 U

nsnadeulunseiTanaansiuu (Lead Generation) wae CPL (Cost per lead)
lngiUSeuiisunaseninnisiidnuiudeyaduslna Wy Engagement Group wag Lookalike
Audience Group 11M3AANTBIRUSINARUNsTUIUMBdnsUkuulanelminUsednsam

GG

3.5 MiTeideya
WeAnwUsganiamlunmsidntanguanadvanertuaIasile Retargeting wae
Lookalike Audience vaswasnasi Facebook luszasiiansuaiun 1-31 wawniau 2564

Ifdwtelunisliunddeyaguilam (Lead Generation) 1Uuegnsls lnginnanaildang

sio 1 Teya WolSeuifieudugns fie Cost Per Lead = (Ad Spend/d1uau Lead)
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1A 3.7: fregensianaaliinerIunguiieEne 1 2 wag 3

lmwm Iy ess0n
1,810,216 35,320,682

Irmpression

22,274,135

Impression

§ A
PR s b

o ¢

7287
— v

Fian: Daydev. (2017). nsalfin®) Media Planner n153tA572% CPA. &UAUANN

http://www.daydev.com/marketing-strategy-2/media-planner-cpa.html

Ads A Teuuszanaiegil 400,000 U
Ads B flauuszanaegil 230,000 U
Ads C flauUszanaegil 160,000 U

Ads D flsutszanasegd 150,000 U

1) Ads A In1sueaiiuegil 1,810,216 Asa Wetiuidudiuaulunissuralavanass

¥ P Y
(% fal v 14 1

Uegfl 17,708 wazdvaamsiin Action nsnseviluntiauedfuingussasanaaliudusn 1y

Y 9



39

Msgeaui msaniivanueUnaindu wie nsnsendeya Lead Generation 1udu 35An
Ao 1thsuausudsyanas 400,000/87uu Action #e 2,127 A%t Wirusionsiin 1 nisnsesi
T93ulunslawandt 188 um

2) Ads B suUszanas 230,000/3117U Action A8 1,055 At whiuA 4 erensade
218 UM

3) Ads C ﬂUU'ﬁzmmagjﬁ 160,000 U lagan Action 371 ﬂ%”'q WinAU 160,000/371
AD 431.27 UM

4) Ads D quUszanas 150,000 U e Action siamsn 99 ASs Ae 150,000/99
WU 1,515.15 U

TagagUvesnegiswualdaglunslavaniionsléungs 1 mansevives
Tarwaumaaes Ads A Siszavisnimgean Lilesanaildsiesgn fio 188 U Ads B
Aldaneseniansevin 218 U Ads C danldaredenisnsyii 431.27 v waznguidl
Aldansunsiigasenilinisnsevindiongumaass Ads D Amiu 1,515,15 U dewdlsns
nszvi gy Mnfegiesnismeassiinaniundeiuasyinlidnnsrainaunsaiiv

Usgavsnnvasluusiasguwuy wodunusuldly Phase daluiielviinuselovigean



uni 4

NAN15738

MnnsdivesnsAnuideifnntuiFes “@nvussaninavesnsilavanvossia
adwnsundneiuwnanilody Facebook TneSanavniadesile Retarget uaz Lookalike
Audience Midudrglunisduasunmsvisnniesiiiedla” nsdifnyiusenngsia
ofn3uming U3t fna Teu e Tned¥mgusvasdsd

1) NSUIUTEANTNAVDINITVINNTIAWUILUY Retarget 1TlUsEanSamluniseae
asnwonuglinulasinsianselilaeiauaaindiuiu (Lead generation)

2) WlefinuUszansnavasnsvinislavansnuaiesiie Lookalike Audience Hnu
199074 Facebook 1UszavsHanntoaiesln

a

au & A < €1 v [ a v ¢ a !
mAdeiliveiludsylvvidedusznaunislugsiaussinvedmniuming iueandes
Y = Y a oA ¢ = = a a Y 2 Y oo =
mensindesuilnarudessulal Inedn1sAinwuseansiarenisiiifeuslaaniude
Facebook tian1sudeyatnasiiuiy uazn1slaungadeyangugnaidmanelaenis
nsendoya Welivnwuusuafnseandu (Lead Generation) Inefn1siiudeyanisdelawan
5319 TUN 1-31 wuanaw 2564 Wil wazlinsiiudeyadnn

https://www.facebook.com/adsmanager fieeAuTana

4.1 nslilarwarinutaanns Facebook Tugunuuatmiadaulvn (Video)
1) Business facebook

1.1) Buying Type Auction, Objective consideration (Lead generation)
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M9 4.1: F9g19N1IAIATINgUsTaIAnIsawNH1UEe Facebook

Create New Campaign Use existing campaign x

Buying type

Choose a campaign objective

b 4
]

Lead Generation

Name your campaign + optional v

fiun:  Business Facebook. (2564). Ads Manager. @UAUaN https://business.facebook.

com/adsmanager

1.2) ngugnddhmneildlumstanandinueanluaded useenidu 2 nduman
) ﬂajm?i 1 Li‘JumsLﬁU%’agaﬁﬁﬁUﬁﬁmﬁu% (Engagement) fuiilathiauewuutufidnisas
luwalIN1UT8I118 Facebook fan page Haue 2 Slepay war andssiuau 1 Sady 1)
Anisesng TnasiideTuil 23 nuaniug 2564 Tnofmuanguidvnede e ¥1e nds 01y 30
?Jsﬁulﬂﬁmmau% Business Owner, Owner, Manager, CEO, Founder, Director ‘ﬁuﬁﬁum
TndiRestiuaniinilassniseaniulusadl o Alawns fuiivnaswgnslusad 5 flawns
waziuiiusm Bifs visuiludall 5 Alawns 2) idesdiu TnadideTuil 5 wwew 2564
lngivuanaudmangde e ¥ e 818 30 YRulufimnuavla Luxury, Sansiri, Luxury
real estate, Luxury lifestyle, Luxury vehicle ‘ﬁyuﬁu'%naﬂ,ﬂé’lﬁaaﬁumﬂﬁﬁgﬂmqmsaaﬂiﬂ
Tusad 9 Alawns Auivsnawasamgnsludal 5 Alawns wasiuiivsiom Siie vl
$rdl 5 Alawums 3) Mstwadnndauy (Photo album) Inaddetudl 15 unsiau 2564 tng

I ° ' = o v A o oA a
dunsimuanguidmingsgasidenainiiited 1 uag 2 siuiuAe e ¥18 1ge 81y 30
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Yuld fmnuaula Business Owner, Owner, Manager, CEO, Founder, Director, Luxury,

Sansiri, Luxury real estate, Luxury lifestyle, Luxury vehicle WunushalnalAgsiuain

=

ngalasaniseanlulusell 9 Alawns Nunvsnasawgnelusall 5 Alawns wasiiunusim
3y vnewilusall 5 Alawns Taedwiunsdiie (Reach) voia 3 Inadiiegn 349,652

AU

Al 4.2: fegansasaninguszasdiiienisinudsteyaiuslaariunisvaaeiuy A/B

Testing rude Facebook

Campaign

Engagement

Assetl Asset2

Asset3
IA1933ANIT9Y Photo album

Target Group A Target Group B Target Group A Target Group B
2 2 & ° Broad Target
Business Owner Luxury lifestyle Business Owner Luxury lifestyle

Data collect



AT 4.3 f9819n15R9A TgUsTaNALiaN1SAU Lead Generation N1UN159AABY

194 2 nquiuslaadminegH1uteNg Facebook

Campaign

Lead Generation

Target Group1 Target Group2

Engagement Lookalike

in Page Audience

(Data Collect)

A9 4.4: 1wafaLTeseg Iagvinislasanriungudmunguuy (A/B Testing)

| Peetra Home
23 Fotrany O
T rwia) THE WELTON RAMA HI Aoy iy nilauwg iy Super Luxury 1 Pattra
Hame

Dulasanmd vaasrry rug s i 3 aanuaann Tudledg Ui Scusaads itala nakomas i
1ou S Qudmud dicglsoing Wioio: 53 gin usaiudnwide . See more

chl-\h‘- Sy O O T

PATTRAMOME COM
Fintmadn The Welton wizmas 3 | AaTasay ThinkofLiving

oo Wannee Nutssind and 810 others 3 comments 34 shores

fian:  Pattrahome. (2564). Iwasiinenunuimaves Pattrahome dnwaiiilon
NanAMNUAZUFNTT. BUAUAIN https://www.facebook.com/by Pattra
Home/videos/3531908230269998

43
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A v 6 < v YA A 13 v 1 o v 5
#1319 4.1: LLE?WNNﬁaWﬁ‘U@QﬂWiLﬂU?JQQQJJﬁE‘\JIUiIﬂﬂ“Q(ﬂVl 1 PNUVBHAISINIUN 23 NHAMNUT

04 30 w1y 2564

Target Group Impression Reach Engagement Spent
Business Owner 59,417 3,202 6,502 7,199.99
Luxury Lifestyle 335,792 133,767 110,276 7,200
Total 395,209 136,969 116,778 14,400

4.2 namsAnyngfiuns9in A/B Testing Wrunguguslnaniiaduaulaunnsig

o/

nu

=3 1% Y oa Q‘I 1 1 1% I 1
nsiiudeyaiuslnayail 1 3nnisuialssinnvaingugnatdvanesenidy 2 nau

Ao 1) nqu Business Owner waw 2) nau Luxury Lifestyle aziiuldagnadnauinlaen

lpsunanausuAainngu Luxury Lifestyle innnandnidudnsauvindu 94% Tuvaziingy

Business Owner l@5U Engagement il 6% wintudlsiisuiuailganglunislawuni

Wiy wazilieagUeennisustiiuturulavani (Impression) 395,209 A5 ihdaaule

911U (Reach) 136,969 Au flganufduiusiiun1snagnla waninnudaiu 13e wsite

Wunisuenme (Engagement) 116,778 A3e Aliaev1anua 14,400 UIN
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AR 4.5 iaidsesiu neviinistayansdunguidmvianewuy (A/B Testing)

o Pattra Home is at The Welton Rama 3.

S April - Bangkok -

THE WELTON RAMA III | aomaduarnuiaguns staAu Super
Luxury viuiatanateowszsu 3 deagluuvidvigauuiuv CBD § atw
alan guuiv s wiaday daluAudsiunisa wWiedu §5A3 uanada

tuAnuIANVENYsainsoun A Tutull
THE WELTON RAMA ... See more

@O Wannee Nutsakul and 1K others 1 comment 19 shares
u:  Pattrahome. (2564). lwasdinaUnunuimaves Pattrahome anvaleilonInansineg
UazyU3nN7s. AUAUAN https://www.facebook.com/byPattraHome/posts/

266665994948598

~ v & & v [P dl & v o oa
M1379N 4.2: LLEWNNaaWﬁ"UaQﬂqiLﬂUﬂ@%aQU'ﬂﬂﬂ‘qWﬂ 2 LﬂU‘UE];JUaigﬁ'J’N'JUﬂ 5-30 w8 u

2564
Target Group Impression Reach Engagement Spent
Business Owner 60,572 2,692 7,265 7,199.99
Luxury Lifestyle 351,486 111,462 121,485 7,200
Total 412,058 114,154 128,750 14,400
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4.3 uansAnefigatui Retarget wae Lookalike Audience
maiudeyadiuslnayed 2 finsudsUssinnvesngugnddmsngeenidu 2 nay
\wuriu Ao 1) Ngu Business Owner Wag 2) Ngx Luxury Lifestyle #av89n15lasu
Engagement TUlufiamaifenfuiulaiwanynd 1 Ao ngu Luxury Lifestyle T8as1n15lé3u
Awaula (Engagement) 94% uawngy Business Owner losumnuaulaiiies 4% W 2
nguiane THRulunslasanuintu Aenguay 7,200 v uaziileasueennisueaiiu
Furlawani (Impression) 395,209 A% Whisauldsuau (Reach) 136,969 au fluan
Ufduiusiuns nagnla wansrnufAnudi viouvdifiesfiunsuense (Engagermnent)

116,778 s Aldanevavan 14,400 U
A 4.6: Photo Album Iﬂamié?amjmﬂmmwimw Broad Audience (A/B Testing)

Pattra Home is at The Welton Rama 3

Sponsored - &

w Ve wiTnuualad European Classic
s aavastvalifuantdsunssugisl... See more

n1nowgInuwalna

flun:  Pattrahome. (2564). Inasiinlanunhumaves Pattrahome snvauiiloninaninii
Ua¥UTNIT. AUAUAIN https://www.facebook.com/byPattraHome/posts/
221098969505301
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A v 6 < v Y a A 13 v | v A
#1319 4.3: LL??WNNﬁaWﬁ‘U@QﬂqiLﬂUﬂJ@yjﬁE&U'ﬁiﬂﬂ“qﬂ‘ﬂ 2 PNUVBHAISINIUN 15 un3pU-

28 NUAMUS 2564

Target Group Impression Reach Engagement Spent

Broad audience 211,695 98,529 10,755 7,200

naiiuteyadiuslnagedi 3 dulavansuuuudadusunin Tneseinguszasdoinis
\ifsfuslaauuy (Broad Audience) Aenguauiiany 30-65 U lailannzianzasauanlavie
NOANIIY Uasnaanslun1siansna (Impression) fio 211,695 A% 1hdanu (Reach) 98,529
AU uardvonUfduius 10,755 At IdaunisTavaniiedu 7,200 vw

MneazdeanmsdansenguanAitmane dsiuaziiuldifiveansitriegi
349,652 Au MnHuideishdoyadindnnumiing (Retarget) omeamianisldundsnisli
foya To weslnsAndenduiietavnoiiivalasenisuazimiuaainasdugnéluounan
(Lead Generation) thulgiwanguuuuinle AN 0.25 3l lagld35n1s (Dark Post)
Wieingusrasdnanidsaususguiatunmuiidusluduriodsiinisasssidainauen
o vty

(%

9197 4.4: eneagUnadnsamualunsiutoyasenineiui 15 uns1AN-30 ey

2564

Target Group Impression Reach Engagement Spent
Business Owner 59,417 3,202 6,502 7,199.99

Luxury Lifestyle 335,792 133,767 110,276 7,200
Business Owner 60,572 2,692 7,265 7,199.99

Luxury Lifestyle 351,486 111,462 121,485 7,200

Broad audience 211,695 98,529 10,755 7,200
Total 1,018,962 349,652 256,283 35,999.96
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asUnansifiutoya (Engagermnent) vaegnAEUgULUL 3 WiavunAduvianInis
wazneaaul lawaniniswanananavan 1,018,962 ASA W1DeAU (Reach) T 349,652

AU Teaan1sUfdunussIn 256,283 a9 Tdeudszanalunslavanyisdu 36,000 vm

A9 4.7: pnaulzivangduuudale AN 0.25 Ui dmsu (Lead Generation) WU

49719 Facebook

Pattra Home
Soonsomned - O

THE WELTON RAMA III
w.a. # dlassaiusulu fudiuar 1,000,000 u

widieu Super... See more

iWalaivnulousulky

SudruanWwiAu 1,000,000 uIm*

— Su22.8 & —

THE WELTON RAMA III Sign Up
$uauaa 1,000,000 u

#:  Pattrahome. (2564). InasinaUnunuinaved Pattrahome anwaiziilomnansins

Ua¥UTNIT. AUAUAIN https://www.facebook.com/byPattraHome/posts/

221098969505301

v

lawanazuansraludaingugndnivnasusudliiugiudeyariude Facebook

JULUU (Retargeting) g iiufduiusiunusunuwaily 3 Inadnount
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A9 4.8: wuurleTuazianwalonguanAndmineliinisadnminiu

!ﬂ

3]
Contact Information @

sttra Home
amufuuiatuindiavraulas

waUDUAMAIUSLNISAY
The Welton Rama 3 nriiay
our answer. wardasandumiauunnliiiniae
THE WELTON RAMA 1l
.o, 8 Watvulwi fuduangan Enter your answer,
3,000,000 v
3 22.863.5 A Enter your answer

T S

fiun:  Business Facebook. (2564). Ads Manager. &UAUAA https://business.facebook.

com/adsmanager

dm

ﬂamaﬂmLﬂmmﬂﬂaw 2 Ao ﬂau (Lookalike) Inenns AL UL RN NTTUINNS
¥99 Facebook flansnsatisiumngugniinginssuauadieinazduualindugnais
Ioluewen Inglidayamuiiaeiilinnuaulansen Lead form w3agiilaaldeussnaves

TAsINIsUILANaUMN Wusu
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Al 4.9: mwnsssedunnguithmneniinuederdasdugndilueuian (Lookalike

audience)
Lookalike
Lookalike (TH, 1%) - Leads Oct
Lookalike (TH, 1%) - LOL Leads
Lookalike (TH, 1%) - Website 30 day

aauhwsnafiaaaiu (TH, 1%) - People who like Pattra Home

-Dec 2020 - April2021

fiun:  Business Facebook. (2564). Ads Manager. &UAUATN https://business.facebook.

com/adsmanasger

M15199 4.5: HaUBINITYINNUTDINIWAUINIUYBINII Facebook 5813193Ul 1-31 Wewn1AL
2564 (3171)

Ad set name Impression Reach Result | Cost per | Link | Amount
(Leads) | result | Clink | Spent
Engagement 114,230 50,151 17 705.88 | 1,442 | 12,000
Retargeting
Look a 65,520 37,894 16 750 1,029 | 12,000
like May
Total 179,750 88,045 33 727.27 | 2,471 | 24,000

1 dl 1 Y oal ! ! a dl
HAYDIN1TNARDNTULEWANTUED Facebook HIWEUSLAA 2 nay 1) NguLFuT

v Y v d’lj e I d! v v 6 1
WUSUALAIN1SARNTRILANTDIAU N'TL!LL?]?JLU@ Engagement Falonaansseo 1 Lead

generation AN A8 705.88 UM 2) AvaNAINGY Lookalike Audience H1UNTEUIUNIT

AUNYBITEUY Facebook tu faudiaedisnn1iigendn 44.12 um so 1 wadns ukfiodnduy

gownaiinaula Weglusigazideanguil 1 In1suwaninanianun 114,230 A3 weikd1dsaule

50,151 AU WA Impression/Reach = Frequency 2.2 53 #97u3u (Click Through Rate)
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ogffl 1.26% wiilunguil 2 Anuflunsuansiusilavanie 1.7 adaeau uagstuau (Click
Through Rate) guninagil 1.57% FedvhldAiies uay asunadwsvesiavmn Ao Tawan
Fuilanmsoddangugnénutmuneldsiuou 88,045 au uaziianisadniimun 2,471 ass
Tnedaadssenisaan 1 ﬂ%ﬂ@gjﬁ 9.70 v M¥Eulunsvilawansadu 24,000 vn ¢
$rurunsnsen Lead Form wiadu 33 au Tnediduadesio 1 deya Lead Form ol 727.27
um

MnNMnaaesAnyUsEANSHATeIsYnsTavasinude (Social Media)
uwanlady Facebook lugunuuvesnisyih A/B Testing Litemumingugnéitimansiinin
PanAnmsinauladeluounan dumsdanses andiuldindedideuiuenaualaves
fuslnreenidumanenguassilvidnmananiuniwsuldsnauiu Tuvisudignéives
ilusuian medneziduaulssiamlvy nuadnsild nquduslaadifinnuailauszion
Aufnuususiug Yosiiles sasudsiANg (Luxury) Sunlthigsninfiazalalasenistiu
sluﬂEjJJﬁILfJu Super Luxury Class auiiviuled Think of Living 1adin15496 (Segment) 13
nsvhmsneaeulugiiuuiidiliinnmansldifiuninnduandiuusudesiiazdoans
Fredpaubeiu wasteianuidevunanuluadstelulimnsautungfinssuesgnén
Usshandl Snviadstaslumsdnasssuuszanailu Phase dalulfegrautugiBeduitalilasy
naneUUgIann L anUsTasaTinel

Tuduvesnsmaaelszansnmvesnsliinds (Lead Generation) K1un3AA

nsesnguitunelosdiunuaitu fodnludiuglslunishnsedearsiungudvunediy

] IS

Masduduiusiuiusuiuaneunt mensusudeiaus ansiilawens q utunguauy

nfimuaulalulasinisedudiszauls waznisldnszuaunis (Algorithm) Lookalike

Y
a = a ]

Audience WNU1B8R0NENASUIAAUTEANSNNEITUDN ENNSUTDLAUBLULLALLAL A

v d' v o v v Y Y a v o v <& v aa 7
EQGWJ@ll.uaVI{jE]‘L!LmqlﬂIUﬂqimﬂﬁiﬂ,WigUUﬂU‘VI'@Jﬂﬂ'ﬁ/l?‘la']ﬂﬂu mauﬂumayjawu@mmwmmu
v 1%

1 < ¥ y-dl Y ¥ A )
wu Wudeyavesilaensen Lead Form Tifumalassnisunues vise 1ugiiinnsasadiu

e

A4 v oA v P PR Y A a a 2 v
W3l BeNYULATINITU LD WiaseuualiYIsAumeg1aiiusyansamgegadusiu
1INNIINABDIN 1 LOANYINAANTVDINITNARBINIUFUT AD NYANNTIUNAIIY
Y ooa 1 < ! = = .
aulaguilaa udseenilu 3 ngu Ao (MUAMATIT 4.4) 1) Business Owner 2) Luxury
Lifestyle 3) Broad Audience nadws#lama nay Luxury lifestyle lasunisidntiegegalaed

NSUARIHATIINNA 687,278 AT waztitauslnale 245,229 au se9adu1ABNEY Broad

1%
U ¥

Audience HMsLARINANINA 211,695 AT wazi1desuslnala 98,529 AuLaznay

' '
a

Business Owner MikadngeNan fie dn1suansxanaviun 119,989 A3 uagidnfaguslan
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Loilea 5,894 AULYINTIY 21NNTNARBIFUKUY A/B Testing Wunisidennguiivaned

' [y o Y VA v Y & a a ! oA ! [y = [
wandafwin I Telaudseaninmeessiasnquiikansneiu ieidudselevilunis
Wanguanulutuneuselulusuian welimnzandungudvane was n1siden
naulmunglawiugBuiioanaldinglunquilidiianasnsna {Jusu

d‘ d‘ = a a ] [
NNTNATDIN 2 Lwaﬂﬂmﬂizammamawm‘lmwmmugﬂLL‘U‘U Retarget #89310

N

[y

FWelsvinsnudeyaguilaaunaiainnisnaassd 1 Jadwnldlunisiinisvaasadioln

e>®

Usgansnmwesdeyadildsunindussloviinndeaifiods lnsnsinauedvsiimduan
Fuan geam 1,000,000 U Tiduguslan Tnefliteuly fe Feansende fleg uaviuosdnse
n&u limslassnsiitevinsdavnedhwalasimsedsludwudnly Tnenade (nuam
p319fi 4.5) Snsinaustusnulewaniimun 114,230 afs disuilaediuau 50,151 Ay
uarldsudayanisnsen Lead Form visdu 17 au wadwsailddneonislésu 1 doyaves
fuilna eyl 705.88 UM

NNMIMRRRsT 3 WleRnwUsAvEnavesmsvhnslawanruAdoio Lookalike
Audience andayaguilaniliiuanmnaaesil 1 uas 2 Usznaudu runsldiadosie
yosszuumanitiedumnguitiminefindefunadnsiildde (uamesied 4.5) s
wansHatianun 65,520 a¥a uasidndsduslaadiuau 37,894 au warldsudoya Lead Form
mnfuslaarisdu 16 au setfwdifialumstiauodunuassaiuiungy Retarget a9

AN 42.64% TV NNAINSUBIAIEa8MD 1 Lead Form #neniuwiNed 5.88% LNty
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A7UNANT5IY 2AUTIENA WazUalauaiuL

mAduiilefnuussavBravesnmilavanvegsiaedmniumndriuunanylosy
Facebook Tagfinsimunnguithmsneguuuy A/B Testing sy 3 dauus fe nguil 1)
nauimneRfanuaulanieuszneugsiadiui (Business Owner) 2) nguitmaneid
W AN HReveUAUAUTEAN Luxury (Luxury lifestyle) 3) nqudmunauuuly
anzarasnnuauls Wusuuuudant Broad Audience) stvumungumnassiaegns

'
a Ya o

niRelevinsAndeniiiemnldlunismeasaisil ndindansesiuslaaiiunsmeaes A/B

Y

= o

Testing udn fitedshdeyamnAnwideiieafiunsiana nsléunds msnsenuuunesy Je
uaziuesinsdonduvesuilaangudsnan lnsinnaainiedesile Retarget uay Lookalike
Audience ildrwtelumisliundedoyaguilnaduoeisls ilethdeyavesuilanadanan
inltlunsindetamnelidivalassns wagitefunmsfnuusyavsnimueanislilavan
HIUUWUU Facebook 1ildmdiggsnausennedmsunsng usem s lau 91in ves
Tasans 1oz nadfu wizs 3 Weidulstlevidedusznounslumslddeseulatiiie
InQUseasA Lead Generation IifinUselevigegn

5.1 a5umsidy

5.2 8iUTENa

5.3 YoLEUBDLUY

5.1 #3Un15398
mMAdeilefnuuszaninavesnsihlavanvesgsivedmsumndruunaniiasy
Facebook FsfinsimuseuislunsielavanangioguinnlndiAssiulasinislused
10 Alawnawiiiy lnedideutamsinuiBmanosoandu 2 dw e ludunouusn
yhmsfinyiluguuuy A/B Testing uaglutumeudl 2 Ao mathdeyaduslnafifdusmiy
Funulawangausnayiinis Retarget waw Lookalike Audience nifdumaglunisanada

msveundesiiiedla Tnefimsianaainnisiiudeyadiuiu (Lead Form) uazpnldanase

mslaungadeyavesnguandndmung 1 au lngdesms Facebook ins@elawaniuguiuy
= a A g o ] = | Y = Ay o sw

amiadaulm AU 0.25 3w aednguidivang fe naugnAmiaeinsUduiusiu

aa = a Y ) | a = A
UNAITU '3@1@ Wﬁ@ﬂqﬁLﬂﬂﬂﬂjuLWQIﬁi\TﬂqilnLLa'Jﬂ@uclﬁu’] TLU‘YI'NWI@U?JﬂT]@@J ANEIIR)?!
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e 2564 wazngugnniiadieinazdugnalusuan (Lookalike) lnsthdeyasiay
ﬁu’mmmmﬂ https://business.

facebook.com/ TnseuUszanadlunslavanatiutseendiy 2 dwu fio dauiiniains
maauﬁ@i’mqﬂssmﬁ Engagement H1UNGuNARBY A/B testing Iﬁquiuﬂﬂiimwm1a§ﬁ
36,000 U WagaduiaoadunismaasuiloTnguszasd Conversion fanaand1uau Lead
Generation HUNgUFAIBENT 1) Retarget 31NNGUNARBALIN 2) NGy Lookalike Audience 14
wﬂﬁzmma@jﬁ' 24,000 U

AdeladinsudaingUszasdennidu 3 i aunszuIun15ves Facebook fie

(%
YA v U

Awareness, Consideration gz Conversion Faludrun 1 m%mmqﬂizaﬂﬁwuNauma’lu
Ao Awareness Wag Consideration ngvini1snaaasluguhuu A/B Testing HIumILUS fiB
Anuaula weAnsIuveuslaauans1il Wensadamsiuiuaziinauaulaniunig
aaa Y] = a & a Vg = ¢ A !
wanUAsen InetdusiuiansuannuAnmiu MIndnuanaanuian vsewsievensely
A Id I3 [V Y a PP o v 1 3 Y a
Weldunisiiudsdeyaguslaanianuaulalulasinis wazihdeyamaniunldlviie
Uselevdluduneunaly lnen1svin A/B Testing diotduusylemilunisiieusyndnay
Aldielavanveninnisnainiasiusenauns Weimuilemans Jaya sUwuuNs

Wnaualivanzauiunginssungugnatdmanelaegausiug

M15NA 5.1 NAYRINITINNUTDLAUINILYEIN N Facebook Tuguiuy A/B Testing W1

naxusdmang 1 Business Owner

Target Group Impression Reach Engagement Spent

Business Owner 119,989 5,894 13,767 14,400

HAGNEVRINTNAGDW 1 A NauLUSINANTlony 30-60 U Inginssuaduaulaly
P98 Business Owner, Owner, Manager, CEO, Director, Founder PIUNITHANINA
119,989 A39 Wdeauld 5,894 AU 1ASU Engagement Y198U 13,767 ASI HAGN5HE 1 ASS

¥89 Engagement Aatduldu 1.05 um
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N3N 5.2: HATDINITINNUYBLYLAINTLYEINI Facebook Tuguwuu A/B Testing 1w

naudmung 2 Luxury Lifestyle

Target Group

Impression

Reach

Engagement

Spent

Luxury Lifestyle

687,278

245,229

231,761

14,400

HAGNEYRINTNAARIN 2 Aenquiuslnaiiiieny 30-60 U dingAnssuanuaulaly

WaUe Luxury, Luxury Real Estate, Luxury lifestyle, Luxury Vehicle, Sansiri #2803

WAAKE 687,278 A3Y ldeAula 245,229 Au 1ASU Engagement Y198U 231,761 A5 WAANS

Mo 1 AS9Ues Engagement AaLluiEu 0.06 Uw

M157991 5.3: KAYDINITINNUTBIIBUINTLYBINI Facebook Tuguuuu A/B Testing {1

nauitmang 3 Broad Audience

Target Group

Impression

Reach

Engagement

Spent

Broad audience

211,695

98,529

10,755

7,200

HadnSueINIIVAae 3 Aendurusiaaiiieny 30-60 U laelddriniiveaiuauls

Wunsdarnuulandng waziinisianana 211,695 AS9 1indanuls 98,529 au lasy

Engagement 1981 10,755 A39 Wadwsee 1 A53989 Engagement Antduldu 0.67 um

A3UNaINNTNARRIFULUU A/B Testing vaevid 3 naudiegstsnuvililadeagy

191 naunaaead 2 (Luxury lifestyle) deldaenonislaunds Engagement Aiianagil

0.06 UM wAZNgUNAReN 3 (Broad Audience) Wusuuaesdiaildinasensiogi 0.67

UM wagnguaaesd 2 WWunguifianldinesensiegi 1.05 vm vilidnlalainguilnand

sateunslgieiuiesiinnuaulanenisvetnulusedu willew (Luxury) 1nnInlungy

au 9 wazieyhlvigusznaunsvisetnnsnainlaviianudnlaeg19sandedeliy e

doansiuduslanussiavivu Senuauls wienginssuegisls Badunmguslaadaau wu

s I3 < a a X v < v
3149]L@Qﬂ"ﬂgL‘Wuﬂ']‘Wﬁﬁﬂ‘ﬂll']ﬂENGUUY”]'nJVLUﬂ'JEJ Wusu
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P3N 5.4 NATBINITINNUVDILAWUINILYEINI Facebook HuingUseasd Lead

Generation N1UN1S Retargeting

Ad set name | Impression | Reach | Result | Costper | Link Amount

(Leads) | result Clink Spent

Engagement 114,230 50,151 17 705.88 1,442 12,000

Retargeting

HAdNSURIN1sATaNaaNANIUNNTYIN Retarget HiMsuaniua 114,230 ASe LAY

161 50,151 A wadlenldanesie 1 foya Lead generation agfl 705.88 UM

M13199 5.5: NAYBINITVINATUYBLUYUINIUYTBIMN Facebook HIuTngUsyasd Lead

Generation HNULAIB9I8 Lookalike Audience

Ad set name | Impression | Reach | Result | Cost per Link Amount

(Leads) | result Clink Spent

Lookalike_May 65,520 37,894 16 750 1,029 12,000

nadndvasnsladonagnarinunsltiaiesile Lookalike Audience fimsuanua
65,520 Ass 1Eeruld 37,894 au Slarlddresie 1 au agjﬁ 750 UM %QLﬁ@LﬁﬁJUﬁUﬂfﬁ:m
Retarget yhlvinadwsuesngy Retarget Siszavsnimgindt osandiduueldaredens
¢ 1 Lead Generation #1n1 ibidnlalafeUsgansninvesnisianuluguiuy Retarget

Mudselovituaustazusnisuiniiiedls Tudiuvesaldaness 1 Lead Generation T

N

v v

Wediliansoazuliuidnil duaviosaignuseuns wWewnandunisvaaeiies

e

S2e2A1 1 HDUWNUY WAMINABINIT A IEAanadludn Arsvinnsidaslawanetng

'
1 I

folllad waziuTIuTIUNE Wisldidu Benchmark Tun1sinuseavsuavesanulawanlig

'
a

890y Usgneulume a Juivihnismeaestl Ussmalnesgluaniunisallsassuinegng
Covid-19 uariinsuseniedenanau vivisinansenulunansa iWutadeniianguslon
yraansiindulalunsleinelu lnsanzRuieulvy Wewinmalasinstuiisiaas

udegaunn mntuaaun1saiung pninarlasuranausunfninl waradsiaauradmsy
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Uoya Lead Form filaumavundndmalinnissensesndulavedasinisviely iienun
AunAlgTe ROl daly fawsiludiuvesnisidiniasile Lookalike Audience 9eildnldany
gandnu widlemwnnaalgewawinAuldusinsiuegiiies 6% wintiu fondutomng
= Y vk v val ' o w DR = Yy N v v
PanansauFuusaliaguledn Wy nmsiideyaiuslaaiiingresudviserinelvideya Lead
Generation wudrneuniilddlulussuy WelidumuiugBvutiodudnuiueseden
awdelvguszneunisuaztinnisnann vinsdeansiudinguidmnengniesuazusiugn

[

97U

5.2 anusnena
HAIINNITNARDIAANTBIRUS LA UYL UUNTAT 1IN ST JduiuslnensAanueans

ANUAN uaRIAUARIIL waznIswyideluauliinsuniniiouiiovensaieliusieasiden

v
v a Y

vodluwanteny ilnlanadnsasil nguiuslaanianuaulaniu Luxury inadnsangnly

59A971gA Ao 0.06 UM 583891 A NgY Broad Audience HiAlEinesenssegi 0.67 um

waznguanvIeAonay Business Owner dAl¥Tegegaagi 1.05 Um

A5 5.6: HATDINITINNUYBTABUINILYEIN Facebook Tuguwuu A/B Testing

Target Group | Impression Reach Engagement Spent
Business 119,989 5,894 13,767 14,400
Owner

Luxury 687,278 245,229 231,761 14,400
Lifestyle

Broad 211,695 98,529 10,755 7,200
audience

Total 1,018,962 349,652 256,283 35,999.96

ANNITNAADIV AU DUIUNVYNUNA L UNISANYUSEANSNATDINIS MILAT9D
Retarget waz Lookalike Audience 9ziiulainva 2 nquiimanelasiuiu Lead Form
IndlAesiu Ao NgugnA1 Engagement May (Retarget) latoya 17 au drlddnesonts

lpandetoya 1 Aw og?l 705.88 UM lHauUsEanauniady 12,000 UM WagNgLgNaN
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Lookalike ladayagnen 16 au Aldanesienisladea 1 ATaendngy Engagement agil

750 UM et 44.12 v Fvilvasdladn mavitniseainuuu Retarget fungugnaniliag

o

fujduiusiusususunneu deidunisAnnsesrnuaulavesgndfidnowusunuudaty

= 1

seAUils WinMTINAINMSIANSEUINNTUBY Facebook FIeAUMINgUaNANARIEATIIN

A a

< 1% & a oo oA Y o v Y a '
aidugnenlueuanfeMiluseaniamguiuieminmalunisiaundsdeyaguilnall
waneafuanntn wigideasuladntesnnaaunisalinsugia warlsaszuiaiiianduaull
WpsMImUANEnIuNIsallutIusou wweu-wgunau 2564 Wulvluneideudieis
=~ ° Yy o a o 1Y) o A ~ E ) '
wieaunn vl uslaaisuinsveaamilunisindulanaggetulungy Super Luxury anas

wagyilisnAn Cost per Lead @384 750 U

M1599 5.7 WIguiigunavean svinnuvedayatIutemia Facebook luguiuy

Lookalike Audience uag Retargeting

Ad set name Impression | Reach | Result | Costper | Link | Amount

(Leads) | result Clink | Spent

Engagement _May 114,230 50,151 17 705.88 1,442 12,000

Look a like_May 65,520 37,894 16 750 1,029 12,000

Total 179,750 88,045 33 727.27 2,471 24,000

nsssanguidmanevesnsionaseninnguidivaneys 2 nquil WeilIsuiey
Juesidudaziiulainngugndn Engagement_May 9n31uiufiiidndia (Reach) larwaunau

1 8¢ 50,151 Ay wazlviioya Lead form agi 0.03% viseazUlaingfnediufduiusiv

¥
=

MalnadvaslasaNIsuIwdINountn 9199siessurukasurauLalilatauY Wi
Tassmsiidule ualumenduiunisliszuunalnues Facebook (Lookalike May) 11sndl
drudrerumnguananlvnelagideyagnanfuniagnsen Lead Form Timnalasens
% I~4 Y] 1 1 Qy dy o | % 1 3.11 Y =
W Wuimdslunmsiansmuagddavaniuilludinguanandminemaniulasdif
AUTIUIL 37,894 Au wagladeya Lead Form nauwAniduesidudegin 0.04% Fegandn
lungy Engagement flaudigidnfsiuladnuiutesniuateihilusednsamlunisAnnses

qaﬂjWLﬁawfamaiuauﬂﬂm
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~ . A v a | [y
AN 5.1 Mwagurauseuns Demographic Mdunldiusindumalasinis wee

LAY NIEIIU 3

Audience

Age & Gender

13-17 18-24 25-34 35-44 45-54 55-64 65+

fiun:  Business Facebook. (2564). Ads Manager. @UAUANN https://business.facebook.

com/adsmanasger

Tnefuslandulvgjeglungueny 45-64 U Fanseiunanuidevesulys
(Luedema, 2021) AunuIRUIINANGY Generation X, Baby Boomers 7l 38disnan?
a30NE9N1AIRA YA La liuingudedy 9 uwazdliannudaanistunisdeansiuu Two

Way Communication 1y nsaatensa auneusulairiowsnsng o Wudu vl

Y = vV

nalannsnwusuddesnsnduslaatugaliagiu lideadu mele angwinlus vie
anfvagiilafanunsalivemneddvialunsdeans WdwuslnalainUseloviasan lnea1aae

AosfnyImgnssutemvesulatiuiuilunguiuususfeinsdeansiety dedlddele

1w 1

wieliAuanfualddeuazsulszanalifnussavnmasgn [Wudu

q

faapnAToINITLEIANYDY (Riggs, 2019) TinauRusinaYeety 39-53 U wseng
Generation X fianuaulaiaggetnunisnageninnguau 9 1eawanaunsauneving
139U MIRukazAsauATITiuntasAoInIsuEensauaTste i lunguithmneiiuy

susmsaglinudAgyiuanudiesnisvesuslaanguiliasinuilomansy ansusslewl

£
=

maiguilnawmaniiasiesnisvseusaazdiglunsudndugenuglingd
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v A

1 (Y A v A a Y a G a & a o ' (%
ﬂ?i%ﬂaaﬂmﬂumﬁlLL‘L]i‘I/W]’NﬂUﬂ@‘WZ]Gm%'iM‘U@ﬂf}:JI‘U’iIﬂﬂ‘Ll‘LJﬂEJLUUﬁﬂﬁ?ﬂiUVIGU’JEIIﬂ

o

tnnseaiaiunmsmvesuslnafsMaswesnisdeansieudiiu dalduusluniyudu

7 NnNIIAIAvserUTENaUNSRIRIsiANLdARY Ae nsnadey A/B Testing Tuguuuy
Youilovans Mmhnauesenly Fanuideves (Kingsnorth, 2019) leesunglitnlugatagdui
finauanusainianmsdeanssuuuuadIvialatu guilaaedallianuaianivesnisii
Anuddglunisseying Wy n1ssente vsedullemnilanuiettesivussaunisaliay
uslaAAenssssesnbiluunannasuves) wu n15AaNAIULULTIY A karnasaIniy
wusuabitudaauenduluinettosiuguuuutnu A wnsesaslaansiivmweorlsing usiu

A g v . Ay a ' ) I3 ¢ oV vaa '
fa.ludeyauuu Personalize Mjuslaagalyininnisanuusud mnuusuavilannagyie

) v a o oo U v fu AdYy o - va v a 13
danaliiinnmdnualnfnaranuduiussuanduslaneadionlddu uazuin1sveuuTue
Hudu Fenseaiuanuiddeuss (Koveo, Vreaesic, Aleksicmaslac, 2017) fi1n1stdseu
(algorithm) veuwrdniludesmingaainidieliinnisaainaiunsofumnguidvaneg

Y Yy

neaneadaiulaegeliusednSan visivuegfugateyanuusualtaivuadulunsiv

Y 9

wadnterumnguguslnamatiuazdesduyadayaninunim

5.3 dalsuauue
Potausurlummguiuusuanisiianuddglunnan Touchpoint idwasenis
Andulavesiuslon eswngsAaduduAuseunn High Involvement fadldnszuiunis

WAYSEEZIANTUTDUNDUANAUATD WUSURAITIUSElewUanwwanweasy Facebook 19

1% 1

AuAN UFusUnuumMsinauegazidenuuaamia Own Media I Fit funginssuves

9

Y A

Auslaa nsusuguuuuiuledlii Responsive on Mobile Jadutosmmdniigustnaldly

=3

AMSLUNDMUTUA NI5AA tracking, utm @19 9 etgTunsvauILazuAluUsEaUNITaIN

¥

a Yo <@ <@ 1 ) % 1 1 v Y% I v
AUstnAaglasy wazidadiudn Facebook vilaunndua Awareness @519n155U3MUTUAKE?
Togusvanadalufiodnduusglevilduin fie n9vin Retarget nsdunguiustnafineaula
solneiUfduRusAuwUTUAGIBTaIaUaRAY %138 N151N Personalize content wnundldu
Hewfiabignelasulsvaunisalnunaulagadu (Vanspranghe, 2019) lnaguteaumang
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