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ABSTRACT

This business plan has objectives to be used as a guideline for conducting
business in achieving goals and as a guideline in creating strategies and policies for
business operations that are stable and sustainable. The researchers studied
consumer needs, behaviors and attitudes towards skincare products through in-depth
interviews with a sample of 10 target customers, both offline and online. This survey
is to determine the strengths and weaknesses of skincare products from natural
extracts to guide further planning of marketing strategies.

The results of market research found that 1) Buying behavior of skin care
products from natural extracts, consumers are determined from product reviews
before making a purchase and ordering online due to a promotion. 2) Marketing Mix
Factors (4P's) that consumers consider choosing to buy skin care products from
natural extracts are as follows: In terms of products, products must be certified as
reliable and suitable for skin types. As for the price, the consumer's acceptable price
for skin care products made from natural extracts is 500-1200 Baht. In terms of
distribution channels, consumers are popular both ordering directly from websites of
social media bands and online product sales websites, and in terms of marketing
promotion, consumers are more likely to buy products if there is a price reduction.
3) Opinions on the competitive situation in the beauty market at present there are
many brands and different customer groups, but the key must be the product of
extracts of plants, fruits or other natural sources. This makes it highly competitive
and makes the product affordable.

When considering the feasibility of this business plan, the initial capital is

3,910,000 Baht, with operating expenses (per year) equal to 2,873,600 baht, according



to the financial forecast, it will return as profit every year. Therefore, this project is

suitable for investment.

Keywords: Facial Cream, Mangosteen Extract, Skin Care Products from Natural

Extracts, Business Plan
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2.1 Ussinvasdayaittiunld

2.1.1 wnAnuaznguiRtunginssuvesuilaa

AT mgAnsIuveuslna (Consumer Behavior Defined) lasitinunisvatevinu
gl ivannuans wifianumaneadieedaiu fil

Engle, Blackwell & Miniard (1990) Tianuvsnguesdi nginssuguslae
v fuslnauanisenludnuazaeinisnsevitlela idnvaziorfedaensatunis
uanevn Msdanlildindsduduazuinig wlen1snisuilaa uagmsduineldaes saud
nsvUIuNT Sumeuasuilnafihuildludaduls feduduasuints dadunssuiunsis
nouuarndInsanaulanangt?

Schiffman & Kanuk (1991) a%‘m*atﬁmﬁquaﬂismé’ﬁimdw mieda neAngsud
fuslnauansoanlunisumsndeyaainuaaing q dusuldlumsdndulate msldnu ms
Usziliudufuari3nis wasmsduingldaes Ssdufuavuinsfifuslaamemisitassilss
ANNABINITVRIRNULBILASUAILNELA

5%y duRieY wasdoed duieg (2535) lalianuvanewagaiulefanganssy
Fuilamin mnefs mInseviwesuilaniiisadedaensatunsdamiilindsduduay
33 wagdimaniailuldnu enuvneluiid nuludstunewvesnszuiunisluns
sinauladeduiuaruinsvesuilnade Senszurumsidunsruaunisnountsdnmaudn
wazuins datunssuiumadadulaiadunssuiunisiifenuddaiian Tunisimuels
fuslaminnistomauduaruinsiiuies

NPTV VAN YDA “NeAnssuEUILAA” Ainimnsvatevitunan
WU9eu §Idenevzthtoyanina1d wasululaniuddn 16 “nginssuguilan” [Wu
nsuanseanvidaidumsnszsieng q vesyaea fidesnsuarivn Feduiuazuins iite
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povaueALdBINsLaraiInnueelaliuauedld Fsnszuiunsdndulaszieain
Jusnnoutunounistoduduaruimaiaue
athuy ngufngAnssuiuslaa (Consumer Behavior Theory) 3alunisfinwniiawmeg
Tugdlavestiudlne fvhlnAnnsdnaulatoduduazuinisiu Inedgniduduinainnisi
Fuslnaldsuasnsedunsydu (Stimulus) vilfiAnanudesnslududuazuins u
yaupfefudsnsyduiinudnmeenuidninaavesifuslaafiuisuiaiioundosh
(Buyer’s Black Box) dagjuamvseunglianinsnzmnaziuld ilesannauidnindnues
Austnausazauazuanmsiuluaulszaunisal wazaglasudnSnamnananuaesing 4 ves
fiio (Buyer’s Response) viofiionimssinaulavesiiotiues fedugaiduduisogiii &
dannszdulviguilamiliiAneudesnsieu wdfuslanazuaisnuumisluns
AOUAUBIANNGDINTTI (Buyer’s Purchase Decision) sredsnsiunnssiuly @ssa
@35, 2538)
2.1.2 wwiRneunginssuiuslaa (The Concept of Consumer Behavior)
Tumsfnwmgiinssuduslaa ladgweenuausiuifa (Concept) M3anuuinaes
(Model) Sumanaguuuy iislsinisinymgfnssuduiloadamumdululy uasiinnudpiau
U NAUDLWIARAUNGANTTUAUTLAA MIUTIEazLaEn tail
2.1.2.1 wuuinaemginssuguilaa (Model of Consumer Behavior)
Armstrong & Kotler (2015) lafnuawuuinassdmsuldlunisfnyingsingsy
voagjuilan Tneutsoenld dedl
1) Aanszdumadadmansnanauazdsnsydudu (Marketing and Other
Stimuli)
denszdunsnsnan len daunauniean1snain (Marketing Mix) &
Usenousne aPs fall wansfaust (Product) 59A7 (Price) anTuiiisdiuing (Place) uagnis
daeFun1sdming (Promotion) dhudladonsedudu leun Jadefuiaswgia (Economic)
punalulad (Technological) Aun1siiias (Political) wagAuwiniusssu (Cultural)
2) naessuesite (Buyer’s Black Box) Usgnousie
- &nwaurestfde (Buyer Characteristics) L9y e 91y 9130 uazs1eld
Dudu
- nszvrunsdnaulavesdde (Buyer Decision Process) n13l#§unas

nseAuliiinAuaIns nsmdeyaveldlunisindula
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- NINBUAUDIVBIRTD (Buyer Responses) {un1snavauadluiu s

9 ldwunisidenndnioe n1sidennsndum nMsidenddIndivuie Lanfide J1uIunTe

waLENIUN NhUTo

M3 2.1: LUUTIRBINGANTTURUTIAA

Marketine and other stimuli Buyer's black box Buyer Response
Marketing Other Buyer Buyer Product Choice
Product Economic Characteristic| Decision Brand Choice
Price Political |:> Frocess E} Dealer Choice
Place Technological Purchase Tirming
Promotion Cultural Purchase
arnount

NANTNN 2.1 Fnvaizvasmuunginssurusiaai Suduannisiatsandaden
@ v v o= v o Y 1 a o ¢ - ° |
Juinseau Geusenaumeladenianisnain loun ndadue 511 @anuinnnediviiy wae
MsdasuNIImvig wasdadeuindeuauiuinseduguilaaliiiansde laud 1) Jady
AULATEENA WU gruznsRukassele 2) Jadesuwmealulad 3) Jaduaunisidies 1y
N1398198 N13UsENe uaz 4) Jadesuinusssy wu Jausssundeiudidaadonis
Anaulafisingiu uaztadenninisnain wu s1a1 nsdasun1sue anduiinsziulaenss

a ¥ L%

drudadedu laun anunisalmaasuginonadbiiiuisiddlunsdeduivesiusian win

[

isugialulsznad Mzdawasessnasasselsvesuslng Juilnanasiidnunalunisdegs
a L o o & e ! T 1Y S o N al

mnesygivegluan1iganmdunanisteizanaduiiediu uenandddimalulagn
uANENeAY TITEIRusTsUTeILAaznaudsey Milussdusenaud ey uaslidmunseiuli
Auslaaianisindulageduiuazuinig

luduvesndesinguslaa (Black Box) nunetis anuidnilnanvesuslnailsl
anunsoeaanle udnuwaenuseneviuniluvesauusiasau Negliiniimiiouduldas
Fuegivladevaty 9 egraunsiuiu Feuegiudinu N15ide TWUSTIUYRINGY Lay

Uszaunselfiiun sudunysenauiludnuaenisypdnnn (Characteristic) iwaneng

fululuusaziiunna loun serUseneudnuaslidovesuyudusasau AILANISLANIBENNI
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=® o aa A

Mg N1INA TINRWIAUARNABITEWN 9 LardnvuenessunszuIuNsdndulavesynna

L4 |

wiagay Aunaniidudsiiuyduraraudiamuunndiedu sumsBudmadea

(Socialization) wazdauUszaunisalneusfudinauln wazvasnTIuA L TungAnssuveIus

avau Badondt “ndesdn” wardwmalufanszuaums duneulunisinduladevesuslag
fedunsdadulatovesiuilnaietndutunouanineveanssuiuns dafuilnald

Y

fnaulalunaiin asdaduausNsUsEnte asndvela Tusiawinlvs asteaiilals 31uiu

v A

wila WAz vaenilaIUTUABUNTEAUNIINITAAIALATNITNTEAUDY 9 UK

9

wedundslutuneuresndow wruinrarauTINuiUTALAR unseisdmaluginis
ﬁ@ﬁulﬁ@%u@mﬁw (AANT NEUMAYRS, 2552, N 72-74)

LWIRANGANTINEUTINAYEY Harrell (1986) lnglviAndninaduveangfinssy
fuilan mneds mansyiin waznszuiumsdndulavesnuusazaulunsiiasdumdoya
Uszilluna dnmuaylindnduaiing 4 veeuuslan ﬂ'auﬂ'ﬁé’ﬂﬁﬂﬁaﬁu‘%“lmawiﬁ
Ay funistedudlundiasasdn uarluusazadiliivitu dusgiulssinmauduas
Uinssetuiu visedienalilliaulansduduiedverns aulafissindududeiela 14
vierls Fonindnaiendessi (Low Involvement) 1A dufiisiduseildly
FinusdrTu MunuAuld senlsiuns Guiu Tusasientu visedafuilnafldnaly
dinaula naiutoya g werlirrwauldluneandeaudngosss q noudnaulate
Funaiuny wu dudisauns Sulva) Feldlives wu thu sooud Hudu Se3enind

ANUAEITBIEA (High Involvement)

M1399 2.2; asuladenfesdesiungAnssunisinaulagevesuslan

Psychological Factors Consumer Involvernent Societal and

Social Factors

Motivation Lowe High Culture
Perception <::\ Subculture
|::> Consumer Decision
Learning Social class
Making
Artituge Reference Groups
Passive Active

Information Processing Family
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lunmsnguslnadesinduladodusuazuimsussnnlaysennmils agdoewi

nszuIuNIsiasanauaniRvesduiuinisneu luinasdunismdeyaninudineaivaud
Avo

WU Y19978AWEY kagIINUARATIIIN YaYARaluATEUATY HN15HaNsasIeasiBunee1am

o FansiguslaaieItesivaudtu lasudnsnauian 2 nqudade naudadewsn laua
Uadeneinudningvesusiazyana 1w Nslasunisgela Mssui msseus viauailudy

au 9 wazngudl 2 loun Yadenedany wu nquniedany Jausssuussmel vutunday

U

Naue19Ba warAsouasy LU

satiy TunsenauladeduaNfeslinnune19e9sn (Low Involvement) &4 Tawn

A Y Ao o @ a v g A o & A 0 v oA ~ o & a v qva °
aurndanuandunazaaddanu vieandunazdaed wazdianusndunazdesludulsyd

o w

TudinUsedniu Wuduidssanidsnligann wasduslaanaisanudin linadese
gua uagldlaldmalulad annsasldde ilagusiaaldnatlivulunisdedula

annsadindulalariuiiluuass lddewndeyafiudulviinnunginedfivaumiu

v A a v a

° [ & A £ v = £ . ¥ &
dnunisgedudfedldauiieates (High Involvement) lawn n1stedusi

'
Y a o w

THAAUFUNIN LYY DIMNTETU FUAITILTIATUNG 19U FUAMUTUALY FuATiaudfy

o

|
A a Y

vieufududntulvg) wu turiesn vidoAudiitineluladas wu s aeufamed Llu
diu ety fesoddnanlunisfiansan Ansandeldlawasarusounou wasdlamdeya
wnntuda adeyaaingau wasnisdudoyadonuies newvsiiniadadulatounldon (g
WS NAUNAYNT, 2552, i, 75-76)

MaTIEvNgRnTsuRUslna 59ty Uy wasdeea dufae (2535) Na1331 NS
Ansginginssuduilnmdumsiienet elimsuisaveiaansfidmariiligusing
dnauladeduiuazuinisiu lnensvinenudlafsaimedig q Aduvngdaviodamasio
mdinaulatoduduazuinsvesiuilna dnwasiiesiiashlitnnemainaunso

movaussiuslnalidnina denistnguuwasniudenlignddedud waslianuaadndnd

] A

Mazdedipiwelliey q Alunisiesizinginssuduslardadusewensfinuinis

v a

andulavesuslnaininantedeesls Bvdwaezladudimun wiaduanngivilidinig

(% '
IS =

dnauladesanan nnfnssulurnzdedadutuneugareemssuiunmsdndulade Feay
Usznouludedador 4 1y arudesnis msSeudarudnla mas Jadewdnil feglu
auiindnuazinlavesmnau Fdldsunisaiisauuazdninamuauindauasinineves
AU uanmdsesuas Iaussanfissiuanedndiagiu Suihligadnvasiuiaaely

voustnaudazAuLAnseiuluele
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maleneinginssufuilae Wunmsdumnginssunistovesiuilae wielvinay
fadnwnzanudoinisvesiuslng Tasnisisdinn wasdmeuiild agteldidnnisman
ansadminagnimsnsnaiafianssaneuaueseafienelavesiuilaaldegamnzay
(Kolter, 1997) familéiitefumanunznginssuguilan fo 6Ws uaz 1H Gedszneuly
#8 Who, What, Why, Who, When, Where uaz How Liiemaneu 7 Uszniswie 70s
Fauszneulusne dnwmenguitimane (Occupants) dsfifuilnasisanisde (Objects)
aquszasdlun1sde (Objectives) iidvEwasianisiie (Organizations) Tondlun1ste
(Occasions) Fesmawsaunaslunisde (Outlets) wazdunaulunisindulede (Operations)

a Y] a
FYUALLDYUANINITIN 2.3

M1399 2.3 AaudldlunisAumdnuaenginssuguslan 6Ws wag 1H

dafideefnun deiidaanamuannmsanen
1. laseglunanidming anwaznaudmang (Occupants) 1991
(Who is in the target market?) Usgnsmans Qimans Ininen
NOANTINANANS
2. fuslnnasifonsls AqiiEfuslnmdeanstie (Objects) Gafte AaawR

(What does the consumer buy?) 13009AUTENDUVDINANN U LATAULANGNT

) 1

mntlandnaus

IngUszasAlunns@e (Objectives) Huilnage

(Why does the consumer buy?) FUANNDEUDIAIIUABINITATUS NAULATATY

3. Mluguslamvzdadde

Iy Jsfnulladenidvsnasengfinssy
‘&J v 1 U = a U 7
15790 lawn Jadeniadninen Jadeniedeny way

TusTIN Jdglanvynna

4. Tasidugawsnlumsdadula | vgwasiongusng 9 (Organization) Miflkasie

& o a g = P ya A vaa a
i) ﬂ'ﬁ@@aiﬂf\]gﬁ@ FIUSLNDUAIY ﬁilﬁll aﬂ@ﬂﬁwa
Who participates in the buying? NAMAULITD NYD wavH b

Y Y Y

7

5. Wialnsfguslnmvzae lenmalunsgevesruslan (Occasions)

When does the consumer buy?

CRERRER))
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M5 2.3 (si9): Aaudldlunisaumdnuaenginssuduslag 6Ws uay 1H

deiifiasAnen dsiifiasmsmsuannmsanen
6. ffuslnaagludoadaniilu Foanawiounas (Outlet) Aifuslnaludo
Where does the consumer buy?
7. fuilnmaziioldedisls Funevlunsiinduladie (Operation) Uszneusie
How does the consumer buy? nssuitam mMsAumdeya n1sUsiumg

muden nsandulade uazAuiAnena

r
N139YD

Mn: @35700 1350 wazAns @3Sl (2546). N15USITNIIHAIREAIYY. NTIMNL:

§37UET

msfnymgAnssuiuslaa WunsAnwdadademvinlmianisdnduladeduduas
a P v a a v 1 ' = a v O & a v a =
U313 tngasivadeniieivadduniusing g dslun1sideluassll Genlduwifn wasngud
LWUUT1883989 Armstrong & Kotler (2015) UsznaumigainuillgivaAunianyuznginssy
AUslaa Ae Audlunste suuuunldludagtu susuundesnsiUaeu s1anve uag

32NN ASUAUAN

2.2 m3An¥auITeUsclaviivedeng
2.2.1 foyamly
1aAn (Mangosteen) fidoInenmansin Garcinia Mangostana Linn Siaurie
UShamuaynsuang dvmsuussmelngoumnzUgniuunniunianyiueenuazaiale
assnanausIenevesiinnseylin
- 50 vilisgdnaeuneuUnd Snwilsadayniden
- 91 Tu wagaen Snwlsalnyniden
- WADNAY TLANUINLNE SNEILNG
- HARU ANTULKE LAUIALKEA LNYTB9399 WATA
- WaDANe WATDITIY ANTULNE WAYIDILEY

- Weluna U13emds Ungesnanie (Humssa yaesUsedas, 2542)



15

dmSuItenTIneImans wui Lﬁaﬁaﬂ@ﬁmiﬂdmmﬁ%u (Catechin) {uans
lunquansusznauiluea (Phenolic Compounds) Ussinnwadiluea (Polyphenol) lungy
walauess (Flavonoids) Slqvissueyuadaszusgrsdesninudensiann deaswuasngy
wsulnu (Xanthone) Jagtiudinisiaunhduiofeauauudentsan neitulsslomnidos
msfnuoyyadasy InsAnwidvessiaiieaftewmuniuinaduduliduedosiuie
auam suilufinsfnuizesanndufiviesmsidensineunlddmsuuilan 1
Sufusesddsiaunaild esninenuenduiivieduvesmsnguuaulnudinuly
wWaendfnn (93eurt A3wnl, 2557 uazaiua niwealsua, 2500) dmiumssussnuile
fnnan fadagldsuasiueyyadasuiisndntos uisamAnmnuesesgnlaguilaeg

agdlsfinnu msseiinsyisludiidesnivaussiviinaluden wanani flpadadinig

'
=2

nldlundnduniaiosdians Wasndnadedlgrssueyyadass Aunsonay wagdu
euuailise Propionibacterium Acnes gz Staphylococcus Epidermidis Fuduanmsues
ANSLAAED (Chomnawang, Surassmo, Nukoolkarn & Gritsanapan, 2007) YWy
HAnSNUNIRLaEREnSaSNIED (Pothitirat, Pithayanukul, Chomnawang &
Gritsanapan, 2011 kag Chomnawang, Surassmo, Nukoolkarn & Gritsanapan, 2005)

L oo = ° & @ & | a o ¢ a
wananil FalmsAnwidlaeniisanuludrunadlundadusiannaulin
(Rassameemasmaung, Sirikulsathean, Amornchat, Hirunrat, Rojanapanthu &
Gritsanapan, 2007) wadazinaddnsuiieuin weldsnwlsalsviudiazunaluuin
= A Lo O Na aa | ~ o a o
Wesndlgnsduduanisenduaivgueddsalugeslin wariinsveaeaiasunaansana
WaendpalusnwunaninvesdUasiuvan Janudn inad (ngun i3, 2546) agnslsh
mumsihdendigeunldusslevinmeusnidaiesdnviiinduieaiunisiianisui 91013
PR Wazaunivasndiy

2.2.2 Ysglevianndanmtugsnaniesdion

ansuaulnu (Xanthone) WWuansnnsssuyfdneglunguansnailiuess wuludn

wazraldl wagnuunaatuuiondenn nanlagldnssuiuniswenaismemaile

£ N

Tasunlnns il vinlimduansusandilgniniadanin wazgrsniandues1anineing

(anuanual gquannz, alsassa AanAantum wazUsedaas $nan3s, 2551) ansuaulnuiiadin

'
o =

wenlianniudensisamhundssendldlugnavnssunisuinniasdiens Faselguilan
loldinsasdoneifivseansnin uaziianudasndues uonanildeliauaudilunisiuie

wuaiise Aduanmuainisiadiasiuedldd Freann1ssniau susyyadase 9iean

ANUFBNANNYBUTAAR IV PIgTuY Fouuuigadiy ilvRInTIUgeue uax
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annsadudaeuledinlstiua (Tyrosinase) vlwdnisasnadindiuaiiu (Melanin) anas

(FE1TUITLLAT AU WL NGNS UN YR SAIENS, 2563)

A 2.1: AasandRansuaulnuuTansandenidaag

731: @01 WAL WAIULAIN I ING D LN BASFERS. (2563). uw%uv?zgw?wmﬂﬁan

danalugnannssiun3ession. FUAuan https//www3.rdiku.ac.th/2p=62656.

awv dd

2.3 MuATpngItas

fnans suanslafas (2558) Anwiizes msfnuiladefidmadionnufisnelalunis
ldgansinaeasunila (Organic Beauty Product) luluansammamuasiasUsuuna #a
N3N w1 nguiegsdulnglianuddgyiundniaioasuniia (Organic Beauty
Product) Usziamnansiamidiniuiigsiiamii (Face) inniian Ssdnilu 46.68% Tasfingy
AR STIUsTINNATEIE813 (Organic Make Up) wazkansusidmsuuduazifin (Mum &
Baby) ngusietdlimnudiAgyievan Aadu 2.04% waz 1.79% muddiv wazdulvefl
wnpasuAm TNl Adesiu anndls 24.80% Tunsidenlduanfusioesunia isian
aumvmaunalunslinanioe aadu 21.21% wagiilouwusililingnsam 17.78%
auaEiu nquitegedulngidenlindndnsossuntayniu unta 51.53% eldiese

asslunsTendnsiueieasunilnegil 1,001-2,000 vm Andu 31.63% vosduIuNGY
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fhoghaianan alldTeegi 2,001-3,000 v Andu 27.30% uazildutosilidnegeds
5,001 U Ul Aoy 6.38% Aadey ﬂajw?hasmd’;uimyj%awé‘mﬁm%
suaineuusuAlnenss 11N 51.529% wenannil wwdsdondnsusioosunia diuu
Frunudmuie taun Boots, Watson, Supermarket, Organic Shop (All About you, Tuidles
Natural House uaz31umeen) audu 32.17% uazdn 11.30% vesngusnogisdade
nanAUMeasLNTAIIN Website Social Media A4 ¢ waztladuaunisdndmuie Jadeau
wiinau wazlademununin dwansuinduanuienelalunisldndniumneasunia diu
tadefidamanisau fo dadesmuinisuaztadosusan

s Aufise (2557) Anwides nofinssunsteiniesdorswuduledinedn ves
Unfnwnds luwangannumuas nan1sane) wudn ngusegsdnluglidunesiie 5-
6 A3 sofUnmiuazdsprnanaislunisldnuuiasadsiosndt 1 alus msinszitade
yamanann Ainasentsinduladeiriosdion nui Jasemamsnaialaesuinase
wefnssunsteiasesdrendlusyiuinn uenaint damud AADULUUABUNNTIUNIU 29%
Foirdesdonsumaiulefinetn 1wde 2 asilu 1 Weu Tnsluusasadidoiniasdens
Husrunuidu wde 500 vin Ussnnmesaiesdensiivoruiulsdledn I8un wdnsdtos
wavgUnsaldmsuusianiin (Make Up) se9aaun loun ndnsiasiuazgunsalguaiiavii (Skin
Care) wanfausiiwon winsasiuaroUnsniguaidunm (Hair Care) ndnsnsiuargunaninua
flouazi&iu (Hand and Nail Care) samﬁqmémﬁmeﬁumqﬂﬂsaﬁ@LLaﬁamﬁJ (Body Care)
iy uazilenaiiasdondosdionsudiuledvedn Weirdosdorsfiaeldifuusedn
yun dwiunansnageu auufgiun1side wui dadeiidmasiennfinssunisde
p3esd01e duuladinadn I ngAnssunislddumedidn uariadenanisnann 3
Usnaumy Yaduiundndue Jaduausia Jademutomienisdviig wasdadenu
nsduasINSUY

a

= v a o = « Y} & & dl' ° ° a B
ETJT] Wumﬁilﬁ]ﬁfgqa (2557) ANWILDY {]F\]"\]'EJﬂqﬁLa@ﬂ%@Lﬂi@Qa’]@’NU’]?QNUVUW 1‘1,4

= 1

AAIATEAUNAINUL NaN15ANE wud Jadediinasanisdnaulaifentoinsesdionsiny

v

At senine iavdauasinaviegonde TuwansunnumiuasuasUsunma sz
foddy 90% wui Jafeiiinaenisinduladonderiesdensiisfionii veamands
Usznaude Jademesudesmadasmieveanmmds Aldlunsinauladende
Lﬂ%@ﬂﬁ’]@’]ﬂﬂﬁx‘lﬁ?%ﬁ’l TAuuenaNeiusEIng seeus1elataanitvsevindu 15,000 U
wazsEAUSIEla 50,000 UM LLazﬂﬂﬁsﬁﬁwaﬁiamiﬁm?{u%Lﬁaﬂ%uaLﬂ%qé’wmqﬂwqqﬁmﬁw i

1UU 5 U398 Ao Uaden19nudniven Jaden1enuteanieaninnuie Jaasniennuy
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a o ¢ o Y o % o ¢ a o ¢ = o Ao i
Handoe Jadenieinusan wazdadenisinusuanuaivesndnioe vaenladeniinadonis
Anduladentairsotsdiaatngsimthvesnaielsenaume Ja3un1esnuining1vedne

P vV A A dy = o o a Y A ! [ % 1 U Y Y
Hefllunsdndulaidiondainiesdensingsimihiianuuanisiuseninsesdunelatesy
niTeiiu 15,000 U warseausgld 20,001-30,000 U wazladeniinasienis
sraulaiondeinzosdiansingsiiavg d9wiu 4 Jade Ao Uademamunisdaasy
nsnan Jadeniesnundadun Jademsnudemisdndming wazlademesuinine,

AT guaniiuns (2558) Anwuses Anuianalalunisteiniasdienaniiiey
(3 £ q' o . = 1 (% d‘d 1% U
WUsURYe NNy (First Jobber) wanisdnwn wuin Uadeiiiianuaenndesiv
° Ao v & a o & . . ! ' = =
wuuaeeliiy A wuemansig (Perceived Quality) avdiasianinuiianelauniign
dladenlasunannanuianelavesgnaiuiniian fe ANassnAnAvesgnA (Customer
Loyalty) Bnviamanuduiiugseninemnuianalavesgn avdasouiuuvasgnel wazady
v o a Y an A v ° Y} =
wininavesgnAlildenndeswmiuiuudiasimyinanufisnelaves ACSI
aa ¢ o = e v daa a i a & - ° °
afive) Ny (2553) Anwises Jaduiiliavanasengfinssunisdeinsesdioninge
Havhvasgnelungamnamues nan1sfine n1sATEngAnssuNMTeLAIedde1atis
Rant wuan éulngidendeinsesdionsaneaUangdulul idendouusuniitie (Nivea)

d'dy ! Qy 1 a dy A o a o a £ [y

sINTeroty Lifit 500 UM Lagdalrieddna1ssean AsuNIUNgeEivtl (naneiu

NANNAN MIUAIRU)

2.4 maiudaua

2.4.1 TagUszasrmside

LRANIAINADINIT WeANTIH WasyiAuARYaIEUTINANTIRONEN U983

2.4.2 YBUWANTIVY

Tunsdaviusugsionsudenn Chic-Chom lupssiidunissiusindeya wefinw
WeANII viruaR sudadadeninasenisdendenindueivneiiainasainessusfves
nauanAmngluansamneiiuas ezt veyaunuszendldlunsinauwnugsiali
afiullegnaiuszansan Ineiuteyaainnisdunvalidedniufiouda ileuliuiau
2562

2.4.3 wseadlenldlunisiiudeya

I v v a . =9y 1Y) ¢

AIdeAszdeyaINuvattayausugil (Primary Data) Felaunannsduniuel
a = . 1 % 1 = o v a o o
98N (In-Depth Interview) 3nnausiegs@adugnAndimung nsidenmseainiiilunis

ayv a

ULPIAUNIN (Qualitative Research) L‘t"]uﬂ'ﬁtﬁu%’azﬂamﬂmaé’mmwzﬁ@aﬁﬂ (In-Depth
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(%
v o

Interview) fiungusegns FaldIsmsssinuiuulateia lagnsasiunmaiuiiel

N3UigauduazynsouveIndniurivIRRInasainsssuanld Weiduwuwimslunis

9
(%

TNURUNAENENINTAAIABLY Fall

nauanAanwareg 1NduwIlduNg AN ST Mo TeNaniuaU13aRIAINEN AN

a = [J

sysupdiseenladuazeoulad lnaiudeyaainnisdunivalidedn 91w 10 Au
Uszinudl 1: anufaiussangfinssunistenaniuiingeinainalsane
533U

Usziiun 2: Yadesudiudszaunanisnain (4P’s) EUsinadiiadenisiden

¥
(% & o a

FoaudnAmug U1saiianasanasssusanesenlalnazeaulan

9

Uszihuil 3: anuAaiuieivaaunsaimsudsdunisgsialugsnanainaaiy
SUH

2.3.4 gulvitoya
W ' = o X a Y oA X A & vaa
nauieglun1sAnwiasell Ao nduduslaaluiuiniannuniuay uazilugnd
ANUAULLULAS9EN 919 NL A UNEAL VI INNAUIINGTTUVR IS

q

anuYlraDnAa I uUTEAUTN

FOINISANET WU 10 AL

2.5 HAN15AYAAN
Usziaudl 1: anudaiusaangfinssunistendndaugivigeinainaisanie
5ITUVIR
Y o L] a < Ia a = & a o ¢ o a a
AlvidunwaliinuAniiui Bvswalunisidendeninsusiiionvnzaiiyie
NLIVOINU LNINTUINTIINRN Beauty Blogger 1Laga1nn15971 Beauty Review a1y
Bumesiln mazaudesnisanudulaanyaraiinelindndusiuineu uazgemninsie
voslidunvaluaudianufadiuinulzdeniunisesulad mnudaniivindeyaieaty
a o ¢ = U a o & [ sy X = o
Hansuaineauals audazdnauladewenuivleddeutenng q inswinanieslunis
Audende wazgliuauiinnudaiiuii audesdilondliaewdndnrineunvzio win
avanzdnlugenthinu mnldazanauaziivwildunsdendeniudemiinisvessulal
Iouiu uagannmsduniwainguiiedn dnlngiuunluunendiaomdndaueiwusuning
agneauals Wesnudainsauiulaluasnauvenani e aguiieane
“VianvgPendnduringaRkuIudle 9 Ain gsedniiainmsld

nansaeineu 9naulnds wieNNIswLL) MNETIEY n155usedfashunn warain

Y vy Y
a Y 1 = v a o o L

ANUNTENIINAUAINY D99Eiwnltulun5EenTe wANIUNIunUARIlPapINAR N DUY

Y
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T w3oly Hsesuwnarsall WS1EAULINRITLNIY YOULNATOULAIAINRINGN NV TA

a1 !

JYUVUNTI MENTIU Agatdunanlelsting rsgualusedlatie Ineunfsyeude
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4.1.3 993 (Channels-CH)
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4.1.7 AANTTUNAN (Key Activities-KA)
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o " . 37A1 Uszuayang
YAy uUN 1 AUFNFIUNANIDYAY 20
v () (U )
()
Ypan9oaulall 7,776 890 6,920,640
YBIN1I5IUA 3,888 890 3,460,320
574 11,664 10,380,960




AN5199 5.2; UsEunaunseenang Un 2
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USanaufienainazangld 5101 Usguiganvny
ganveUT 2 ANUARFIUNAINSBYAY 20 (Um) (Un)
(FU)
Yaanepaulal 8,640 890 7,689,600
YDINISUAT 4,320 890 3,844,800
34 12,960 11,534,400
miwﬁ 5.3: Ys2u104N15990UY ﬂ‘ﬁ 3
USinufiaainazangls
o O ) 3107 Uszunuyone
gonU1euN 3 AUdRAIURAInSoYaY 20
& (Un) (Un)
(W)
Ya9n199ulall 9,600 890 8,544,000
YDINIZIUAT 4,800 890 4,272,000
PIpHL 14,400 12,816,000
M5197 5.4: Usyanaunseensis 3 9
YSunaufienainazangld
. o . 31A1 Ussanagenany
gonU15IU 3 U AUdREIURAInSoYaY 20
& (um) (un)
(W)
Yaanepaulal 26,016 890 23,154,240
299195 1UAN 13,008 890 11,577,120
FU 39,024 34,731,360
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iUSunadudpsndundend $1uu 976 wiie Jsiaidu Seraz 2.44 diaidunstesiu
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5.3.2 FURaUNIIHEN

AN 5.3: TURBUNITHAR

Chic-Chom

15991URAR

1599UNAR o .
U5997091

TISTA
GRRGE

_

Y

ARIALAT Chic-Chom

Chic-Chom 9gatliun13ds TISTA wazlssnunaniudanaussanunuiuiodde
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1) lssundnasuagtignsildainmdglundnaTunumaseouss Chic-

Chom
2) Chic-Chom g HUNTANFNUTIYIUNMNTINUNEAUTIUT ke T

thlvdeiilssnunanadusang
3) Chic-Chom agaifunsdamanasuanlsanunanasuinanazidendniaia
Tl adsdudn ves Chic-Chom ilewneumiglungnin
5.3.3 MyIRuaziaugnsHanaIudang
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2) NABIVITY 51A1 5 UInAenie
5.3.6 NINTIVABUAMNIN
msnvaeununmvasasulinalindulumugasmsndnizsiiiunisiag TISTA

= 1 a

il MsduATIEpUANINYesELATIlssLHAReTLHAR U 9 Wou Lilelredutnn
fane UszAvdnmdialunn 4 n1sudn leasdidunulunisniadeunssay 3,000 U
5.3.7 msyudsdumidlviunduilon
Tunsmireaiusinnagiinisd dudin Order Tngmsliiinsvudslag Kerry 39
Hunsdsdufvhusumalne Tagldfinmsduiasiununsvudsegiivineay 30 um
5.3.8 UARINIYOsEINIY
ilesanfsmsidumyindrsnsndn Jedwinendilflunsdiduiamaiisudly
duveantineIuYIg (WonduYean1e Online) F1uau 3 AU WNMUMTISIY 3 AU WY
uadudn S1uau 2 Ay wagniinauludruvesdinaeu s 1 au fedliufeulnsiads
AUAY 18,000 UM falfiau
5.3.9 AlgTglunisaiuny
Arlddnesuiueul 3 Ussion fail
1) Ailawaunyseunduiug
Fosmdlunslavaneiusiinn aeldusus “Chic-Chom” Whluisanuay
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2) AERNIIAN WATBIRNwAskaraUnsaldtine Iy Fellangnislduselew 5 U

IINNITAMUATIHINTTINAY 1,500,000 U Fevinludielgdnetaz 300,000 um

3) Aldanedu 9 wu Aasisadlaaiig 9 lneldussunanisainiesas 20

299918 winuluwpast

AN5197 5.5: Ussunaunisabranglunisaiiuau (sad)
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91A1sIAivdRteguuauY adn-uaswen Belndunaagury uazanssyulaanu
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o
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AUYUANYUEN 30.00
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M13791 5.7 (s10): laseainenumnuasusnm

AuUNUNARFURFanIY Usenausiy U
AUNUNADY 5.00
FunuAai 15.45
| 575.45
Tassasaunuasi
Usgananseendandn 3 U saudiuou 40,000 ivel]
Fununai yae Funudgsevtag
ANIFLAZIRIUT 150,000.00 3.75 UM
ANTIVADU 108,000.00 2.70 v
AN 360,000.00 9.00 um
15.45 UM
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andfyd1wau 50,000 W 9 az 100 v suduiu 5,000,000.00 v Feillaseasnanis

[

QYR

Db

a o A v
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50,000 5,000,000.00 100.00%
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Tunsanfiugsiansausn tadinsdamssutudmiunisamu ieldnmsanliugsnia
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M13199 5.8: JUNTamU

18715
ATIFLLaTHRIUIATUITIAR
Aldanglunissiunisinaauiem
JonINBRAUAATILSA S 1,200 %Y
RuUszAuAEITNIU
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19993 UAOUNTNNU 3 LHaU
AmNusisarAlgUnsaldingIu

quA YN
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PPN
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150,000.00
30,000.00

1,020,000.00
30,000.00
30,000.00
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1,500,000.00

500,000.00

200,000.00
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YILUIUNISHANITALUITY

I 1 Ui 2 U9 3
Usunaudumiiaainazansls U 11,664 12,960 14,400
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USUUNER WU 12000 13,500 14,500
AUNUNARsBNLE UM 575.45 575.45 575.45
AUAALNGD MUY 336 876 976
AUAAILNADAUIIN Y - 19335120 504094.20
AuAAWLEUaN89In UM (193,351.20) (504,094.20) (561,639.20)

I a
15840
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15500
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561,639.20
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Ui 5
17424
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I 1 ) I 3 I a Ui 5
10,380,960.00  11,534,400.00  12,816,000.00  14,097.600.00 15,507,360.00
(6,893,31555)  (7.457.832.00)  (8,286,480.00)  (9,115128.00)  (10,026.,640.80)
3668911.20  4,076,568.00 4.529.520.00 1.982,472.00 5.480,719.20
287360000  2.873,600.00 2.873,600.00 (2,873,600.00)

614,044.45 1,001,560.50 1,655.920.00 2.607,119.20
(159.062.24)  (240,593.60) (331,,184.00) (421,774.40) (521,423.80)
636,208.96 962,374.40 1,324.736.00 1,687,097.60 2.085,695.36
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