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ABSTRACT

This research on “The Study on Customer Engagement from Effectiveness of
Experience Marketing Communications of Muangthai Life Assurance Co.Ltd” The
objectives aim at: (1) To measure the level of customer experience of Muangthai Life
Assurance Co.Ltd. from effectiveness of experience marketing communications (2) To
measure the level of customer engagement of Muangthai Life Assurance Co.Ltd. from
effectiveness of experience marketing communications. (3) To examine the result of
customer engagement, which can be defined as Brand Loyalty and Words of
Mouths, of Muangthai Life Assurance Co.Ltd. from effectiveness of experience
marketing communications. Questionnaires were used and collected survey data
from Customer and Non-Customer of Muangthai Life Assurance Co.Ltd, aged 25 - 56
years old and above, living in Thailand, in total of 478 samples.

The result of this research were found that. (1) The average level of customer
experience from the brand customers were in high and positive level, impression of
after-sales service were revealed as the main factor that influenced on customer
experience, while Brand Reputation and Brand Image were the next impact factor
respectively. For Non-Customers, The average level of customer experience were in
moderate level, the main experience factor that influenced on Non-Customers were
similary on thos brand customer, but persuasion of advertisement and public
relation and entertainment activities were revealed as the next impact factor
respectively. (2) The average level of customer engagement of the brand were
revealed in high level, Brand privileges, after-sales service, and entertainment
activities were the influence factor. (3) The overview average level of brand loyalty

and word of mouths were in moderate level, the result shown that the average level



of word of mouths were in high level, while brand loyalty were in moderate level.
However, the result from studying the relationship of each factor by pearson’s
correlation between customer experience, customer engagement, and brand loyalty
and word of mouths, were found that each factors were positive in statistical

significance.

Keywords: Customer Experience Management, Customer Engagement, Brand Loyalty,

Word of Mouths
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Lehtinan (1983) nd1d1 Mau3ns Aefanssuvdeyafanssumansegnsfiiniuan
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aunils :nyanaguils Taeflaildmnefafiousnadewienmyainty uisulufues
AN ARDAIUATOUAGUNGANTIUNNNGFNTTUYDIAUBAMEY

Sapir (1933) l¢eSunefierin msdeans Aenishinnumanelaedymaaseriing

1Yo a

Muanaudadnual Ineliddrengfinssuvesiausssy wasAnuAnvesyana

1 o

Miller (1951) lonanadiaauliduein nsdeasuununefinsanenenyias

P ) oo A =
"\]’]ﬂVIVIL!QbL‘IJEJ\TEJﬂV]‘VTuQ

T GRGRRDEY

Y

Carl, Irving & Harold (1953) ldnaniie n1sdeans 1AeAIEUIUNT
msdsdasmasaduninivnauarnwdeu leasungRnssuvesysuas uay Colin
(1957) nana31 Msdeansilunisnsgyilaglddasiieliinujisemevaussiugiudns
Husee wasufisenfiintuinisnevauewnuanvazddevosyanaiu flduain
Uszaunisalaeansluedn

Everrett, Rogers & Shoemaker (1971) Toinnunanaliin nséeans Ae nsyuiunis
o | 1 v Yo
Nlinsdsansangadsans Wdasuans

o Aa 14 Y a a (Y A . . @ V1 a v a

ANt AUNNgITY N15deans (Communication) agwiuladn ndwins
waevinulaliaamaeeeRitn1sdeasL iRl F9E AU NLLANANTUABN1AIN
nsfusiazyanainuaulalunfinyinunisaeansiunaInaIvivneneiy Jadlyuues

= AW Yoy = = - v 1%
nsdeansisneiu wagldisvenisfnuwmsdeasiiuvansnsiueanty lnsuauly

ANUvIngveINsaeasaseunauludmgRnssuve syl nllldnwinanarawilisuiie

'
a

unAufieingAnssuvesudlunnauausadeaisls aunsaneliiianisdeanslansdu

v v a a | A I al' a a a1 v Y o
LLlI'J']E\lJLLﬁ@Q@@ﬂQSNLﬂWUWW?@IﬂJ I‘Uﬂ'ﬁaaa'ﬁﬂmqﬂ IUGUNSWUWQQUNLLU'W\IWWUW AGNGRPIRN

Y

LRAUINBUNILYINNITERENS WarDadnunIvnnsuaasvinuazlaumneRafeaiusanly

wignusoasUludsiaenadesiudmiafe nsdeansindudedinuieidesseninanng

[

2 yara Wulladendnlunisdeans Aeddansuazisuans aztuudiannsoazuledn nns

doans AensvuuNsagaenenans (Message) 9nAawans (Source) liiinden1winie
= 1 U ﬁld' U . ] d' £ 1 1
nela vsenw e aenealuduiiassuans (Receiven) lngrunsdeansdaaswing

(Channel) wllasingq uingUszasduazngudmingveinisdeans
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LAEINAIUNIETUTIMLREIINTaNaIlaeaUd1 N5E0ETNENITUINIS

]
=

MEa NIEUIUNTNE

sen3 ({vu3nng) Simsdnevenansiitenguseasdetndlasgramils
Tngrudesneg lideufunmsdomsseninsiyana waznisdeasmasuludasuuins
({5uans) sreaTsne (839un1w) M1 (UMW) tazAwle (Msdeansaelus
yana) Wil Fuuinsdisauselordmumnudesnismeonudionela eflazanunse
asaslagnénldognsenumdy
2.1.2 winravasnsFasslugsiauinig
wpaiifesdinisdomslugsiauimatuanmsnuuneeniduvauaswiolui
Usenisiivil msfeaslutusiesfiouaznagvsiazaiuayuliaudis osn

Tagtuvanegsiatinisudetuiuluiuimuindnsiom (Product) waglugsiaussianideaiu

[V

Na Y ad ! N v Y} = | a ] o 8 v s
HUAUAT IDN1FINVTINUY LLazi’]ﬂﬂﬂlﬂaLﬂﬁJﬂﬂuu’]ﬂ f\]ﬁlﬂJLﬂﬂﬁ’J’]ﬂJLmﬂﬁl’N Wﬁiﬂﬂaﬁﬂaﬁﬂﬂim

'
v A

ASANUARAUSDIN15Aa1S (Communication) Tuns1a@uad (Brand) kazn1susn15ue9

o

U Al

Wil ieasenuuanilugsna WelignAninauiienely wazdnalunsiaus
(Brand Loyalty) Astiugnminiiniséeansid aznelminanuduaslugsiaegaddula
Usen1siiaes gsnaiuszuuinau wililininudAgiunganssunisvinau lay

Yagtulymmmulannlunanegsiausnisie dliuinisiingfnssunisdeansiliddulias

waneesdnslulalianuddydugnil waldidulusesmnisilususesnunimuingigiu 1ISO
@ a o Y - a v A

W3O bUSUTRIRUa MAEITReiUgINY et e liAnN1sUINISNR nngstadelinisas

amanwal N133908 TiruARNA weRnTsusnenNanteuliuigndl wielvigsiadinsiuls 3
AoN1TINBUTUINUNGANTTY WazansgunsiiUInsiuninnuuasineitos uag

Uaniaiduannieasiannudsyrivlawnanan Bswus lavivase, 2544)

Y Y

]

Uszmsiianu n1sdenisiisilunisasaauiianelaungndn umsnisinaanud Aoy

Y0IgINIVINTULAD Aufisnalavesgnan uazillainanuianelagndnasinnsid

'
a A =)

Fwagnduunlduinisen Audgsnafinisdeansiia lddnnadu nsdeasninviyn

]

¥YNa LagNOANTINNTUIASAR avanunsaairsmuianelauigndnle

Usznsiid lelvigninldsunisnouaussuaiudesnns msdoasinvesssia
U313 ahlrignAAnanuguuazaaiswels Welssunsioansiigniesnumiusiosnis
U msdeansluizeseenidsnesesiinsdeasiilelvigniinlaisnisesnddunie aude

GU’ENG]‘L!E)EJI’NLM@J’]%ﬁNLLﬂSQﬂéf@Q

=

U3gN1599N N15E0ENTNBUSNNSANNNSOTIBES 1IN INANEAUNA N UEUALALUSNNS

'
a [y

« d‘ a = < A o 1 a Ao Y a [V % Vg [ L3
ﬂ?’iﬂ@ﬁ’]iﬂﬁiﬂﬁqﬁﬂf\m’iﬂﬁiLUUEQW&W@QJEJEINEJQ‘VW]’]I‘VILﬂ(51ﬂ’]ii‘UELL@%ﬂQWNEﬁﬂ@IUﬂWW@ﬂ‘Hm

o
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- Y c A ¥ & a Y a )

LB9IN NNENY ABYBLVIFN (facts) Usenaununisussilaaiusn (Personal
Judgement) udananenndunnigusinnazandnluununauuiuenfiszisunlas &
UYwalIzUBIAUALAaTUSNISIIEN AN BalfIF 1AL NI NusazduRviseusnsiinulyl
wansnsiuludadudmseusnig degsiauinisuazdufdnmdnvalid gnAnfieennidim
ae1nulduINISla (13 Yeduumn, 2541)

Usen1siivin Msdeansiieuinisdigaianazsnwianuduiusiugne n1sieans
< & A L= sl o w 2/ o LY Y ¥ 1 [ £ !
JusedlevisenagnsndrdalsnisasiuasSnvanuduiusiugna lddnasdugnaning

2 <] = = A a < v o ¢ v a a
ey en1sdeansiilenenvavilunisiawan nsusedunius Msdafansuiieg
lnedagdumsesilon1sdeansnisnaiafideumanisdeasn1snaIaLuuATUINIS (Integrated
Marketing Communication : IMC)

[V

A Yy v v & v dll = a a a o & |
AINNAINT 7 UsenNIs VINRU 1@LMUVL@'J']ﬂqia@aqiLW@ﬁqiﬂﬁ]‘Uiﬂqﬁmﬂ')']ll‘r\nL‘Uu@ﬂq\‘i

]
a

WneegTvihumIessiasunsuInmsiiasihlyundnufia dialinnUseansanway

a

Y
UszdnSuasanisvinnuauuinisluian

2.1.3 daudszaun1snaind1miugsnauinig (Service Marketing Mix)

aa N o L4 14 ! = a ! o U a a

A3ysvas @3Sl (2541) WenanfawwiAngdudszaumenisnaindmiugsnauinis
(Service Marketing Mix) lng81491n Philip Kotler 71duinAaiiesdasiugsiaiiliuing
Fadulszannsnain (Service Marketing Mix) 99nduidl dps gidianiandnldidu 7ps @
Usgnaulusg

% a o ¢ a v €A a o v o &

1. Aunandua (Product) HansdaeiFedsiauainufiainskazauInly

Yoyl vingANAe ddngunefesauungndn wargnAllasunayseleviiaraneves

A = o I a o o« v & Y = a v sfdu v 1%
anfueitug Falaeialuanunsanumdnduieonlalu 2 Anvue fe ndndunniudesls
(Tangible Product) wag wdnsusinlianinsndudeala (Intangible Product)

2. U3 (Price) 511 MeianaAvosmdniueile Uity gnAveiinig
Wiguiguamua (Value) ¥89U3n15Us1A (Price) 909U3NN5HU kagmnilAnA1aINds1an
anAazanaulaldusnsvsereduan dalu nsfimuesIANsuIMsmsiaumngay
UsEAUNSIAUINISTARY Lagd1efanIsTMUNTEAUVBIUINIT

3. fugemdadiming (Place) Feamanisdndiviie WuRanssuiieides
fuussemadaedeslumsinaueuinisuigna Jallnarenisiuivesgnailunueiay

ANUTElETYRINITUINISTILEUD Lagdsfaedin1siansantuiwinuaiss (Location) way

P2a9lunNIsUILELaUSANS (Channels)
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4. fhunsdsieBunisnann (Promotion) MsdsieBumismisamaiduedesile
vikfifinrmddylunsindedoasiugliving lnewileudsinmviedngdliifnrimuag
warnginssunslauinisuanilunauadidyveinisnainaneduiug

5. uuAaINg (People) ioniineu (Employee) agiaeiin1sldians
daiden msiineusu msgdla Weaunsoaiuaufianelalyifugnéliuandaangud
Huamudiiusseninadliuiniswasslduing dudfundnoulsiosdinnuannse Weuad
flansnsaneuauessiefliuing SanuAnsiEu feuansalunsuidamm uazaisdde
Iafuusenla

6. frunszUIUNS (Process) WuAnssuAgtosivssfouinsuasiy
UFtRlusunsuinng Mmhauslifuglivimaionsunsliuinisesagndesarsinii
wagyhliiAnauUserivl

7. unsas1alazilaueanwaenenIen I (Physical Evidence and

v Y ¥

Presentation) Aen1saiaiarviauednuniznanign nliiugndn Aesnenemasenmnm

Y

v

Tnesau Medunenmuarsukuun1sliusnsieasenmaliiugnd lidiasiluiunis
wNMgdzoInBaUseY N3l desd neauley waznsliusnsisIns: vienausslev
4 - v vo
auq ignAAdslasy
2.1.4 N5HRE1INNINAARUUNEUNETIY (Integrated Marketing
Communications)
Aa o é( U

Jagtuluaniizn1sudsduresgsnauimsniddnsgeliu n1531nvenefivedgsia wag

Y

v
=< o v aa IS

AnTuduInann vanggsiauinmslaganizgsnauseiudin IanudlndlAeswenan wag
Audniiliiusnig ﬁaﬁu%qﬁaqﬁmiﬁwLmﬂaqméﬁmG] wagldinsosdiolnln Welwaunsoudadu
fuhuds uazamnsndeansludenguandnldnssgaunniu fuedesdiefiitenisdomauuy
fin9q 1Uszgndidndne iy naumaunagnsne Wensedunaugnénunntu lasdies
thiauenmA YaRANYTesRTauM Laiedosdlevemnsfiazdoaseanlufoauandlulufimmia
Aoty ilesifeaiu (Speak with One Word) Wipatiuayu nendinsnad wazsjaiiugdla
THgndAnrnuidndauiniududmtenisuinig Benin MsdoasmsnaauUUHaNRAaUIY
(Integrated Marketing Communications)

2.1.5 A2UVINEYBINIFADENTNITAAIALUUNFLNEIY

American Marketing Association (1995 919l &g 85asal, 2552) Na131 NS
foansmisnanaLUUHALHATY MHNETe nsEUUMINNLTssaInnaiulafugnAlune

duda loundudaiuussnninnuneitesiuyanaiu wasiianuadduasiinasniia
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Shultz, Tannenbaum & Lauterborn (1994) Nd1231 N1sdeasnIsAaIRLUY
uAHATUAD NIrUINNSTAL dihAenssunsdeanslusuuuusinag sdileldydagnénsis
Tutagtunazngugniimanisluianamils

Shrimp (2007) A1 NM3ABANTNNIAANALUUHALHEURAD NSUIUNNTNNSHDANST
YUIBINNSINLANL MFAFNETIA NMTYIINNs msviliAnsa vieasdlevi agldguuuud
vanvaNeYesNTaaNsIsAan 1wy mslawan msduaiunisne maelagyana N3
Usgndunius n1snaalaenss iusu

WS 2dum (2540), i 74)laliANTeNninAe NTEUIUNISTINTUILALITLYBINTS
Ansedeasmanisnann Adedlinisdearsiiodngdalunaneguuuuiungudmngetng
soileg

ndemtssuannsaaguladn Gmininnisvateviulalvimdniaainuld dmis

'
= 1

fnanlanseiufe MsdeasnmssaiaiuunaunaududnvasveinszuIuNTEeasgnaN

v A

anénidudmne lnedinsnauny orfeAanssunaziedesiienisnisnaiaiiuinnin
iwsesilaifien Wenimalviaudmienisuinislasuauaila nasusulignAninngAngsu
Tumsde Feudielimsdomsnsaudiannsadidndudmngldosnaiiussavsnmi
FoalinmsinwuwiRanisldinsesiienisdoansnisnalauuunaunant (Intecrated Marketing
Communications: IMC) anudndulunisld wazUselowives IMC lnsdisisazidonludnuy
dnly

2.1.6 1A384E8UDINTHOANINITAAIAUUUHANHEY

Shimp (2007) Wesuaiieafunissdiolunisieasmsnaiawuunauna Tnefing
susdesad wardruszaumnisnandidety Weflirdemsiugniuesgsia oy
IHuaedesiioniseansnisnanneeniu 8 Ussianseiy dueluil

Ussuanit 1 Aenslesauiudesaiu (Media Advertising) ting Tnsvied
wilsdoiud dnvans Judu

Uszuamil 2 AensTarvnnnienss waslavauiBsUfduiug (Direct Response and
Interactive Advertising) Ly 9AMUNEN19953 (Direct Mail) Aelawanoaulat] n15v1eRI
Tnsdwi s

Useland 3 Fonslaanuuunsyanenuanuiisngg (Place Advertising) L W

Prelawannatwds lutausznna dalavanaueiunivug thelawanlulsanineusd Wusu
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Uszlnni 4 ﬁamﬂwmﬁqm%a (Store Singnage and Point-of Purchase
Advertising) 11 WeuUeAsuLtUdLAT (Shelf Talker) aalnsviFidnguuduiedua dre
a < a 1% < 1%

Ansardudunn 1usu

UszLandl 5 Aon13naInldenanssu (Event Marketing and Sponsorships) 11 A58
druludlinsaduayususneg wu dudvseiusela lumsudsdufu wisnufals
waznenia uUsEalnne [Wudiu

Usztand 6 Msvelaeniineueie (Personal Selling) ADNISEDA1TTERINININIIU

wazanAlagnss laeninauasinadgyiu 33l vselimuugilvinisgedumuuy

U <

a ¥

WYY (Shimp, 2007)

o

Ussianil 7 flemisdaasunisuieislgdundn ludaiumuanmiheuaziusing

(Trade-and Customer-oriented Promotions) Us¢naunig 2 @3 Ao ASELEsInIsu891n

YY)

AnanlUgaiunudiming (Trade Promotions) daitedslugasnunudmingainguin el

atuayuduA Lasiiineenng @y NsdeasunIsnENERanlUEuslna (Consumer

- o

Promotions) Lunsduasunisveinandntuiioduslag Wy auas n1swandieg1adud

n3lseTa Msudstudelan tnud Wumu (Blattberg & Neslin, 1990)

Usztnni 8 AensUsEduiusNisdnI5nann (Marketing-oriented Public

9 U

Relations and Publicity) Aensasisnisaeansiiiinianindetie ileas1snisnseniniues
ané nagdumsune tagludunmsdeansliietu uesfunisadmufiiudeswintgndd
LazgINaMY (Harris, 1998 814ku Huang & Hagan, 2011)
2.1.7 arasnduiidesldnisdoasnisnaiauuunaunany (IMC)
arusniuiideddnisomsnmaanuunaunany (IMC) aansoagUldsd
1. Yagtudefiaumainuaneanntu uasdiauanizngy (Media
Fragmentation) \ilosnaanniinisudinanesnidudiugess Sanumainvaneviilinisld
{Aeslleftoansnismaiafiasndrdausesnguiu fesdirumainuas wasdiamuazasiniy
2. Avesdefifinaiius e figiurnasnndoogluamzanas
(Incresing Cost but Declining Audiences) iflasannmgiisduiisuuss denalialidely
mislawan waensdaadunananuiuiagetu SafesdinisliieTesdiofivarnuatssauiu
WieliiAnnshTuiianndu (Hish Reach)
3. fuslnaiinanfudeuarauauleludousumanas (Declining Media Time

and Attention) tllesannsfidlavaninnifuldwalidunisgaBeninasiituguilan
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uniAuly i liguslaaRansduauuasinisutsdn (Clutten) wazilomineviliAnam
aulaludeanassie

4. foamamsiindstmansvesgnAiasundasty (Changing Information
Channels) fuslnafidasmdluniadnivde totelunisinaulanindu venwiionnnis

v Y

Susandeunaru (Mass Media) Higaagafied W gnA1aIL1saTuYII@ITaIINMULERS
duen degans dumesills duvudiniie iedeunimangieedvszaunisallunisly {u
A
5. muennadaUTUManas (Falling Believability of Media) @a7111n
nadaliusinaiaauidnelioanauses nnaneal (Image) IMNNTLAYUNED
= A i o oA A 1 v & = o @ aAu =
W 0199gliliiisanasienisasninNuweiovedinians duuidundeddiasedls
NIRAIALUURNENRNEU (IMC)
2.1.8 Usgleviddnylunisldiniasliontsdioansnisnaiauuunaanay (IMC)
Usslowdddgnlasuainnisldnagnsnisdeansniseain aunsaagulanmaluil
1. ieiinnisasaassanduntafen (Creativity Integrity) 3adugeddny
vosnagns IMC lidazdunisldlavan nisdaasunisus msdszduius n1seain
- a a a a ' ) a a v o
NINTI ViBLATENlaN1THRANS NInansUkuLauY drsresluluianiafeaiu Neguwuy
anwaly AUTAN WazlWIAR
2. WieLllavmfideanseenliilaniiusiuag (Consistent Messages) N3319HAY
- vy ° = = & v & = Y A A =
nsdeanstidianuaiavetazinnuaiveilont nsldienbeniansedienisdeas
MsnanwuURaNHaIY IMC lupnudussaduilaenn dWeswnnguitmuneduinnimils
N wszaviunagns IMC Iapsiiauaienanvaivaansndumlilaled
3. wevibildinsesdonsdeansnisnannlaegnaliuszdnsnin eswwin
& IS a s = 5 CY
LAS04lBLAEAINTTUVBINALNSNTNAIARUUNANNEY (IMC) Hannungvareguiuy agtuiln
doansnisnannanunsnidentdliegalivsz@vsnnauanumunzauveslymuas
#07UN15AIN1NIAAIANETUNITUITUTITUSS
4. \ieyhliiAinanuuluguazgniewInTu Wesnnagnsnisdeans
A Y [ A = % o =
NINAABUURALNEIY (IMC) NN13ARasTITUeE19RnNuNUN1sTLT Tnetinnisnanail
TiNwEuALANNT GaUaINTRNANMUUNAIUEIQNADIULHUTTE IMC la
5. wevhlAAnUsEans N wasUseaninalunisu)imnu (Operational

Efficiency) nagnsn1sdeansn1snalnwuukaunay (IMC) HiewilamlieganssUsewn
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uaziinnsgayianiosas Lilesaniasesiieviefanssusseatiuayuiutasiu auvili
Aenaidsuaniunauiselies

6. ilovhlssevdinenlddne (Cost Saving) nagnsnseansnsnaiaLuy
Hauuay (IMC) Frelviannisgayiuan wazifiuauwiug s1unaresesdonng N faty

a a 1 |

= o Y a £ %4 = U ! a
JhiAensidauyssanaiuseansam Auan wagdsendandnay
7. \ainduiusnadesion15vineau (Easier Working Relations) nagwnsns
= [ a v 1 1 a
doansnmsnanaluuranna1y (IMC) Wuwunfanldynnainsainiiesieg n1susnisnisnann
o &1 [y o & =2 ] v v Y a v o saa Y 1

MR UkaAmLanagnssuiy Asiudadudunanduliiinanuduiusiatundnaude
$IN99)

1INNSANYIMUIAARALN YN T NAUTINEITDITUNTAOAITNITNAIAWU UK AN
(IMC) §3daguladn nagvsmsdoansnisraiauuunaunaiu (IMC) Wuesesdiontaveinis
doansn1snanlugsNauing wargsnausenvdus) Mlanudenludagdu lunnnisalnd
nsudsduiagay nadunagnsisnisdeaswuilndivaneniegsiadiuildiielididengu
anfAthmangliilaunniian uasiianymunegean Weaian nanvallagsauliudua
U3N13 ULABUTEN NagNSNIE0a715N150aIALUURELNATY (IMC) a1113085 190 MNaigauIn
idnTunelulavesgna gIdedslauudnsndnunUssendldlunisinu lnetdidiu
UsELnNveaAIeiiaaInnagnsnIsaeansn1snaIakuuNaNHaIy (IMC) wunisidaslawan
NUTEIEINUS N1AUESUNIE N5 1ElAENTINIU NMTAFIALUUNIATY N1TARIAKUY
Tdnnsdnfanssuiva 1Wudu sndudulunismamaiunsideussnauiuwwifnnsusnis
Uszaun1salgnen iiensAnwiseiuanupniuvegniildensidum 3nUseavsnanis

Aoan5N15RaIALTaUsEEUNSAl Y99 USE LiealneUseiutie sald

2.2 wurRanguReaiungAnsuUslna

wAnssuguilna AemsAnwidagAinssuvesyana nagu viseasdns NefuMsIEen
3% warnslFAuALAYUSNNg Wisauesrudasnsueny (Kotler & Keller, 2009, p.
190) ety MsTemgidangnssuduilag Aomsdunmidoldaieatungfinssunisie uay
mslivesifuismitelrladoyaiinsuiednuaramiusdiomnis LATNEANTILNNST0 wagnsld
Auiuazuinsveatiuilaa Wetaeliinnsnaindanagnémanismanaiiausanraiionela
YouUslnAlaegamngay (333501 133, 2541, w1 100-110) NERYTUANTYA

o v A

dnlatauwnfaneiunginssuguilan Jadudsddyneiilidiladeiguilaauiniu



20

g1l3an 13 1@ leSutetiangAnssuguslaadi feunuyudazianmeingsues

wilsegdlneanyn sxfiyawsvinbiiangAnssuate Fayawsuuluimnssdu iliiieda

Afrusiainis Tdnvasdutuney Sond1 “nszurunisvesmgingsy (Process of
Behavion) uaznszUILTEMOAnIIAYYE Tanunzedeiu 3 Uszms dwieluiie (Leavitt,
1964 919lu unng Uszesaed, 2541)

Usensfi 1 wefnssuasdntuldaedosdamayiilian (Behavior is cauased) Ao
mMsfauazuansgAnssuegidlaegnmilioonin awfealanvmyiliiAsuasdsiiduaive
fidie anudesnslusautiuies

'
¥ aa

Usen1sl 2 weinssuasiatuliaysieadidsgels visewsinsesu (Behavior is
Motivated) fi® 11a1AWITAMNABINITANTURAY AzUT15aUINITUTTRRIAINRBINITIY
UAALTINTEAY T390 TikanangAnssusnge ieauesnuseINIAnTy

Usen15¥ 3 wgdinssunintugenlugilvany (Behavior is Gold-Directed) fia N3
PeusuanmgAnssuerlsoanuiu swislugidmnefuiueuieussaradisouiiniy
Aeansvenu Hlinsevillegadouasslignmane

aeilsfinnu uiinnszuaunisngiinssuvesausafina1ndnediu sxlidnvazadieiu
WASULUUYBINGANTIUYRIAU (Behavior Patterns) Milantoantuaniunisalisnaiu agil
ANULANAAY MetiAnnannsvatedade Nitadeneluifinandiypnaes Tukives
I9Ine1 warladuniouen AwInasus19 NIt uMIUARALEY LYY HIAULAL TALETTY
< £% 1Y Sy = ' v a g &

Jusu Yaduwmanildiulinansenusensdeaulavesyana viadu

MTATIEanEUILaa uasnginssuguslnaty awnsaldaiany 7 Usenis wie
6Ws waz 1H WerumamauieiungAnssuduilan fewialudl

o d‘ . . °

mauUsensi 1 lasegluniseanailmang (Who is in the target market?) tuen
DuTneINRAUMAINBY NefUaNYMEYeINguUIMINY TIn1eeulsEINIAans
QHAENS IV wazNgANIINAIERS

° i [P & ° =

AauUsEnsi 2 guslnatioasls (What does the Customer buy?) Wudnui
v A v ° 2 a o < 1% & A4 a oA %
AonieAuMAneY DedsiingudmnefidugnAinesn1sde vsedlignAInedn1san
HEn U

AauUsensn 3 Miluduslnadsde (Why does the Customer buy?) tu1a1ui
AosnuLieAuAnaY Deinguszasdvasgnalunistedum gnAdeduALiionauaued

AMUABINITAULA
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fanuUsznsd 4 lastlausalunsdadulade (Who Participates in the Buying?)
Wudowiinesanuiiedumeinoy feunumuesnausineg Aneliindvinananisindula
vo3gnAlun1stodua

frnuszmsfi 5 fuslantieidiola (When does the Customer Buy?) tugnanuil
fosnnuiledumdineu falona (Occasions) lumsdeduaowuilan Wuagdodudda
weaulavesl Yuganiala Yrumaniaiudfgvisetideniaiiagle

6. {fuslnatofilvi (Where does the Customer Buy?) Wusanufinasanaiiofum
fnov Taresnaviaunas (Outlets) fignévhnisludoduem

7. {fuilnaifensndls (How does the Customer Buy?) iufanuiinesnisiitedum
Fnou Tuneulunisindulatovesgnén Sesenauludae 1. mssudilam vionnudonis
2. MsAumdeya 3. MIUssilinmaniaiden 4. nssndulade uas 5. NOANTTUNUNAINT
%o

2.2.1 nazvrunsinauladavesduilag (Customer Decision Making)

nszvunsiadulatevesuslnaluniaraudaududounazuandstusentunu
UspLamuasduiuagmsuinis uasnginssunisteduinasdesdianvnivhliiae desznou
Ughedaud 2 dau fie damanisnann (Marketing Stimuli) Ssanansoaauauls Téun d
Usgaun1annsmann vise 4P’s Aesnaninei (Product) $1A1 (Price) N159advue (Place)
MsdaaRunsan (Promotion) lus uay Ausnieusndus filiannsamunuls léun
Hade wasmmmsailuaniandousineg AidvEwasensinaulate 1wy wswghe walulad
mMafles waz Tausssu 1Wusiu (Kotler, 2000, p. 161)

Schiffman & Kanuk (2007, p. 513) laaduieis Tusasgrselunisinaulageves
Fuilan Uszneulushedsdey 3 dau e 1.daduthiin (nput) 2. nswuIuns (Process)

way 3. Naans (Result) As1eazidensasaludl (N 2.1)



i 2.1: uandluinaegrshglunisdndulageveruslaa (A Simple Model of Consumer

Decision Making)

1. Jadeindn

(Input)

Jaduniauan (External Influence)

Aensedunieuan (Stimuli)

ﬁqﬂisﬁ_’umammmm
(Marketing Stimuli)

NN ﬁé’aﬂﬂ’]ﬂé‘l’\lﬂﬂ
(Sodcialcultural Environment)

WARuN

3191
asdndiming
nsdadduntsnatn

fiug
(Other Stimuli) 1. fadesnuinussu 2. Undpsudany

- (Cultural) (Social)

wissghaniz
o .

wealulad 1.1 Tmnussauiiug i 2.1 Aseunil
AANeuEY 1.2 SausTuton 2.2 ngudneda
nsaieg 1.3 dudarn 2.3 UNUINRaZanIuE

FusTIN 8

nisnduladevssduilnn (Customer Decision Making)

3. Tadvduynaa (Personal)
31019
& PP & 2l T e -
ﬂumaurﬁ‘m@mﬂwammwa 3.2 M93TINATEUATY
2. AITUMUNIT , . 3.3 913w
(Buyer’s Decision Process) . .
(Process) / 3.4 gomunmnnaAsegia wieseld
3.5 MIANTN
301 (Problem Recognition) 3.6 Anrfleunazzuuuunsiniugia
7 e
W £ 4. Uadpauidninen (Psychological)
2. M3rumveYa (Information Search)
" 4.1 1533419 (Motivation)
5 4.2 n3uj (Perception)
3. Madssdnamdion \ 4.3 nsdeug (Learning)
(Alternative Evaluation) 4.4 Fudate (Beliefs)
4.5 VinuAR (Attitudes)
4.6 yAFnAW (Personality)
4.7 LUIARUBINULDY (Self Concept)
Usgaunisal (Experience)
wainssunevasnsanauls (Postdecision Behavior
& PYRPN & vt
ﬂlumaum‘mmau‘iwaﬂmgm
3, paeng (Buyer’s Decision Process)
(Output) .
4. manmdulada (Purchase Behavior)
4.1 mveapdld (Trial)
4.2 N5te9 (Repeat Purchase)
¥
5. WOANTIUNEUAINITHD

(Postpurchase Behavior)

fan: Schiffman, L., & Kanuk, L. (2007). Consumer behavior (9th ed.). New York:

Pearson Prentice Hall.
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) [

1. Yaderindn (Input) Ae inandadeneuendaduwaseyaiiieaius

6 a a I a Y a

AR FaldvSwasdeanlley viauaR warngAnssuveuslaaiieesiundnsiue 1y

[y

drudrAguestaduindife 1. AANTINATUNANNINITAAIA LAz 2. ANINLIAAONNINEIAL
.Y = a [ Q’lj
wazImusIIY A918az0unnall
1.1 Jaduuignaudiulszaunniniinain (Maketing Mix Input) AsAaansa
mensnanildiierintausinalasudainiasuasgslalvidedu Usenauldsae
1) nagnsnansiauet (Product Strategy) ABN15RONLUUNAASUIINTD
QR G ER VR D LT PRTAITRN

2) NAgIEAIUIIAT (Price Strategy) ABN1TAMUATIANLNBNTEAUNTE

3) NagNEN13IATMNY (Place Strategy) ARYaIN1N1TINTINUNY i
AruazaInvasfuilnalunistom
4) NagNsAUNIaaESNN13Man (Promotion Strategy) Usznaulusig
4.1 nagnsaunIslaiuan (Advertising Strategy) Aonislaiyas
AVEGLND Lﬁ@iﬁt,ﬁmﬂﬁﬁ]m?’ul,azi”ﬂ
4.2 nagnsaunsuelaeniinauue (Personal Selling
Strategy) Aonsldntinauley o 90918 nszdufuslnaiiteliAnmstedudn
4.3 NagNSAIUNITEIETUNITVIE (Sales Promotion Strategy) fia
M3INsEAURUILAAME N138ATIAT NITHAN NSHIN W38 NsuanduA 1usiu
4.4 NAENSIUNITNAINNINSS (Direct Marketing Strategy) fie
Msldunnmden annuienss vsonsueniuIules usu
4.5 nagnsaunslviviauaznisussduius (Publicity and
Public Relation Strategy) Aig nMsasAudussuRiugnan wastaSuasanmanuel
Tiiundnfuauazsnns

& PN = Ao vala ] a
AT UDNIINU YAUFINTEAUDUE ‘Vl‘llla']ll'ﬁﬂﬂ?UﬂmlﬂWNNa@@Wﬂ@ﬂiim

9

a [y

Fuslam fio 1. 1Aswgia Wy Aziasugia Shswaniudeu 10ld 2. malulad 1wy nsifn
yosdumesidn 3. ngrnewazmsides Wy ngrsneduasesiuilan awsiuaswesizua d.
Jouussa 1y Uszindl anuide Wudy

1.2 Jadpudn arudinuiasiausssu (Social and Cultural Input) Usenau

Tude Jausssuiugu Jausssuges Judiny ATOUATI NENS1NBY unumkasanuy u
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Hadeiidmarodaifuilnade uasisguslaald muiludssiliguslnadedunsly
ARl

2. n3wUIuNT3 (Process) wiianszuaumsdinauladevasiuilng (Consumer
Decision Making Process) fituneulunszurumsinauladosisd 1. nsfuitam visens
$u3Fanuieants (Problem Recognition) Ao msfiguilaevidegnaaseuiindedamuay
ANFsNsYRIfules envaziAnanmslineledudvidensuimsilded videesnvaaes
Audn viennsuimslilg 2. nsfumndeya (Information Search) fio Msfigulasyinnism
Toyaanuradrngeg lidasunanyseaunsairewmules vssuraItalanIeuanidunis
Tarwaun Uszndunius viieduanian (Words of Mouth) iiteusgnaunsdndulavdnaindils
pszntindsausnduludunounsn 3. nsUssliunamadon ( Altemative Evaluation) 4%
Aedundsndumeuntsvdeya Insandeyafivin fuilaragimslssdiunaiiodentd
AuAmiensuinis anananTRineg Jsnsuimaidudsiendenisussdu esandes
p1fuUszaunisal (Experience) wazAUEe (Credence) wazmsUssfiuiuazifandsen
N135UN13U3N15 (Loveolck & Wright, 2002 tiag White, 2003)

3. wadws (Output) suaﬂ,mmaEJemdf]81uﬂ13§1’®§u1%%amaﬂﬁu§1ﬂﬂ Usznauluse 2
dufo 1. masiadulae (Purchase Behavior) Aonsiguilnanszvhmasinduladente
Audvensuinmsfiannsoassanuiimelaliitunu Inedaduladernuselnildaos
(Utility) LLazﬂaﬂmﬁqwaiaqaqm (Satisfaction) (Hanna & Wozniak, 2001) kag 2. WaANIIY
w&1n13%0 (Postpurchase Evaluation) Aonsiiguslaafiusraunisalnsldaudvsonis
U3nmsiu fuilnnasinisussidivaudvdenisuinistu Tnensudisussieany
maviauazszdumIneualesenLfBINsTewmLliTUIINAURMToN TSNS Badl
Svswarionsindulatensadeluinngdoduiel fufu dnnsmanedndudosdinwng
Ustifiunanievdanmstenesiuilan ot lUusuusuasimumdniusiliaenndosty
Anuean iUz lugnsiiumnufianslavesiuslansely

uanaNil Kotler & Keller (2009) ldfinsasunglupanszuiumsdnauladoves
fuslaaliludnunsiferiuiuiieiu aunsauddldoondu 5 sdudunouluminaulade
vosffuslaa winnuadisraduilnaduusnnlunszuaumste wuhguiloaasiy
AsEUILNIT 5 Tuneu danmil 2.2 Fafuslneaunsaduduneuriedounduludumeuden
wihAly wanslifiunssuiunsietuiinisintunounstessey wasiinanssnumdsann

& o &
AN3IVDAIU



AWM 2.2: uansdsluea 5 Tumeulunszuiunisindulateveduilnn

1. m35u3Usym (Problem Recognition)

¥38M5TUIAUABINNT (Need Recodnition)

l

2. MsAUMYaya (Information Search)

l

3. NNSUTLLIUNANILEDN

(Evaluation of Alternatives)

l

4. ns9naula®e (Purchase Behavior)

l

5. WORANTIUNSINITVE

(Postpurchase Evaluation)

fa: Kotler, P., & Keller, K.L. (2009). A framework for marketing management @"

ed.). Upper Saddle River, NJ: Pearson/Prentice-Hall.
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2.3 uurfangeginegfuanuinela

Y a

Hagtugsiaiaanesdliisneuaussaumelavesgnindetuisuaulaiinam
unnandlugsia wnAnauimelalaufowundadiwudmivssavitu fudfusioa
seflanuianslasianisuinig winldldvneanuinvziianaveseuininedudvse
W33t (Brand Loyalty) gﬂ%ﬁﬁqLLﬁiﬂﬁmmwa‘hﬁé’qmmiaﬁ%Lﬂﬁaulﬂi%’%ué’wmmw
audnduldituiy TnsanaadsiavesussmuSnuie Forum fivinsnwiguslaad 2001

lusemaansgaLitng LAYIAT Lagdangy wui 69% vadanAnlinziuuANRwels

a )

aegniluunlilunzfinanudnidessialagsfanils udlungusesasnseduiedlunisyi
LUUARUNNY Jkiied 19% WihtunAninasiianudnanegsialagsfants uazainuad1sia
Uawedn 80% vesananlulduinisniduiu dauansanufianelasiegsianeuntiey ui
P v < v ~ a v oA a A v & P X YRR a =
fawdisznelandmmillumAumniousnsnnidu deuaindeyatianunstiinlainasedle
Taaudianelaliimisanednseluiunisinanuinavesgnailusyeze1 astuAnouves
N15a319AUANA (Brand Loyalty) wazainennuyniuvesgnai (Customer Engagement)
MnnIenuiienels fe nsasaUszaunsallnuduilan (et susisana wasiian
Qns, 2547, vl 240)

2.3.1 ANANAANNVBIANUNIND 1D

Aufianele IAnuvngnuvandndng nvanefninuianvesusiaaiiianiy
USTAUNTAULALNSUAIUSIUABADIUNTLIAUINNT FAUNIBVINTTIARUIAALNEINUAIUNIND LA
Aeapnununesaluil

v 0o v o a" % = 1 I~ [ '3
Vroom (1964) lalAanuununganaiaausnedtu anuienala 3dunadnyiann

v
a &

nsnyana Autie adnluidmsin wianlususiuinssutiug wasiinanuidnnels

Y

Tuvaug? Wolfman (1973) dn1snanisariuianela Iwnefemnuidnilaiugy
oA lASUNAd15ININYALIVINY ANUAINFBINTT VTSP

isgariuaInANNmneienelatwiy JenusenazasUldianuiisnelafe

<

sUkvuveausssy Nduanuidnvesduilaalumisuin waslungfnssuniainuensunl
meludnlaveayed Fldunnnuvey ANuguiensnlasudndenis anuauela
anugnlaluannziingeumusinegiuld Tuudaganiunisal

algiivs doUseiug (2549) launauenanisd159aved The American Society of

1
=

Quality (ASQ) Tngnsdunualfusiaadnuauiinlulssmaanigowsnfavgiana

duAmisaldnldusnig waranuadisialakansisamnviilvigsiainnisgadeandn wuh

[

- o o X
LAINNAL U
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1. duduusn Ao nHinauuInskid unldlagndn fa wWesiwud 71

=

2. dusunaes As Linslaluddus wWosiwud 14

3. Suduiany fie gnALIueslgnaA Wesiwud 9

ddd

4. dUFUNE Ao DNSNAINAULNATA Wasewus 5

v v v A U

5. BUAUEANY AB anALdeTin Wesioud 1

Y
[%

wihildhanddnduladndedudwiednlduimtuiiaummnanaldfela
Tupsliusnsndnalviuimslid ldldlagndn fedevar 71

wiinAnuianelavesgnen azlianunsadusies viseIneenunluguiuuRuAT W

'
a

puisnelavesgnAdeliudnddgausenlidnusouialiouninddund Agyusenisnds

28494An35 Bapnuiawalaazdusvivinnsvinlmdaresdnsuszauauansa

% a

Gerson (1993) lenanisanuiienelain WWuladeddyvinligsiaaansasiiiu

9

soluld issnndngnAinanulifiswelatu fenseAnisvingsiaduianistueg Ia wilun

Y
£

asatutufduE@anaevin i AnN1sTeNLINTY isalAnn1stegile LazuiinAanIsIzLeu

a Aa a Yo Y a Y a Ao o | o Yy a a ~ v @A a
Usnsnmdabitugusiag wadusnisnadulivinliguilaaiisrnufianelala Adiedngsfia

3 I o <
JuliUszauaudisa
= & 7 I~ d‘a‘ o o 1 [~ a [ v 6w

szuuAnufanelataladuszuundanudusausg19aun weudanudunusiu
FEMIN ANUSANTTINIUIN AUTANLLLTNIEY kaEANEY Faanuiisnelaasiiniy
dieguslaaindauannisuinunnndiauzannisay dvilaiaanuianiianelaves
AUstnAsinARTRAN NiNeNs (Resource) 138NN (Stimulus) kagN1TIATIENRTEUUAIY
e P - ' ) A a v & a v ~ 0§ ¥ a ~
fanala Ao NsANEIIMSNENNT UseanswuUlaludsdesnsiasvinlminanuianala
LAZANAUANY B mquwﬂmvLﬂﬂlmmﬂwamLmaumwmmsmﬂa g duiidnens
ASUDIU mammymgmiumsaswmmmemwaqqsﬂﬂwmsmmsﬁﬁa ARNINYBINTT

Wiusn1s wagnagihlvignaninaiufisnels gsivaedeainisnislviuinsimilending

Y
et Tngn1siauen1suUsNIsnuANAInnIIvedgne (Customer Expectation) duadndny
AoiN15vedanAle FzanunsaiiiliiAnaufisnalasognanla

Afun Ushan (2534, i 321-322) landnaiiadn anuitenala vunedia Anuidnme
= aa 3 a o ] Yo v %
wsenelaniliesfausznaunazapdlalususiig q uazlasunismeuausiniudenisle

a

AU AoaLaas (1999) NA1IINANUNINDLIILLAATUNGINSITUSNTVI0TDAUAT B9
Juanuianis vsenaagddniands lnedunsiuieuiisusenindeignanlasu Auad
AN azN1sNazAnANURaNelatl ANuNINelaazuNTumwialaSUNINAINEST

ANIAII
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nanlagasuanufisnelavaneds anudanvesuilaafiintuluideaninnnins
au ndaldsunsuinisutetedudiug uasnsilanAneufiavelaldtu fuslnnazses
Iesuasiiunnnintanemss viesnnniiidesns

2.3.2 AUEAYVRIANUNINDTR

Hagtiugsiaduseansaiuanumelageanliiiugndn ileftagylsiAnnisliuinng
vietied videUsziiulaawAnnisususe uasdfieaduauuansanioguts insizazduns
biinaunelagegaasdunisasimnuasindnfsensidud (Brand Loyalty) e
orsusiuEnannadnsldivema mszardunansudiivsrauarudifaieainee
maniilias waeviliAsiiandldsutuiiian ienufimelageanuesgnén (Total
Customer Satisfaction)

a s

a v a & a Y a d‘ [ = !
TIIUNS Augaan way Tuiing Fuasan (2541) laesuneieniu anuitanela 11Au
fanelavgAuegiunissuidemsujuiinuremdniunilagiinisuinenisufirauves
a v ¢ & = v ' Y a ~¢ 'y s oA %
W&o fnut Julununenuniaiuansingndiinanudisnala witmnliiulusgaignd
Aendald Auansinfnauldiianels aruiianeladanufisnuaneweugnATugsnian
ABINITI9) Faw1RvINIsInszauaNianelald 3 s6U A
1. sgdiufl 1 fle seauiiinsauesmouaudnduvegnen
2. 5¥UN 2 Ap MIaUBIALAIINeYesgnAluIineieennduunlY
a a
U3N158n
3. 3¥61UN 3 Ao AausafiuAIIAIANINgYRIgNALAgINAUNITIgNA1aL
=
AATY
Auisnelavinefianuidnisuiiednlaves danandsuadlainannuudn
115UUINTFOANIUUINTINUUTZAUN TN LATUIINEDIUUINITUUS D1LAAINGRANTT
! S = =< PPN & a & 9 d a v a4 a a
#1199 NUsvenieauisnalareeusla FuAndundin1sueduavsouInIg uaziin
ANUANTUSTEnINGUILaA aonufiusnsvsensdudmantiu sunanedulssaunisalsay
ilninanuassninfdensiaua nsaieanuiianelaliguilnatuazaesiilatanny

o Y a & o w ) ° & = [P =
ﬂ']@%')ﬂm@ﬂ%lUiIﬂﬁLﬂuaqﬂiy} LW@u’ﬂfuﬂqﬁu@Wui"luﬂ’J’]uWﬂW@IﬂﬂJa\‘iEJJUiIﬂﬂ IUﬂqiﬁﬂ‘Uq

[V 7]
v A Y =

A3 umﬁﬂmmﬁﬂLLmﬁmmmﬁqwa%L‘w'aLﬁuéauwﬁﬂum5<§fwi"1mwia;§ﬁimLﬁa’?@mamm

Y

unusvesuslaassusEnilladlneyseAudinriuyssaunisalanfanssusing
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2.4 LLu’Jﬁﬂ‘Vli]‘ls}ﬁLﬁIEJ’JﬁUﬂ’]iU%W]iiJi&’ﬁUﬂ']iﬂjgﬂﬁ'] (Customer Experience
Management : CEM)

miu%miﬂizaumiﬂjﬁumqﬂﬁﬂ (Customer Experience Management : CEM)
gathilubesaaszaunsaiineliiinanuidnifivesgnd innndmsuduludaudid
F1mie esangsiamsuinisfugsiandmuduuusisy aenndestunsdifinuves
fdoRe seRvUssiudin U iedveUssiudin driudsesdinmeiiouufansuims

o w

Uszaunsalgndn (CEM) snidunndeiiddglunisarsanugniiuvesgnénsensidudn
(Customer Engagement : CE) uwaglviiinanusinisensidud (Brand Loyalty) gnA1aziin
LLiagﬂaﬂuﬂﬂiﬁmﬁuﬁla%ﬁjﬁuﬁm%au%miﬁmmﬂmimﬁ (Emotional Buying Motives)
wNNIsegalalusiumena (Rational Buying Motives) NAENSNIIAAIANIUUTINS
Uszaumsalueagnin Jaduirdedliefidifyodnsdefigniiamuninain nagndnisumsgnen
fuWuS (Customer Relation Management : CRM) Lﬁaﬁimaummiﬁﬂﬂizﬁﬁh AU
wolapgnafiues uavairvdnysyiilunisiiils wazaudsBussezenlueuian Gnen
AUBITINA, 2547) LLazLﬂuwwNﬁﬁﬁmﬁLﬁuﬁmauﬁ%ﬂhSiﬁqiﬁaa%’waﬂawmLLmﬂshal@fmﬁa
Aus @u3nd wdaauia, 2549) nagnsnisuivsgnadusiug (Customer Relation
Management : CRM)

2.4.1 AdfnauUszaun1salanan

Fu3nd udaauia (2549) IWeBu1sfauunAniian nagndnisnainuivsusyaunisal
gaegnd Wunszuaunstunsuimsdenagns

Aa o

LLu'mNmia%f’mﬂizaumiaﬂmaiaumaqqﬂﬁw (Entire Customer Experience) Nilfiadunn

[y

wsausnsnileq Ineilidmngaiisanudndlungugnen wazdalagnanlviegivgsialu

9

1 a

syoznANLUIL UardsHalityaimsAud wazyargsRaldlussezen

Faug 23na3gyns (2549) lina1nin nsuimsdszaunisalgndn Wunszuiunis
Uimsdnnsigatinnausunszuiumslunislmuinsgnd naenaunszuILnsnanaud
dielignéuinanuiiula wasanadladedud vielduinisaingsiavens gnénaglésy
Usraunsallunislanseuasesdum uasldusnsmeanuiisnalanaenian unaliin
ANUASVE AT daliAnANUANAdEnII@UAT (Brand Loyalty) fiegsnasgamilydnuy
waznFeufinzinmsuendeluadionq wldudnmsduieatunu Tnedunsdywuilil
ANNEIUINLA uiedeAUNIAnila (Pride)

Holbrook & Hirchman (1982) ldamfisnisusmsuszaunisalluyuuesuslon

WU aussinsliyues 2 du Tunsdndulavszaunisalnindasdwisndududuaznis
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U313 Inefinssindulasuusnaonislideyadusingu fuslaaiinisuaamandnuasi
AINTIREUAUDIANFDINTYRINY warldimanalunisindula Ao “nadndsuemnng) il
1nmsuilan uazduiaesie sulszaunisal wuinduilandndulalunsuslanse
“Hadwiisuauurey” LIUANMEAYNFUIU AU HAEAINUFY

Colin & Ivens (2002) lna5u1e31 Ussaunmsnivadgnen fie diuuseauseninenis
fuflununeusnuitn Yseneuiuensuninrudinvesingniilddyvnanveiniies
Ussifiama Tnefimaifiouileussninnisudionsaudvieusnisiignéiely
(Customer’s Perception) ﬁummmwi’waqqﬂﬁﬂuﬁwdau%aﬁuﬁm%u%miﬁ?u6]
(Custpmer’s Expectation) gnénasinisussidinensunimnddnmaniangrqainsoves
Usvaumsal (Contact Point) figshatiniséeansiugndn

Wreden (2005) 83u1g71 Uszaunisalgnen winandadeauensuaivianunsaliy
Wnvisetnsgnalinmesssdumvseusnig uiladeduussaunisalgnAvinlvignanegiu
#51UA (Brand) maen wazu1saTsUszaunsivatiNug I Usvaunsalmaiy
Usyaiduda vidounedisvaunisaionavihliusinainamdAniduiies Ussaunisoii
Ffugruandsihinausll wassvaunisoifuandudsd dupmesosuilan

WNAE Fens (2550) a9 UszaunisalvesgnAninanmslidumniouinig
suiluRednuavimakaznszuaunisguatelaldlnerivesdufuiensuinisiigndnlaidn
uAEtoshetimilwesdin auniegnslinuvesdudvunamiegnindadulesnanly
U3ty

U3u lavnuwi (2552) a5uiedn msudmsuszaunisalgnan (Customer
Experience Management : CEM) Aig M3us1sUsyaun1sniuasgnA1aInyuueinigueang
nelu (Outside In) poUAUBIPNATLAAZALRNIYUALITU NMTUSINTgNANTUTUS
(Customer Relationship Management :CRM) Failmnuunnsnsiudi CEM Fuianufeens
Tnemssnngnénuagmeuauadlignéniinussiula fAnfsnnufivey dafu CEM Jabuna
gsTiTsa LN dassningniuargsialdunniu deliAnanudnirensiaudlu
PERETNe

msaseuszaunmsalvesgnAlunagnsmeniseanaiiasiiiligninidnauniunisi

'
a

druswiuusnssedudiluaniuiivne Fuludafidnnsean wieldnvesgsnafesniiay
aseUszaunmsaline iugidnunldusnisesnels vihegdlsiviliAnauidnaun Ausu

ngnAlaliusamdudaluyndiu (Sensory) 1inAMLTULSS (Entertainment) $@ndsanm
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KN (Engagement) WndsvaunisaluUantvaiflidinaladuass (Experience) wagiinaiy
Wanela (Satisfaction) waglinAuing (Loyalty) #S1ULIUYINUIY

a v 6 16 o I ! a 6 A a

39S Lavineadn (2550) a3 MsUImsUseaunisel Ao NsEUIUNITUTIS
BINAYNSNUINNIINTUIINTINANEUITUS (Customer Relationship Management) lag
N3EHIUUTEAUNSAIVIIVLAYDINANBE AL BLALAL TEUABULNEINUNGAAMIINTIAUAT
LAEBIANT JAUTunInN1TMaEBLlunszuIuMsIiuINITanANaeAIUNTEUIUN SHARFUA
A § va I v o d a v oA a a a v
elidulaldingndnianadadedurvseuins asilussaunisallunmsnseunsosdumuas
a = Y a v a o = A 1Y) a v
AnAnuitanelanaannisliuinig waglviianarineanfeanubeslaninsuasiniudng

Tuns1@uAn (Brand Loyalty) sgrauilenuiiu uagniauysiuuenseiuauseutelminly

¥ =f = &

UIN13MeAUQila (Pride) aztiulaInagnsn1snaInnsusmIsUszaunsalgnan 39daie

o w 1 a

=2 Y a [ A o a ¥
ﬂ’J’W@JWQWEﬂﬁ]“U@Q@%Uiﬂ?imw’ﬂ’mm’]EJﬁ']ﬂﬁU ﬂ?ﬂﬂﬁ]ﬂiiﬂﬂi@ﬂ’]ﬁﬂi%ﬂﬂ@‘] VBNEUAT $1I

o

' [
a v A v 6w Y v L%

duen Nesufguilosdniusiudingnan Melliinn1snain ¥5eld1U0IRINFUA1 WABIAANTA

a

ysannsnseaniuaz@adineaiunisdnnis (Management) tazni1snann (Marketing) 17

Y

yYsannIsiuagenaundulsasUszauaudisale

Y

Schmitt (2003 814l Fudnd LiLauAa, 2549) 5Une31 Uszaunisalgnd u

[

Uszaun13ainaeg UuNugIUYeIn A ted) BeATLvissEaunisal (Total Experience)

'
v a a Ly

Juhlavesnsiilugnisadresnnuidnous 1isetusazdunnuvesansglanuyniu
(Emotional Attachment) MiazidaulesszninsgnAnuargsnalingaudanswislussezduuas
s 1 6 & r.:l' Ly % I = a o v 6
IPYLHT DINTIULUTEAUNTULUUNANEZANINANUUTENUVDIRNAINIU NITUUHAUNUD
(Impression of Interactions) fianAniinsAAseRUNITUTNNINUIAEURE (Touch Points)
Tnaiin1susnisuuiiniseanuuuedudavasuszaunsalnalilinnazdudinau aoadidu
W93 1ANIMBTUSAT ATRaUSATeRluTR uled Meensn USuilise suludarnians

[%
1% [ YY)

Joyauaziona1susznaunsneiidediagnan dalunnussaunisalngnAnlasuannnisiiug

€

(% v 6

duiusilavavauduesdsinuialszaunisal Susluiiinanglavesnnunituigndnise

5719 uarasdunaaiefuusRmaINgudeiy (el Aus1sina uwaziinw gas, 2547)

»CN

¥ N =

uaﬂmﬂﬁﬂizmmiaﬂmmgﬂm stmEJmmmﬂazmaaﬁﬁgﬂﬁﬂﬁé’mﬁawﬂuﬂizmw

Sl Ao 3U 3@ ndu Fes uazduia knuvnsdudvdeuinisdldsuauinay
Uspiiulaiifuawvdeldviuiiula suduteyaiiugrulunmsdaduladenlivinisluadisionl
nsuUivsUsEaUNsalvesgnAiiy adedlieuddynaenautasasaniigndnd
Ufduiiushie neun1sinse senineanisinse wazndinisinse (e A1usIa uazlian

907, 2547)
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=~ s

Asna @riena (2554) na1dnensuImsUseaunisalgnen Ae nagvsleluns

a t4 ) a 1

UimsgnAn waztdungualunisaiiensnduan (Brand) vhunansannigfiinnsudsdugs dufn

Y q ¥

1 o

Liflauunnenaiu dewnsdmiiewmilouiu uasudeiuansnn usssiluniseiniigndnae

s a v & a Yo va v Ql' ° i a A
YRAUAT KIDUINIT 'Vir]ﬂaﬂﬂrﬂllllﬂiga‘Uﬂqiﬂﬂ,Uﬂq{L‘sﬁau@qLLU‘UV]Li’]"\nMu’]EJ N1IPAINLIUN

v

M35 19m31duAT (Brand) wetlladfluaniisgiwamnis duandanuduendnvaluas
ALAITE (Unique) 9xyunly agtuudinmsiiiuyanliiududienisiinuinig iJuddd
Audndu Weanndagluduinsdeansuiniu Jadugasusuvesnisadialszaunisali

fownnnIuinIsuain1sune ganadeinduiidesadsuszaunsalivgnAfsusneunisue

Y

v

FEI9N158 wagndsnievie feidunisadieszaunisalsan dielignAninaanu
235nANANUGIAI

2.4.2 wuIN19nNIsas1aUsEaunsal

'
2V a ]

Uszaunisnlvedgnan nannnsuselindayaignAmlasuain dnuaenienienIn

Y Y

= P

YoIAUA uazanAUIANanAdudEls wazgndnaziuslainUszaunisel \Wudszaunisal

Y Y Y

Fauan mngnAnUseliuudawitiennuaiavuievesgndn seuszaunisaivesgndn Wudedn

falal Y [

gataaunsnadstun Tikunagnsnas fasiiimsinuuianssudeudignan dewel
anduinaruguants avmnndlunsiuiuiinuntu vieoradumsainsszaunanl
ruuInnssusunsnann vilrgnnsanauduildiiiu Fnnagilafiulduinng
e AusITNA wariiangns (2549) lana1itie wnAnnisaseussaunsalivivay

AndiusAfAugn eliAnmufnadiensual (Emotional Loyalty) 13 10 uamns
ol

1. fuimsfeadnluduifaiiedn (Real Touch) Aemsfiffeenuuudszaunisal
msasludrmanaaies lnsmsnaneiugndnlnemsaiielilideyaasanniian

2. maduanlyiumnuuinasaa (innovation) ¥inludeiiAumna
AANs uANASASTLAEY LATIANANS9INAUTS

3, N5ad 1938951 (Mythology) ﬁamwﬂmﬁaﬁnﬁmﬂ WAURIEUATTO
vimwhlidyarmennamidlagedu

4. Myafravszaunisallug (Existential Marketing) msas1alvignenloadusa
Uszaunsaiiudanin 1w iflesaliiendasioiduiles

5. MIaeduianse (Authenticity) fenisasslvignanidndudalaiuvesasa

AUANSU I8R5
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6. M3UgnnIzuanann (Viral Marketing) Aonnsasnanszua deanseanlulvidl
| o v A A =

manavenselU lngasramsnisalliluiFesngesiu

7. mslignAnildnsau (Participation) AenislignAnlatidiusuluduneuls
TupunildlunszuunsuImsUseaunisel

8. MIa3YUTUGNAT (Community of Interest) NMTAFIYNYUGNANTUNT
aselszaunsalsiuignAunsaudenis wandlanaladvesmuies wasngueenun lned
aadn1srenduAudnaYuYy NRoeduisAEsaIN Ussanunuativayy Wudinmli

o § ¥ < v I =

YUY Y IVUTULTNTS wnyuyuaznangidunaalunian

9. MyasnduiusivgnAseUugaunsadlyaifiuangis (New Unique
Experience) fian1siigsiadadinieningnasenisuszaunsaieslsnuansns uasnign
Usraunsaliiiug Misendinisnnesiuniaussaunisel (Experience Platform) fmn3nnis

o 1% Y a

Ansoszmrinsgsianazgnindosmoulang devvinliignAnifnanuininisesual (Emotional
Loyalty) filluasdusznaulsiinnusng
10. MsafrsnsnaaaianususiduGestiuuaalm (innovation Idea) A

nsfignénseusauudaiiadsdundriilulilunisdsedin whiulunsaheiaussslu
msuilaelignénlyel 1wy Swusssunishiuniu Amazon ynasafivastiinsudunisatg
Uszaumsaliamsssalng AdnluogluanainAnuesgndn

Tuvauzdl Judnd wdauia (2549) leeSuieds uumnemsaiisUszaunisaigndily
2 dnwagmeiuAe Lanwuen1an1en1n (Physical Element) Wag 2. anwagn19nuzan

neluvesgnan (Emotional Element) aaunsaiinsievilanasaluil

AWM 2.3; LARUINNNTEIUTTAUNTlgNA

Uszaunsaluasgnn ansazmenelurewmsdud + anuanmeluvasgnan

(Customer Experience) (Physical Element) (Emotional Element)

Fi: Colin, S., & Ivens, J. (2002). Building great experiences. New York: Palgrave

Macmillan.
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1. wmensaelszaunisalanAananuagn1anenm (Physical

Element)

A LY

ANYAUENNNEATN NHNEs AndnyusviseRuauTRvedumueuliiugna

q

4

[

& a o ] ] % ' < ' =1
LUuﬂﬂV@ﬂﬂ’]ﬂJ@ﬂmulﬂ Tmaa’lmimwaaamﬂu 11 ﬂfjll(ﬂ\‘iu
1.1 @uAn (Product)

fio msAnduvete sl wldiiendndudiioteudng
nan Sedsmalinannduilanasaaagsiaifnusyaunisallvi lunstevdeldaud uway
damaroUszaunisalauauidnvesgndn mnuaneuiud asdudusdiifiaanuldieu
Tunsudstu ufiluftanaziieaendounuuniglussesnasuduion

1.2 paunmaAuAn (Quality)

fio seaunuA e sAuALTudignidudaldlnensiSeudioussiu
AunmFIna A URLTIElUY mnmsidud (Brand) vesgsiatinnnwaininguss deandy
snenEszaumMsEisuananste Tunsdifisadudlndifsstu Medgndusazsiea
farudesnsamniiunnsaiy Gadnwaeysnisnmaidansadssarermiudin
meluresgndn uagyibiinauysevivle 1sle Auan 1usiu

1.3 99@1 (Price)

Tnssa¥esaaudlusenisaud Wudsiigni3uild audditian
SamguuesaufvsnIsuessIA (Price Elasticity) lWuin3esdnsna uazgunsalnienis
wns 1udy nsusuanTaAudasdenlidmaresonueiiiiuiu esangnli
Ay fuama NN IF UM dafunisuiulasainenaeenylidmwase
Usvaunsallunistodudanely

1.4 yiuafing (Location)

17

mafmuavhiafineosdud WunsdmalnenssteUsyaunisaiigndn
wldsulunsdendedudn wu mafsgarrmaula mwazanauiglunsdum sadady
nsnseduliAnaudesnistodudi

1.5 n539nasdunn (Delivery)

msdnasdus Wunmsadelszaunsalidsuinuazanuidnuseiivlase
auA1 mniimsdndsdaiiognAlaeninauvesuivn wszazhgliinanudseiivla

ynnnadamneluseald waziunisanszezinanlunisindsdnene
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1.6 AANTIUNIIN1AAA (Event)

N5IARANTIUTLAY LU AANTTuveuAManANIaNafEuA e
AANssUaUTHANURUIUT MY ¥38faNTIU Workshop Ty WladrAgusRanIsuea
Na1AD Lﬁ@lﬁgﬂﬁﬁzﬁm}mﬁﬁuﬁwLLazﬁﬁ]ﬂimmimmmmﬁﬁwLama LAZUAINITLYITIU
ffufte n1sathedonansn (Corporate Identity) flenvazegluguuuuvesiissdndidinisuaniy

[
v I L o

sy 1wy uazdedsnamdesmendifisgaduvesuszaunsnigndn (Experiential
Positioning) Way “@igﬂgﬁﬁﬂLﬁMﬂﬂﬂisﬁUﬂﬁﬂi (Experiential Value Promise)

1.7 madenlunisinaulede (Range)

madenlunste anduisfitenssdumsdndulate waziiu
Uszaunsalidauiniugnanlaegienn saulvfaadentunisdiseRu wunmsseseiiutu
an routsy WWudu azvilignAnddninanunsadniisdudmseuimsldedisieaeunnnii
guts thluguszaunisainisldaud innnuseivle wasiimsuandeludsynnadug

1.8 A3118IN LLaxﬂ’Nm"]Eﬂumi%aauﬁﬂ (Accessibility)

udmseuinsfifingnedimiteann Tsunuunisnssaneduduuy
i (Intensive Channel of Distribution) nsilaanuiiliusnsvansums vaneanv azidu
maiinlonialunisue wastiiasyaunisaignAndeiduiu

1.9 A3U3N1s (Services)

gefvannsaiiUsraunsaileuanfugnndensifinuinslg
UsuugaiaaunminaditelfAneuuseiulawasiimsandszaunisalynadeuesnis
UIN3

1.10 anmwandenlunisde (Environmental)

ussEMATRLariigUnInfAis s nuazmnasuatudmiugnAaus
Aeumsde Wulifesiuseateusuuinis fimsudsinasdeyaifsaiunisuimaniodud
nsRnusseAsAn LT Freasnmdnuaiin enudesu saouau naxdunistouaniin
feupRnARegIAale

1.11 Anuiiganweuasdun (Availability)
AudnieuimsTinifiomeronudioanisvesgniniu avdmalignn

Usraunseldsuandeuimaviodudiueuitn uagvngnédesnsauddugsiuauann

UsEnldanunsaneuauanufensia geuinraausoUsaun1saiignalasu
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2. WWINNN5ATIUTEaun15aiaINANIANY09gNAT (Emotional Element)
gsfaansafazaiiauwanaliiugsiald mninisienagvsvesgnen

nesflsznauauangluvesgna wethunldlunisusmsdszaunisalgnen waz

L4 ¥

= vee D - - v va & o | &
swfeadilatiennuidnvesgnAifideustn Jeaunsaasaliintuiunngiaveanisde
au lugieneaun1ste seninen1ste wayndinsae Weliiiaaudseiulasegnen
! [ ! o &
anunsautseenilu 3 nqu dail

2.1 anuaunauu (Enjoyment) Aon1svilignAiin AuBud A

UauTUA Anwgy deumany vutu 9ila wela imdandy aunu Wuduy

2.2 A1sn (Love) AB mmﬁﬁmﬁuﬁaau%’u Wuling 14la ANUKNIY
=~ A
\deaay viaslvia Yevau

2.3 anudsena1nla (Surprise) Ao Anusanuiaule drassdla uagly
vsgnndnduduiinisasnansdus Ussaunisalwazanuidnvesgndn Sndusiesasviould
iR nsauAtuguaUliiand

MnuIAaNTaTaUsraunsaignAtaiuaansaauladn anuidnvesgnd

& a o a 1 = v Y a =~ ¥ (Y
Judanazdenseu daududon wazaunsainnisidsuudatdnasniian lnganeiv
a a [ [ 1 a v aa = & a a A <

§INAUTANNITUINM AT UNAN D195 INAUTLNUTIN BUTUFINIUINIITNNAMUTULINGITY
a9 uazAsain1sAeansiugnAnieliiinauzelanazaulsevivla gnansuuinisdedlyd
wanulumsdnaulasuuinis dedu wnananinauaniiussaunisalifsay deuvinlv
anAnlainguanldusng usivngnAinUsEaUNSalBUIN AsuAieUNITe S81nINNTTe
agnaIN1sTeuaItY donviliinanuuserivle uazansnsanvihlignAninanusinisensd
guAvauimslasgitenuin wazainuwwiAanisaiwszaunisalil ez dulselowunly
Usgnaufiunsasmauludiulssaunsaiignalasudsudnaunsidusnig sewinenisly

U3N15 waenaanisidusnig sulveussaunisalignAilasuniufianssuniinisnainves

'
a YA o 14 I a

U3 lumstdgluidendidelafnuluses “nsinnnugniiuvesgniisidensidum

Y

1%

2.4.3 A32UUNTUTMTUSTAUNSlgNAN

Schmitt (2003, p. 25) lafinmsiauensyuiunisainsszaunisalandn (Customer

'
A a (3 14 a

Experience Framework) #t@onnaadiu Judng u3aauia (2549) welvignalasu

a

Uszaunsainigsnalanaunuly Jsgsfanfianudndudeddivsunsunszuiunisang

Y oA a

UszaunisalgnAl Aegsnauins gsnankantasdmheduniiuimumudmiiy idesaing

]

! A ! [ 4 ‘&J A Y a A v Y a
ﬂ’J']iJLLG]ﬂG]’NL'Vm@@LL“ZJWYJEJTJ?Z&U?W?QTLUWW‘U@ NIDNSLTUTNNT WInaINIsIEuInNIg lng

Na1788N11 5 TUnaU AemelUll
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A 2.4: LARINTEUINNTNITATIIUSTAUNTAlgNAN

Yundun 1

nsawszlanUszaunisalgnAn

/

YUAIUN 2

nsnmualassainslszaunisaignan

v

YUABUA 3

mspanwuudszaunsaiNiidans1duan

]

FUADUN 4

N139RNLUUYARARRgNAY

L

Junoui 4

ANSESaUIANIsUaL19ABIIn

‘17{31’1: Schmitt, B.H. (2003). Customer Experience Management: A revolutionary

proach to connecting with your customer. New Jersey: John Wiley & Sons.

Tupaull 1 MsieseilanUszaunisalvesgnd

Meia N13NgINFeRATIEiNeNUARINTTIINtanUsEaUNTlueIgnen

'
a

TWAFINIANTIUTIR (Lifestyles) v0egnA19ie naenautaym (Problem) NgnAnadey 13

AULANDUTDAUAT TELNINNITTRFUAT LASUAINITTIFUAT TIzApIiin1Id8dauaane taw

Y Y

£ 1 s

dlad ngfnssumste uaznsliaudvidouims awdudeyaddydeniseanuuunagnsam
auen nagnsninseanzid manglvitaau n1sAmMuemLLREnTwN wagn1s
ponuuUnTAUR deyaieinmardazlinnnmsifoidenma wu nsdunvaiiuuinngin
msduneainguees sy sedinmsideasunutoyalszaunisaignenaasyiilutagia

A a v A v oa & a 2 v
N13VDHAUAT NRIBIVUINIT IﬂﬁlLU‘Uﬂ'133@1.]@7117\]'7ﬂﬂigﬁUﬂqimﬁLu@ﬂ@ﬂLU‘U"L@]



38

nseseilandsvaunisalvesgnan Usenaulume 4 Tupeu s
1. Avuenguiihmnefdesnisusnsuszaunisel
2. MauutlanuszaunisaignAi 33 Schmitt (2003, pp. 62-63) lakUsseAy

vadlanUszaunisal (Layers of the Experential World) aananu n1sldiasesilodoansgnn

(%
)=

(Customer Touch) Wleduiauszaunisaignin 4 sdudsil

2.1 Usraunsalandanu videgsieidain dnsldiedesiodoans fo
nilade dagans nneuns AanTsuilay

2.2 Uszaunmsaiannsld wagnisuilaa fimsldiedesdiedeans fe
UngasuuInTin (Lifestyle Magazine) 1w Msansvieadien Tneansavnin Jusu

2.3 Ussmsniannnguauei finslfiaiestiodoans fe Tnoasianiy
AU WU MIEsEmTugnAn viseaundn

2.4 Uszaunmsaifdinensidud dnsltiedediodoas fe Tnsenensiu
\Angnén TalA ms1dud ussedast aniuilviuinig

3. MsAneuUsraunsallaesnesgnin lugndnsefiduiaystaunisalves

anAn Wiengyhanudinlarunenuszaunisalvegnalasunmaiaguluynduneures

nen gsfadlenaasieafnsioluliaunauUeINTEUIUNTAnAUlITRAUAIYEINAT LA

D)

(%
U

aRnsatue1a rduaTUsEaUNsalveanAlanie Alugsadeindudosfunuay

>

Aaziteyanuuszaun1saingnAIAIn v IvseRadn1T luuiay TunouraINIEUIUNIS

Y
[ '

sndulaze ududninsznindalym Aumdeya anAiinsuszananaiivesindulaiden

uiinsindularenseveiuutms uasvnegaain1susuilliuanudanudenistersesuuinig

[
&Y

aviiundramiuldd Tuusasgninsesinans gsfailonaaiesuszaunisallviiugnAiluue

9 9

=®

avyaRnsie Jaresmilatiagnanau gnavierls Woels agls gnAdesnisdudidiala gnen

AumdayaeylstnuiieUszneunisinaula nuludameussaulymilalunsaumdeya

U o

4. MylAsglazdTadudiiiley Inedeuin1sdsiadiguddilusunsunig

Usmsuszaunisalgnaviseiegnsls WewinUszaunsaiignAlasuainaudetodanasie

v A

AT ITiTReUsEAUNISAIINAUA IS ONTUSNSVD U

Fupoud 2 nsivualasiaseUsEaun1salgnen

Fudas udnauna (2549, nin 69) leesuneis lAs9as19UsEaunITainsgna
(Experential Platform) ﬁamﬁﬁmﬂﬂﬁﬁamsﬁmduLi’]mmm}?amaiuuazmauaﬂsuaaqiﬁa

IS A =l U

Lonang1INgINa ATNAUAT LavduAvesgInatignuvsegaiuluaule wasiaueneA)

9 9
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aelslifiugnAnladne lassasedsvaunisalgnen Usenaulusmgasdusenaudfty 3 Usens
Gk
1. 9ngululanyszaunisalvesgnan (Experiential Positioning) Aan1siiun

=

a ~ 1ol ¢ v a & d‘
g viseaiuniiauvinglulanyszaunisalgndn Tngeuesnuilulselead
naudmnesuilaegataay FuegululanUszaunisalgnan ssyiwihfmileuiusums
wandue Muganungsnaaunsariilaass wazidugasuiingudmunasisanis enfmens

v A v v v ) P ¢
YU ITUDTINNT ‘VW]@\TLuu‘us%ﬁ‘Uﬂ'ﬁﬂ,nUﬂ']iLE(J']lJ']TU‘Uig‘V]"Iu@'TVi'ﬁ "'ﬂqﬂEJUIUIaﬂUigaUﬂqim

a

I « \ a » a I A ) Y | »
AU “9UDIDLNAMLEDN” WNUNIZTUIABU “VINITU SuUsziumIuaIaulay ...

'
1 a

2. dyrnaatinuainuseaunisal (Experiential Value Promise) Aanisiiiis

9
1%

drandululanuszaunsaignin Iazueunmmelsungnd dagsiadesUflRlile Tne
Schmitt (2003, p. 105) Wi uugthlunssenuuudauiunadssnnussaunisaidel

2.1 Uszaun13alainn1sauia (Sense Experience) laun

- Uszaunisadiiuanen 1wy & n15eenuuy nMsmnusdsaaultuInng
Dusiu

- Uszaunsaliudes wu desmaduaanuiiliuims awmaves
winudliusnis wieminnusulnsdniluauduinisgndn Wusiu

- Usraunsainsdula Loy Mdsauedudany fuinsleudumeside
Dudiu

- dszaumsalinunau wu nduvenvesniunlusunms nauiisuviesly
aoueenidiniy Wusiu

- Uszaunsaliusand 1wy insesiuayulwsiiliuinisgniiiuniuns
U3n1s ielvimssrugadululanysvaunisalvesgnénmidu “thududasssumi’

2.2 Usgaun1salaund1u3an (Feel Experience) Aodiuvasminusdn
melu uazensuaivesgnén flgnéndinandiuszaunisainy dediorsualludeuin el
AudEneuiniiendniies Taudseuddnyeu aunawu ila

2.3 Uszaun1saleinuauAn (Think Experience) Aanisitalonaln
andldanenennnudnesnunduzusssy wu Aanssun1s Workshop Hunsidiy
Usgaunsaimnavindensiaunla
2.4 Uszaun13aianmsufUa (Act Experience) ABN15a150 1138Uan3

TAAUATISURUR wuamafiandumadenividmsugnen wu Aanssuniseusy Anwg

AUgINA NsduNalgnANTUsEAUNITAINIIUINABATIAUAT 13BNITUINITVDIBIANTT
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\egemenuanAeUszauNsalfana1IiugnA1duy Msendn iWurBudususosainngy
91984 (Testimonails)
2.5 Uszaun13ainnesudanu (Social Experience) AaUszaun1saife 7

¥

a - v v a | o & =% a A a o XA a
WWaanasianAladnluidiusiuludens L‘U‘IJﬂ'J‘LWFUQVINﬂﬁ]ﬂiiﬂmﬁqiﬂf\]"\msﬂum@ﬁmsﬁﬂ

Y

[y

dumadggnidiiufenssuassunaatissiadniy nsussyavedlivesynnaiindeides
Tudspu (Celebrity)

3. MathnagnsesniuulaswaiwseaumsaivagnAlUufuRly (Overall
Implementation Theme) fansiangulanyszaunisalvesgnen (Experiental
Positioning) LardayanauAiitanUszaunisal (EvVP) Wltlunsdeasuazaiie
Uszaunsaliifvosgni

fumouil 3 Mm3venuuuUszaunsnifidronsidudn

Hudupounsmauuuazeenuuuissaunsaiiifiionsidudi 3uainms
thionagyénsesnuuulasiaiisuszaunisallnesmveagnanlUuFodly ieadhannuddn
ArsonTAuATIULY “Look and Feel” Wilauaiiasyaunisaiandnuazyosussaio ua
ilearsuszaunisaliiiainde waslonansiauevievesssna wu Tusdrs Tavanriude

MU Fonszaneidss vseniseanuuuiulgs [Wuduy

AN

Uszaunsainisensidumdsznaulume asrusynaufegis (Static

Y

Elements) wu ns1dusn Dedgydnval ussgaue lusths dudu saludnuasmanienm

I Y a

way esAUsEnoUNUABULUANlA (Dynamic Elements) MilAnTuvaeianAiinisanaeiu

Y

UTe NignAndudele 1wy Bnsme nslviuinisvesnidnan viruaidenisiiuinisves
winaw Wudu unisdawansevusieanuidnnelugnan deluanunsaagulad
Uszaunisain1svedgnan 1nanesflsznaudidsy 2 Usenishe AudnuazAguen vise
MN8N (Physical Elements) uagauidnnigluresgnai (Emotional Elements)

TuRauil 4 N1308NLULIARARDIUGNAT

a P a 1 Ao W ¢ Y oA ! .
IR Mueha yaRnsedulaUszaun1salvegnA M3endt Toch Points
= ‘:4' a

38 Customer Touch luwugiin1seaniuulnfnsevas TUSWATUNTAAIALUUATUNIT

o =

(IMC) Anilsdieuseansna w3aUTeanENIMUBINITERENT N158BNLUUIARRYLLUIUNTUNG

gNSN1IAAINFUINUS (CRM) ArdleflamnuduiusnasendnegsiaiugnaAl win15eenwuuan
Andeavedlusunsunmsuimsuszaunisalgna (CEM) agailstiauszaunisalanndnumgni

1% ' a =

nMennvasnsdumMngnAsuila waranuidninfAnvesgnAnisessia el dum

a = P Iz % & a = ¥y a
vasgsiagniienlesdnlululszaunisalfugnd iszaziu gsfiadedieiniseanuuugn
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Anseluynuazues Ustaunisaivesgnd dmusnouniste ssvintenistie wasndinside
Lﬁ@iﬁlﬁmwammmmgﬂﬁu (Customer Engagement) Suidudruiiviiliinanudniluns
duf (Brand Loyalty) 0819528381

RARDYBINITUTMIUSEAUNTAIgNAT B1azaglusuwuures nsinsalny

yana N3Rnsenudeiee wu nsdn uldd Yemndadiviig aauiliuinig wazqa
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faa 1 a ¥ LY ¥
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=
U5l

Tupauil 5 NM3asaLIAnIsuegewiaiilasiieuImsussaunisalignan

AemsiUalonalvinnauidiusnlunisesniuunagnsnisusmsuseaunisal

¥

anAvselimuuztuAduImslunIseaniuunagnsNISUITMISUTEAUNSalgNAT §3RaNdl

a = v A

nsidenldnagnsuinisusraunsalenaeUseauiunIaenifeuluy axiuginadwiedinig
Waannssuaeg lddnaedu duailulg Usnsluds Yfuadeusinnssunisnain ey
as19Uszaunisallude 1w n1sInnanITULAY

IQQJQ U o a ¥ gj a
UBAITINU INYT AMUTTINNA BASNAN BA1T (2549) VL@ig‘UflJUWEJUﬂ'ﬁUiﬁ'ﬁ

v o=

Uszaun13algnean Pellanuuanedia91nkuIniees Schmitt (2003) wag uInd 4ILURa

(2549) FlAnandatunaunIsUSVITUsTauUnIsal IINIue 5 Junausail

LYY

1. spUnduRaN91989ANs (Touch Points Identification)
MIUIMsUsTaUNSalgNASHINN1TE Tt eRasialutaglusening
Y o a [ 1 ) < « ! o w 1 & [ va @ 6y &
anAugsne lireanenuaziiutesdu dinnulvg a1 wesednludd LIuldd dwa
yamng Tusths Unsanndn Tuudail TuaSesuidu JWusu Fausensaainsnumutunay
MegsfaingnAlinsdudaniuusnisvesssnalalugefnselatie Inswumuiamgn1sng

Aaumail Wy gnAanansadulaiugsiavianuange edulaladng Usununishinsieluus

9 9
v

avqeduiadusdnls yeduddlaniinishnsogean dununishivinisluusasgedudadu

%

aels aduddlatnennidnauesgliuinisiuil Wusu

v W I3

INMTIFYINFURAYDI09ANT v IiAngunes uarseazideanldlunis

Y 1

sonuuulsraunsalluwsazyedudasioly nadnusznisantuneuil Aemsduundnaiu
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YosUFunansindeluusazaduiawenaungugnd Jvieyailazidudiugagliaunse

KY)
LYY
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2. M3vsedinilszaunisalgnAntuusdazanduda

q

[

MRI9INNNIT2YREUIIIIRIANsnag1InsUiuLaT Tunsuididyludiu

o

Y

sow AensusillauUszaunisallulsaranduianenanunguandt Tnganvasiaenyseiio
WAATTIUTINuNsAadegsan 3 Sufulsnvesusiazngugnin deyauszaunisallutlagiu
vosgniasdutoyaiugiulumssenuuy wasusulssmsguagniildognamnzausely
nsussilinszaunisaigndmsnsounqutssyaunsaifiddydwiolud
1. Uszaun1salneunsinaensan1siausnig
2. Useaunsalseminan1sansenselausnig
3. Usgaunsainaanishnne #3eldusnis
4. Useaunisalinsse
Uszaunisalnnssefuesiiunuasvandeddalldias driuuisminsinig
U3M3n1530 WieassUszaunisainissedin weldestiunmsiaUssaunisaildeay
3, Mseanwuulszaunsaiiiuendnual

¥

naalinsUszliuUszaunsalgnawiasnaulunsazanduian susnsuas

9

'
L3 o

:’I ! A o v a ] aa
Tupausslren i teyananisuszialUlglunsesnuuuwdyuve U sraumsainian e
Toanwiu waziluendnwallanizoeing vsouiaznsauA1veseIing anafadlasy
Uszaunisal wseanuidniuanssiduendnualainnisinsennase uasnnyosmns Jadu
1399M8NFMTUEINAUINT AetiudsReaiinisunennalulagNvangaudiuYle dn1s
AmEeN waginausuuaransimzaniumsuimsiuidazanduiavenisuinig

4. ALUUNTLAENNTIANG

AtupaUMIAuN1IALoankuull tneiiszuufianiy uazUseidamng
Uszaunisalgndnegvainiaue wWien1susulssudunszaunsalgnandilasulmiu
Uszaumsaiiduendnuel lnawiu uazlinauenizid mivesrinsegauriase waillay
DIANTANUITAALTUNITLY UTDINNUILUABUDNTINALTEITIY

sUBuumIngaudmunsUssdiunan1suImsUssaunisalgna fie 1. N3
aumnnguees lnellganAudaznguiduszaunisalnsinsieduusenludiunaes ameae
= L4 Yot Al Yo LY ] 14 Yo awv o a [
fauszaunisal anuianilasu 2. msvasudulugnan lngliiniderinuneaesdinseriu
uiglugaduiasine Wnevihdudualiougndwinly 3. n1595990UN15USNITUUUATUINAS
lnglviinideussdiudszaunsalnisinsonniuney AsAneU sEmINe Lagnainsinse g
= LY ! b7 1 v =2 a 2 v a ! &l
finsanasiuarmiegednnuieneasidunUseiiunaeUssilu wagwduuuszaunisaii

aula lneasoumquillonvan ludulseaunansnaIndsugsRauINITnIvun vaenntu
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v & g

tnidefagiidiunsmaununsasRaeuiiauenn uddavihseaunanisusziiuddiii
asAnssall
5. MausaFsUsTaUMIalgaImsad fianay
flo duneugarelumsuimstssaumsalgnd dadunalniezdifiougndn

TandildfsUszaunsaiiffilésuaingsia Sidhmnelunmsviliszaunsaiuseiveglu
Arumsssvesgnéileuiivgriliansinnudanis waniuldnnadaifnisyeds visnen
afanalnilonisandrluguuuuvesnsldausiitsduy uazandildie nisldnsnnusad
odanns mstiawesnlifAnslognlndululuguuuuvesiisydin wazgniaundanlvsifiazing
ogfluaumsssivesgnén uenanidmagsiedidesthnalnmantumnldmendfisniou way
ndansanse ileaiismuaiianenienaduamIvesm s fsnslulsraunisaing
Ansialunnyndurarasgsng

MU IaaUszaunsaitieiu e 3 wuanme annsnagdlii wanienig
aaUszaunsaigndnves Schmitt way Judad uduauda fuumsimiouiu uduansng
ffunisadeuszaunsaivosgndilng Ine1 d1us13a warfinw gas UV 2 kU9
filhmnadortuiveulviiugnalunnedudavesssiafe nisademnuusgivlaliiu
andmnadusanaus neunslduinis seuing uasndamslduing

2.4.4 MIDINKULIARAADUITZAUNITAIGNAD

nseenuuuaaRaseUszaunsaign iudsilifignsnagnsnes esanilnu
IRnRaUsTaUNSaluDIgnATwAazIIe iseusazdIuvasmaln dauuanssiuiduld
FrfuniseanuuuiaRasisUszaunsaifafesoanuuulofhamnrauiuaudiesnises
anén wagngAnssvesgnALarse Wielsiaairnisyivlaligniusasels

nseenuULIRARsBveUTzAUNSAlgnASsasiinsiiamdnnsdeansnisaaiauuy
NeEUNEU (Integrated Marketing Communication: IMC) ﬂﬁ’iaaﬂLLUUﬁJ‘ﬂaﬂﬁiaLﬁlaLﬁmmu
Uszaumsalmauin visudluuszaunisalmeau Ssdudusufislenalunisueadiu 3u3
LazaNTINNAUAIIBITING wazgaRnaUszaunIsaluasuTEMYne ganasnlududs
UsvaunsaivesgnénluynquaznisindeUssaumsniiisavsuansdilie nseenuuugn

AnsiaUszaunsalnndl 1 Ussinn fnengndannnanivaindssaunisal (EVP) waz

v
Yy o A

Julumudszaunisaivesgnd Maidudszaunisainianienin wasUszaunsainng

ANNIANTVDIQNAT
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MiluszinnvesyaiaseUszaunisalgnAudieenilu 3 Ussunnudng fie
Usglandl 1 9afnseUszaunsnivnanss (Face-toFace Customer) i

vssemaluud videanuiliuinng msuinisiaentnau vienmsuimswuuiudi
WAZN1TANNAINTIUNLAY (Event Marketing)

UsgLamii 2 IARnFeUsEAUNTIINN9SRY (Personal-but-Distant Customer)
IouA Adudususesannguénsds dedeiiunt dolnsze wazdoingnszareides

Usziandl 3 9ainreUszaunsaiiudedidnnsetind (Electronic Customer
Interface) l¢uA 13ula wasBiadilvimansdoya waruinsdsonnuduriou
Insédwsiadouil (SMS)

MnunAntesuagula eenreUszaunsaigndniivianraneUssian uazasiiu
Ierngedndeuszaunsalgniannsnaamgnsalanudseiiilaggnénitlduinng waznns
poNLULARRFDUsTAUNTAlgNAAITNTEYIIINNNT 1 Uselam 199nsA0asnInaakuy
weENaY LileaisuszaunsaliBauaniugndn Tunnquazvesnisinsio vianvanetednis
1 NSl MIUsyrduius nsdEsunIsIe Aanssufieivnienisaain Wusu na
gns CEM Fadunisasnsdsyaunisainiansaannlbituand vhlignafiauidnauniu
msildausan vilvigninlaliusyanmduilanndiu (Sensory) finAs3uIEe (Entertainment)
Andszaunsaiiliinsassanieu (Experience) Sangnitu (Engagement) fiswola

(Satisfaction) wagiinAudng (Loyalty) egiunsidusn ldegnnideululdnsduimeuds

2.5 WuARANAuRALIAULLIARAULNUYBIgNAT (Customer Engagement : CE)

2.5.1 ANININEVBIAIIENHUADATIEUAD

Copeland Wuyarausnilldiausundsludosmugniiuvesgndn Tl a.a. 1923
Im&ma'n'j’]m'mQﬂﬁu%aaqﬂﬁﬂfuﬁawqamﬁuﬁazﬁauﬁammLLu"JLLu' WALAINADINITVD
anf MAnTufuaT AL

Guest (1964) laAunuin Auinarens1d@ua (Brand Loyalty) @unsainlaain
Sruunsterteruiveanistedusluusazas videaunsarhnisinnseallunisde
audnmesgnen uansliiiufsnnuduiusiuseineannudesns wieviruadiguslnatluus
avyAna upznstetlLALAYIeNsUINTS

n1ey A (2550) levinisfnwinaresunefernuyniuuesgnain lu

'
a0

WANITUVRIgNANIANENTY Aneliinnsnaunldusnisedwsaiaslundumiusag
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AuTureu Wihndvsnamanunsainseaafisgnenaliiinnsiudsuudamgingsy
fuilan urezlsifinasegnidanusniudunsidud

Tuvnusdt 3am 93393 (2553) Idfinsnaniuduiansadsrugniudngsiuns,
duinliidunsasibignAinanuiiussdugeaadie anupniumnsiiuensunl
(Emotional Attachment) fivilvignéninanusnsensnaudtu uazsdniaududiunis
yosnTAu uazeliAnnaruinfronaudlusuian msflazadiannamniuligné

1
a Y v L4 k4 =

fifens1duftu fesasneruiisnala (Customer Satisfaction) TiugnAdudusdiuwsn

nniudlegnénifnanulinga dela gila fevdswalmAnaumadvadensiauddading
fusiovesnstimmynitusensaudluitan (“CRM-CEM 1ngudrdeyg Customer
Engagement”. 2553)

Wity ﬂWiﬁ%ﬁ%’]qmmaﬂﬁuiwdwgﬂé"}ﬁumwauﬁﬂﬁu fowrusznoudfgfe
mailiignAuAnnmmadua (Passion) Jadussiugsgaluszdunisairannuynit Jedes
finsysannisnagnsluvaiedu Inglaniznagnsnisainenuduiusiugnen (Customer
Relationship Management : CRM) Lagdnvidsnagnsenagminisainsuszaunisaiisuan
#agnA" (Customer Experience Management : CEM) ﬁﬁ]zL{Juﬂaqwﬁumiﬁﬂﬁgﬂﬁ%ﬁm
anudseiilanaglafulszaunsalidauinedisdaiiios dwaliAnanuyniudensdud
(ney Buguum, 2550)

2.5.2 SEAUVBIAURNNUYDIGNAT

Gallup Press (2006) U%@'mﬁLs?jlsnmggmﬁmeﬁwqamiué’u‘ﬁm VOIUsTINA
ansgelini lesu1eien U INEYBIRNUENTURENTIAUA ABAIUNNTUNIULANE
wagszAumINIUsuesIiAnTuluanuiAnvesgndn SunliureliAnmnsnly
paAum uazidnesniiuiives laudnasaluuasmgniiislifiunsauilnoanmuidy
19 lngyilvignaninnisiidiusulunmsimusduniazuinis McEwen (2005) loaguneis
AnugRTuYesgnATRensAUAI AnugRTuvesgnlasuavEandaduanaUsznis
fio dulsvaunsainmsivsraunisainmstedudwien1suinisanasaud wagdnuils
{]aé’]’aﬁai‘]ﬁaﬁuﬂﬁﬁmaﬁaﬂﬁiﬁmﬁﬂwaagﬂﬁw WU IYeaYIANTVRIMIIEUAT ATYN
fevense MsUsznduiug maisuiiisudunsidudau udu Jadedsnanduinasie
AnugniuvesgnAlusEuTLAns1 sy

McEwen (2005) uaz Gallup Press (2006) ldadunetis seAuAugniusons duA
Wosafu wavanansnutseaniu 4 sedu Tnefiaosseiuusn Aeftugmudnuvena uazaes

seRusiBIAaNasAUNTUULIUE A We U] lakn
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v a

1. szaun 1 anuedulunsndudn (Confidence) ABseAULINENNALITUNTS

asernuyniuig Wunsivihligndninanuiiulafiagldduiiug asdudanunse

[y

Y
Wnanedandyaibifugnanlavnass saulufiinsindnnuuazyaainsidniaunse

v A

2. 5%0UT 2 MINTOFRSLAzAINA3LAVRIRNTIEUAT (Integrity) ADNSNVINLA

Y a

anduinarandesiu Pndadensidud Maudiifimnmindedeviel warliiasinesls
FunsaufinteudiarSuiiaveu maamumﬂmﬁmmmmﬁﬁmﬁu

3. spsuit 3 mwnagiilaluasdudn (Pride) Aemsfigndiinanugiilaly
YausldauA n1suinns Wieduseiiieatetunsdudni Qﬂﬁwﬁ%’maauﬁ%mmw

1 4 U

BMW aziinauiangilanlaldsoniinuninszaulan wagnsnduindmieasviousiinuues
andn yihlignAinnisuense sudamaliinludsesruauyniiussAuia

4. 5zaudl 4 anuviadivalunsndudn (Passion) LusyAuiigenian Adunisiin
WanAnAnANUTeIINsIEUAT a1XNTaRoUALBIANABINITVRIGNAT AW IigNATLeN
AULBIHNAANUATIAUATIY WU a18n150U Bangkok Airways fiflalaunidn We treat you
. & a % P ) Y & = o v Y a Yoo 1
like an angel Ao siiguagnAtaiiouiugnAtuunei WunsvilignAninauiani
aulealnnA waziinaugandnliddualvusnaunuls wassedusnennamuniliiangin

N3EUIUNITVRIUTEAUNTAIVRIgNANTITFIRNTIEUAIYSONITUSNNS

AWM 2.5: UAAIRITEAUYDIUUIANANUENTTLVEY UTEW Gallup

asnduAlmnyandmiuand
> andlimnedusmnmslanagusanasaudni

Passion
anusangiilanlalinsdumil
v ve v vy Yo o PV 1
Pride anfndnirlasumsliifiesfivinasdunil
v y= 14 ve ' a a v &
anfdandliSumsguasgnegfisssunnanauaii
, —_ - P 5
Integrity findmiuasdudnil faansaldsuns

witlymegadudivnela

/ Confidence \ -3 gndaunsadelussaudng

anflasuludsiinsdudliadudeyan

fisn; Asplund, B.J. (2011). Social Media: The Three Big Myths. Retrieved from
http://www.gallup.com/businessjournal/148694/social-media-three-big-
myths.aspx.
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NN 2.4 D196 ABwWIARANUENTUYBINAlABUTEN Gallup Tulsene
ansgelsns NouanstassiuanuyniuvesgnAsdseauasiinailuuditnediu Gallup
levins3deruslaadieraueine wnune wasfinwingAnssy viruad AuARLLEIe)

w03 uslnn uagldthdeyavianarsndisainanuyniuliiindiuasdusidusuudiaes

a4 o

Gallup Path Lila¥aseiunugnifuresgnin Fausszsuaugniueensnidudsesu an
fuguaesiuFe fugudumena uaziugiuduesunl faniwdssy
2.5.3 MFIAANMUKNAURDATIFUA
ALIANYEIUTEN Gallup Tuussmaanisenini Aldinsfnufeseduvesniny
wnuvesgnen leieen Gallup Path MuuuiAdesiiefldvmamuynifuvesgnd (Customer
Engagement) wazuuaseiuvasnuyniuliidu 4 s¢iu 910 2 wmna Aenisuanatianis
Houstefiugrudumana uazsuensualvesgnArionsduf Tiun anadesilunsidudn
(Confidence) M sdodnduazauaislavesnandudi (integrity) amnmuniagiilalunsaud
(Pride) way mmmadlualunsidud (Passion) eiasislumsiarugniiuesgninsionsn
fuA ansoudetorniuan 11 e Ae
nsinAuRNRUUVRHS
1. Aaulanuianelalagsaulunsduaegials
2. anuflianuegniiondonldvietodilunsdudosils
3. auislauegniaguuziuondelunsdudliifouvieruiiieides
ag3ls
msinesgiusuesualusziuaudesilunsiduan
4. Suannsaidedulupsiduani
5. fullasumnesnaiinsdueivents
myinegiusuosualusiuaudednelunsidua
6. duzAnmnlasumspuasensefssuananaunil
7. auAnugmniunsduai fuansnsolafunisundymesnauiiumela
nsinanuyniuauesualluszauaugilalunsiduan

= A

8. dugdngiilanlalunsrduanil

e

=

9. Juzdnnlasunislmiesianasauaniil
nsinAnuyniuauesualuszruanuvadivalunsduni
10. asndumiiilunsduaiungaudnivau

11. auluanunsadusuinislanlaneUsiAannmsauad
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uamnﬂﬁizé’fmaqmmp&ﬂﬁmmgﬂﬁw NNUANGINTInAIgRTuYesgnATde
ATIFUAIRINAIVIAU Gallup (2006) lmmqﬂﬁzquﬂmaaﬂmuﬁy’wm 4 Ussunneneniu
Ao
1. ﬂzjugﬂﬂﬂgﬂﬂwﬁﬁﬂamgﬂﬁummﬁumq@ (Highly Engaged) ﬁamjmqﬂﬁﬂﬁ

N 1% 1

fanugnitutensiaud waelimusndgs gnénguiaglidoulmsiesaaudeh S
waznadlvalunsidudediann wazazndunlifudesads

2. ngugneniidimuynfunans1dumUIunans (Moderated Engaged) Aandy
gnénfiinaziBonsoruensuaifuasaud udlifanugniusnnwinnguusn fanuinddes
ninguusn wagliniuiunsduduinin

i v A

3. ngugnenillufinuynifusensdun (Disengaged) AonaugnAndiil
ArudAnias fussAud Smadeudeduesunilussiution gnéinduiidauianiuns
Audifisadumadenudaviniu selildgnmiuiunsaud wesdonldnmaudines
Uselewd viseauasnInaune

4. ngugnAniilsifiannuynifuegaiusi (Actively Disengaged) Aangugnénii
laifirnunnitufuasaudias [Wungunaniindouazaeulltaumaueae Tngld
AHATILTSs

MnNsusUszavgnAneenuTsNn 4 Ussan ndugnénfigsiavianslaias
aviagfie ngugnAnfilaifiauynifuegafiui (Actively Disengaged) Lilpsainngugnéngs
Q’{‘]‘j 1Al v A

Ulunguiillenmafinanuyniusonsdua wavaunsaiuaeuainasauaduunling

q

[y

Audnvedesdng AstunsaenTauddeaumniy Sadunagrsiiady dseazden
soluil

2.5.4 {EUNINISIAUNINUBIAMURNWUYBIGNAT (Loyalty Pathway)

msasennugniusErignuarnAud ARy RueEEN TS Aoy
ylignéiuinaudinmednueisusl eeusnlunsdudn uerdswalmAnuuliiiiay
Helulusuannaoninuazvgnéiislilasanasiila Gida g5svs, 2553) Msaiiens
AudndeALgnIfuL Fisher-Buttinger & Chichester (2008) oS unefanszuaunisnis
adansAuddhnnugniy ulseendu 5 Juneu Tagldiaosflonsifunisnnuyniuges
anAlugausing (Loyalty Pathway) Faduniosdioflfoiunefaginssunisidummn
Gumsaruynituradgnén weRnssuniste warnnAnaudnddenaud dduneu

Aoluil
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AN 2.6: ﬂ?iLLﬁVNﬁQLé{UVI’Nﬂ’liLaUVI’IQﬂ’J’]MEﬁlﬂﬁu%aﬂqm‘?}j’]

\ Awareness /

Familiarity

Consideration

Purchase

Loyalty

111: Piskorski, M. (2014). Does your business need a new strategy. Retrieved from
http://www.slideshare.net/mpiskorski/imd-biennial-2014-piskorski.

g A v Y [ o/ ! a Yy A 4
TuApun 1 MInsening (Awareness) lUMsasgaLAUTRIATIAUALND LY
Igsunnuaulanngnmdiuiuinn tngenaaglinislavanduaiesdielunisdeans wiedad
pbiAnUssuiaula Nezadenisassnin Welviinanuuansns wazgnAinnis
Uanee

TUABUN 2 NFATATILAWAY (Familiarity) ABN1TATIIANUAMLALTENINS
ATAUAUAZANAT IAENALNSNINITIAIARUNTHOENSIAINTaNeLia aNAENNTa
Seudifeatundus iansdeasiasdenaduy n1slavaningviagd i Ing n1sd
P13Rnnsy wardeseulall wu nsiiivledvemsndud wsdeinnufgalagnd Misnns
sonwuuniniuled wazauazaanlunisdnis iednIsvilaiazainanuduaglignen
a Y a v A @ v W . & I % v
NaanuynifusiensduAfe msiludaduayu (Sponsorship) Liesaniunismend1nsl
doynvewsdud 1w n91duA Red Bull \Wugativayulviiuimialuu (Extreme Sport)

1 = a v 1 & < 4‘ °o v a [ = = 1% [

anansavsveniiannveInsduddnduasesuyindauiundsnuigagen Wedlumends

wanantifainisasanuduiaslignAfinanugniuionsduManIsuire n1sih
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AanssunssuRaveusiadany (Corporate Social Responsibility 138 CSR) ufanssufivz
vliAnamdnvaiifressdns wazgninildusmiuianssy iarugniufunsaudian
My wulasinsanilesaumeilon Ingusem aledn wemes Usswalng siullefu
andudaindenlne Tinquszasdiiieannisudosfnaiieunsranegisgussa iolviAnns
fimundudsnedendrnudsdu lnefinnsifnsalulsadousasguauanninysema 3979

Inssuilansouanstianinanvalvesusenilussdnsindlan waztrelignAninaaug

Neafunsduduasiinanudunenensidud Wusu vy nslddenuiu wazde
poulatazsvsilnudennfodiuramIdUA iaad19ANUKNITUYDIGNAT
Yupauil 3 N13W15U (Consideration) NsaslignAniiuszaunisalsiuiu

AIIEUA1 NsTRSuAn saluiansasearugniueluiue viieanunliusng av

Y a

danalvignAiinnsaudente wavdndulatedumlaluiian Weswnlagdugnainig

Y

v '
I IS) v =

Uszillaumadennistiondndiaet aguinuny vilvignaAndinnsaedulanldivdnnisiuiueu

lpgduTUagUINTUYIY N15TTUIMINRNTBIEUM F9gnAe1aziinmAuMTaya

d Y
iudesaulal MM ugNddY szaztun i iinUssaun1salaneaeilvignen
SAnAnsNIY LazasEntnge WU nannIILALY Nivea Tulseinaassiuilaiinig

@579 Nivea House TUSNISNISLESLAL9Y @U7 13U wazungduanuad Nivea vl

¥

nefldusNsinUsTaunsainiasUATUYIN I AUAT karas1eliinALynTusensdUAT

aa v

a
LY
= ) o YY) Y 9 va U a & & voa 19

@ﬂEULL'U‘U‘Vi‘LN NW@Q1Uﬂ7§a§7Qﬂ373JEJJﬂ‘W‘L!ﬂUQﬂQWOLWWQWimWWWﬁUIQ‘U@ﬁUW']ﬂa ﬂ’]{[fﬁﬂ'ﬁ

% 6

A5719855AUTIAN U (Packaging) (Fisher-Buttinger & Chichester, 2008)

q

(% '
1Y =

Funoud 4 nsedudn (Purchase) nsflazadnannuyniuiugnddu Tl
Wasieuysraunsalluianssy vianagndsedsiinannundnefuminbu udluduneu
vdnmsteaudluudniy Sauddethann mszasiuuitndedinisiusosdud &
msamandoun1stodud waesvyeandeneseiniauuuaan Wetefiuenusiulaly
msPedudn Wunaifiue Ly uIesgnén warauinAonsidud Snde

Ly

Funoudl 5 anudnivesgnén (Loyalty) Aetumeussiugaignuesauyniiu
yosgnArienAud ndsngndinauienela gnéndeudiaruynituiigedu armdng
somsAufiiutu waraduassiiulalitugndld iliAanisadaeTernsuazepmy
#313UA1 (Brand Community) sisvnseenlaviuazesulay ilewanidsutoyavesdud i
mMsvendeifeiunsdud uavteafuayunsdudiae Wulenaliuddvannsaiamn

ARl tianeuaueIANRBINTTYRNA LENINAUBNAIY
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PMNUIANTIIRY aLLlAIMIRKAZNIZUIUNITNTASRAUNTLYEIgNANT]

a0 a

Audfyeg 1IN an dundsiasisenuyniuvesgnAawinauinfdensidud lny

1 a 1%

ANUENITUYBIINANTINUIULNAIN ANURINelINiideduAT ANUIANIALIURTIEUM

I [

NANAUNLAZUSNNS %ﬂul,wiazsﬁumammmia%f'mmm;gﬂﬁusuaagﬂﬁﬁ anAzilsyuAIY

'
v a

nUwaneiL inlinagnslunisiiuanugniuresgne deuiianuwanseiuluaie e

&

a v

gadumIamsldlalunismnagninazaisanugniuliiinduandl weassliinay

2

v al a

fnnansduasslilueuan wazdmsugsiauinmseggsnalseiudin nsendenis
UTN1INRTDINTNIIU NIFFDAITNITHAA NIFINAINTTUALATUNITVIBUUUFINE 115000
Hansaueilnalg WIeudnseds n1seanwuulusunsuasauinAsedumungnan (Loyalty

a |

Program) Milunisdweudaiauaiiviuniag axseainisuiuuyelniuszansamunniu lng

aa =

aseAnusniuliiugnan uinisidsdellies wazlin1sinanung ieLidsEAuALRNHLYEY

o Y a

and augnAnAamgRnssun1sTedud mennnuduly waziinnisdodt an1suense wag

' '
¥ = L l

vnefigainanuyniulusedvasan Ndunsiinanudnfdensidud
2.6 LLmﬁwqwﬁLf“iafaﬁ'm'muﬁﬂﬁ@iamfl?mﬁﬂ (Brand Loyalty)

NUWIANANURNIUVBIGNAIMEATIAUAT (Customer Engagement) U196 3
audduazinsdenlostuiuwnananuinisensdud Jefinisadaueeusuly
paudlagodnagnsnIMInaInviats Wunslaan Ussrnduiug uaznisnannids
Aanssu WWusu eaieszaunsallignamsyminuaziineuduinesemaudviens
UINg Qﬂé"}'ﬁ'ﬁmm;&ﬂﬁuﬁumﬁ%uﬁ’]qq%LLamaaﬂmqﬁﬁuﬂaﬁL‘T;Jummﬁﬂa&iamﬁuﬁﬁ
Tundvasnnudosnsfiazativayunsaud iy wasinwaruduiusssriagniuns
audn gnénfidugiimnudnftuasaudniiug avdieugiflafildnmauid warhifesnsie
wARSneinsAuddu (Fournier, 1998 uag Halim, 2006)

Oliver (1999) l@oSunedsnnudnisensiaud mneds Wussfianasamaliinns
Foaudmionsuinmsen warldrusauiefunsaudlunasededouantimin

Assael (1998) nanfiapuindnensidud Tnudunaunannisiieuduesgndnii
AsAUAAsaReVaNeInLdInsTemuedls wanludinansimueiludauindens
audnladudnile nafifonstedudiauedeseiies

Turauei Jacolby & Kyner (1973) 83UNef9AuLNe8IauinAfons1duA
mnefan1smevausiungAnssy wasluniiivesnssuiunsiuieinen aziufeennse

Vi [ a a a o < 3 A o Y a v a a v
ayuladn vimupduasnginssy (Hdy) \Wussdussneuivihliinausinfsdensidum



52

Y v
a v I I~ ]

BN N Henry (1998. p. 103) 85018731 AMUANALUATIEUAT AD N15T0%1
\Wenngusinalinnudafniunsiaus way ssrusenevdrgniunumddglunisaiig

uagInwANUAnAluns U fie 511 (Price) yyafn (Value) anuasiiase (Consistency)

'
v a v o

waz AN (Quality) uona1nil wannssu (Innovation) Aderluladefindndulimina

ANANLIUNY

PNANURLNBYDIANUSNARBATIEUATINAINTRY axlrlainauninedulve

a0 a

1 ' Aa a 1% I ' v aa a [y 1 ]
‘UBL‘UUiULN?,;IN‘VIZWIEJWi’]ﬁuﬂ’W LLG]I‘LJLLQ?LquﬂJ’e]\‘]ﬂ’l’]llﬂﬂﬂﬂﬂﬁ]@ﬁiﬂﬁ]ﬂ’]iUiﬂ?iﬂaUlﬂJLL‘WiVIa’]EJ

q

S a a @ A av v Y }2 o ep. = | v
\Wengshanisusnisiludilianunsadudeald (Intangibility) edanalvinaunineenis
Usnsiludsddganniasdumssnumanudng iwszaun1mueInIsusnIsaIuIsaanaw
dedlunisindule wagvihliguilaaiiaudulalunisuinisuiniu (Dick & Basu, 1994 uax
Wallace. 19978149k Koskela, 2002)

2.6.1 NM3IAANUANARDATIHUAIVBIGNAT
AufnAnensdud L duiuguiisziindiuwimenisaaintasduninddures
UsEnlugUuuusaesssy Aedsillianinsadudedls insivaziunsfnwmdsguuuunsinainy

o aX [ 1 o v = 1 a [ [y = ¥ a .
fndRwdududfgy Wnedinisiuannfneanidy 2 dnyashs A1uNgAnssy (Behavioral)
LazAUTIALAR (Attitudinal)

anwzdl 1 fis nisinanuinfdungingsy ludnwazns@ngnan

%

nAnsTUNRUSInAvisans @M (ASneey

o

1 14P8dS, 2547) Imamﬁquﬁﬂﬁmﬁ?u
(Behavior) Bsaunsanldannginssunsderiissegnaderlurasamits anduauaddly
M8 (Woodside & Walser, 2007) wazanajosluniaidndu iewy uasasuniudoyans
dufn Wiedadudn (Baloslu, 2002) Fwafloonunersazuiaruudug Wosnliannse
LLEJﬂﬂ’J’]&JLLG]fW]"NS%‘VI’J'NEEU%Iﬂﬂﬁﬁﬂ’J’mﬁﬂaﬁﬁﬂ (Real Brand Loyalty) Aunuulduiasy
(Spurious Brand Loyalty)

Snwauedl 2 Ao nsTapnusnAsuiauad (Attitudinal) \udnuaznsTa
Anudnalaeinlusuanugniusiens@uA (Commitment) (Bennet & Rundle, 2002) ER
T¥n15¥adu Liking Level 18u Scale ﬁamii’mzé’f‘umm%awmgﬂﬁwﬁﬁmmﬁuﬁﬁ%Lwi
szivlslvouias aufisveuiian 5 seiu sdsdndunsuendelsifBuiiureunaudifedtu

% aa

(Commitment Level) (@3na7au1 19Aads, 2547) @1u1sainlanadl

A7}

1. Anugniusensd@uAn (Brand Commitment) fig N153AAL3EN

WAL 1SN ARPTUBRUASIAUAMT AT UNLAY TAULEAIDDNNIWIALARLINAIINITNTZIIN

v a

(Fournier, 1998) Anuniiuiilsonsn@uaitiu 1NnanAAediu (Involement) fiuas
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auen swiudszaunsalvesusinaiaglddudn (Bloemer & Kasper, 1994) dhwnlugday

o |

KN (Commitment) wazilauslnalirnuyniuRensduAige Azidondeduaiiuwii
= Y1 a ¥ a N X 2o LY ! & a v oA
wUARAN viseuiAuMInsiiuTAmgufdsatuayudely neliteduAdu Jacoby &

Chestnut, 1978) ANugNiUsiansIdUAIANUALITeITUAIUANAsERIIEWAT BN

o

Auslneazianseennviruafdunnuinfnensdus wu deansatuayunsndud

Y

£
[ v w6 Y A

Snanuduiudseninsuilnauazasndud wagiaunilefleldnsduil (Foumier,
1998 way Halim, 2006)

2. AUABINIINITHAAIDBNDIAUANG (Brand Deliberation) Aalanun
fuslnalduansooniennuinddensidudmdstinsliuilng Wy msUspiiunansaud
Tnea (Evaluation) nswuzihAudiuuenseunsau (Word of Mouth) way nsifiuada
uANFNAYBINTIALAN (Differentiation) wazsmiluisms@nuAnaudoyaifeiiunsidudn

3. anandugsmuiodfugilingdudifeniu (Community) fo
aw3Fnvesfuilnanddndudiunisiugasunsidud (Brand Community) w3efinnuidn
Reiuunguildnsidudideniu Ssmideves McAlexander (2002) l9iinmsianany
Aetuszrineguilaaildnsaudifeaiilusuiifauduiusuesgndn (Customer
Relatioship)

uaN9INT Pong & Yee (2001 814l wrlas s¥yuN, 2547) Idlauadsnsinara

[

a1 a . v a a gj
NARDNITUSNTS (Measures of Service Loyalty) laenaninn anuananen1susnisiu

[
a =

wFiinduannngFinssu eruad wazaug Jeasddadenlylumsinanudninenisusnig

4

[

=
N AU

—=

1. wAN5UN15¥e (Repeat Purchase Behavior) fig MuaAsienNsENil

=

ignen Amerlvuing

2. fuenan (Words of Mouth) fie nsianavesausnifinwasd
UsednSnm (Koskela, 2002 914bu yaNes ASYURNI, 2547) m‘s‘uaﬂLmﬁ?uimﬁammuzﬁm
Sume LLazﬂuﬁ:ﬁmmﬁﬂﬁﬁﬁﬂmauwﬂumqmﬂﬂé’mﬁ;ﬂwﬁmi

3. GEJ’NL’Jm‘I‘/NIIQU%IﬂﬁLﬁ@ﬂ%‘U‘U%ﬂ’]i (Period of Usage) @® N153AN5IU15U
Vsnsnilenumeiilewidely wieduusnsiieuasinds Sauuanunsoasnouaniu nsanns
U3lnAailuANUANAL LS oY1 IS8 bl

4. pwllawiulmmesafuasuudas (Price Tolerance) #e LLﬁ’jﬁ’]mq&%u

%o

a Aa v a = a ° < =
f&lj‘UiIﬂﬂVlllﬂ'ﬂ’]llﬂﬂ@l UQLa@ﬂﬂqi‘Uiﬂ"lima\‘]lﬁW@% V]']IVLMU'J']TW’WINI@@QN@@@ﬂ’]iLa@ﬂﬂ'ﬁ

TRLRPLLNATRET
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5. AuRTlaBasn (Repeat Purchase Intention) Ale n1sidendelun1suinis
Wiy Usegan

6. ANUTBUNINAI (Preference) Ao yuslnadimuiniiunasazuans
AUTEUIINNEBNUIULAT

7. M3an@iden (Choice Reduction Behavior) @JU%Iﬂﬂﬁﬁmmﬁﬂa%ﬁmi
vveya Ion1sindulauseas

8. maiuduiuuslula (Firstin-Mind) n1sudnsiuagiludaudenusniase
iy USlnatiauing

uanNi Zeithaml (1996) laasuiadsilefnmnusdninonisuinig Tagly nom

MnngRnssuawsclaiarawuslng (Customer Behavioral Intentions) #1318 aziSenm
Eﬂﬂﬁ (Bloomer, 1999)

1. ngAnsIUNITUBNAD (Words-of-mouth Communications) fi® A5YAE4
Fuunnideafugliuinig wdensuinis uasuuzifleuduadlauaslsnisuinisdy

2. ausslatie (Purchase Intention) e wWunisidennsudnisiiu q wWush
LABNLIN

3. aneelinesnan (Price Sensitivity) Ao guilnaluivgmlueses
911 wazseNTLlanauauBIAIFEINTT Wil Teduazgnnin

4. weRnssunsseaisy (Complaining Behavion) fie NssesFeuiloiay
U 019 rIeaseuiugluuIng venmeaudl asdesludamldeiun andiunsinds
nsnevaUBImaUy YR UIIA

uananMs AN 2 Snvaizdiinaduuda Aaker (1991) [Hinsutsseeu

AuinAvesuslaa sanilu 5 sedu ot fisslinAnusinfsensnduivesiuilan
(Brand Loyalty Pyramid) flszausat

1. 52AUE9ER Aosysuiiliifmnusnilunsidud (No Brand Loyalty)
Fuslaemfeuddsuanduimilsludsduimiiognaiens uazuedliifufisaunndves
MIAUA

2. SAUdRY ADTEAUNANULALTY (Habitual) ;:JU%Im%a?mﬁﬁwmmma%u
Fslallgananusioanis ldldfaudndudeauaoy wimnaudvesguidsissloninibuta
fo1veiinmsidsuludels
3. sgufianu Aesyiuditinnuitowsla (Satisfied) usidnilsdssumuluns

\WaguduAn (Switching Cost) auslnaeglusyiunaeulaluaumaueinninssauiass
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Weasannisnazilasuluddnauanis favanedsenidnnistdauaiiy geusldunuiduniiu

9

a o

Fealunsidua (Switching Cost) wagidesazlunuduanesnit (AnR d5Waan, 2542)

WudisendnuInIsBumesidaanuiigeiounmun awgniliuinisdntdudndn useeals

13 Y A d‘ v a Y 1 1 [% I a v a v 1 a a
RN QUiIﬂﬂﬁ'ﬁJ'ﬁﬂLUaﬂu‘lUENﬁUfSn@JLLGUQVL@ ‘VﬂﬂW‘U'J'WﬁuV”I'VU@Q@i’]ﬁﬂﬂqiwmuﬂigﬂWﬁﬂ']W

Nganiniilder

I '
aa )

4. s¥eUNa seauuYeUNTIAUA (Likes the Brand) Aaseauiguslaniniy

' v
IS v 6 U

d' a v a e a a v &g P )~ Y Y] ]
YO VUVBUNINFUATUY LLagﬂJf’nqﬂJgﬂﬂLau@u@ﬁqﬁu@']ULﬂULW'ﬂu Nﬂ'ﬂ']@JQULﬂfJ ifﬂﬂi‘ﬁ@‘u

v

wo Faddsululdaumawdululseinunn TneanudureuiiinainAudeulessns

[ [ 6

auAiuguslaay dydnwal (Symbol) w3auszaunisal (Experience)

o
v Aw

5. 5EAUTIvn Feseaugeiign [ussAuiiguilnalienugniuiunsiduen

a v A

(Committed) asndudndeldudiunilavestin wivsdiduddunasieisualaunidunnnii

(% o
a Y v

gnAnginsdeduituegsadnaus wazundosduitu Jsgnafienudedndreduatugs

a L% L4

110 (And #3Waan, 2542 wag NafeT enIEnas, 2546)

'
[ 1 a

PAUUIAALLIANAUANAREATIELAT aztiiulaindinanudAyeende wagiuseeiu
figaianiiagyilsignéninanuuniiy (Commitment) sensausmvisonisuinisiaglyl
WasulUlisnsvesguas daduszauiduilanisviruadluBsuindensidufmiens
W33 waziinnssenselduimssaiiadusuanmensauddy fufunannnsyuiums
yoamsUspdunrdudnunuds laofnunussaumsnivesjuilnailédeaudvield
USn15unszegnils (Experience Accumulation) Sin1s§uisnainn (Perceived Quality)
avvioutanue (Value) aulingla (Trust) Inglsddriatiasnan (Mowen & Miner, 1998;
Buttle & Burton, 2001: Chaudhuri, 1999 wag Gremler & Brown, 1996 914bu Pomg &
Yee, 2001) uagAuinAsons1@u (Brand Loyalty) é’qﬁﬂﬁéﬁiﬂﬂﬁms%umﬁu 1n1s
vanse (Word of Mouth) filuuinsensiaudn LLaxm3’1%ué’wﬁummsaéﬁy’asmﬁuﬁwgqﬂ:i’]
Augalel HunsiiunamlsTiTuasinsdnde (Keaveney, 1995; O’Brien & Jones, 1995
ey Reichheld & Kenny, 1990 919h Ganesh, Arnold & Reynolds, 2000 &y Lovelock

& Wright, 2002)
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2.7 ywAdeiineadas

2.7.1 mAdeiiAniunsdemsmanaaidsUszaunisal

flannssas Thaw (2549) Anwdes nagnsuayUsyavravesnsdoasnisnainids
Uszaumsaives Ui n3 AesUeistu 1 (i) TneFsnsideidananm (Qualitative
Research) iiefnwdesnisdeansnismanndalszaunisel uas ns3suidedsna (Survey
Research) Lilafinwnila arudiawela firund waznmdnualves U3e ng aefuaisdu din
(uvvw) wan3deldasulen ludmvesnagnsnisdeansnmsnaiadalszaunisal wuindl
nagmslunsasisUszaunisalaneg Toun 1) dauvesivled www.trueworld.net insldna
gnsnadenidelvifinyauiungudvne uaznagninisassufduiusseninedldnu
wazdwiulest 2) Liuled www.truelife.com finsldnagnsasisyuyuosulail uaznagnsnis
Tdsnsguauy wag 3) Sun1unl true coffee finagnsnisadsmnuduendnualvesusas
a1 ludmvesnnuiinele wagiirunddenisdoansnsnaindeszaunmsal uaz
awdnualuesuFon ng AesUaistu $1ia (wnvu) wui 1) nguiegnadiniuiwelasio
Aanssunsieanaidesraunisaivoaniules www trueworld.net lusefutmunans
www.truelife.com TusgRuliunans uay true coffee Tusesiugs 2) nausiagadivirunise
AanssusensdeansmsmanaLialszaunsalludsuin wagnguiogisdauininfanssu
vhldAnAaeunane 3) naudedisiinuidndanmdnualluBeuin lneduuiemiil
Araviuaisanian uazsesaandoiaunssiteTedulumsadiedal

s

e Bsiudng, $Ans dalnssssy uazundsni Sumsue (2550) AnwiFes Svisna
yoamamaadelszaunisal eenil wisdRarassumandnslne denmdnuniuagvinund

vosguilng nans3duldazuliin sunmsnansing Wusuansiildnagnsnisdeansnismain
wuunalnaulaglinagndnisdeasuuusinag eaieussaunsaismsonsdud deuali

(% v a

nauiegalunideiviruafnfsesuians Insanignisigunsalguiganuazaini

o w

Viuale wazdinagnsnisihirunuidianliusnislusuieis dadutladeddgliiniiaund
WaEn153U3 AanmanualvessuIAshuldeuIn uaziiverauskurinnlsinsfnyniadsly
~ ~ Aoy Y A g a a
AsSeuieusumsnEs LN Wil wazlifisuniwn wislunisneaaulse@ansuavaena
4 Y a v

gnsn1sliuIn1ssunwlusunais

gn1 @uigsh (2553) Anwses N1sAnwIANUAIAnIssiaUsTauN1IaiveNAITEN
loeildn Yamdnglee Tunginailed wagAuNINNITUINITVRITWIAITIIAIYY TdusnIs
Anumanise UssasAitefinweuszaunisalvesgnanfiunlduinig Anwiteanuianela

Y99gneA1 wazAnwiannuaanislunisussdinnuamuinisvesgnatunislduinisues
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suiaswlved lungunaies Saninglevie Ineldseilouisns3de Wed1513 nan153de
Igaguledn gnéndlideyadiulvadumendgs To1gsewing 20-30 U aunisinwisediu
USeyeyw3iisnela 10,001 - 15,000.- U ngusiegeamlng Susiwns/ S§amne anen
farlduinsdanlngfianrunweansa uazngugniazlivinsiduszeznan 4-5 Insld

Y a

Usnisklveetn duamnindenlduinmsinsenisiiuinisvesminanusuians widvd

a 1

daunngnAldusnIsaiunsHnRunnNUTEIAN Nan1sedeUANNRFIUNUIN MuUsBaseNd
¥ W § 1 Aw o o a Y Y Y Y aa Y a d

ANUFuSeg il sEsu 0.05 fuauaIaviavesgnAdsenisiiuinig Ae e
913w svazan1slugnd wasanudlunissuransainde dawausnuglunmsimuinis
TAUTNIVRITUIANT A SUIANTATAUATUNNTAT I TRIUSTTUOIANT NUNIUTRIBRTIMEIAY
N9 ¥ oa ' Y v = = v a | a o =
lviusmsuigna davinaueentuigendaugne d1eusnig fie 9 mstianudaau anui
LarN1IIeRRLKALAITINTUSTIdINUSY AN IuanAmMIURE N sialilaavindis

Huiign ansnedlnia (2554) Anwises MsuImsuszaumsalgnAngsnaideriases
wisnevasUsEnluese Jauia 9110 lnedlTngUsvasdivefneinssuiun1suIms
UszaunsalgnAngsiaderiasesuwsisnielng nagnslunisdeasnisusmsyssaunisal
anAgshalded inseswinelve laen1sldisn1s39eidnmunnuazideUsua Wed1539

AnufisnalaneUszaunisaliilasu nisdnaulate wazanuinivesgnAndnensdusves

v o

gsfuderATRuiINelng navesn1sITenud delidlinszuiunisusmsusraumsalgndnd

9
v = ¥ L 1%

danau FamsaisUsraunisaigninasdiosaduuiiuguresendnuainsaudi wayl
mnudAnyidsfanduthmneviognvessdudn islresnuuuUszaumsaifivanzan
16 TudhuveamsiseidsUmamui nausogisdmufianslaseUszsaunisaliilasusaamn
sufldadeiiu 3.50 Wusssuifianelaunn Tudvesanusinddensidufoglusssu

U1unans daaduwindu 3.03 anuianalaseussaunisainlasuainnisusuisuseaunisal

'
aad

anAndianuduiusiunisgedumseautudAgneatian 0.05 uazliauduiusiuseaum

1 Y

wazauianeladeusraunsaliilasuannnisusmsussaunsalgnAndanuduiiusiuaing
SR a v Ao o w aa = v o Y
nAens1AuA NldAgynneadia 0.05 wasilanuduiuslusyiugs

407133508 $na1w (2555) Anwies MsvsmsdszaunsalgnAtvesneuladiiiley ¢
ay e o ¢ A = a a4 o a ¢
Alan lneildnuszasaiiofnudauimiufauaznszuiunisiiedfiunsusnsussaunisal
anf Mmen133TeLdenmnn (Qualitative Research) Wiudeyaannnsduniuaii@dn (In-
depth Interview) IMNKUITMTIIUIU 2 AU UagHoBNLUUFBINRATUALUAINTIUNS
NIIA1ABN 1 AU HANTITNUI N15USMsUsEaunsalanAvesnaule ¢ Alav Wiy

v A & Y a < & A g 1 v a & v
ﬂi%U?Uﬂ’]i@ﬂﬂUIT\]SZIEJGUENTZ;J‘UiIﬂﬂ ponlu 3 VUMDY AD 1) ?JUG]@UH@UﬂWi@@ﬁUI‘\]GUE] 16111
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msuImsUszaunsaiinugemaiuled lnglinseinnudesnisiudeyavesgnanile
Ao Bereulaililey waznmsvihdeyaliiosessununisifenaeulaiiiloningdla ns
WsEUANUNTINAIUNTRY kagnsiideyalaseints daunisusmsussaunisaliudinau
A 9w Y a 61 Y A v Yyl o o C - T
el gnAndiuszaunisalsinduussenantadnligedinnune duindudeamis

v v A

doans Usvaumsalgnéniddniign mnzgnasldidndudatuussaunisaildesnuuy
1§ (Touch Point) finsad1sensuaisamsneyszamdusia laua nsliiuresedisiidians
nl4%3ma3s msldndutmensoun nsssuwi Tidandeuaas aunela suiasldegad
Away Madadeamas Bossa Nova as1susseniaaues (ilelvignAneunaieuay
wanmay Msldnsduriaagnianansavusiessodsldognafum naaeunsldiledidu
FeesaIfiogns uenand nsusmsvesdming Unsviunedmualidiinnsgiunis
THusnsgnAmuuuvnamsyhanuiuTsnimus liud Wedols Tdlavins farwdn
as19a93A wazmslmusnistoyasinumg Contact Center 2) funousswinsdndulade

v a

Winmthusisnuweyhnsiugndmdivy tasinisuddslidaduladerinisussiiu

1 ;4
= YJU\’LIQJ I

lonalunsgevesgna uazlnsinmugnan Wedeuauisamngnadslidndulage

Y

[y

\Welitayaiisanungnanla vitlignasanasanuldlawagmslvianuafyiugnen 3)

JUADUNEINTOIAFULITD TN1T91UIUANUALAINAIUNTRULAANAT LU L15DINSHOUTITE

]
al

a
U
15115 TutaSaeeulayl Wudu s2u098n15USN1578a9n1S V189Nl

AsaLalil gAYl
Y Y Y
Aa Ao 9 |
ANAMAINTA AFOAIURLALATINTIAIAILMENUBELELD
2.7.2 Adeifgiteaiuauyniugne
YUINT MU (2554) Anwises MyinanugniuyesgnAluns d@uaiusnig &
g UszasAiiaimuNnsInAUyNTUYe QN ATlUATIAUAIUSNNS WagANYINATDIAIY
NURaN1IRUANeIasnA IngldnsiuTeuieuseninenstiinyins1auaiusnsidu
fodld 9g19mIIAUAN Starbucks MiuesualAuEn AU nsdlAnwinsduAuInsNudies
Taile pdnamsnduA AIS Aiudselevildassdundn Inen1sle3539818981599 Nan1s3de
1 a 1 I3 < 1 a 1 d' QIJ
nu dnswusesrusenaveandy 3 @ As 1) @uvesnnuitedutarainulilalunsn
a v | % W | vee I3 A Y Ao I | 1%
duAog1auTIna tnenguiegne3anda Starbucks WunsiduAniaNuwlunss wasnioy
ianelun1sliuing dwnsduen AIS gnAndentdlunisiadedeansyniuunnian 2) du
vasrnuyiinuwaziotuldlunsdun Inenquiiegidianugiilanauniun Starbucks 110
Mign du AIS gnuesinlunsiduiniifanssuduasunisveniiaulasgiaue 3) daures
nsilduslunmdum ngudlegdnauninnuiduna s8R wulnidaves A

A Starbucks aglawe wavdues AIS Afimsaounuialusluduniige egauaguieniu
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[ (%
Y

ivatuannsmeanafsanugniululdazesdusznaunud Starbucks dAadengnIn

o w

IS egdituddgneeads agulddnsduimuinmsiuuivdels dwadonnugniuves

>

¥

anAgenitmsauausnisndudealila

TudIuYeINIIaUALINNNIIANULNTUYDIRNA1 Usenaulie 2 diufie AN

1 1 Y v = = a v ! a v A 1%

wagn1suensie wudgnAdniinfansndua Starbucks Wag AlS NOUATIAUAIDY UALANAN
RUINVIALNATIEGI|UDS MIIAUAT Starbucks Uag AlS 1nVian

Gummerus, Liljander, Weman & Pihlstrom (2012) in®1t304 AuEniuuedgnem
Tuguyunsduaaln Iingusvasdiiefnynansenuresrnugniunadnananissug
HaUselovdauAMudNTuS wasnaveruduius lnefnwaninuesuuuledn 1975
aounmeaulatiudldiu Tuduanudlunisldnu anugeu nsuaninauAnmiu WWusy

IS LY ! v 14 1 A v 2 L LY a ¥

waziinsinnanslugiuselevilunsldnu 3 au fe drudeen duanududis wag fnu
N15RU NaI3ENU gnANARLTIRIlluIUINTY 3 FU FeAU N bR lATUNAAIN

Uselar U UdInLLAEAUANUULLTY LazANUANANANNUTE e UANUANUUULA



2.8 NTAULUIAAINITIDY

A a a v
AT 2.7: NTOULUIAATUNITITY

dayaduuszvnsemans

WA

. 91

. 91N

. MSANWY
. @D

o U BAWN -

- yeldduynna

!
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ANSADEITNITNANN ATWANEAINTIFUA
L&Y NANTTUNIINISAAIN

|

mmgnﬁummgnﬁﬂ
(Customer Engagement)

anwanisiiuszaunisal
AU USuw wWaslvneusenudia

1. Usgaunsalnaudnsuusnig
2. Uszaumsalseninamsnduusnig

3. Usyaunmsaindansinsuusnig

!

AMUANA (Brand Loyalty) uag
n1suan®a (Word of Mouth)




=
uni 3
s8luitide
NSANWITBY “NsANBITERUANURNITUYEIgNATITAaRT1EUA INUSEENSHANTS
doansnisnanadeUszaunisal nsdifnw UsEn Weslneyseiudin drin” luadell Wunis

WeLeUsuad (Quantitative Research) MmemAlAN1I98LTe @153 (Survey Research)

wuUInASaAea (Single cross-sectional design) waglduuuaauaiy (Questionaire) 1du

v
(Y v

esesielunmsiiunusndeya tneifismsduiunmside fil
3.1 IngUszasdluauide
3.2 Usgynshagnaudiogs
3.3 aUNRFIUNITIVY
3.4 \eesileflflumside
3.5 NIATINABUANNTNLATDID
3.6 NMSNUTIUTINTOYA
3.7 MIIATINVRLA

3.8 LNAUINNITLUAAUNLNYANRAS U AUN AL UL

3.1 dnguszaAlunuide
3.1.1 dieAnwsssunisiiseaunsalvesgnanlunsidua nUssavsnavednis

= a L3 v a o = v Aaa o o
ﬁ@ﬁ'ﬁﬂ’]iﬁla’mL%Gﬂi%ﬁ‘Uﬂ’ﬁﬂAQﬂﬂ? VTN LiJEJ\‘IIVlEJ‘UiZﬁﬂUsU?G] 107N

1 a 1%

3.1.2 Lﬁaﬁﬂmszﬁummanﬁmaaaﬂﬂﬁwﬁﬁmammum nUsEAVSHaTeINMIaeas
nsaIAgaUsEauUNsalgnA usEen Waslnedsyiuwain 91ie

3.1.3 LﬁaﬁﬂmNasummmrgjﬂﬁmaqgﬂﬁw Plesulszaunmsainiunisioansnisnain
Wauszaunisal 989 USEn Wedlnedseiudin 31ia s‘ﬁ!qwamaqmmgﬂﬁu N AUANA

AORSIAUALALNITUBNHD

3.2 UsernIuasnguiiesng

Uszmnslunsvitidensall Aenguauiendeegluunnsumnumiung S1uiuviady

q

8,216,000 AU (@a1UWILUTEVINTUAZEIAN, 2560)

naudvegldlunisviniduasaiifie ndugnTUsEaunisal waznqunlalad

9 Y

a o IS

Usgaun1sainslausnismsviuseiugingu usdn Wealneuseiudin Idwengsening 25-
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65 U \leannuanalugrergiidungundsunaluniste uardwnalunisdnduladentd

a a

Uinsngsiaussiutin lifenues nasnsudugnéildduiaienmsunsauinidy
Usvaunisal Fadunguidwanendnlunisinide dudu lunuideedsd ftedatmuaoun
naufeg s IMANNTUUSRUT AU LANguTIBE AuANuAaALARBUTIAAINS
duiegns Inglignsues Yamane (1973) Fsimunmnandesiu uazanuaaiandeulsiiu

95 % F91

N
n = —
1+Ne
e n fla YWIANGUMiBEnd
N Ao AUAUTEIINT
e fa ARIAAAIALARBUTDINAUMIBEN

o . v 8,216,000
mammmamwlm n =
v 1+(8,216,000)(0.05)2
N = 399.98
~ 400

I
[

MnmanTAuiegasiing1 asuli waveanduiegisillflunmsifoaded 3
Sruawsiedu 400 au ilevinnisdralaglduuuasuniu

Fenquieenslunisinisednasiugideesl¥iBnsduinetnauuuianzas (Purposive
sampling) Inefinmsfivunanaudivesngusodislidrminiiaiuteyalilinsamy

[y

nUsrasdlunsfing wasidunudeyanngnifiasaniulouazduilideya

3.3 auuRgIUNTINY
auudgiuded 1 andudilduuannmsdomsmsnandaszaunsaignn vinlor
AUSLaALARANUENT wazildiusiulunsdum
AU aAumMlduuAnnsdeansmsnaaidsUssaunisaignin
mudsany EuslaafinAuygnity wazlldusialunsndunn
ausigrutod 2 mugnuvesfuilaa (Customer Engagement) dsnalviiAnain

[

Aind (Brand Loyalty) wagn1suanea (Word of Mouth)

} %

ALk UsAU AUSLaATIAANUENTUFARTIEUAN

e

€

a

ftusau HUSLAALAAAMUANA WazNISUBNAD

Y
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3.4 i3efloldlunside

wiesleflilunisnwiadsiiite wuuasuniu (Questionaire) Miidnualiney
LuuApUNaNTendeawes lnsdneandendel

daudl 1 Ao ManRgiudeyaduuszmnsmansvesineunuuasuny
Usgnausne na 91y 81dn M3fnw anunm eldveiiou Tuuvasunuiidnuus
manudusuuidennau (Check List)

daudl 2 Ae MouniteTnszduifeniunsiivszaunsaivesgniilunsidudi U3em
ialneUseiudin vesnauluvaaUy

daudl 3 Ae Mamdleinszduieiunmsinseiumnusniuesgndn (Customer
Engagement) Usznauludne 3 dau fie 1. drumnundediu waglilalunsdudegiausand
(Vigor) 2. duanuvjum wazldlalunsndua (Dedication) wag 3. druveanisildiusiy
(Participation) Y@ERaULUUABUATY

daudl 4 fie anuiteTanavosnurnTuveIgnA Uszneulusie 2 du léun @

AUANRA (Loyalty) wagn1suensia (Word of Mouth)

3.5 MIATINADUANNINLATENETD

foyauasnidomillflunmsviuuuasuaudmiunsitedesd $ifeliiluneasum
anuisanss (Validity) waz mnuideds (Reliability) i

3.5.1 MIATIEBUATILTEINSS (Validity) Tnsmsthiausuuvaeuanudiaiaaysel
u& vindeuALTiBensIvadLiion (Content Validity) fue1a1sdimssnnnd iofiansan
LayATRdeULIUasUa VAL TauLasAToUAquA N UsTasAimualY wdninan
UFuugaunla

3.5.2 msveaeslduuuasuay (Try Out) fideinuvasunuitldusuusudaly
nAaou (Pre-test) FunguUsznsninaauiRlndlfssiunauietn $1uru 30 au Lile
ATIREBUIIMINNANNTAABANIVINEATINLANLABINSRARLT AL AV oLl 1
ANl

=

3.5.3 MIATIEUANULTeRE (Reliability) H3TerndayanlaunAuiumaIniy
ol (Reliability) Ingyarduusyansdunusvesnnuaenndesnialu (Coefficient of
Internal Consistency) #1en15113511A1 duUszansueani (A - Coefficient) lng3sn1s

AYeIATEUTA (Cronbach) (asn 1T Uy, 2546)
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3.5.4 USuUgeunuuanunudnass udtiauadvsinadigady iiveudluusuuse

Y A & aAa a a
QutﬂLﬂi@ﬂiJ@V]iJﬂi%ﬁVlﬁﬂ’]W

3.5.5 dwuvasunuatuauysallyaeununguiiegns

3.6 mafiusavsandeys

MaiuTIuTmdeayanfeddmwinisdadulaeinidedassuuuasuaiy
ooulatd wazuuvasunwLINLANgNaNA Ty UsEfUTInuaztanfnsie fuuTin
lodlneusziuTin fdinaulng mumdninasingushogsszansinagu Tngshnsify
FIUTIWTENINUFOU UE18U 2560 D4 Wiau AatAy 2560

¥ RINTIUTILUUAR U IR T LA SeuSosudn fideldinuuasuauavini
sniuntsdsil

3.6.1 NMInsIadeudeya (Editing) AI38MTI9a8UAAINNANYIAIVBINITNEY
wuugeuaMLaYNsuenuuUaeUn L Tilsiauysalean

3.6.2 thuvugeuafigndesseuiesudunassiailossaanadoyase

rouunas Tnensldlusunsudiiagu SPSS (Statistical Package for Social Science)

3.7 myanTevideye

119N TIVABUANNANY TV UUABUNUTLATUAUINTIMIALED NTIATIENTRYA

Y

M$398139d1579 (Quantitative Research) fdeidentdlusunsy dnsagunauiiamesiiie

a o I~ 1 an o v 1 a v 1 = =y 4 Y] I~
a@mammwL‘LJumaamaulmmmma Sevay AR LAalMILUIAY warikUIAuUU

[y

ndnlumside Tnefmaudesedudsd

dudl 1 Ae MmanReiudeyadulszvinsmanivesineunuuaeuny
Usgnouse tne 87y 91n n3Ane aaunw eldveiiou THuvuasunuiidnvue
Aanudukuuidenneu (Check List)

daufl 2 Ao Aanaitednseaufeiunisiiuszaunisaivesgnalunsdud uien

Va o

HeslneUseiutin ‘U@QNG\@ULLUU?@‘UQ’W&I HAFElAINULUUNIAS1@INUTEUNUAT 5 SEAU

Y
y

(Rating scale) MmugUuuuvas Likert’s Scale fatl

5 ana AAUIEEUNTURBATIEUAN iuﬂ‘Uiﬂﬂ'Wﬂm
a4 Qﬂﬁ’] JUsvaunsalfensduan sEauuIn
3 Qﬂﬁ’] Jusvaunmsalsensnduri seauliunans
2 ane AIUIEAUNSNABATIEUAT SEAULBY
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anAIUsEaUNISAIRanNsS1AUA SEAUL YR

Y

q

dauil 3 Ao Aanaiiednseaufeliunsinseauanuyniuvesgnal (Customer

Engagement) Usznauldme 3 du fe 1. d@auanudeniu waglilalunsdumegiasanan

(Vigo) 2. duanuvjum uagldlalunsnduan (Dedication) wag 3. duvaensilaiusiy

(Participation) ¥aegnauwuvaauaIy fIAElEAMULUUNINTIE@INUTENNAT 5 S8AU

(Rating Scale) muguUluuves Likert’s Scale #iail

5 anéndlenugniusiensidud  sefunniian

4 anAilANUENTUABRSIAUA  SEAUNIN

3 anAlANUENTURaRIEUA  SERUUIUNGNS
2 anAilANuEnTuRensIdui  sedules

1 andndlenuyniusiensidud  seduliesiian

dauil 4 Ao Moo ianavesrugniiuvesgn

AUANA (Loyalty) taznisuensie (Word of Mouth)

A1 5 seaU (Ratin

d
5
a
3
2

[N

d
5
il
3
2

1

va

W3

g scale) mugULUUUDY Likert’s scale

v

WUAUANA (Loyalty)

a a £

anNAIANNANNANAFREATIAUAN

Y

ANAINAILAIIUAN

1%

A1

a0 a

ARNBDHIVEUAN

a0 a

ARNDHNIEUAN

€

&

€

AAMUALNN

[532)]

a0 a ¥

anNAIANUANUANAREATIAUAN

Y a

anNAIANUANUANARENTIEUAN

un1sUanee (Word of Mouth)

anAiinisuensie

Y a

aNATY

Y

ANSUBNAB

AATINNSUDNAD

[=3a))

anAiin1suensie

Y a

anAniinsuense

A1

1%

Usenauluaie 2 @ boukn diu

[y

gAML UV IEIUU ST

v

D!

JEAULINTIEN

SYAUUIN

[y

AUUIUNAIN

[
v

5
AU

seRutlogian
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¢ 1 a % o
3.8 INUNNISUUaAINNINgANREEUINUNASLUY

nstiazuuulums “Bnwseiunnnugniuvesgnan anUsednsranisaeans

va o

N3Ra1ATIUsTAUNISAl Va9 USEW wWiadlneyseiudda 9109”7 sdenlarnunungalaie

Y

1%
(% v

TAERNINTUINNVIALLUULARE LAY AL

syiuAady = (ALLUUGIER — AZUULAER) / $rauty

= 5-1)/5
= 0.80

wamumnenzLLus

421-500 = izﬁuuﬂﬂﬁq@

3.41-420 = JEAUNIN

261 -340 = seaulIunNaNg

181 -260 = STAULOY

1.00 - 1.80

SEAUTRETIEN



a
uni 4
mMslnseiteya

= a

NsANITELTRY “MIAnuITEAUANYNTLYBIgNATneanTdUA nUseanSHa
nsdeansn1InanLalsEaunsel nllAnY) USEM Ledlnedseiudin d1in” Tuassdl
A33eladninsIdedeUsinm (Quantitative Research) figimAlAn1533e4ds 81593

(Survey Research) WuUinAsaLAeT (Single Cross-Sectional Design) wagldwuuaauniu

13 [ =

(Questionaire) {Wupsosiislumsiiusiusiudeya Jdlddeyanuuasuaumnunsiu 478

Y ! ! A | vaa & A oA’ [% | vay M ya
GQG] PMNNANATDYN 2 ngdl AL ﬂQlIN‘VIZJ‘UigﬁUﬂ'ﬁm ﬂaﬂaqll‘VlLUUQﬂﬂ’] LLaSﬂEj‘EJE\JVIbLiJlﬂiJ

Y

Uszaunisainislausnisnisviseiudin Aenquitluladugndn du u3em Wealneysediu

£%
v a

Fin Inedignongsening 25 U 8e 56 Yould gidednauenanisinsigideyasiail
gl 1 Jegamludmudsznnsenans

Ly

1 N ¥ [ a L3 4 A a

dun 2 : deyasAunisiluszaunisal (Customer Experience) Miilsia USEm
dinalngUseiudin 4110

duh 3 : JayaseauAunNIuUeIgnAT (Customer Engagement) fiu US®M
dinalneUsenuadn 91in Usenouldsme 3 @ fe 1. duenudeiu uaglilalunsidua
9E19 39NN (Vieor) 2. dwaujawm wazlalalunsnduan (Dedication) wag 3. @31v9IN13
fd1usu (Participation)

[l d' L e U a o IS v Aa o w

duil 4 mavesruRNUYeIINA U USEn Wedlneyseiudin 41in Ysenauly

fae 2 @ laun daununng (Loyalty) wagnisusnse (Word of Mouth)

T | o
dwi 1: feyamludnussyinsetans
ToyANUUTEYINIAIANTVDIHNDULUUADUNNY UTENOUMY LN 818 81T

= =] v A ° I3 2
N1IANYT FDIUNTN iqUVLWG]EJLWEJu TLGULLUU?]EJUQ"I@JV]@J AeuzANMUULUULaRNABU (Check

List)
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. Jugnén LaileiiOugnen

TOANAEAIBEN u.ilaalneysesAudin u.dinslneUsziutin
LA U Fovaz (%) U Fouag (%)
%8 91 53.8 115 37.2
AN 78 46.2 194 62.8
9 169 100.0 309 100.0

NENT197 4.1 WuI ngusegineukuudeunuiluandves usniliadine

UseAuain a'aummflmwmw 91U 91 AU ﬁmﬁu%@aaz 53.8 % LLﬁ%i@ﬂaQNWLﬂULWﬂ

s f91u0u 78 Au Anlludosay 46.2 %

Amounuvaeunuilidladugnaives vsendlesneuseiudiin daunnndunemds

91U 194 au Aadusosaz 62.8 % Lazsesasundumasy d51uiu 115 au Aatduday

Ay 37.2 %

AT 4.2: PITUMARITIUIULATENAIUVRINAUAIDEI TIWUNAIUDE

. ..\, Jugnén Tafleidugnen
Toyanguiietng . o p -
v.dlaslneyusziutin v.dlsalneusesiudin
21 () | Fewaz (%) T () | Feway (%)
253571 49 29.0 118 38.2
36 - 451 59 34.9 75 24.3
46 - 55 1 34 20.1 64 20.7
56 U quly 27 16.0 52 16.8
52 169 100.0 309 100.0

d' ! J Y 1 4 A 1% a o =
NEITNN 4.2 WU ﬂEleG]’JE)EJNQG]@“ULLUUH@UQ’]MVILUUQ?\WWJ@Q usEniiledineg

Useiu@in dalungifieny 36 - 45 U 1uau 59 au Aaduesas 34.9 % o1 25 - 35 T
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T 49 au Anludosaz 29.0 % 01y 46 - 55 U §1uau 34 au Anduesas 20.1 % waw

018 56 U Tl S1uan 27 au Aaidudosas 16 % muddy
drouuuuasuauilallfidugnives visnidesineussiutin duilvgjdnived

918 25 - 35 U 1uiu 118 au Anludosay 38.2 % 018 36 - 45 T 917w 75 au Anvdy

Sovaz 24.3 % 91y 46 - 55 U §1uau 64 au Aadudesas 20.7 % wazeny 56 U July

17U 52 au AnduSeay 16.8 % suaisiu

M131991 4.3: M1TLANITIUIULALFRAILYBINGUFIDEN TIMUNALANTUNTN

. \Jugnfn TaileiiBugnen
i u.ilealneyseiudin u.ulndlnguseiutin
AN U (W) Joway (%) | wuEu) | Jewaz (%)
1an 67 39.6 132 42.7
ausd 94 55.6 165 53.4
iy / wenfiueg /
e 8 4.7 12 3.9
%en3
33U 169 100.0 309 100.0

1NANT97 4.3 wuin ngusegsdreunuasunuiugnives Uismidlesine
Useudin drulugd anuninausa S1uau 59 au Andudevay 55.6 % a@aunnlan
Juau 67 au Andudosaz 39.6 % anuninning /ueniueg / 181373 S1UI 8 AU A
Judesay 4.7 % audeu

drouuuuasuauiilallfiugnives vismideslneussiuTin drilvgd aamuam
ausa 91w 165 au Anlludesar 53.4 % anunmlan 91w 132 au Andudesay 42.7

% ANTUNINNIING /uwgniued / 181519 U 12 au Andudesas 3.9 % Audau
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MI9 4.4: PITNUERITIUIULAEERAIUYRINANMIBEY TIMUNMIUTEAUNTANY

. \Jugnén Taileidugnén
doyanguiietn ) o ) o e
u.ilodlngyseiutin u.dladlngyseiudin
ssRunsfinmgedn | dwou () | Sesas (%) | dwou(ew) | Fewas (%)
fniUSaaes 2.4 23 74
USeyayns 46.7 183 59.2
ganinUSeyeyns 50.9 103 33.3
T 169 100.0 309 100.0

NMTNA 4.4 WU NFUAMBENERBURULdDUNLTTugNA1ves UsEnllasing

Useiu@in daannd msfinwszduganindSaaes 91uau 86 au Andudesas 50.9 %

a o

NSANYITEAUUTYQYINT 91U

U 4 Au Andudesay 2.4 % sudeu

79 Au Anlduseraz 46.7 % nsAnwszAUAINIIUS YIRS

Anounuvaeunuilldlaidugniives vidndleslneyseiudin dauunnd nsdnw

a o

seAuUIQInT 91U

a o

183 Ay Anluiosay 59.2 % n1sANYIsEAUAINIIUSYYIAS T

103 Au Andudesas 33.3 % nsAnwsEAUAINIUS YIRS S1uau 23 au Andusesay

7.4 % AR

AT 4.5: AIFIEAIIUIULE

gen

dIUYDINAUMIBENT IUNAUDITN

. e \Jugnfn TaileiBugnén
YoyanguiiegIN » o e ) o
v uailodlneysyiudin uadlodlneysyiutin
217N 10U (AY) | Foway (%) | I (Av) | Tewas (%)
1de / Unfinw 0 0.0 2 0.6
11319015 / NINIUTFIANAT 26 15.4 45 14.6
WUNUUTENLENTU 82 48.5 145 46.9
1A1V83NANTT / g3RadIN 54 32.0 91 29.4
1TINdase (Freelancer) a4 2.4 9 2.9

CRERRER))
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M3199 4.5 (#0): M1TIUANITIUIULALERAINYDINGUAIDET TUUNALB TN

., \Jugnén Taileidugnén
Joyanguiietng ) o ) o e
u.laalneyseudin u.iloalneUseudin
21N U (AY) | Ssay (%) | 1w () | Seuay (%)
NOUIU / Wt 1 0.6 6 1.9
W 2 1.2 11 3.6
591 169 100.0 309 100.0

1NN 4.5 wuin ngushegsdreunuuae UL TugnAwes Uismidlesine
Useiudin diuannd endnwndnauusenensu 9w 82 au Asluiovay 48.5 %
098933 9Tngsiadiui 9wy 54 au Anludeway 32.0 % 91TNT1919N1S / WU
Sgiamia S 26 au Anduiosaz 15.4 % 91Tndasy 9w 4 au Andudosas 2.4 %
o@nwwethy / withu 9ruau 1 au anduievaz 0.6 % wazinBun 31w 2 au Andudes
az 1.2 % AUEeY

drouuuuasuamdlalldidugniues visnidlesineussiuTin dausnnd endw
winuusEmenYy S 145 au Andusosas 46.9 % 5098903 a1TngsAvdIu
T 91 au Anluioraz 29.4 % 01ANG151N15 / WiNEFIAMAY S1uu 45 AU An
Judosaz 14.6 % wndsa 91wu 11 au Andudesas 3.6 % 91ANBasz 91WIU 9 AU An
Judosaz 2.9 % ondwwotnu / ity $1uu 6 au Anidudesas 1.9 % uazerTnwidn /
Undnw $1uau 2 au Aedudosas 0.6 % sua1du

[

M3NT 4.6; ANTIUANITILINLAZERAIUVRINAUAIREN TwunauTele

. \Jugnén Lilsidugnen
TeNANASABEN u.dlaslngUseiudin u.dflaslneUsziutin
seldl U (AY) | Fewaz (%) | 9w (AY) | Feuas (%)
14ilAu 10,000 U 4 2.4 14 4.5
10,001 - 20,000 UM 3 1.8 80 25.9

CRERRER))
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M13NN 4.6 (919): ANTNMANIIUIUKALEREIUYRINGUAIDENS TuuNMNTIElA

. \Jugnén Laileidugnén
Teyangudiiating u . u .
v v.dinslneUsziutin u.dinslneUsziutin
seldl U (AW) | Fewas (%) | 9wu (AY) | Fesas (%)
20,001 — 30,000 U 13 7.7 39 12.6
30,001 — 40,000 UM 57 33.7 50 16.2
40,001 - 50,000 U 33 19.5 30 9.7
50,001 U Tl 59 34.9 9 31.1
U 169 100.0 309 100.0

NI 4.6 WU NFUAMBENERBURULdDUNLTTugNAIveY UsEnllasing

Usziudia druunndl 57916 50,001 U1 FulU 911U 59 AU Asudndiu 34.9 % 998911

H57916 30,001 - 40,000 U U 57 AU Andudnaiu 33.7 % s18la 40,001 — 50,000

UM 91U 33 AU Ancdudnaiu 195 % 18la 20,001 — 30,000 U 371U 13 AU AnLTuy

dadau 7.7 % s19lalaiu 10,000 U1 S 4 A Andudadiu 2.4 % wayseld 10,001

~ 20,000 U 31U 3 AU ADUERAIY 1.8 % AudIauy

v aM M Y& 1% a v oA o aa | a ¥
Anaukuvasunuildladugnaives usenidladlneyseiudin diuundl el

50,001 U Y1l 11w 59 au Andudnaiu 34.9 % sesasndswld 30,001 - 40,000

UM U 57 AU Andudngiu 33.7 % s18le 40,001 — 50,000 UM 313U 33 AY ATy

dadau 19.5 % 57819 20,001 — 30,000 UMW U 13 Au Andudadiu 7.7 % s1elalaiiiu

10,000 UM 31U 4 AU AnUdREIY 2.4 % wazs1ele 10,001 — 20,000 U 311U 3 AU

Andudndiu 1.8 % anudeu

o 1Y) o P3 . da a o o
daui 2: degaseAunsiiussaunisal (Customer Experience) il uieh Wadlnaussfiu

I 921m

Tunsnunluasaily

va o

Y o = [y ¢ 1 A 1 Y 1 A &
EJIGW]Wﬂ?’iﬁﬂ‘lﬁ’]'ﬁ%ﬂ‘uﬂi%ﬁUﬂ?ﬁm 2 na ﬂaﬂqumammﬂu

ann usEm Wedlneyseiudin S1uimsan 169 au uaz nquiegenlililugnd vien

v Aa

WaalneuseAudien 971uusId 309 AU FeNansANYIRITI8azDenRe UL
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AN3197 4.7: pseuandAedsesERunsiivsraunisalvengusiegaiiiugnd usem

v Aa (%

Waalneuseiudie 910

(J 1 4 [ 4
U | ALREY Std. VAU

N Mean | Deviation | deidnfiy

] a @ ¢ 1 v
AdesERUUTsaUN alveIngugnA
N 3 169 | 382 | 09414 | an
ui™m Waslneuseiudin

1. YINUAAIT USNITNAINITVIY dINasa p
. . 169 4.38 0.93859 | wnvgn
UsgaunIsNUeImIu

2. MUV Yolduerensndun u. .
) 4 169 | 436 | 073701 | anniian
Wiealnaysziudia

3. UFU30 N INAN YAl UTUALYIAINAY
. o 169 | 404 | 087838 | wn
U.ileslngUseiuiin

1 a 1 I~ a a a
4. nuAnIn Anuduiing wazn1soun
Tvusnsveandnauy dmaseysyaunisal 169 4.02 1.00845 1171

YDINNY

5. INULABLIIY Aelaiwaenee A3

v

USEUNUS V99USEN LU INSViFy Ane 169 4.00 0.76376 3171

3

wilsdeiius devaula ausafinaanen

6. vUARIT Yaemudniiadoua uavy1ians
o NS 169 | 400 | 091937 | an
danasiaUsyaunsaiveiny

7. MMUARI SLELIAITOABYNITSUUSNIT
o o 169 | 397 | 093494 |
AaRNUTTAUNITUUYBINY

8. INUANIT NANTTU LATFIDIUIYAIY
AYAINTLIINTDSUUSNNT dIHAND 169 3.92 0.91009 3110

USTAUNITIVD9YINY

CRERRER)



AN9197 4.7 (FD): MTInAnIARAETBITERUNNTTUsTAUNSalvasnguiageiugnen

a o A v Aaa o w
UsEm Weslneuseiutia din
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] 1 4 (7]
UMW | ARERY AU
Std. Deviation | _ _
N Mean tadAgy
9. MUANIN AINTIUNAUNAUIU AT
Wumasinueiun ndslasuusans dwa | 169 3.91 1.12027 17
faUsyaUNISvBIvInu
10. MUARNIT NITHHANNY LAY
ANANWIVDINTNIU FINafD 169 3.83 0.87069 3170
USZAUNITIV099INY
11, VuAsLiY Aanssudivas ans
. - 169 3.59 1.01427 an
Uselgad 910 wWadlne Smile Club
12. vifuste anuAuen nauselev
8INSYNUSEAUTIN Way 9750 169 3.52 0.90017 10
ANUSANS U89 U.laslneUseiudin
13. viuiuine anuvanvangly
) . o 169 | 3.8 0.8736 1N
NARA U V9 U.ilaslneUseiudin
14. thmsﬁéf%'uﬁwaﬂLfﬁﬁﬂﬂqﬁﬂa J
F2K-Y) d' Y a o v aa % ’]u
Tnasmmelausnisynusenutin fu 169 3.17 1.07466
. o nang
U.ileglneuseiudin
15. MNULALLIY A0 1UNAIDe USHN / U1y
. - 169 3.12 1.17613
AUGUING nang

NANT9T 4.7 mansanfinwilszaunisalveanguiietaneusuudeunuiily

Y a v A U aa i v = Y} Y ! N
anfves UsEndladlvedseAudin wuii gnAfiseiuuszaunisallaesaulusedugs (Aade

3.82) awnsauUannunangledn nquanAnlduinisivssaunisalivuieneglunuand

salal

N wazilefnsansgazidenluusazdafenazdmaseyszaunisalvegna wudl fu

NMsUININAINTSNY Aetadeidwmariauszaunisaluesgnan 1 niign (Aady 4.38)

a4 vooA o a v i a v Y] ¢ ¢
FD9A9UNAD ANUTDLALIUBIRNIEUAN (ALRAY 4.36) WWUﬂqwaﬂ@mLLUiu@ILLMQ@?’]@J@“U
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(Aade 4.04) sunanduling waznsBuRlvuimsvomiinau (Aede 4.02) ude
Tarwaueingg wazmsUsenduiug anunsafagagndn (Aade 4.00) suresnadiistoya
LazY1IENT (ALadY 4.00) fMuszerIAIeRsINSIULINS (Aede 3.97) suianssy way
A9d1unemNAzAINTEMINTOIULINT (Aade 3.92) suRanssuilaynaun wazn1siou
oSS (Aede 3.91) sumsisene waznwdnuaiveaninau (Auade 3.83) fu
mMawuiuAanssufie uazdvsusglov an eslne Smile Club (Aades 3.59) Funs
Sudfemnnduan uazsausglovivesmsvhusefudin uazdnnAuims (dueds 3.52)
sumssuiienamannvanslusdniae veswion WesdlneUsziudin (diede 3.52) sy
msveni@nyaRalndsfiagliuinsinuseiudin fu Wisndledlneussiutin (duade

3.17) UagAUNSHUWILANIWARWDY USEN / guduinig (Awede 3.17) audisu

a i a Y] a ¢ o Ay vy g Y
M1319N 4.8: @]qﬁqQLLa@QﬂqLﬂaﬂeﬂaﬂigﬂcl_lﬂ']illﬂigaufnimsU@\‘iﬂfﬂ]ﬂim?@&]qQWimlﬂLUUQﬂﬂq

a o = v aa o U
Usun Wedlneusziudia 91ia

o ! A [
IUU | AREAY Std. YAU

N Mean | Deviation | Yudnfgy

1 o «
ARAEITAUUTTAUNTAITDY J
1 v 1 4 aQ e (Y ']u
nquitlailsiBugnén v Wedlnevsetu | 309 | 332 | 09414

Fin

1. YNUAAIT USANTHAINITVIY AINaND

AAN

. 300 | 401 | 1.14522 | wniige
Us2aun15uUnInu

2. INuLABLIU dolawaangs s

Uswduiius vosuTem 1w Insvied Ing 309 | 3.96 | 0.92851 | wniign

]

v A a ¢ & L4 = v
NUIFDWUN aaaauiau ﬁ?ﬂﬂiﬂ@fl@ﬂ@ﬂﬂ’]

3. iusuine FolA09U0InI1AUAT .
309 3.90 0.95191 11N

v aa

Woslneuseiudina

4. iudAnd Fesmadntiadeya wagynlens
309 3.75 1.01819 4N

ANaraUsyaun1salunIvinu
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15197 4.8 (s18): M3 manIALRiEveIsEiuNsIUTTaunsalvesnguiiageililadu

v a o IS v Aa o w
anAn uIen Weslneuseiudin 91in

] 1 4 (]
MU | ALRAY Std. SYAU
N Mean | Deviation | deidnfiy
5. MUANT STELIAITEABYNITSUUSNNS
o o 309 | 3.69 | 1.09457 | wn
ANanaUsyauNSalunIvinu
6. VINUANIT NITHANNIE WATANANWAIVD
o — 309 | 368 | 097126 | N
NN AARDUSTAUNTTIVDIYINY
7. YINUAAI NANTTH LATFIDIUILAIY
AYAINTLIINNTDSUUINIS ANARD 309 3.56 1.01593 310
UsraunIsaiveainy
8. usuFne NNAN Al UTUALIIAILATY
. ~ 309 | 347 | 097220 | umn
ulaglneuseiudin,
9. vudnin Aauduliag wazn1sous
Tyusnsveantnay dmaneyszaunisal 309 3.41 1.17164 170
YDIVNY
10. ufind1 Aanssuiiaynawiy nsteu J
6 v 6 % 25 a 1 1 qu
WBSINULLIUY BAIlASUUSNNS danane 309 3.35 1.06162
« \ AaNa
Uszdun15adunaniu
11, VNULABLTAY AANTsuALAy AnSuselow Uu
- 309 2.89 1.18633
210 Wealve Smile Club AaNa
12, INULALLIY a0 UMDY USETN / U1y
o 309 | 2.84 | 1.16476
AUGUINNT naNa
13. viuduine anuvannviangluniingdon .
) o 309 | 251 | 1.05249 | s
Y99 U.iiaslneuseiudina

CRERRER))
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15197 4.8 (s18): M3 manALRiEveIsEiuNSIUTTaUNsalvesnguiag ey

v a o IS v aa o w
anAn uIen Weslneuseiudin 91in

$nou | Aede Std. LU
N Mean | Deviation | deidnfiy

14, inueglasudueniananyanalndsad
weldusnisyidseiutin A v.illeslne 309 246 | 1.16342 1oy
UseAuTIn
15. viusuiie anuAue1 Hausylevives
NSVNUTEAUTIR Wag 8RTIAIUSANT W83 U. | 309 2.43 | 1.13087 198
Healneuseiudin

NENTNN 4.8 NaN13NANYIUTTAUNITITRINGNAIBENdRauLUUaUa N llle

& v a v A o Aa i oAy vy Y @
Jugnves vsendadnedsziugin wud naunldlallugnandissauuszaunisallag s

TusgiuUunana (Anade 3.32) dasludndenligaln Wewnnguinlilidugndnd

Uszaunsainuusem Waelneusziudie liundn wazilaiansaunsuasdualunmazidade

ﬁﬁ]zeﬁma@iaﬂizaumizﬁmm@ﬂﬁ’] WU AIUNITUTNITNEINTTUE AAuAaLiuaziduy

Uadendmariousvaunmsaiveanguinlilaidugn unniign (Awde 4.01) sesa3unfe A

dolayninag wazn1sUsEAUTUS Ta1unsafmaanA (Aady 3.96) AMulBIEIYaINT

auen (Aade 3.90) Mudasnadnfiatoya Wagdndans (AIRdy 3.75) Auszevliaseney

Y a | a I | o & o | a v
AMSTUUINTT (ALRAY 3.69) AMUNITLFANINTY LAZAINANWAUYBINUNIIUY (ALY 3.68) AU

AANIIU WAYEI9IUILANNAZAINTLTUINNTDTUUTNIS (ﬂ'%aﬁa 3.56) PUNTNANWAILUTUA

WtANEY (Aede 3.47) auenududins warn1sBudliuinisvosmineuy (Aneds 3.41)

fufINTsuTiaunauIy uagn1sdumesnuiun (Awede 3.35) Aunsnuiuianssufive

wazanSuszlewy 270 wWaelne Smile Club (AL0AY 2.89) AUNISNULAUADIUNAIUDY

USEN / AuduIns (Aade 2.84) sunisiuitennuvainvanglundnduen vesusen

diedlnedseiudin (Aady 2.51) sunisusnidinnyarainadimaeldusnisvinuseiuain

v a o A v Aa ! d‘ ¥ U Y b ! L3
AU Usendleslneuseiudin (ARay 2.46) LASATUNTITUIENAIIUANAT wazNaUseluvives

ASYNUSEAUTIN WALOMNIIAIUIAS (ARAY 2.43) Aua1nu
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dil 3: YoyasudumugnRuYesgnAn (Customer Engagement) fu U3 Wiisdlne
Useiudiin

nsAnWIsEAUANLRNTLY (Customer Engagement) Usenaulusie 3 diu fa 1.
druendesiu uazlilalussidufegnausndn (Vigor) 2. dauanumjum uagldlaluns
Auén (Dedication) wag 3. dvuvesnisildnsau (Participation) wansAnufaseaziden

doluil

AN5197 4.9: A9 UERIARATBITERUANURNTLYBINGUTIeE I TugnAn USem

= L aa (] %
Waalneuseiuig 910

sy | Aunede Std. JLAU
N Mean | Deviation | Yudfgy
Aiefussfupupniuregnii 169 3.64 0.9264 N
3.1 dawmnandetu uaglilalunsdudn
169 4.02 0.91673 an

2819UIINA" (Vigor)

1. MufndT @vdhiey wasnauszlevi .
o . 169 421 | 080512 | wniign
YeIN5vUsEiY ArdmasenUyniiu

2. YNUANIN AUNTLRDIDTUD

wilneulunistiuinmsungna way
169 4.14 0.98377 N

UINISUAINITVILNG 2 EINasaAINY

NANU
Y

3. viudAnn vileslneuseiutie (u
ATNAUANIANULTILNTI wazdnu 169 4.02 0.88926 110

NIDULAUD

4. iugandt asduaiinlivituaune
o ) 169 3.90 0.8608 1N
liane IrdarasianUrNl

5. W9VNUALARIlTUINIUTEAUTIN
yiudnaziinds v.llaslneUseiuain 169 3.83 1.04472 110

[ LYY
WUDUAULINLEND

CRERRER))
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15197 4.9 (510): M3 uanIALedEveITERUAMUNUYDINgURIeg 1T dugnA USem

A v Aa o w
Wedlnguseiudin 411

(J 1 4 [ 4
U | ARAY Std. VAU

N Mean | Deviation | wedfiy

3.2 daupanuvjuwm uasldlansidusi
(Dedication)

169 3.49 0.91036 an

1. viuiandn u. diedlveyseiudin [y
AIAUAMTENINTIN aynawu Ansedu | 169 3.62 0.99258 Tl

Tvvinueenngns

2. iu3and u. Weslngyseiudin &

a a

ANSNLAWUINUNY WazdNINTTUAWETY

N, L 169 | 3.60 0.9201 17N
nsueiaulaate Anseruliiiu
281NV
3. ¥inugdndt u. disalvedseiudin
e L.\ 169 | 360 | 092723 1N
Tviusaniianugy Weldusng
4. vnu3dn pilanlevinuseiudin du
. oo 169 | 342 | 084278 170
U. WadlneUsziudan
5.9u3dnI1 msvinseiuiu u.
Waslneuseiutis asvinlinuwead 169 3.21 0.86911 | Urunaig
ANAT WAZAP
3.3 dauveanislidusau (Participation) | 169 3.40 0.9522 N
1. NUIINIEWITBLaUBwuULluNS
. e o e 169 3.62 0.87122 un
UFuuse Widumidnau vaslasuuinig
2. vusinagiauernuaniuluded
169 3.53 0.93859 11N

ADINTSENLLRL

3. YUNNALITINAINTTUALATUNNS
169 3.35 1.00208 Yunang

U8 Y38NINTIUGNANFUNUS 1asD
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15197 4.9 (510): M3 uanIALedEveITERUAMUNUYDINgURIeg 1T dugnA USem

A v Aa o w
Wedlnguseiudin 411

s | Aueds Std. LAY

N Mean | Deviation | wsdfiy
4. NudinAzao U UNTNIIUD
Wsludu wuuyssiilng vseans 169 3.28 0.97221 | Yunans
WiAYA199 Elase
5. Muginagitn luiidausay v
YoM9NFeansuY Wy Facebook 169 3.21 0.97691 | Uuna
Auled v3e Twitter Wudu

MNENTNN 4.9 HANTIINANYITLAUANUHNTUIDINGUFIBE 1IN ULUUADUUT
Y a U U

< Y aa & U a v A v Aa !
Jugnmndiuszaumsaliu usdnidledlvedseiudin wuii gneilseauanuygniulagsiy

Tusgiugs (ARde 3.64) anunsawdaninauvianeladn naugnAduszaunmsaliuuiem &

a ' 1 [y

AnuEnuaglununNRuIn uazileliansanTuarvidunluuiazUadenavdmasosyiuniny
uniululsiavdIn nuTvaziBuadial
| N | A o a v ' Y . A
gl 1 dvesnnudionu wazlilalunsdudetiausangl (Visor) fediurasniny
HnAn wagAuLtla (Cognitive) WUl AUENSALAY WagkaUselesuvoinsinuseiu Ae
Uadendanasienruynituuegnan uniign (Anade 4.21) 589a38nA A1UANNTEHBTOTY
Yaantinulun1sliuINIsUAgNAT WALUINTEINTISAENA danasieauRNTUYeINgY
anén (Anade 4.14) ngudieg193andt vstn Wedlveussiudin [Wunsndusifiany
N3 wazdmnundemauslunisliuinig (Awde 4.02) Uit eslneussiudin vinld
£% 1 N 1w 1 % < ¢ s v Aa < v v
andnaunglaiaye (Aade 3.90) ndudiegeinasinds videtneyseiudin Jududuusn
lEe Lilenen1svinuseiuiiin (Anade 3.83)
gl 2 dauanuum uagldlansdud (Dedication) Aediuresnnuian
(Affective) Wua1 USEW Wloslneusziudin Wunsdusiiinenssuaynauu AnseAuli
1w 1 v 1 ! d' = o ' d‘ P aAa aa
nauAIeg 190N NTIN (AGY 3.62) Budurtafugen warsesadunme Javsay

WINNY wazdinanssuduasunsueniiaulaaue Nnseaulinguiieg19eendnsiy (@

fe 3.60) ANUVALTUINNT (Anade 3.60) Anugilamihuseiudiiniuusun (Aade 3.42)

9
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i o

uazsuALdEnInuesinue af Weviszduty Uidn edlneUssiutin (Aede
3.21)

duil 3 dauvesnisildiusau (Participation) Aeduveswn@inga (Conative) wui
nausheg1sinazudstaiausuurlunsusulsdlsfundnau vadldsuuinms (Auads 3.62)

'
a

Fadurindugean uarsesannio maausrwAndivludsiFesmsifisdy (Anads 3.53)
MstldusimAanssudaaiumsie videRanssugnaduiug (Anade 3.35) Msaeuniy
wiineuatusiudy wuuuseAulnds wedvEfveusngg (Auade 3.28) waznisinlufidw
$ ynadeInsNsAeaNTIUY 1 Facebook Liules n3e Twitter Husu Jandetiosdign
fa 3.21

asUneasandiidiudt seduaziulunnenuldfissfuasuuuedsegluseiy
un Taglawz suavsusslen Ssmadutladenldfuazsuuuedsgsgn innnidssiubes

ATIAUAT UarNTLEIUTIY

1 A o 1 4 [ - IS [ %4

gl 4: HarBIRMARNIUTENAT MU VTN Lilaslvedseiutin
HATBIAUKNHUVBIGNAT (Customer Engagement) Usenaulume 2 diu fie 1.

duAUANA )Loyalty (e 2. @un1suende )Word of Mouth(

ANS199 4.10: ANSLAAIANLRATVDIEIUAINUANA LATEIUNISUDNAD

nou | Aedy Std. LAY
N Mean | Deviation | Wudfgy

AadssEAuANUNRUTBgNAT

, o - , 169 3.36 0.956 Yunang
(@UAMNUNNH UATNITUBNHD)
4.1 dwmnuing (Loyalty) 169 3.25 0.968 | U1unan
1. usinazAnds USen Weslnedseiu
Fin \udusuusniaue Wevinuasdedd | 169 4.21 0.80512 | wnilgn
USNIUSEAUTIN

CRERRER))
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UMW
N

4
ALQaY

Mean

Std.

Deviation

SYAU

vaddgy

T
' Y [ A v

2. mumwmﬂaﬂwﬂﬂaauﬂﬁwaua

Y 9 9 Y

(%
4 N

AUALYINUY LNIAUNNSTINUSEAUTI

(% a o IS v Aa
Auusem Weslneuseiudin

169

3.22

0.94319

Yunang

3. iudnuuzai oy THusnisvi
UseAuaiin 139 1[W19ImAINTINE99) N
% é{ a o A v aa '
JaTulay USEn WetlneUsenudin ey
LD LU NANITUAUFSUNTVNY
AanssugnANdNius vive Aanssudng

Wlaalne Smile Club

169

3.20

1.03268

Yunang

4. ausen Wedlneusziudin oon
Tustudulale viaudnnauuulsyi
Tndle) Tusuran vinuazadas 1507

YUY

169

3.00

0.8345

Yunang

4.2 grun1suan®a (Word of Mouth)

169

3.46

0.944

an

1. YNURAZENNSAUTEN Waslneusenu

e 1Wuseg1anmlunITUSNIS

169

3.62

0.99258

an

2. Minusenuuziilil dounioay
1na%a Teusnsvinuseiudin wsewdn
FIUANTTUANN) AsnTulag U3
iinalneUseiudin ogiaue 1w
naNssuALEsINNTIY NANTTUGNA
Funus 130 Nanssudng Wedlne

Smile Club

169

3.60

0.9201

an
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MN519% 4.10 (FD): ANTILEANIALRALVDIEIUAIUNNG LATEIUNITUBNAD

J 1 4 [ 2
U | ALedy Std. YA
N Mean | Deviation | WudAgy

0
a [V 7

3. inweenIznatadssiugau Tunis
Museiudin duuTem WeslneUseiu | 169 3.60 | 092723 1N

Aa
UYIB

4. viusenuuzdibiyanasuy 19usn1g
VUsZAUTIR ¥50L1920AANTTUANE
o & a v oA o aa
MaTulay Usen Ledlneysyiugin

. Do | - 169 3.42 0.84278 4N
gD LU AAnTsudLasuNITuY
AanssugnANdNius vive Aanssudns

Wlaalne Smile Club

INENTNN 4.10 KANITIINANITLAUAUENTUYDINGUAIDE1HNBULUUABUDINT
Jugndifivszaunisaliu vsendledlneyssiuddn wui gnAdanedessauainuding
(Loyalty) waznisuensio (Word of Mouth) Taesasluseauuiunans Tnsfia1iaaens 2 diu
Wity 3.36 ieililefinnsansieazideauuudiiundiu nuingnAndanatgludiuyeinis
vansia (Word of Mouth) Inesauluseauas enade 3.46 lagnan1sideluusazaiud
IUALLDEARIL

| ‘:4' ! v a a o v a a Aa X

dufl 1 dwmudng (Loyalty) Aon1sinaanudnfainnginssuiiinduainaunm
M3UIN1S WU nqudiegadnazAnds Uit WedlneUseiudiin Wududuusniaue e
uardadldusnisuseutin lnelidadeuniigawiniu 4.21 seswenfe sunsyaaeiu

o = v Yy A & ° U Aa v aw a U aa i a
yAradue fetayamuviniulunisviseAudin duusen Wedlnedseiudin (Auade
3.22) ;muniswuzihlvigou Tdusmsvinseiudin vise 1WhswAanssuses Mdndulag
Ut Wedlneyseiudin agade Wu Aanssuduaiunisue Aanssugnaduiug vise
Aanssudns Wedlve Smile Club (Aady 3.20) uazteefignmenuniseentusiudulug

= ] [y 1 ! v 1 o = d’lj 1 1 a1 dl
wauinnawuulseiulug Tuewan nqudieg1vasating visetosguwineou Janadely

seAuUUIUNA199 3.00
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daui 2 diunisuensie (Word of Mouth) wui1 gnAndaadeseaunisuensie

[y

(Word of Mouth) Ingsaulusediugs Anadewiniu 3.46 Fanquiiegiazennsalusum

A v Aa < v 1 PP a a1 a{' = - P
dedlveysyiugin Wudeganflunisuinig denadegeiganindiu 3.62 sedawfe 081N
Wiz tileunseaulndte THusnsvinuseiudiig wisitnsanfanssueiee Nindulay

A oA o aa ' = o | = a dao  vd o
U Wetlneyseiudin (ALade 3.60) nguimegregnagyadsdnaiugdu Tun1svi
Useiudiin Auusen Weslneusedudin (Aade 3.60) wavAnafeleefianfe senwugi
Tiyaradu Tdusnmevinssiudin vsewsiuRanssuneg dnvulay Usem deslnedseiu

3In

ANSN 4.11: ANFILEAINAANUFUNUSTZNIN ANLRAYTEAUUTZAUNITA] ANRAYTEAUAIY

Ly

RNTULaYNISHEAIUIIM AnRdesERUAUANRLaYNTUBNAR

' a 'Y ' a 'Y
D4 . ANNABTYAUANN | ARAYSYAUAINU
O, , ARAYTIAU . - o -
AMUANNUTILNIN . | WANU LAZNIAEI | ANA WazNITUBN
Uszaunise y .
974 7o
Pearson - wx
1 756 697
T W Correlation
ALRAYTTAU
. Sig. (2-
Uszaunised .000 .000
tailed)
N 169 169 169
Pearson . wx
D " 7156 1 .887
ARagseAuAINL | Correlation
KNI wazn1siaI | Sig. (2-
, .000 .000
394 tailed)
N 169 169 169

CRERRER))
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AN5197 4.11 (§19): ANTBEAIHNAAMUFURUSIZNING ALRAYSEAUUTZAUNITA ALRAYSEAU

ANUENTULAENTIEIUTIM ANRFesEAUAUANFkAZN1TUBNGD

1 4 QU 1 4 U
o4 e ANRAYTZAUAINY | ANRAYTEAUAINY
o . , ALRAYIZAY » - o
AUAUNUGTENIN . | WAWU wagnsidiu | And wasnisuen
Ussaunisal , .
97 M
Pearson . o
o4 697 887 1
ALRAYIEAUAINY Correlation
finf Lazn1suanee | Sig. (2-
.000 .000
tailed)
N 169 169 169

** Correlation is significant at the 0.01 level (2-tailed).

a I Y ! [ v 6 1 1 a % € 1 N
INATNN 4.11 ABNITINANANUAUNUTTZIING ALRRYTEAUUTEAUNITU ALRAY

TEAUANUENTULAZNNTIAILTI AleAeTEAUANUANFLAZNTUBNGD 78 anduiusuuy

Wiesdu (Pearson’s Correlation) Tun15yAuauiusserIeewla 91NNITIAAINUIN

ALRRYsTIUUSEaUNSalafy AnafeszauaugniukasnsiidiuTi wavAnafesenu

ANMUANALAZAITUDNAD TANuduRuslLTIUINag19un TngesAUsenauntAuduRUSAU

U 6 o U a1 1 .
F¥AUUTTAUNTUAD ITAUANUFNNULAZNITUFIUTIN (Correlation = .756, p-value <

0.05) wagszauAUSNALazn1TUansio (Correlation = .697, p-value < 0.05) 98198

o

DIGREIIRNGR

a

A Fauandliiiuin dngugnaninseaulszaunsalfin seAuaugniuway

P ] v a I &a Y Ao A Y]
NNFUAIUIIN AT AIUNNALLASNIIUBNND ﬂiJLLu’JIUNELUVHQV@SUUL%UL@Enﬂu
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uni 5
MsAmUAFULUUGEHY

INNIANYITELANLENANTINUITY N1FIATIEN UazniseiuTena U1u1Ta
nan13veTluAdeyaiianunsaUszendldduuuimslunisinuaguuuugsnouaznis
UIM33IAN1SlATINSIRRIUTENIUInwsunsaselseaunsaluaznsildusulvnugnen

fasalull

5.1 gUuuUNMsInRaUIEN

5.1.1 Adevimd (Vision)

USE EEC (Experience & Engagement Concept) ﬁm’majﬂﬁu‘ﬁ'%Lﬁuéﬁﬂuqiﬁaﬁ
USnwdumsaiialszaumsalgndiuagmsildiusin feaaszaumsaifigaussniendn
yuszaumsaflfiduniamss uarlonadid (Positive Experience) Waeusimunfisaulst
Wunaredudisuin mnzaunaenyniiean (Seasonal) warnssmulafaladvesuilag
dHomnuszaunsalliladissfonssuviomnnisalauseivlafiasdudmiutianm
P sjatfuusraumsaiudanlyiyngnduia (Customer Touchpoint) atnia3sassh Lile
aanmdnualiin aeeasssiulasensidud waranusaianavesn LA nAluas AU
nnaudmanegegaiusEansam

5.1.2 Wusfia (Mission)

5.1.2.1 Wuuitmitannsageusznmenanynuszaumsalmduauvis uay
Tenaiia (Positive Experience) Wasuiauaidsaulidunanaduduin mnzaunaeon
NN (Seasonal) warnsemidlaflalndgulaa

5.1.2.1 Juusinildervgiunisadeassaianssudieysyaunisaiuan
Twifignmameazsnzaunasnynianan (Seasonal) ileliuslnaiidiusinuasifnvimund
Wauaniunsdum

5.1.2.2 Uinagjainsieansnisnaiadasyaunisal Iunﬂﬂﬂﬁﬂﬁmﬁgﬂﬁﬂﬂ
fimsduifaiums1dudn (Customer Touchpoint) Busausifou 591919 wazndaiiszaunisel
flupsIaua 3nUseaun1sallunnyieian (Seasonal)

5.1.2.3 V3tmagdidumiengiguidlunainegiaueiiiothunuivuss ua

aianagns ieasiemnulaiuseulunisudedy
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5.1.2.4 UitazsaiunisdeansmsnanideUssaunisalileldounaduiug
Tudaninsgmimnauduaznguguilan semsitulszaunisaliBsuiniiuouanuayn
wdnmau aannnlaflaladvesiuslaalunnyisian (Seasonal)
5.1.3 IngUsvasA (Objective)
5.1.3.1 Wlegauszmendnynuszaumsalliiduanunis uaglenaiia
(Positive Experience) Aiaidinvaansndum wansaunssnulaialnaguilan aaoalunn
Y3381 (Seasonal)
5.1.3.2 ileneuuszaumsalmsiidausamsemuaynmdamausiuiansy
mensnanelszaunisal nnguuilaeiiniugy asemulaialeg wazaudesnislumn
Y3181 (Seasonal)
5.1.3.3 Wisaairunfduandonsaudiunguguslassiiufanssuma
manandaszaumsnl insenuladaled uazarmdesnislurasaniug nasnggnialu
NNYIWIA (Seasonal)
5.1.3.4 Wieasanngnifussninmnauduaznguguilan wasinnrming
sonsAuAog1ssBu Tunntiaian (Seasonal)
5.1.4 W vednsAns
HuuseniuinwdunsainaszaunsnignAaznsiidiusia (Experience &
Engagement) flgauszneadnynuszaunisailfiuninumis uazlonaiid (Positive
Experience) Waguviruaidsaulmdunaraidudsuin mnraunasnnndisam
(Seasonal) wazassanilaialadvesiuslng seRanssumsnmaidsszaumsaiiifiaany
uansing suuuuulantl Weaiainuadiduin asresmnugniukasaudng serinens
audnfufuilng AfUszneunmsnsdudiduih uaznsidudily Trannalindda

5.1.5 nquitmung

Y a

naulmunevesuienazyuiiu Ao WWvewmsduiiduselntuagseni Wives
asndudduinuasseauan suluiangudusenaunsiamiavuiananuazuingen
(Small and Medium Enterprise: SMEs) #ifiaenisasnesuszaunisallvifugnaniiadiusiu iive

masuaqmmQﬂﬁuuazmmﬁﬂﬁaéwé’ﬁu
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5.2 dnwauinluvesgsie
5.2.1 LWIARNISAILHELINY

<

U3 EEC (Experience & Engagement Concept) LUugsialugukuuvesuseninin
Tnaifuuisniivinusnunsaisszaunsalgnéuaznisildiusia (Experience &
Engagement) figpuszmendnynuszaunisallmduaumss uazlomadid (Positive
Experience) WavuiiruafdsaulniunaeduBsuin mnzaunasannyisnm
(Seasonal) waznssanilaialadvesiuslng sjutiunsaiafanssuseUszaunisalfiuan
Tvai anagnd uazianadwviveatszaunsal ileaiairuafidauin adrenugniuas
ANUANG s¥nInansduATUEUTINA USEYN EEC (Experience & Engagement Concept) 4
Adedn Uszaunisalitfazdueiesdionamsnanniianinsngausynevinunivesgnin
mnaulvinaneiiuuin fansdaeuyszaunsalfiuauiives lalvifiswdnsinw e
gaav1y Augnénilseu Wity uissaumsaiiifannsndsdvinaurimniludantuay
Tunseuns? viayanalndda fuyanatiug wavdmaliiAnaminAtuwusus (Brand
Loyalty) aghedfsfu waziisz@nsnindnee

5.2.2 anuiinausdn

U3®W EEC (Experience & Engagement Concept) ﬁamuﬁéf«ﬂumaﬂan a4 %’u
YWIA 16 P91 232 AITILAT 5087 1408/02 nuuUNVBLEBY Lama1Ae1) u1aandng
nsamne 10900 Taendalviuinis dausinan 08.30 - 18.30 u. Yudun$ — and Indannd
solwihmmalesu 24 Sedidurmadounisarasvanefiuil Wumsaganaue uazoglng
Audnisdedns Wundaanandn gilleu wead uay wiaed sulesy

5.2.3 s1wasideamsliuinng

U3¥N EEC (Experience & Engagement Concept) fiusnwdunsadsUszaunsel
anuaznstidrusuliifugn Yszneulufensnig deielud

1) Seasonal Total Experience Creative Campaign N15USN159LNY
mMamanauaznagns waziduiivinuisumsAnuandgfanssuaiisssaunsalnaonn
13981 (Seasonal) dmsudanlv vuasis nssuilafidladvesiuslng welmAnnsild
3 iaviruARLWGUIN eAUEnTT seniesduaiungususlan lagusun EEC agdl
AdonNNITNUNUNUIEI U UBIRTIEUAT 3 SEAU e wauWaseUssauntsaluualan
uasgaisUszaunsaiuianans uasuauyaieusaunisalvunelg eains

Usgaun1salfisulInegn9dediu (Sustainable Positive Experience)
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2) Seasonal Total Experience Analysis {J1n15USNIMUMTAATIEYLAY
Wisuidisudszaumisal ilen1sidnuazidilannuidnuesgnén (Customer Centricity)
FENINUIVRMTIAUA AUUTENALS lngliaszviusiaznarnsavaiuslna (Customer
Touchpoint) laasidu JymilAndufuguslng (Pain Point) ATudasnisiiuiiade
(Unmet Needs) Asfinguiuslanusisain (Aspiration) ilevhannsitnladsdsiinguguslna
$ipans waza1ants naesruILnsinAulate dusifeu sevi uasvdaiiszaunisaity
asaudn eudlaymmeniy wazasasraunsaiideuinesededu (Sustainable
Positive Experience)

3) Seasonal E&E Database Aonisusmsiudeyauszaunsaluaznisidu
Smvesgndmasanntsm Fadudosdendafiunanouiuresgnmluauinuazay fiu
yndesmsnsdoans Tnefimnzaunsanulaialadduilanegausiug: fegdilignives
U3 EEC (Experience & Egagement Concept) aunsalgluianagnsuideym
Uszaunisalvesgnin waziitedoafuranszylusunanldnsage Weadsuszaunisalide

UINBYNDITU (Sustainable Positive Experience)

5.3 MIIANISLASING

5.3.1 lnssadnveseasrns

U3¥N EEC (Experience & Engagement Concept) fiusnwdunsadisUszaunsel
anfuaznsldwliiugn Tauusmuanudiunguemdnemu wensendu 4 deeu
Tnefluuussansusznaulime digusmsnsnaialaziannssuaasuniIsnan, dey

PONWUVATINATIANY, ENeUssndunius uwagihayans
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A9 5.1: A3lAs9as1909AnT “UsEn EEC (Experience & Engagement Concept) 4110 ”

N99NN1TLINT
v ¥ QIQ 'S 1 a 1 b4 L3 1 LY Ly 6 1
RIUINIAATIEN W18UINITNIIRRN HYEI19E33A N8 U IAUNUS WayAna
Joyausraunisal wazAanssy | | |
fuilan : | LoV LIMINNUIZAIUIU LN
Wt T wEUNag YIS
fulsyaUNISalanA | | |
v wda ’ AsNA YIS Sy duuS WmTinSnenns
LRIURUINLNU ‘”
ot ¥ v a UARa
uRia WNNINEENS :
'3 9
Usgaunsnl PUAS1IATIAL LU
AUILAA |
LNAUNININRUNINT TU
LANAUNTIA LI
LaLTdED
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AN197 5.1: ANSILAAIAILALILAE DR IRULA UM ASIAS1999ANS

MUY TUAY nsIRuAoU
ASIUAITUIUNS 1 80,000
it iinsusunagnsuszaunsaignén 3 38,000
withinanagnidnuasisassdidom 2 25,000
Ethiinnsnagndadia 1 25,000
A figunnauEuLaydede 1 25,000
ST TiUTEauy 1 18,000
T aRUR AN ST 2 25,000
AT seandumus 1 18,000
ALV 1 35,000
nSIANA b s 2 18,000
i nesiuaiutoyauszaunisaliuilaa 2 35,000
Amthiivad 1 18,000
Fvhinsnensyaaa 1 18,000

5.3.2 fUMUIRIULATEN¥LU
yeurnguavntiusasienelussdng fisd
5.3.2.1 A53UMIU3MS (CEO) Huhiiudmsnmsausiunvesussn foun
nAEgMSYBIBIANT U3MsTAMIMuIUUsEIa UImsdnnisenandes naenauAIUALUIINg
ypansisazielivihausiniuegeiussdansamn
5.3.2.2 fhau3msnisratauazianssy Usznaulusmesus g
TNUNUNAENSUTEAUNTIRIgNAT (Experience Strategist) Wmihinanagmdsnuainsassa
e (Content Strategist) Lé’mﬁﬂﬁmmaqwﬁ‘ﬁ%ﬁa (Digital Strategist) W¥wifigu

£

TNUNULAETRER (Media Planner & Buyer) Uay WWmihiiiaszvideyadusina
(Experience Data Analytic)
- IWmThinuEunagnsUszaun1salanan (Experience Strategist) 3l

Wi 1NanagnsuazAnuaNgyRInTIuMIRaaRaUsaunsal Nagdwwaunnulseiivlan
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avviounmdnwalvesmaudi sudsdeiidesnsazdeduuslaasemnudtuliis tieliin
NsildUTIURATUDNHD

- dwihinanagndduaiisassdiilenn (Content Strategist) Sutil
TanagrEnenIsaaadnion uazairassdidomiutanindifieliaonadestunsaud
e LLaz:Lﬁamsuaqmwaué’wéfammaiﬁﬁmﬂ'ﬁﬁehuémﬁumjmﬂmma WAEANNTE
Uduasuviruailudeuan

- ¥ mihiinnsnagnéaasia (Digital Strategist) fvthinausunagmdmg
nsnaatutaanesulal sulvdnsiwsiteyalssaunisaliuilnaluteaniseeulad

B wiiiduansunuLasdede (Media Planner & Buyer) fiwiil
TAUHY ATIRAeULHUNTEaAelTUgNA Timnzaumunguidmaneuas TagUsvasduas

anAlukaunsnann sauluiinsesadeseassiaiuderiienisinseliinUssdvaningsan

Y Y

(%
v v Y

dnvdenasUszarunuiuietyld LLaws:}ﬁ]aa‘ummgﬂéfamé’qmiaﬁamqf]éf’w
- mihiAeseiuaniudeyaUsraunisalfusine (Experience Data
Analytic) fmthidiasissiuaz dniiudeyasuuszaunisaluaznsildiusmmesnguiuilna
dielfluranagnsuitiyvnusraunmsalvosgndn uaziiotestunansznulusuanlingega
5.3.2.3 Headwassd Usznaulume Astefin wasnsndinalyiues
- pdtefivl uaznaiindluiwed ivthidugesnuuuaiisassdnufals
dauﬂisﬂaumqﬂﬁazﬂmmﬁﬁuﬁ sulufsnisassassAlowie Concept Tnssmalang
muTignédesnns uasiinisuan sream sdsinsreirlenulsitugnande
5.3.2.4 fhetsznduiug Useneulude idmihitussandusius (Public
Relation) wazidmindiszanuay (Project Coordinator)
- W withfissanduius (Public Relation) Sintifinnsususn
Uszmdunus lagsauAnnagnsiudieninan Aniloniitonsuszduiusludemnanis
doanseineg lnedeaisinuzmsvianuiduiingseningnd uazdesnawuse
- @ahiiszanuanu (Project Coordinator) nthiiusyanuaufude
ssqmelussdng wazannsamuau Wdudulumafiemsigndes wavannsaauasly
NuESINIIATf LA aerauUsTaLuiuiusinsUecUI Y
5.3.2.5 fheyana Usgnauluse Wmthittyd (Accountant) wag wvehil
NINYINTYAAA (Human Resource)
@i (Accountant) Suthfiusmsdanissuuszane ALRANIN

MsuvesUs¥n Inmiduyulunisailiuuien nsmivannelanednevesusem
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- Imihinine1nsyana (Human Resource) AIvtNUsysdnnTg ass
muaraININMINzaNiuusEn Suludinmssulinveuimuaasiaueulouiele v3s
WasuLUaauleu1eveedAng N1sUSMsAImaULIY guainnsiuieulasaiafnsnmn

YoyAaINShuuTEmN

5.4 MIVIMINIAAN

5.4.1 NM53ASI8Y 5’Cs (Marketing Planning Framework)

Dumsiessiaaiunisalanmuindouiifinasielnsinis (Context Analysis)

UTunausiiles (Political)

Tutnel 2559 — 2560 TirnunUsenelnew o fuaaiunisaiauldauns
nsiles dwaliiinnniasugiaveasdd 55A9N13908LIUN n1AgsAasie ladinsianisdn
AINIIUMNINITAAIR NUFUITY Wumesinusiud voanvuavesianssy Wasuaauide
Aanssu ioseaanunsaiineg nduidhdamasy

uietunasslainsonunsnislunsaivauuiuszneumsnel Tne
afumpilassnismsadseiududonedos (Micro) iereliAnnmsiniaudouasduly
MANEAANSYD UaB.(USEMUsy AU G agmavnssuvngen) Aensuenegugnan
SMEs ynnguiiteiinfaunasiiunu Liesandeyavesdiindusiusiiavuinnaisuazinn

(%
b4 a £y al

gou 5¥UI “UINgIRAUTHLAN SMES Hagiafosay 99.8 UBITINWIMUA kardin13319u

U 9

v
= CY

fadoway 78 voenmsienuiaUssme ilfusmgshveeuladfiintudulifu Tuidudadau
Flngjann Jsavdamadiuuinseuisvn EEC (Experience & Engagement Concept) 311
ogrsnnizdutesmslunsdauaudafliiuguszneunts SMEs
Snussiuniafiinaulafisvdmarouson EEC ludosmanisadauaudey
Usyaunnsaisingg Aensiiniasgiathiulud (MICE) gnaminssumdniaunasygiaussme
nszeamsyuarelagynaiimasgisdsdu lnsdinnudaaiunisdaussyuay
Inssanns Mdu vi3e (23Fnsumy) WazaInMsAnwEomanIEnULATYERaves
gnawnssuludlulsumalne wuhyasnsldietommelussuuassgiannmasiiu
Aanssumesgnamnsaylud Andudiuau 2.2 waudiuum fedsdmatenisinsuluszuy
isugRalsEann 164,427 8051 nsiivlnegsdidgainavinlisguialaniiuali
gnamvinssulud Wuvilslugramnssunauinmsiiddyluusuinuiassgiauasdsa
WA 2Tl 12 (W .A.2560-2564) Lazgnseansed 20 T an)2560-2579) Inssjaiu

ysunnsanusmdetuiusinsluynaiadiunsnialy tenvu Nnszaunslulssmeauas
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ui WendnduliiAensaismlmivasiiunsfsnuludaunwlfidimnlulssme
Ine duaSuanuidnnunussmalithnassunazadanudadulitugsialud nou
dguasudnaninuszwealnglunmsduganinevatemsssnuluduunamngled lnonsedu
Madumatingsisludiinunasiynisnans shuuaulud 2560 Aiiuan 017ty Meet
Double Cities, Meet Sustainable, Convene in Paradise g ASEAN Rising Trade Show
(ART) naamauaiundnuailssmalnglugusdugamnevesnsdaaulud iy
siuUssmAuarlussAuiui Seaenadastutlaueusamealne 4.0 filuulovisfigaduy
Tassaarsvgialig “iesvgiafifuindousnouinnssy welulad uazmuAnaseassd”
Aaylduims “aundsds” Wunsidusuveanaenuy Mansiusuiag 11a
Usgru nean1tunsine duindeusnulasinis Aunssy snee Wilssmalneduedou
lufievmaiiny

U3uvenuLAsEgATAn3 (Economic)

Hagtumssiausamdlnedfismaiisuiasedimnn mnmsudaennsaiiies
Usgrvudandindflazduinelians fnanszvudunisamuuesniaeniy Lagianas
PIAANLIABIUIINMTNB IS FUIAAME S NIANLATUL IR

faiveufiemsnsaigiulnvesgaamnssdiuilulsmalnedauduls
seifles vaaanfivzassaluluiaalasinagavinevast 2559 anwmnsalliendenisanssen
vodlunans Fon1ad 9 widuiguuuuild Bumefmudiug Tesiamzsshediiuiussan
sUsuUFsiumafisufuniifimsdadiiuianmenats 2560 nduunfunumdnailul
vaneviiug s Anssudumefmuiuiiinisainszaunisalanudndnanniuaind
iuludfisnunn W Snssanavinalng Cuwnslnge USEEUR MUNRNITIVNINTEY
ailwinuedonzuning nduaniPiedntunniy waefiemenaiuladsiaduluiunum
wntulumann CLMV (fmen a1 Weusnd wasdeaun) Tasunanmsiusngussnounis
gsfvedlnevans gramnssy Tuwunmsaaaiiazvensnuludsinaszmeasilidosdinng
IPNINTIUNNNTNAN dInalrgsNIN1sIndIuTLAULALUAE

UIunmudens (Social)

TuthevaneUfinuuvirunananssuanaasuuvasuedlan deauguslaedl
ngfnssuiidudounnndstu dnaulamsdedudiedeyaiiugiuanyeeaiifiussaumsalld

o a o a

dudn gelilateyainidvesdud fuilnpanmnsadniisnsduilismareiftumnadend

1y Insledeluniausnisiiiadu Wanseuanisldlaizosaunin wazaudaanisaua
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fumnsnaify shliUssneunsviensaumsesiinsnausuliunagnslunisairsseay
Ml tuanmdsaslutiogtuinndu welviddeuslaaldesdlnddaiian
INVaYAAUIIToANUINNATYFRALALTIND suATInewig (SCB EIC) ldinng
w1 fuslaagelmiliieuddyiuuszaunisel wazuesmasiiAudiunumnevestin
FaRadumsudiidond “nmsuilareudlufunisairsussaunisallmi (Experience-led
consumption)” fuilaartusnlddneiiteuszaunisal deiiiulddnAonsineiuiioonly
yuewnsuentiu groudsn vieviendivauniu o uidenain Mintel Arnn9ain
mslidevesifuslnadmiunismuemsuenthy wazvisadiondulngsds Tuted %27

% =

avvieufamsiiguslnalinainiunisianyszaunsalninduu 2019 - 2015azna1eiduiady

'
U =

dndyiivh Taudwdeuinmsinnulandu vliuslneseuldeRufududiearldsy
Uszaumsnifiewiiy nsomgnguiaaisiune Mdunduaundniifinsudnsldseie
Uszaunsal

Snuilemginssuvesuilaafilunlinddsunlasluie nsfosnsduiuazuinngd
anansausuusidldiesmuninadesnis (Personalization) iesanngfuslaadioenis
Uszaunsaliuanin asraendnualliifunuies lnenad1599ves The Economist
Intelligence Unit (EIU) wu31n31 30% wesuslag lnangluedelininudeanisaus
ez nauuazAudivuuisedld vonand 51 50% vesfuilandseouineduinntudn

'
v a =

Uszaal 30% wielileausivanil fad197 Ut lown NanAuNTayNAWISLAINMT

a

Wanguwuulimngdumsldanuamnezinu audagduimunududuinidusineaunse
poNLUY UiulBsusuuuy 1wy wWasudvieTansseain useadin Wenyn sifeusiuslald
MIUANABINTIANITVRINAREALLA

FHruudrnnginssuvesdieuduslnediuesndszaunisaflmaig U3t EEC T
dadiulenalunissnfiugsiafiezdaouianssuysraunisaliudantmilinguduslnald
dula wazliniugy

uSunanunalulad (Technology)

nsanveanaluladfifianuinuiuuinnselan viliAngelmiogs Internet
of Things (IoT) Badenlesgunsairneg iy Tnssnedumedidn dwaiaszaunisalves

¥

Austaregwnn uUslaalddinliegvasninauisiasyigea1nuindy fuslnaausadAum

[
v a 1%

Poyanadunuazuinslaegsiienie wazinauiuuvesdelnisgdedenu (Social
Media) idswalviuszaunisalvesiusinaiinisuiudeululunaieds Tuudvesnisteras

warn1sueReNswYsTayaiu Inedeyadnn Global Webindex laszydn Jagduauldiiatuu
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Tanlmduaiiielasindesnz dalusdety Tafiutuaind 2015 9 8% FafuFadulenad
manegaiaredldvoamsilunisadisanuiuilunusud (Awareness) uagimunaugniy
LLazLﬁmmiﬁd’;uﬁamwdwmﬁﬁuﬁwLL@%@U'%IM (Engagement) Y nagLUTUAGUA
seulanlglinnuddlunsadsszaunmsainaniseanasnegiieliAnnsyuaninnns
uansie (Viral marketing) iuunasmeuseulavdaduromdemsidnfeuilanlis
e

Ans1eEuslam (Consumer)

fuslaelutlagiiufinginssufidudounndstu ffadulanistoauddedeyatiugn
Nnyaraiitiuszaunsallddudn ddlilidoyannidrvesdui fuslaraansadiisns
Audldsmaneiftumadenfiunndu dedednuseulatitu wiedn Suanuns i
o vdenseq udu Bnindedinsvunldiedioussaunsal uarldmudfiv
Uszaunisal Saimdumsusfiendt “msuslaamuglusumsainadssaunisalll

(Experience-led Consumption)”

[ [
U = =

WszRzluna1esIng Msenduainisiinnudidyiugaiiinndu lnudosasng
Uszaumsalinenfunsauaviseusnis Wiuslaadnunduia wagvinlrussaunisaiduegly
a aa o Y al v 4' VY a = a o %} & o a 4 1 1 d‘l
AanssuvestinUseinTuresuilaalila welviusloatufduiusiunsduiegisielion
Hreainuwarlszaunisallvlglulanvesdumuaruinig Feludruvamvaiensidum
fimsasuszaunsallwiqliiuguilan 91719 Booking.com Walsgaunisallvsiiunis

AUMANLIENTRUNGEIURINEY Passion Search
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A7 5.2: Mt IUlgANSAUMIAMINENSAUNISEILIRIE Passion Search

Booking
\ “‘ &

4/ Fi'l*ig:l,the b’etst places to enjoy your passions

Or"di's'gib\(‘e( the best that a destination has to offer

What is your passion? Where do you want to go?

Photography' or 'Downt

W NITAUNIPANNIENITIANT NA IR 978 Passion Search. (2560). HUAUAN
https://news.booking.com/bookingcom-opens-a-world-of-personalised-travel-

possibilities-with-the-launch-of-passion-search-th/.

3panUsyaUNTAIAe gadndfanduauninanssuausyaunisallvd fu Iron Man

Experience WadunisuauluSuunsiatunsnuaziioduiininaasdan

AN 5.3: ANAINTIH Iron Man Experience

fiun: iDavszaunisailnd [y Iron Man Experience . (2560). dufiuain

https://www.mushroomtravel.com/page/iron-man-experience/.



98

AnTeviguts (Competitor)

1 1 a o 1 ] .{’j [~ d' 5 1 @ = -4

AudarasuTEndulvgtuaziiuelnuansgueuurnalvguazaunain wWikaud
vsawusilUsAN e Fausazielaudlulaqiuiiuin1seg1ensuasuInTy msgasiung
LLﬁaia%'usluqmammimiwm WIBNSIANANTIUAUATUNTIAIN An1sudeaduiugannn

AnTeviEdiemuaiuayu (Collaborator)

\19397nUSHN EEC (Experience & Engagement Concept) 41110 diaudungylu
nsassaTsAnanssunivszaunsaluvantndliiugnAisliganuaunauIu luwmesivu 3
v a o a v & a o s . A g a F% 3 a
foslinusinsuaniduusunesunlud (Organizer) AHANUAINITATIANUAAAS19ATIA WA
Anutuie lddnagifunisuansdua unrnssumneg Aowdsn NsusenIn WL USEN oxd
woATLTY §1R USEN Adplus UM Worldex tludu wazdsiinssiusiuiusiingly
YoaN19BUg NAvyliinevsnalunisaassaunsaldlviungueuilan endilu §il
a a a ¢ . . & s & | )
dvignadeosulal (Online influencer) udenines wnlanaa 191 viIBUNIASTUAY
AU @nTUNITRY an1TunisAne Wudu

Aasrziuiem (Company)

U3 EEC (Experience & Engagement Concept) 31119 WuuSonlminenaazds
Lilatiuszaunisallunisaifiugsia willuanainsfiannugesviganen1slunisasng
Uszaunisal imungaunswnulafaladduslian luwsazdanaivesggnia Jaduganud
AT NAMULANANAVUIENDUY LTBs91NN150a1aLTeRanTsu (Event) Iuﬁwﬁ’u s

a % v v o a aa ' a &
aunsafazadalauinindesifanssunianuutantug wargnusenendnynuszaunisel
guslaanamuUsenula wazifaviruailuBauiniunsndun defesendegideIngy
AN F9USEN EEC (Experience & Engagement Concept) 91119 UAMUTIUIQYUWAZAIM
wiuggannnslideyauseaunisaivaznisildiusinvuinlvie (Seasonal E&E Database)
~ v v & ¢ Y a Ao o Y a ¢ a ! o A
Mzuitgmlansege mulaialaduesusiaa NTwhliAaussaumsalidsuinegedagy
(Sustainable Positive Engagement) wagailsanuutantminiagasisuszaunisal Tiiaanis
fdwsu wazauynuiunAumMegsiiuseansnmn

5.4.2 M3IATIER SWOT

[

AU (Strengths)

I a o d' a Y 3 [ c{'c{

1. Juusenianunsagausenieadnyniseaunisalliduanumds waslenaina
(Positive Experience) wWaswiruaidsaulidunatedndauin wanzaunaonyngiewial
(Seasonal) wagmsanulafialadvesiuilnn nszaztudsiiivewmnaunazlniuae

nfag1aguy dvuunenwesiida guilnadiumnnladilatiennnudu Asia’s Boutique
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Aitline izariiunsasalsvaunsalinuyUsyaunsaiiassaauiiiuansldifiu
Aulu Asia’s Boutique Airline avasluauuiniuulenanuesiada

2. \Buusdmivinumenagnd wasndnuauigyiiiuairsussaunisalgniuaznsd
dusuliiugnAn (Experience & Egagement Concept) 3181309 vasUsetnealng

3. 1 HuivinumimdnmsnanadesraunsaliazanuAnainsassduszgndldlu
MITUHUNAgMSTaIm ALl NAATRUSLnATinsdusa (Customer Touchpoint) Haus
fou szine wasudensiuszaunisaluasiidiusiy funsduddug enfeghagunisde
uesigy Event Mdnsfuslna videnslawanussyndusiug deudifuslanazdudatiuaens
Juunenenwesiada wardleseninddudnisil Boutique Lounge fiudnisiniasesu
paonILNTUIMIVAlTUS M sTiueUAVSRILAYINANY

4. a$Uszaunsaldeuinegnadadiu (Sustainable Postive Experience) #menisi
Seasonal E&E Database fifufeyauszaunsaiuaznsidrudrunesiiuslna nasnyn
g9n1a Advesdufanunsaianldifiensnagndlifiunsiaudi Idnssqauagiiussansnm
gniagadu Yeyausraunisaldrmtseuanulliuvesiusinagenesndulaneiadany
fudnedsludin mszardunsiddoyaiiusigamsovhuaniinoulansldets
Wiueu

5. fusiiuszaunsaluazanuidovaamgns lufunsaieszaunsaignin
inquiuslaaiaviauaRRUINiURSIELA

6. annsaaseAnumanndy anudseivlaliAneugniukazauinfogng
fafu sevinamstaud wasguilng

7. fnauihendaduvesiaes dlrauisaauesiatlusiaignas

qneoU (Weaknesses)

a Yo

1. yransvesuismianauszaunisal uazmnundetie wazusemdsliiduiiidn

2. ffuszneumsviderinvesnsdudn waviusinsdlifirnuilatuusom Tubes
msafeuszaunsalazanunsaasuviruadlyinguiuslnaanaunaneduuin

3. UTENIAUATUINRSHRENIIUT AL

4. uRuaudsliandn mnduauyaiaussaunsainisvunnivg

Tenna (Opportunity)

v o

1. fuslanrgalvailinnuddgiulszaunisal wazteswndiifufuauneves

aa =€ a [ sa a 1 « a 1 [y o/ 1 .
o Jufadunsuantendt “msuslaamudluiunisairadszaunsallug (Experience-

led consumption) enFeENTU @en1siuuNNeALeIngd dnslauszaunisallulli
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Y A v ¥ a 1 6V = & A v & 1 1A

Austaameidunansiulng nsanna-nieiindn dadunenlaveindulvynuisleauny
Y oA a A4 a g X = o o a &£

nould vise MaUdsumtesduluwuy wousUa 320 le Miuadeungadu

2. fusznaumsiarasdumlulagdudesnisa ndnueling wazdeenisivguslan
RGN

3. fuszneuntsuagnnduidesduihedmiuilarnntulufanssunisaainds
nanssu (Event)

5. guslamingAnssunisindulanistedummedeyaiugiuainyanaid
Uszaunsallddua Fallideyaanidrvesdus

a < I3 v eal = o = < 2 A oA

6. fanssudumesnuiuiaNuAnAnINTUIINAIULLTNHIUN W InssAnig
Yulue) uNSg) ) NUTIEUA UNTNTINNNITRY NulInuedwmnTunsng nduun
I NAULNTY

[ 1% Y < a1 a 4 ¢ =

7. mesginsatuayusain MICE aulunafdeaanisiuuiinenwtesiigad

[ Y o d‘ a ! 1% ¢ a IS
anansaugaivayuy lumadeuleanisiaumaseniiaseme medszaunsaluinisivie
szaulel

gnsiulamamalulad . deesulatviliduslaainuszaunisal AnugniuLay

a1 ! ! a v Y a v £
nsidmINTENIMAUALaHUslA (Engagement) lAl5aTu

quassn (Threat)

1. AulaiduAmIaNITiled kaglATenamuLL

2. gudanensnaniinisudsduigadu dnsuinsluguuuuasuens uagn1sidnn

Y 1 v & X
vosytstuTelndiinal gl

3. guslaalinginssuidudeu waziinsandulalulszaunisalnldmilouiu

4. AudaiignAluilieague

5. gusznaumviseldvemsaunlulagiuieimsaineenvigluriuniuinniinig
aseUszaunisallvignen

5.4.3 mM¥UATIEN TOWS Matrix

NAgNGLEIIN (SO Strategy)

1. adeUszaunisaliuanivi ednynuszaunmsalliduanumia uazlenians
(Positive Experience) wWaswiimuamidsaulidunaredudeuin muzaunasnnnyiaa
(Seasonal) wazmsanulafialadvesiuilna uarldinaluladiusinsaruuaneng i
AanssunIMIna1nn1ee) lunnagedulanyuilnalidusiuiunsdu Wedwey

Uszaumsallvguslaainannudseivla uagifavimuadlugauiniuasiauni
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P a |

2. asiiusiinsiugniavsnaseUszaunisalfusinalugeamnieingnunniy
Ingangdeeulatiiausadnfanguiuilnalieg19sings wagmdesmeUseuduiusuas
o = ] = Y Ay a U ! ! 1% a v
msnaatudelayannnyeama ielilunidn wazsmunissuilvgnquidnvensidumm

3. Mslideyauszaunisaliiy Seasonal E&E Database 7dnvasnsduAansaly
d‘ s IS ¢ a v o/ IS a a
\iorenagnskazualvdaymvesnisiivsaunisaliunsdum linsqauasiivsednsnmn
AsanuAUmEzaunn laaladvasiuslan

nagnidaudly (WO Strategy)

1. m3mduusenalnifsiaadennuuansiswesgsialaeanisld Seasonal E&E
Database Fwzilundadayaiifivdoyannusyaunisaivasuslnaluunazeisiai
wangad kavgnniamey Fetayailatuiaiuulugifiannsainunnauaunagnsusula
winzaundlaflaladuesuslan uagasiwaulyussaunisailasgaivss@vgam

2. e uiusiingsnee NIienuenIu kazn1Asy kazan1tunsAne e

% ) ¢ oA A = & o Y A o v D~ PR
asunmanualuazauddeie suluiudunisasismeuuadu wevilignAgedui
vsenugdemguariianuduiioo@niunisasiwszaunsaiuaznisliduson

3. msttmalulagadelvaiviglunisandunu wunmsasessaunsalinsviosies
Tuludeanunveaiien unseen A AUaI8NISULUINBNLDIIY 151E e lUATeEloy
934 (Virtual Reality) Tunisasnsuszaunsalillaiauass ®3en1959184 Asia’s Boutique
Lounge lananaifies

4. gdrailemussaunisalifilendneal (Experience Content) wagileulusig
Usgansnn assmuenumngauynlaialaguesiuilon

nagnsidetasiu (ST Strategy)

P [y

1. lusunginssuvesyuilan usazauiiuszaunisel uwavlafaled Mlimilound

[y [V

Usraunsalluusazggnianietiaianfenuunndnetu asiuuidmarliaruddyiudeya
fulszaumsaifiuismiinnsiaunssuy Seasonal E&E Database daiiudoyadianunsa
thinldiflensununagniuazainsUszaunsaiiannsoneulandguslanlunguaiusnnls
snfogaty dmsugniansnistuunanenuesinda andeyauszaunisaififistasilein
anfusiazAuteuMsvisndienguuuule veudszaunisal veufiu videveuaauiiuuuluu G
Usrauntsaifiasnistuazueuliiuanusaufuussmiladialadviomumnuimnyauves
wAazyARa Lo

2. Ustmazairaiendnwallviiuusiazianssuynamsaaaiiiuszaumsaiiudanlsl

wagrimunyaansliiinugiug wasttuliidnvemsduaiuAnAIveefanITunIg
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msnaefiaisUszaunisalinnsaiaszaunsaiflaynauny Wamnudseivlagega
ansawasuiruailrnatedudeuan vliguilansnuazyniu Tdnnninianssums
Msmanafiiiuniedufogiafen

nAgNGLEeTy (WT Strategy)

1. Anwuazimumalialudqlunisasiswssaunisalliiuguslan Ysenaudunisly
weluladlnalg saludsnsimunguuuresnisuimsliianuranuansini dioads
AulaIeulunisuedu

2. msvgemilniglunisingsia nmsvenggiulvusnisiuiinveswmdualungy
Uszialitethu og1angu AEC vizemsfuaisszaunsallifuasduiiiduselnily
paalusiaiilaiung

5.4.4 nMslaseideyansnaadmiunagninianisnain 4’Ps uag 4°Cs

fumAnAnsiuaznIu3Ms (Product / Service) - lusnsifuiiusnwndumsain
Uszaunisalgnénuaznsidruson flgauszmendnynuszaumsafliduniamss uay
Tenafid (Positive Experience) iasuimuaidsaulidunatadudeuin mnzaunaeon
yntanaT (Seasonal) waznssnlailaladuasiuslag Inenouuszaunsaiiuanlminn

Y v

dusfavasfusing (Customer Touchpoint) a8na3sassh Wiead snmdnwalfilsiuns,
Audn anunsadsuiruaiguslaaiironaumluwsaulnaneduuin a¥em
Useiiulasiensndum wazanunsaianavesnudnalunsdusegeiiussdnsamn

ANUABINTTUBGNAT (Consumer) - nauivianevesuTEnavsatiu fo 1¥1v0909
guiiidunelmivazen suludsnguiuszneunsiamisuananauazvuingen
(Small and Medium Enterprise: SMEs) #ifipsnnsaiisszaunsallsifugniuasiiisinisd]
drusan ilenavesn UL AL ANADEN 1 E

nagnsauIIA1 (Price) - UsEMagliAIUIn¥IMAZIUEUNTAS AN QYA
Uszaunisaliiudanmifimanzaumusuussnamognd wearsmnuldidioulunis
MIUNUNAYNEVNAUTENIINTTlY Seasonal E&E Database iloassuszaunsallviiungy
fuslnaldosnansegn wanzaumulaialadvesfuilan e liiuszneunisvidoiivemns,
audsiulalunanouuresianssumemsnaininazannsaaiisUszaunsaifiinam
Usgrivlalanalunduinagiauiuey

AUINEANTBITIA (Customer Cost) - ffUszneunisvidelinvesmsaudiily
Uimsazlasuanudual anmnsausuwiininasuaumuzan waziinnanausuluniuan

WAUNINSIANTIINY B8N UUDU



103

nagnifutamedasming (Place) - Uitnifidmosssvlndsalii ifiums
agan WieaunsodiazAnreverununiuiitinuremisesulall wewndadulatl ie
N15UsEuRUIEUU Conference lapgvasaInau e

AazAINAUTE (Convenience) — lugatlgtiudewmaluladiifnd shliAnmnw
avmnauglunislivinisinniu WisndesnslignédanuazmnauieTsduunfniinesios
[ihvngninewane islriAnAUsyiuladdiiuanuiideivigausadaeus tiaue
11u viedoasiutesseaulatldnasnian viliinuazansinitu

nagnsauNsaduaiun1Inain (Promotion) - U3EMIn1slAuINsgUagnAiull
U3msegnamiiosedu avtumaeanadugnéiu iemsdudagldsunmsmenuna
Taszideyalsraunsalivesiusinanasniian Taudsdinismaenianuguldlviogiaue

nsdeans (Communication) - U3tminislivewmnanisioasininiasiionis
Msmanau msvilatn wazdossulatsineg ieliiAnnsiuidnansveswion way

Uszaduiususedn vlraiunsadndslaegnasnisa

5.5 nagvisn1sAesamg e AIDA

n1sasnaMuldle (Attentions)

“Accuracy of Seasonal Experience Package” ﬂwéjuslﬁﬁwaﬂmwﬁuﬁwmwﬁﬂiﬂ
lugavaamsuanguslaadonulnauszaunisel nMsasiuszaunmsaideiodininuudugily
WiagdIaIan danumzaugnnNames wagdewmsanuaudasnsaulataladves
YA ~ & & Y o o a a Y Aady a a1 a 14
AUston esnnUszaunsalilududsdAgianunsadeuinuaanguilaeaiisensidud
nnsaunaneliudeuan wasdunsiidssduanugniuiasnsiidinsiu inaudng
9819838 AN TIAUAN

n1smeAnuaulavegnAl (Interest)

“Propriety Seasonal Database & Personalization Experience” ﬂizﬁﬂﬁlf;ﬁ‘um
nsduraulaly concept vaus1in guslaausazauillaaladiunnseiunszasiuosls
~ 0 8 ¥ a falaa A e caa A
MagyibiAnUszaunsainafgn wazn1suslnauszaunisalfieasls? Ussaunsainawaeu
Virupdguslnalaaswse? Wvewmaumzlausslevdeslsiunufaniaiaauyiie

@ v

Uszaunisnd? Ineld Seasonal E&E Database #vauilundsdayainudeyaaindssaunisal
vousinaluusiazd I lvinzay wargnniames Jelayainlatuinuwiugvianinse
s naRunagnsusulimnzaunulaialaduesuilan wavasiwaudgyuszaunisalla

1 = a a
28190 UTLENTN N
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AsnfiaNYTIIeu (Desire)

11 Viral %39 ¥11610871903n330959 IAANTELaNaNg1LI198InTI8UAIRISS D9N1T
didamulafaladiusloregisgnyisiar Widveswmdudmaseniniinisiguilaadl
Uszaumsalia wdantni danuaunawiu gnnmiawe wazasannuladlaleg agvilvgusina
Anviruaflauntiase vsennuitymlagningislinndudifinnmdnuaiie ey
KNI LagNaanSINATIaUARRIN1sABALANALAENITUBNHD

nsiaduledle (Action)

a saa ' a 19 Y 19 salav v

ARNYNUsEAUNSAINATEnINTAUAuALUSINA AigraveUsEauNTalnGla

o [ a (% a a v & < a
wnnaanis asnsanfswiruaiidaaulidunaedudeuin mugaunasamn
396381 (Seasonal) wagasanulalaladvewuslan guslaainanugniu Auinauay
UaNeeNINTU

MIATNANUTRINGLA (Satisfaction)

e TduAAlduINsiuneuTem vsenazaiuanuianela gausenig
Anuvriswasansganamenisgualimuinulaegiwiden sluaudgineulandnswmny

laflaladruslaanniain) wasusenagyinisinse dnsseautayaadanu

Uszaunsalvesiuslnalviegiaue wisuvsinsliamUsnuudileuiudliane
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Bangkok Airways Asia’'s Boutique World Service
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MNS19N 5.2

&P Innovation to Product Lifecycle Marketing Plan @%35u Bangkok Airways

106

Disruptive Application Product Process Experience Marketing pusiness Structure
Model
Idea | Bangkok - Propriety Personalize WOa9u1) | - Hokkaido - The Asia’s | - FlyerLoyalty | 33U
Concept | Airways Seasonal Search | Product & 1Uslum Seasonal in Boutique Point WUFLANTVD
(What) | The Hub -E&E Database Service wANLUEY Town Season | Airline - Flyer a1en13iu
that’s open | - FlyerBonus U%ﬂ’ﬁﬁ@ﬂﬁ’] 2 Seasonal in | Experience Wiedh
door to the | Redeem your deonla - Best Asean | Town 1Ua Point Uszaunisad
Best Asean Experience — 1% - wAuLUgy Travelling Usgaun1sel | - Friend get Tuiaie)
Experience | \udiuanuiiring | Bangkok Festival 9ANNAUNS | Friend fane
naoan3U 7N Airways : - Japan msviewfien | Experience tnvieadien
Aanssu Hokkaido Kanto Food | - Seasonal | - Promotion sveglnadie
w3eady Seasonal in Festival of Moment | Seasonal Al d U9
- FlyerGiftLuck Town NANTFY - Hokkaido Make Your | Experience Tu | szezlnd
App w3esilefld | ganiaves Skiin Town | Destination | §an1asina9
Wledususeia WA aRNEVIN - Maldive Come True
Seasonal
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AN597 5.2 (18): AR Innovation to Product Lifecycle Marketing Plan @113uU Bangkok Airways
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AADANTITLAUNING

Disruptive Application Product Process | Experience | Marketing pusiness Structure

Model

wasUgyluusias goninl - \@Bus1g | - Asia E- - Free

Seasonal W3BLAALYINLIAT - Iuszav the Asia sport Experience

LAY Sapporo White Heritage - Gudaihdu | - Weu 0 % 10

- Seasonal Exp site Gulwadi [llumination Destination | ¥4 Big !

smynMsvieaisausazggnia | - fu X Mas Match 7

wthanduasudsuluny nid Manchester

Interest U83IAU - Lﬂ/lﬂmaifﬁl,lfﬁﬁ - Asia

- Seasonal Exp Share wieadle | nzaanuilavd Business

Aandnuissaumsalite | - wenatuis Matching

SuavsTuauadately ggAlug iy Seminar

- Flypersonalize - in3eafiefild | nsuneadn

Benuiininafimugauiumues | - ymsuy
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A5 5.2 (518): AR Innovation to Product Lifecycle Marketing Plan @13u Bangkok Airways
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Disruptive Application Product Process Experience | Marketing usiness Structure
Model
Reson | - \iloundnyn | - ilelid1vesmsndud | - Litels -ileats | - Lleadns “teais | - eduns | - st
& | Uszaunmsal | Aumideyauszaunisal | guslaald | viewedile | Ussaunised | Ussaunisel | auuinn Uszaunsal

Result | Tvidu finsafulavtdlad furanu vty | nsellusinsie | Tusudus Iafugnen | Tndleiu
Why) | eamds uae | guslaaitennsnagnd | Uszaunisal | vewsn | venanfiee | aandilmie | a$ieannu dieuthu

Tonaia - dielsfusiarananse | Wessenlnln | dudiesne | 4 itelv gRan1a Useiivlaluy | 3o

(Positive donUsvaunisalld Tusy Inguazsey | guslaalasu | ludq Tuilay vise | 919994

Experience) | duanlvinsemulas wuudnaes | des suld | Uszaumsal | duslan fanAfieY

Wasuviead | dlad lnglisostu | uwuslam | dudans el

Gaavlndu | - Welifuslaranansn | Tuded wunsly

nateduds | 19 App 1@AgEns uw UL

uIn auvieadiealsiegng

psEntnI | deany

Uszaunisal
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Disruptive Application Product Process Experience | Marketing Business Structure
Model
Reson | laillguenis | - Tohgandnues - \fieadan | - wienendt | - iloadis
& an wan wan | Uszaunisaliiiesudvs | Snwallyt Uszaunisal | Useaunise
Result | uox uazlaily | Mumwadetely Bangkok Tnaiafizld | nnsallwdesie
Why) | msadrsany | -ielviguslnaiden Airways lu | duifauay | semaniliag
Usgiiulawios | Uuussmsifumawes | wamesenna | adenay | 90 el
pdafen i | swedldosnavingay |y gnduiuria | Juslaeldsy
Aosln Boutique ezl | Uszaunisal
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lapenseen Uszaunisal Wumalu
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Disruptive Application Product Process Experience | Marketing pusiness Structure
Model
Target | - 1§ wowms | - 1vesnsdudid -fslaedt | -quslandt |- duilaedl |- fslaedl |- duslaed | - duslon
(Who) | dudnilesnn | senléiwemiey undula | eenduda | eunduda PUINFUNA | p8NAUE PNy
Tauautley Usvaunisadlvale Uszaunisal | Usgaunisal | Ussaunisal | Uszaunisal | Uszaunisal | Uhu
Usgaunmsal | Wlduuuidug Tuiaie Tuaie) T Tusie Tusie - juilan
Tvain Allails | - fuslneiiosnduda fslaadl | -guslaedl |- guslaedt |- fuslaedl | amasihend
WUULAL Uszaunsallval Wuandn | WJuandndu | WDuaundn | Duaandndu
- uslnail Augnems | @enstu | Auanenns | anenistu
RRRGHDG] Tu Ju
Uszaunsal - 1919090191
Tuiale) Au
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Business
Disruptive Application Product Process Experience | Marketing Structure
Model
Strategy | - a319 - 4l Seasonal E&E | - 308V Iunduid | - 9 Press | - Wasmyes | - @30 - ansIAA | - 99
(How) | Uszaunmisal | Database My | AuUsgaunisal | Conference | Tvai thenfu | Usvaunsal | ggania w3e | waney
VRGHDE iwseuliandadeyn | Vaewesiiuggen | Aatull | genlalaluy | Twdunme | faad GHAN
AIUAADU Usgaunisalves | lnla wieulvidlun | wiew Viral | ganiadus | Tadq ves | e Uszaunsal
JEIN W | HUslaA Aautuns wWes | Uszaunisal | vivens woiay -afeg | Tudssina
v ISR a PN a [T £ Y YY) ] r-:ll a a =~ 4 N
e sl | - wdn App Wineu | Auegisludming | dudasenln | viewdied gRanIaway | aungnuiy Woutuim
| [ 6 YY) [ a = 1 a 1 . [ 1%
Jwiuns | lavdmsdudann | eenlnla dunuud | Ialwaunld | sUuuvdug | g 910 Friend | 10wdunng
Fu Usgaunisel Tofi nmeldReuly | imediunneu | WUy Unseen | fildw inss | get Friend | n1sTuwes
AofesailnsanTn | - 14 aulaw wag 1Usludu | Bangkok
aen1iu Presenter dlpaves DU Airways Ll
Bangkok Airways | a16u1 854 Huslne Auny
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Disruptive Application Product Process Experience | Marketing pusiness Structure
Model
When fewSu Concept | Fall - Winter | Fall - Winter Fall - Summer — | usiaztiwes | - e
Seasonal Seasonal Winter Autume - | gannaLay iy A9INTT
Seasonal Fall - dfgiiey | venegu
Winter @Uﬂﬁgﬁl‘d
pnausEna
Place | - Bangkok - Bangkok - Gateway tdn | - Website / - Gateway - Bangkok | - Bangkok 5u9N
(Where) | Airways Airways Lounge | il Social Media LN Airways Airways e
Lounge - Website / - Event - Paragon Lounge Lounge
- Website /| Social Media WNATTNAUA - Website / | - Website /
Social Media | - Event - eMsinsvia Social Social Media
- Event - Bangkok Media - Event
Airways Lounge - Event
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1. @¥am53u3 Audmesmsndud iReafumnuddgueanisairsuszaunisaluas
Msiidausan ieUsuiruniinveamsduiitUssaunsalfinansnsvinliAnaagniiu
msfiduian uagemuAndenaudidesnedsiu nieuitauuisufisunisvhiansa
dUaTUNIIAAIALUUGY LasluuiinisasieassAussaunisel

2. sjatfumsaregrugnniidudivesaaud uasmsiiudeyauszaunsal
fuilaeluusaznaud andidoyaiiieninfnuiiasgiszaunisalvesiuilag

3. msdaviiiulediiieainanisiug wasussuduiuuion

4. Ualenaluiugusenaunisuasiivemsndualasuuinyms

5. M3damgianssudaaiunimansliiugnindeuszaunisaliudant 4
Anuaassamiioulas tielifanssuiin Talk of the town wyilrsgaiweImstdud
Juq ¢

6. Fuilofutiusing (ildvEnasqludossulatl Wosnduilangalwiliteya
UsraunsaingBuifiodsznounisinduld mszardumsiuiefuiiusinsanasoads
Uszaunisalinareiirvesmaudile

wHuANNgsliN 3 - 5

1. agnegrugndilmiganniulnedundudivessaudianiassme og1sszme
doutusniu

2. wiudsgansnnlunsihaulassuadasiunuiiosessuinulgauinlg

5.7 Aanssuillflunssdunagnslud 2561

firieluil

5.7.1 uANLUgy Bangkok Airways : The Asia’s Boutique Airline Seasonal in Town
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Bangkok Airways taunauiuduaye auiudugissaugil wasauududednl lneifanssy
iieassuszaunsalliugiduandnvesanenstu uasdilalldifuaundn ddmsudu
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5.7.4 wpgy Bangkok Airways : Heritage Seasonal é’uﬁué’mﬁ’lélﬁmﬂmzmﬁ i
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5.7.6 uanLUgy Bangkok Airways : Summer Season in Maldive gn Exclusive
fuggi afaen Snudauangduanuildiuveseulnefonslald@ingangvinunans
luynuvanmaynsBufe ganaviesiismeantfeuliunnentesingItaunulygans

P ¢ al a Yo a = g ¢ Y] &

ieneuUsraumsaingaiiauliiuiluas dalunisusudszaunisaluazaiugudnasinily
Tuialvtusues visgimeduivanensiu

5.7.7 uAugy Bangkok Airways : lﬁ&l:ﬁ'lg International Seasonal Marathon

ganan1sinlundslusenisimsdlnives “unnenuesing ysa 336 2018” Faastilazln



115

Uszaun1salmsiageuiieaUsyiimans a uSauilendeusg Ussiwanuyn nauagle
AuANIwINNalewstegsunzaauiuns adundweasanianegsuasin 3901539
o & & I3 = a ] 8 a o
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NNTINUNUNTUIMTINN13A1UNTRUTUNTIRAIUS S EEC (Experience &

Engagement Concept) 311ia UTEMAUInw1dunsasauszaun1saliiaz nsilaiusuloinu

andn ey ndusgrann wWsliusevnaiuisausesiiansaniunisal anudululalulunis
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6.1 InQUIzasAVIeR NI

6.1.1 WioUszidiumauimsiumsiuedasimsdnfaussmaisinmdunisai
Usgaunsaiuazmsiidiusuiitiugndn TilanusiuasuaziinUssdnsam

6.1.2 WileUszilinimuansnsaiessulszanalunsdnfiuny weglszinams
Arldinguaslasnisdndaussniivinudnunisasiassaumaniuagmaiamlitugnén
IAnUsEANSAMEIEAINNTTAY

6.1.3 ilaUszanmunssanauLyuaInnIsamuedasins ek TS nwdu

nsaselsraunisaluaznisiiduslviiugnen nedidvanendaauiazanunsaviimlsla

6.2 MIUTTUIUNTRUBMUTINVBILATING
findunsdinmausunisamuredasins, Tngldiiuamuimmns

7,500,000 01U s?fqﬁmiﬁmumLmdqﬁmmaaﬁunmmaaaﬂl:fJu 2 @ lawn L'Euamuﬁt,ﬁu

dvosiiuamuneludininves uazfuamuilifuduvesiuamuagusnainnsi
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a

1. Quamunigly Fanandiuvesgtieviuuiem EEC (Experience & Engagement

v

Concept) 91fin dnuaaneideu 4,500,000 v lngdlgnerudiuiu 3 au menuaaneiloy

¥ CX

I 500 YU 51A%UEE 10,000 U ASINUReuluveInIsIafIusen s iseyld
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=
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Tiesdigievuluetetey 3 auduly
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. -y T o | yAFuTI
aiu ededfovu ) dndunstevu
(1w (um)
1 Uy A 300 60.00% 2,700,000
2 Uy B 100 20.00% 900,000
3 W C 100 20.00% 900,000
gL 500 100% 4,500,000

2. Ruawmunieuen 3nRduddusuias Wudmvesdudsrese191nswin1sng

o

f31

% | = Y a Y] & a va oA v | O a ..
ANLUYSREAY 7.125 el %Qaqﬂaﬁﬂ]qﬂamiq@aﬂLUEJNUIW@UL?]@QﬂﬂWT]EJUQU%UW (Minimum

Retail Rate) ¥845UIANINTUNN (FUIATNTUNN, 2560) UardMTURUYUYBAINVRITIAA

ARIN1SHARDULNURASTAY 20% LA8USENAZYINNISS LN UTITERUAUNS DUABDNLTE AILAY

#1 3 (1307 6) - TN 8 (99071 15) Ineuvsdrszilused Yaz 2 vin W3evne 6 Weow SIuNsay

4,657,315 U famsasielli

A o a ¥ dy a b a o o w
#1319 6.2: G]’]i']\‘]LLﬁ@fm’ﬁ‘U’]i%LQU@ULL@Z@E}ﬂLUSNUQ VBIUIWYN EEC 971A

A ajUseaudeansgrsewil o4
o o v RN
OnRusu | U | ms . )
4 Jy ) P Quau+ | meedsy
(um) | 9| e | Rudu puvie | eenile p ,
¥ ponlesi | sl
il
3,000,000
1 0 |3,000,000 | 106,875| 106,875
1 2 0 [3,000,000| 106,875| 106,875| 213,750
3 0 |3,000,000 | 106,875| 106,875
2 4 0 [3,000,000 | 106,875| 106,875| 213,750
5 0 |3,000,000 | 106,875| 106,875
3 6| 300,000 | 2,700,000 | 106,875| 406,875 | 513,750

(mN519317B)




118

M37 6.2 (110): MsNuanMsTsERuAuLazaeniUeRku) vasusen EEC 911

N agUneanBuansdrsuil o4
e FRUN
Wnluew | U | ms - .
4 . _ - P Quau+ | mesdsy
um) |9 dee | Rusiu puvde | menile P ,
P ponlesiy | siol
il
7| 300,000 | 2,400,000 96,188 | 396,188
4 8| 300,000 | 2,100,000 85,500 | 385500 | 781,688
9| 300,000 | 1,800,000 74,813 | 374,813
5| 10| 300,000 | 1,500,000 64,125 | 364,125 | 738938
11 300,000 | 1,200,000 53,438 | 353,438
6| 12| 300,000 | 900,000 42,750 | 342,750 | 696,188
13| 300,000 | 600,000 32,063 | 332,063
7| 14| 300,000 | 300,000 21,375|  321,375| 653,438
8| 15 300,000 0 10,688 | 310,688 | 632,063
3 3,000,000 1,122,190 | 4,122,190 | 4,657,315

M5 6.3: NMsuARdRAILNTSIIINYRILTEIRUY LA SRS AR UL UNANAT TS

/ I\L BN M3
Uszlnnves , UIUNY 4 de
dndau NERBUWNUT | WARBUWVIY | HARBUWNUTNL?
AT N - o
AN \adey
GRINIEN]
o W 60% 4,500,000 20% 900,000
fovu
KB
40% 3,000,000 7.125% 213,750
SEIETIne
U 100% | 7,500,000 1,113,750 14.85%
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NnenTieiu luduveaiuawuveaiwesdimsmanisuanuunilif 20% e
U v09duasu vioAndud1wIn 900,000 vmsied UStmayueunanauwiliiavena 3
A TugUwuureaiuiunannan mndiilsdfisamenanisuims

dmumsnanouLnLNIsLIAIHEINTSAB 7.125% YeRuduifiuszezen
viewiniu 213,750 vinded Fudwesosinelinndud uazmsiifiuadnsmanauund

WANANIAUIITNTANUIUD AT INANDULNUTILRALVDILATINISWINAY 14.85% #oT

6.3 MIUTEIIUNMIRUaUYeIlATINT
a T
auyAgilumsaauiiasiu
dmsunisuszinansiuamuvedlasinig Inmsuszananisidewulaewiiesndy
duved AlETenauNISALIUAINTUTEN Wi AUSuUTsuAanuianely A
AUazaIn Aldnsterunsaluaziasedlddinau Alddedmsuianssuduaiunisnain

WAZRUN UL LAY

AN 6.4 mswLLamqUﬂﬁzmmmiﬁuammaﬂmqms

UUTBINANYBIRUATYU Ruavu (Um)
AlgaenaunIANIUAINITUTEN 98,000
Amnusannglueiais 2 $u 700,000
Aldaedmsudelavanlszanduiud wazniseann 1,000,000
Aldnsdegunsniuanadodddng 683,015
Aassullng 60,000
Rununy g 4,958,985

TIURURMU 7,500,000
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AN51997 6.5: A5 ILENIA TGI8 NDUNITANTUNINITUSIN

M ldinefounsAiuianisuITm Ruamu (um)
A8 AANLLUIUUS N 25,000
AfUInwImang e 15,000
Adpvinduledusem uazanlawu 43,000
ANTiUSnEIRIUNS &Y 15,000
93U 98,000

o dY aw
6.3.1 MLanAIUITEN
anuiifauesUs T EEC (Experience & Engagement Concept) $11a tumnileu
4 Fu WIR 16 AT 232 MTIHUAS FIOET WU LWRAIRYTY auuNaleSy 42/1408

Tog ngamne agansilunisldenmsnaidleudiud inbilifianlddeluniswidninany us

a0

fienldaneludrunisuiudsannudaneluiieinisin 2 4u Wuduiutkuisdu 400,000
U Wielianunsasesunineu wavnsvhaulaegnsiiusednsnn

1 A Y o a ~ o/
6.3.2 AguUnsaluauAsadlidninauvesuiem

luduvasgunsaliazinsadlddtinauvasuium EEC (Experience & Engagement

o w

Concept) 9110 In13auie yagunsald1ineu (fevinau wazing) aunsaldiineu

s =

(fyUszau uaziind) Aeuitunes LATesfium (Printer) lATadte@NaNT tATRdLANUA1eNie

i ndesanenn Wnsdwvillefie nséwvithudslse duivenans wseausuennia diu

= o = =1 ¥
50981509 ATBIR1EA W Wusy

M13199 6.6: M1 1MERIATIENSToRUNTAlLAzIAT LT TIneY

e lgngdinau T | m lewhe) | Fuamu (Um)
gUnsaldiinan (e uanfnd) | 10 2,500 25,000
gunsaldtinau (fzUsyyy Lazing) 1 12,900 12,900
iMac 277 i 2 65,900 131,800
Macbook Air 2 35,900 71,800

(mN519317B)
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s lginedinay W | 91 femie) | Ruawu (Um)
AOUNLADS Dell 5 13,990 69,950
SeUSUB AN 2 12,500 25,000
\A3psgELenans 1 65,000 65,000
wisauanuansiaiiedvhey 1 5,000 5,000
gunsaindeuarlusinduy 1 150,000 150,000
Insdwilsane 4 699 2796
giutenansuwn g 8 2,890 23,120
AAULNANSTLIALAN 10 1,500 15,000
\3esUsuanIA 2 16,900 33,80
Ay 1 11,800 11,800
Projector 2 12,900 25,800
gunsaldineu P30T 1 9,000 9,000
w3esd1sedlil 3 1,000 3,000
nszaulivivese 1 4,559 4,559
TV FHD LED Panasonic 40 i3 1 16,490 16,490
YATULUN 1 15,000 15,000

PiPhY 683,015

6.4 MIVIMIRUBMULELATING
1 A I
unasnuvessele

1A59N59ARIGIAUTEN Positive Station UTEN EEC (Experience & Engagement

[

Concept) 3110 US¥nIUInwdunsaslseaumsaivaensidmsulviugnan Taduus

Y ¢ ya a o Yo I3 A o o ada a
igﬂUﬂqﬁﬂ"lﬂﬂqimmaﬂiqﬂlﬂmUﬁle‘ﬂ%l@iU@@ﬂLﬂu 3 AT AD 1. NFUATIUIUNTEUNALY U

(Best Case) 2. nsdmuidululdinndign (Most Likely Case) wag 3. nsdlanunisaifgue

(Worst Case) #9518azidunaunaznalminsulsd anuisawusvuinanuoanidu 3 dnuae

Nusasalull
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1. nMyuinsAnLAuUgRanTTuasvasIAmsUTzaunsallaz N Sla LI

1.1 uanayuszaunisalan Tiiflvunaidn (Small E&E Concept)
1.2 wauiUgyusyauniseal

1.3. wAudguszaunisalgn
2. USmsinseiuszaunsalgnm

¥

¥

WUULTNEAN (Seasonal Experience & Engagement Analysis)

anffifvwianans (Medium E&E Concept)

Y

fdifluuelvie) (Laree E&E Concept)

Plisonsnduruazautiiseanlal uageoulal

3. Usnsiiuteyauszaunisalasn1sildiusiuvedgnen (E&E Database : Total

Seasonal Experience & Engagement Database)

AN5197 6.7: ANT1ERIUTEUNUNSS18 e luNSMNALEe (Best Case)

AsUsERIsELle (Um)
U . ) e .
18015 L vweeld | duqu | ilawea
ULRAY o v
3 (um) (vn) AU
1) upsggaieuseaunsalgne
3
YUIALAA
- Bangkok Airways - The
Asia’s Boutique Airline 1 1,466,250 667,000 799,250
Seasonal in Town
- Bangkok Airways —
Seasonal of Moment Make
1 2,018,250 982,000 | 1,036,250
Your Destination Come
True
- Bangkok Airways —
Hokkaido Seasonal in 1 1,374,250 634,000 740,250
Town
T entel ] 4,858,750 | 2,283,000 | 2,575,750

(CRERNER)
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asUszanaseld (un)
U
3183 swseld | duqu | Alsvdain
q:u () (um) ANy
wiel :
2) unsUgyaiausvaunisaignan X
YUIANAN
- Bangkok Airways —
Superstar Season YWINLAY
s[,ﬁz’jjs?j‘imwusqﬂm% ﬁﬁ%ﬁuj’] 1 4,220,500 | 1,885,000 | 2,335,500
AULTRYBSTEIUA
- Bangkok Airways -
Summer Season in i 4,324,000 | 2,079,000 | 2,245,000
Maldive iU g1g)1
- Bangkok Airways —
Heritage Season ﬁué’ﬂﬁng 1 2,863,500 | 1,494,000 | 1,369,500
NARNTLUN
swswla 11,408,000 | 5,458,000 | 5,950,000
3) wanwgyasusraunsalgnen
wuning ’
- Bangkok Airways — \dg3313
International Seasonal 1 8,124,750 | 4,365,000 | 11,053,750
Marathon
- Bangkok Airways —
Exclusive Seasonal in 1 6,003,000 | 3,000,000 | 3,003,000
Manchester
swswla 14,127,750 | 7,365,000 | 14,056,750

(MN519317B)
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AN51997 6.7 (519): A1519MERUsTINUNsTlalunstNALdau (Best Case)

msUszaaseld ()
U
3183 swseld | dunu | dilwdain
q:u (um) (um) Auvu
\aaed '
4 vimAensiuasilsaiey
UszaumselgnAndedin (Seasonal 15 750,000 | 300,000 | 400,000
E&E Analysis)
5) uinsiiudeyausvaunisel -
AsildusmwegnAn (Total 15 750,000 | 300,000 | 400,000
Seasonal E&E Database)
5’)3.1‘/‘?\1141161 31,294,500 | 15,706,000 | 23,382,500

'
a

Iﬂiﬂmﬁjﬂﬁﬂﬁjﬁ% USHN EEC (Experience & Engagement Concept) 91119 UTEw
USnwsnumsainuszaumsaluagnsildusiulitiugne dinsussanamsdmsu nsdl
° ) Aaa A & fala % a v ¢
dusunsainade (Best Case) Aan un1sainiisnela annfanssunisasisuseaunisal
Tviduanansiu 8 Aanssy met saulufeselaannusnsiwsizsazilseuiisulssaunisal
Qﬂﬁﬂﬁﬁﬂ (Seasonal Experience & Engagement Analysis) 594 15 91U way 519laann
U%miLﬁuﬁa%aﬂizaumiaiuazmiﬁﬁauéamaqqﬂﬁ'} (Total Seasonal E&E Database) 574

o o X
15 91U ANUSIUALLDUARIT
1. myadefanssulszaunsalgnAffivuaién (Small E&E Concept) 51 3 911
1.1 wAuLUey Bangkok Airways : The Asia’s Boutique Airline Seasonal in
Town daRannssulinluganiawisnisviesiies farudmmiiviamnsineu Wufanssy

] a c{'

dquasunisnainiaseUszaunisallinuduslnaladudatsganuvasaenstunduaienis
A A [ ¢ & .y . .. = a Ao X [ v X =]
Tuniliendnualilu Asia’s Boutique Airline Funieglufanssuininduazgnitaedlinum
AanssuSeulaiiou yia w1advesansnisiu duesleawaanamensenausu niouuinis

~ A = Yy o a Y
Muauiiay welvguslaainniulsevivla
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1.2 wANUgY Bangkok Airways : Seasonal of Moment Make Your
Destination Come True LHufannsumsnismaiafisniu tneldauuduiidugudnarams
Juves Bangkok Airways laudauuduaye auwuiugissanll warauududesdu lned
Ranssuiteaissraumsallviuiiduandnvesmentstu wagdililiduaundn Tdu
SfuuayAanssuussaunsaiidalonalivneuueniat wsivana anuusziivle Tu
aoufiinueseennly melditeulvfedondudunienisduves Bangkok Airways wiey
asinsaundnfuaenistuileduivavsdlund 7 Bangkok Airways azvharuituaaly
939

1.3 uALUsy Bangkok Airways : Hokkaido Seasonal in Town tJufianssu
qamaveanantafivsnivuiiug Inedatufidiesiugie Gateway tonde ieliivnay

v o 1%

duiaiudszaunisalitaesvesiiuggeninla wienlvidluanduiuns Wemms Auegnslu

ge )

Jadngeaninla duwuuiled Nnnauarledudaninununignts suaulseauln Sapporo

<2

White Illumination Wu@w Christmas au1adng waniadudmeiaanudleand wenna
W Alugiiunsungaantiude anUaruuuwiuniinga wasduymsugeaninle fu
wuuAN? 10 Yu meldReulvdedoaduidunisnisiuues Bangkok Airways wWSauasing

aunfuanensduiioduivansiluad 71 Bangkok Airways azviaaluaalnluass

15197 6.8: uansTelannuangyivnssuassszaunisalgnAvundn wasey

Bangkok Airways : The Asia’s Boutique Airline Seasonal in Town LUiﬁmﬂ’]uﬁﬁﬂa’]ﬂﬂEQ

TUaIdEnY 591 gunu | fls
Alusandusazdnadiiuy
- Anesteiiv wasiledEuny 50,000 | 20,000 | 30,000
- Amnussanuiisn 200,000 | 120,000 | 80,000
- AN99AaTU A9 - ) @aeN 300,000 | 150,000 | 150,000
- f1e1vn3 LAesANA M UM wasks Iy 30,000 | 15,000 | 15,000
- Awanduruildnnussaanui 120,000 | 72,000 | 48,000
- Aszuudsauaglii 30,000 | 18,000 | 12,000

(1519317B)
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15197 6.8 (s0): wanasglanuangianssuasisuszaunisalgndvwiadn waey

Bangkok Airways : The Asia’s Boutique Airline Seasonal in Town Lugiis

Uuihnanengs
Twasduny 31 dunu | s
- Amidnaudeusuuuedesdu (Air Hostess)
75,000 | 30,000 | 45,000
5au
- Afinwnagms 20,000 | 12,000 | 8,000
- @ Staff 4 Au 15,000 | 9,000 | 6,000
- ANAIN LAZAALE 15,000 | 9,000 | 6,000
anufidne TusTumuausy
- muﬂfmwﬁﬂﬁwwmﬂau 200,000 | 100,000 | 100,000
AndavnAaUlUsTunueUgy 100,000 | 50,000 | 50,000
AUTETIENNUS 100,000 | 50,000 | 50,000
AldseduY
- 10195 ASesRNdmSU Staff 10,000 | 6,000 | 4,000
- ANAUNINUDY Staff 10,000 6,000 4,000
AN3IANTT 15% (Service Fees) 191,250 191,250
Saamn 1,466,250 | 765,000 | 799,250

15197 6.9: uanssglannuangyianssuassszaunisalgnAvunan wasey

Bangkok Airways — Make Your Destination Come True

TUaiSanNu i | dugu | s

ANUsAnduLazInusLIu
- AneseTil uagdleriduay 50,000 | 20,000 30,000
- ANmnuAsEn USRI (Booth) 3 wite 300,000 | 180,000 | 120,000

(1519317B)



15197 6.9 (s0): wanagldnuangianssuasiesuszaunisalgndvwiadn wasey

Bangkok Airways — Make Your Destination Come True

127

T8ALDYAIY 11 | duu | fils
- AdNAatU A1 3 AU 400,000 | 240,000 | 160,000
C Aemns eeshiudnsua uas
N 40,000 | 24,000 | 16,000
3239
- AWAR ULl wssan T 120,000 | 72,000 48,000
- Arsyuudsanagld 30,000 | 18,000 12,000
- Amtnaudeusuuuaiesdu (Air
60,000 | 36,000 | 24,000
Hostess) 6 AL
- ﬁhﬁﬂ‘%ﬂw’maqwﬁ‘ 20,000 | 12,000 8,000
- @1 Staff 5 Au 50,000 | 20,000 | 30,000
- AN WaZIAle 25,000 | 10,000 15,000
Aaaufitneu
- aunlu gassund 200,000 | 100,000 | 100,000
- auulu Weslul 100,000 | 60,000 | 40,000
- auniu aye 100,000 | 60,000 | 40,000
AdavheaaUlusluvumAagy 100,000 | 50,000 | 50,000
AUTETENNUGS 100,000 | 50,000 | 50,000
Aldetue
- 1015 A3esRNdmSy Staff 30,000 | 15,000 | 15,000
- ANAUNINUDY Staff 30,000 | 15,000 15,000
AMNI9ANT 15% (Service Fees) 263,250 263,250
sauavun 2,018,250 | 982,000 | 1,036,250
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15197 6.10: uansnelianuaulgianssuadaussaunsalgnAivuean wauey

Bangkok Airways — Hokkaido Season in Town

T18a8BUAY 51 gunu | fils
AlusAndusazdnamdiiuy
 fedieii uavdleituny 50,000 | 20,000 | 30,000
- Aenussanuiisneu Wes Hokkaido 250,000 | 150,000 | 100,000
- A9eAatu 191 1 Ay / MC 1 Ay 200,000 | 100,000 | 100,000
- 19T LASeRNESUANT WA 3N 40,000 | 10,000 | 30,000
- Aeandunuildanudsaauiiios
120,000 | 60,000 | 60,000
Hokkaido
- AssuuEsaaglni 30,000 | 18,000 | 12,000
- Awidnaudeusuuueiestu (Air Hostess) 4
40,000 | 24,000 | 16,000
AU
- Afuinwnagms 20,000 | 10,000 | 10,000
- @ Staff 5 Au 50,000 | 25,000 | 25,000
- AN kAZIALE 25,000 | 15,000 | 10,000
anuiidhau
- Gateway Loniy 150,000 | 90,000 | 60,000
AdavhaauluslunuAugy 100,000 | 50,000 | 50,000
ArssEduNuS 100,000 | 50,000 | 50,000
Aldetue
- 1015 A3esRNdmSy Staff 10,000 6,000 | 4,000
- ANAUNIIVDY Staff 10,000 6,000 | 4,000
AMNITIANT 15% (Service Fees) 179,250 179,250
Fantavan 1,374,250 | 634,000 | 740,250
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v

2. myasafanssuUszaunsalgnAmivuinnane (Medium E&E Concept) 534 3

U AD

2.1 upaUgy Bangkok Airways : Superstar Season yYwsuuns 16¥inuuugy
s firsiun fudesesvdnsin UszaunsalilulanivifiozmilonftunsaluldTinuuue
95 Auueiaams Tadevesvdsn wiewinsiwmilessiu aufvalaunuvesansnisueu
Ty “anuUsziivlauiaieidy” wazanfusstamenisiuszduginnasenden

2.2 upngy Bangkok Airways : Summer Season in Maldive @@ Exclusive
fugh g¥aen Snvidaweuiafiduaauildiiuvesaulnedenislalidingangvinnan
liynuismagmsduie ggniavieadiomeianthiouiiunnenieindidaunuaaans
diespuusraunsaifiaafiadlyiuglund dafunisueusraumsniasanugudnadomil
Tudinliuamiues visegiine Juduanenisiu

2.3 uplley Bangkok Airways : Heritage Seasonal quiudaigunaiansy
U119 g Exclusive fugnai g3aen [Huuaugyiiavaiissvaunsaliudanlvllifugidy

a ¥ U A

au®nvesananistuldiiloniatuguseiadunidenandnsaudn Jdaduliewseanlanly

q

AU BYSNYANNAILARILALTIA TR luoWenz Tusaniadeds Fsnunayyasianssudl §

lymfagladuvosieriunsidunasuauaisadnqin)) 9¥aen nieuuaslaamanazuinisnm

nanANIY

a Y a Y ¢ 9
M3 6.11: LLﬁ@\‘iﬁqﬁJvL@?]']ﬂLLﬂllLUQJ}ﬂ"\]ﬂﬁill?ﬁ'mﬂ533‘Uﬂq3mgﬂﬁ’]6ﬂuq@lﬂaqﬂ LL@MLUQJ

Bangkok Airways : Superstar Season Y3 TE¥auuugUns

TUaLBEAY 1M AU fils

fn Press Conference Launching Event

- elUsindu - geameideu / photo
backdrop / stage backdrop / Jwsuuas /
L Yo 500,000 | 200,000 | 200,000
N8 / Product Display / Le@@ganuau / 4n

MC / %n Pretty

- AsyuULEeS waglnii 80,000 | 30,000 | 32,000

CRERRER))
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M13NN 6.11 (9i9): wameselanuauUgianssuassseaunisalgnAuuinngna waey

Bangkok Airways : Superstar Season Ynsuuas I433nwuuyUnis

T18a8BUAY 91 | dunu | fls
- ARenslufanssy - gaualadl / MC Pretty /
. Y . , 50,000 | 30,000 | 20,000
YUNUNIN / NUIUAAINTLULY / TN
- amuﬁ%’mm — Siam Paragon 200,000 | 100,000 80,000
- ANBUY - 915 LASEIRY / ARG /
. o . 100,000 40,000 40,000
Snack Box @nsuunU1 / U919
AlusAnduasdnaudiuv
~ aelieiiv uazdleituny 80,000 | 35,000 | 32,000
- Aenussanuiidneu 300,000 | 150,000 | 120,000
- ANdeAaTY A9 - a1 9EeN 150,000 | 90,000 | 60,000
- A19NT 1A3RRNAMS UM WAZA TN 80,000 | 30,000 | 32,000
- AeAnTunuildanudaniud 100,000 | 60,000 | 40,000
S P EATIY NG EARN 100,000 | 60,000 | 40,000
- adnaudeusuuwedesdy (Air Hostess)
60,000 36,000 24,000
5 AU
- AfuInwnagns 25,000 | 15,000 | 10,000
- @1 Staff 8 AU 40,000 25,000 16,000
- AN LAZIALe 40,000 | 25,000 | 16,000
Aaiidnelusimuauy
- @AYIUNTINBU 200,000 | 120,000 80,000
- AU 100,000 60,000 40,000
AdaviduTusTunkaugy 150,000 | 50,000 | 60,000
AsEEduNuS 150,000 | 50,000 | 60,000
Aldanetue

(MN519317B)
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M13NT 6.11 (99): wameselanuauUgianssuasisssaunisalgnAnuwinngne waey

Bangkok Airways : Superstar Season Ynsuuas I433nwuuyUnns

FPauIdYAIY 3R Uy finls

- ALAUNINTDY Staff 40,000 | 24,000 16,000

- Anedesdy 300,000 | 180,000 | 120,000

- iiwneER 400,000 | 240,000 | 160,000

- Exclusive Dinner dwiuglynd 100,000 | 50,000 | 40,000

- ASRYBTEINSU 45 AU + BIMITUULSD 225,000 | 135,000 90,000

- F’hﬁﬁ]ﬂiiuﬂ’]ﬂiu\‘ﬂu 100,000 50,000 40,000
AIN3IANTT 15% (Service Fees) 550,500 550,500
Frame 4,220,500 | 1,885,000 | 2,335,500

A3 6.12: wanes1lianLAnyAInTIHETIIUsTEauUN1TAigNAEINNaNS LaNey

Bangkok Airways : Summer Season in Maldive g Exclusive fugyna)

o

93den
FPaIBEAIY 7 | suyu | fls
f1 Press Conference Launching Event
- Alusdindu - gramudeu / photo
backdrop / stage backdrop / Ywsu /
o v 500,000 | 300,000 | 200,000
UBagu / 118 / Product Display / t#08n
191U / 49 MC / 4 Pretty
- ATEUULEDS waz i 80,000 | 48,000 | 32,000
- Adanslufanssy - douwaliil / MC Pretty /
) L. L 50,000 | 30,000 | 20,000
VLUV / NUNUIARINSLUYU / NN
C a@nuiidneu — Wundaanandn 150,000 | 90,000 | 60,000

(1519317B)
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M13NN 6.12 (9i9): waneselanuauUgianssuasnsseaunisalgnAnuwinngne wasey

Bangkok Airways : Summer Season in Maldive g Exclusive fugy1ain

[

Rpf3tIN
Jwasdunau 31 Funu fils
- @h?]‘uq - 91U méaﬁm / ﬂ'?La‘NV]’N /
oL o 120,000 | 72,000 | 48,000
Snack Box @suuUnNy1l / U899159¢
Alusdndunazdnemdiiud 0
~ desiedivl wasiledtuny 100,000 | 60,000 40,000
L AenuAsEauTTRe 300,000 | 180,000 | 120,000
- AN9eAaTU A9 - a1 gaen 400,000 | 240,000 | 160,000
- Aewnsdmiugluad 100,000 | 60,000 | 40,000
- AwdnTuanuildnnusdsannui 150,000 | 90,000 | 60,000
- Arszuudssuaz i 100,000 60,000 40,000
- anidhaudeusuuuasesdu (Air
150,000 | 50,000 | 100,000
Hostess) 5 AU
- AuSnwnagns 30,000 15,000 15,000
- @1 Staff 5 Au 50,000 | 20,000 | 30,000
- AT LagIRle 40,000 24,000 16,000
AnavirduUsTunwagy 200,000 | 100,000 | 100,000
AUsTEduNUS 200,000 | 100,000 | 100,000
Aldeun 0
-~ Anasesdu Maldive 380,000 | 200,000 | 180,000
- e 280,000 | 150,000 | 130,000
- Exclusive Dinner dmsugluan 100,000 | 50,000 | 50,000
i wazanyan 180,000 90,000 90,000
- ArAanssunelusu 100,000 | 50,000 | 50,000
AN139AN1T 15% (Service Fees) 564,000
saviavun 4,324,000 | 2,079,000 | 2,245,000
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M5 6.13: kanes1eliannuaNyAanTsuaseUsEaun1salgnAEIAnaN Latgy

Bangkok Airways — Heritage Seasonal quiudafingnaismszund ga

Exclusive fugay g3aen

TYABDYAU euloy Auvu fils
Alusintunasdnausiiu
 desiefivl waziledtuany 50,000 30000 20,000
- AanussEnuiisnu 200,000 120000 80,000
- AN9eAaTE AN97 - 1 gaen 300,000 180000 | 120,000
L @195 LASeRLE T UM was
N 40,000 24000 16,000
@iamm
- AWARTU LRl AW sann T 120,000 72000 48,000
- Arszuudssuazlilii 30,000 18000 12,000
- amiheudeusuuuesesdu (Air
75,000 45000 30,000
Hostess) 5 AU
- ﬁhﬁﬂ?ﬂwmaqwﬁ‘ 20,000 12000 8,000
- @1 Staff 5 Au 50,000 30000 20,000
- ANTNAIW WaZIALe 35,000 21000 14,000
s fidne TUsTunuausy
- WNNISINOU 200,000 120000 80,000
- WurnSavaRtadeslu 150,000 90000 60,000
- WunSaananin 200,000 120000 80,000
AvavpaulUslunuaugy 150,000 90000 60,000
AUsTaUNNUS 150,000 90000 60,000
Arldanedug
- 10195 WASesRNAMSY Staff 30,000 18000 12,000
- ANAUNIUBY Staff 40,000 24000 16,000
- pupdesdy 300,000 180000 | 120,000
- Al 150,000 90000 60,000

(mN519317B)
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M13NN 6.13 (9i9): waneselanuauUgianssuasnsseaunisalgnAnaunnga waey

Bangkok Airways — Heritage Seasonal fududnfgnaianszuns ga

Exclusive fugyay1 g3aen

TYABDYAU euloy Auvu fils
- Exclusive Dinner dm3ugluan 100,000 60000 40,000
- Afnssungluay 100,000 60000 | 40,000
AN159ANIT 15% (Service Fees) 373,500 373,500
saionn 2,863,500 | 1,494,000 | 1,369,500

v o

3. MyasnInssuUsEaunsalgnANiivuinivg (Large E&E Concept) 533 2 41U

3.1 umsiUgy Bangkok Airways : Ld&2151§ International Seasonal Marathon
a = a & | « s & o ade y = o & a
gananIsdunidunenisiesidvidves “unnenuaiiad ysa §5¢ 2018”7 Feassllauiln
Uszaun1saimsiageudiessy iimans o Usanilondenstg Ussimanuyen nauagle
AuANTIwNnadleinsesunziaauns Jadundwewsanianegieuasin 330153
gy o p o - L a2

pFatlazdunuueanunTseu S¥egn19l 21.5 Alawns wazAininagiunleissnineuas
F19YA A INEUNTINIUNTT 4,000 AU 910 29 Uszind

3.2 uALUey Bangkok Airways : Exclusive Seasonal in Manchester gn
Exclusive flugai 3aen vsnenwesindueulszaunisalgafitvlugganianinueauumd
fawiavaunmanAvetaten1siu lnesiunsuiuga)i Wesunsudslunmuaansillesan

Tundailof niouBouLlDILUULYAMDS hALTUDIMNTTLAUNVAY 571 10 NI
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P3N 6.14: waneselaainuaulgianssuasisssaunisalgnenvunnive wasey

Bangkok Airways — L?lsmi’@ International Seasonal Marathon

T8ALDYAIY 9P| AU finls
fn Press Conference Launching Event

- elusindu - geameiden / photo

backdrop / stage backdrop / Lﬁ'@y/

¥l 600,000 | 360000 | 240,000

Product Display / t@#aganuany / g MC /

Yn Pretty
- AsyuULEeS waglni 150,000 | 90000 60,000
- A1Ren1sluRanTsy - gaualal / MC Pretty

/ AU / Ndaugeameieu / 100,000 | 60000 | 40,000

419NN
- AN9RIUTANURDANT - a0 BFEeN 300,000 | 180000 | 120,000
- anufidnu - agnumsteu 200,000 | 120000 | 80,000
- A8 - 0115 AT AR

A9 WUsHng wagdnv1l / AAunna / | 250,000 | 150000 | 100,000

Snack Box #§uting11 / 49991378

Alusndunasdaaudiiug

- etiofinl wazdleituny 150,000 | 90000 | 60,000
-~ AmnussEnuiisnel 400,000 | 240000 | 160,000
- fdneRalu a9 4 Au undeTuianssy 550,000 | 330000 | 220,000
- AdAatu dnauns 600,000 | 360000 | 240,000
- 139 Mini Concert 500,000 | 300000 200,000
- @101 W dFulinsais 250,000 | 150000 | 100,000
- amdntunuildnnussand 200,000 | 120000 80,000
- Aszuudsasagini 100,000 | 60000 40,000

(MN519317B)
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M13NA 6.14 (R): waneselanuaulgianssuassussaunisalgnanunnivg wassy

Bangkok Airways — Lﬁamﬁg International Seasonal Marathon

T8ALDYAIY 51 AN finls
- andhaudeusuuuedesdu (A
150,000 90000 60,000
Hostess) 5 Al
- Afinwnagms 50,000 30000 20,000
- @1 Staff 15 Au 150,000 90000 60,000
- AN wagIAle 4 AU 150,000 90000 60,000
AdnvimdUlUsTunualUgy 250,000 | 150000 100,000
AUsTTENNUS 250,000 | 150000 100,000
AgTee
- duasesduy 500,000 | 300000 | 200,000
- @AW 39U 2 A 500,000 | 300000 200,000
~ Aews wedesiiu Aally uay iy 100,000 60000 40,000
- Awesiisydn 500,000 | 300000 | 200,000
- wdnushweulasnde 70,000 42000 28,000
- AWERUASAANTIY 45,000 45,000
AMNI39ANT 15% (Service Fees) 1,053,000 1,053,000
518115V URT 3,870,000
5791¢21n Sponsors 3,100,000
sreldannvesdisydn 108,000 | 324,000
SR 8,124,750 | 4,365,000 | 11,053,750
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M1597 6.15: wanaselaainuauiley Bangkok Airways — L?iam”lg International Seasonal

Marathon 31nA153UU8URTEUN5INI

o .o 4 | mImamsal | 53u ()
4 . IMURsHD | IIUURSA .
d01un | Ussanuns . VIBUNT
Tuwm | dwde Qu)

90% (lu)
\He31g LUULREY 1,200 2,000 1,800 | 2,160,000
Useine wuue 1,000 1,500 1,350 | 1,350,000
Qe wuung 800 500 450 | 360,000
ety 4,000 1,500 | 3,870,000

AT 6.16: wanaselaannuailey Bangkok Airways — Lﬁamwg International Seasonal

Marathon 21nN15918 Sponsor

swdefaiuayu Uszinm yar (Um)
Sienha Main Sponsor 1,200,000
KTC Title Sponsor 500,000
PTT Title Sponsor 500,000
Hertz Car Rental Co-Sponsor 300,000
Canon Co-Sponsor 300,000
Weslneuseiudin Co-Sponsor 300,000
U 3,100,000

M1319% 6.17: wanas1elaanuauiUsy Bangkok Airways — W@eu31g International Seasonal

Marathon 91nANSY8YDINTLAN U

Ussam | Ten (Um) | Swoudeneld | sou o) | dunu o) | dals )
Hen 590 400 | 236,000 120 280
N 490 400 | 196,000 150 250

EL:Y 432,000 108,000 324,000
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M13NT 6.18: waneselnainuaulgianssuasneslseaunisalignAvuinlvg) Bangkok

Airways : Exclusive Seasonal in Manchester fiugy1aj1 g3aen

T18a8BUAY 591 | dunu | il
fin Press Conference Launching Event
- elusindu - geameide / photo
backdrop / stage backdrop / Lf’f’]’?;/
P 600,000 | 300,000 | 240,000
Product Display / t&aganuany / ga MC /
Yn Pretty
- ATEUULEDS waz vl 100,000 | 50,000 | 40,000
- Adanmslufianssy - dauaniit / MC Pretty
. 5 L 80,000 | 45,000 | 32,000
/ NUUIT / NUUgRaglEu / 4190
- AUANTULT AU wauf laa
P 300,000 | 150,000 | 120,000
way lusou Soudu
- ANA9AaTU A9 - a1 @Een 250,000 | 150,000 | 100,000
- amuﬁ{]’mm — Hunsaananin 200,000 | 100,000 80,000
AU - 915 WATEIRY / ARG /
e o o L 120,000 60,000 48,000
Snack Box @suuny1 / Y9138
AlusAndunasdnaudiiug
~ aedieiivl uagileiiuey 100,000 | 50,000 | 40,000
- Aenudsanuidneu 300,000 | 150,000 | 120,000
- AN9aRaTY A9 - Y QAN 400,000 | 250,000 | 100,000
- e wnsdwmiugluad 100,000 | 50,000 | 20,000
- amdntunuildnnussand 150,000 | 100,000 | 50,000
- AssuuEsIaglni 100,000 | 60,000 | 40,000
- andhaudeusuuuedesdu (Air Hostess)
150,000 | 100,000 50,000
5 AU
- idinwinagnd 30,000 | 25000 | 5,000
- @1 Staff 5 Au 50,000 40,000 5,000

CRERRER))
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P3N 6.18 (9i9): wameselanuauUgianssuassussaunisalgnAnuunnive) Bangkok

Airways : Exclusive Seasonal in Manchester fugy1aj1 @3aen

T8ALDYAIY 51 AN fils

- AN wazIAle 40,000 | 30,000 10,000

AdavimaUlUsTunualUgy 200,000 | 120,000 | 50,000

AUTETIENNUS 200,000 | 120,000 50,000
Aldnedug

- mm'%"mﬁulﬂé’aﬂqw - LUULYEALNDS 550,000 | 330,000 | 220,000

- et 8 Ju 5 fu 400,000 | 240,000 | 160,000

- Michellin Dinner dw3uglyaf 200,000 | 120,000 | 80,000

- ATLUUAYINAUDR WUUEY - LYAT 200,000 | 120,000 80,000

- @1 Stadium Tour 200,000 | 120,000 | 80,000

- ANAUNIN 8 U 200,000 | 120,000 | 80,000

ANT3IANIT 15% (Service Fees) 783,000 783,000

e 6,003,000 | 3,000,000 | 3,003,000

Engagement Concept) 91A1n AIANITE

<

LY L4

dwsunsalanmdululfinniian (Most Likely Case) U3 EEC (Experience &

anunsainistele anfanssunisasie

Uszaumsadlviiugnensin 6 Aanssu sel suluiemelaanuimsliessiiasiuseuiieu

Uﬁzaumiﬂj@uﬂﬁﬂ@ﬁﬂ (Seasonal Experience & Exgagement Analysis) 594 10 91U wag

Teldnnuinaiudeyalszaunisalaynisiidiusinvesgnn (Total Season E&E

Database) 574 10 91U AUSIUALLDYARIL
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15197 6.19: msrauanaUszanansseldlunsdanudululiunniign (Most Likely Case)

718113

MsUssaus el (Un)

FIUIUNY
x|
waed

¢l
(um)

Auvu
()

lsndavin

¥
Auvu

1) upmeyasreussaunisal
gnATuIALaN

Bangkok Airways - The
Asia’s Boutique Airline

Seasonal in Town

1,466,250

667,000

799,250

Bangkok Airways —
Seasonal of Moment
Make Your Destination

Come True

2,018,250

982,000

1,036,250

Bangkok Airways —
Hokkaido Seasonal in

Town

1,374,250

634,000

740,250

susela

4,858,750

2,283,000

2,575,750

2) wangasrauszaunisel

QNATIANGNY

Bangkok Airways —
Superstar Season 1
RN IRIILAY
g Tiediuan fuide

YOSUAIUG

4,220,500

1,885,000

2,335,500

Bangkok Airways —
Summer Season in

Maldive AU Qg1

4,324,000

2,079,000

2,245,000

T entel ]

8,544,500

3,964,000

4,580,500

(mN519317B)
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15197 6.19 (f0): M5 uansUszananseldlunsdanudululduniign (Most Likely

Case)
asUsznsela (Un)
T18M3 Fwaueu | swdld | duqu | dilsvdein
1nded (um) (um) AR
3) wanwWsyasnsuseaunsel
gnevaivg) :
- Bangkok Airways —
L?ﬁEJng International 1 8,124,750 4,365,000 | 11,053,750
Seasonal Marathon
ssela 8,124,750 | 4,365,000 | 11,053,750
4) vinsimswiasiUIodiou
Usvaumsalgnéndedn 10 500,000 | 200,000 300,000
(Seasonal E&E Analysis)
5) Uinsifiudeyauszaunisal
- m3fidusinvegnei (Total 10 500,000 | 200,000 300,000
Seasonal E&E Database)
swﬁ”mm 22,528,000 | 11,012,000 | 18,810,000

dwsunsdlaniun1saifigug (Worst Case) EEC (Experience & Engagement

[

Concept) 911 AIMN1TalanIuN1salnis el anfanssunisasisdszaunisalliiugnm

531 5 Aanssu sel nuulufenelnanuinmsimseiiasiUseuiieuUssaunsaignagadn

(Seasonal Experience & Exgagement Analysis) 594 8 41U Uag malé’mﬂu'%mit,ﬁu%’aga

Uszaunmsaluazn1sildusiuvesgnan (Total Season E&E Database) 533 8 41U ANy

a o &
FYALLBYNPNU
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AN5197 6.20: AN519LENIUSEUNUNNSTelalunsalan1unsalng e (Worst Case)

asUszanusela (Um)
3183 Jwauau | useld | duge | Aalands
1nded (um) wum | vindunu
1) unngyainussaunsaignen ,
<
WIALAN
- Bangkok Airways - The
Asia’s Boutique Airline 1 1,466,250 667,000 799,250
Seasonal in Town
- Bangkok Airways —
Hokkaido Seasonal in 1 1,374,250 634,000 740,250
Town
smela 2,840,500 | 1,301,000 | 1,539,500
2) unslgyasnaussaunsaignan
INNAN ’
- Bangkok Airways — Y33l
uns M nuuUgUS e 1 4,220,500 | 1,885,000 | 2,335,500
WU AULTDEOIUAIUG
- Bangkok Airways -
Summer Season in 1 4,324,000 2,079,000 | 2,245,000
Maldive AU Qg
swsela 8,544,500 | 3,964,000 | 4,580,500
3) wAnWgas1ausyaunisaignen 1
wuning
- Bangkok Airways —
Exclusive Seasonal in 1 6,003,000 3,000,000 | 3,003,000
Manchester
sasele 6,003,000 | 3,000,000 | 3,003,000

(mN519317B)
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AN519% 6.20 (§19): AN519wENsUsEINUNTIlAlUnSSanIuUNISaINg ke (Worst Case)

maUszaasegld (um)
598M3 dwowu | uneld | duqu | Al
1aded (um) wm) | vindunu

4) vimTlnmeikasiliawieu
UszaumselgnAdedin (Seasonal 8 400,000 | 160,000 | 240,000
E&E Analysis)
5) vimaiuteyausvaunisel -
asildusmwegnAn (Total 8 400,000 | 160,000 | 240,000
Seasonal E&E Database)

i’J:J‘ﬁQMNﬂ 18,188,000 | 8,585,000 | 9,603,000

AN 6.21: AN51BENIUTEINUNTIElalunsaNALEsY (Best Case) @wsuTUN 1 - 5

=
IYaLLYN

(el }
=p
N

selaanuauley
% L4
as19uszauniTel

anAvWIALEN

2,575,750

2,833,325

3,116,658

3,428,323

3,771,156

shelaannuanLUey
% L4
as19usyauniTal

ANAITUIANANS

5,950,000

6,545,000

7,199,500

7,919,450

8,711,395

shelaannuanLley
aseUszaunisal

anAvunlvig

14,056,750

15,462,425

17,008,668

18,709,534

20,580,488

CRERRER))
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A15197 6.21 (A19): M19LEnsUsEINNSTelatunsaNAdey (Best Case) dwisuln 1 - 5

seavLden

1

I 2

I a

¥ 5

s1¢leanUINg
IATTLaiUSy
Wiguuseaunisal
ANALTIEN
(Seasonal E&E

Analysis)

400,000

440000

484000

532400

585640

s19laanUINg
fudoya
Usvaunisal - As
fdusmvegnan
(Total Seasonal

E&E Database)

400,000

440000

484000

532400

585640

susela

23,382,500

25,720,750

28,292,825

31,122,107

34,234,318

13197 6.22: msrsuanaUszanansTeldlunsdanuduldliuniign (Most Likely Case)

dmsuUn 1 -5

swavLdun

M1

2

M 3

¥ 5

shelaanuauey
as1auszaunal

ANANTUIALAN

2,575,750

2,833,325

3,116,658

3,428,323

3,771,156

s1laannuanLUey
as1auszaunIsal

ANANUIANAN

4,580,500

5,038,550

5,542,405

6,096,646

6,706,310

CRERRER)
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15197 6.22 (fe): M5 euanaUszananselalunsdanudululduniign (Most Likely

Case) dwsuUi 1-5

svavLdun

I 2

M 3

selaanuauey
assuszaunisal

anAmvunlugy

11,053,750

12,159,125

13,375,038

14,712,541

919N USANT
a 'S =
WA ITRLAZLUTY
a '3
WeuUsyaunsol
aNALTIEN
(Seasonal E&E
Analysis)

300,000

330,000

363,000

399,300

439,230

s1elAannusnisify
Toyauszaunisal -
NINEIUTINVD
anA1 (Total
Seasonal E&E

Database)

300,000

330,000

363,000

399,300

439,230

squsela

7,756,250

19,585,625

21,544,188

23,698,607

26,068,467
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AN 6.23: AN51BERIUSTINUNSTElalunsdlan un1salEgnne (Worst Case)

dmsuldn 1 -5

svavLdun

3 2

I 3

selaanuauUey
aseuszaunisal

aNAWIALAN

1,539,500

1,693,450

1,862,795

2,049,075

2,253,982

selaanuauley
% L4
as19uszauniTal

ANATUIANANS

4,580,500

5,038,550

5,542,405

6,096,646

6,706,310

selaanuauley
as9usvaunisal

anAuuIaing

3,003,000

3,303,300

7,267,260

7,993,986

518lA1NUINNT
IATALazLUSY
WiguUssaunsal
ANALTIAN
(Seasonal E&E

Analysis)

240,000

264,000

290,400

319,440

351,384

s1819anUSN1SLAY

£ L4
voyalTraunITl -

NSHUEIUTILYD
Qﬂﬁﬁ (Total
Seasonal E&E
Database)

240,000

264,000

290,400

319,440

351,384

susela

6,600,000

10,263,000

11,289,300

16,051,861

17,657,046
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6.5 M3Ussaalganglunisreuasnisusmsiemoau
nsUseiiuAlganelunisvienasn1susus vaausem EEC Wunisuszunadludiu
Y99 Ruwsuntnau Arassydlan Andeuvesgunsal Arlddnenslavanysesnduius

I~ v
A150810 LWUNL

= = a A o
BTN 6.24: ANTILLEANTIYALLDYALULADUVDINUNIU

L 10U 031 ntuieu | dnTIRusiou
AUNUNY — ..
AU Juiheou 3 / \fioU /%0
NSIUNITUSS 1 80,000 80,000 960,000
Fvhinaununagns
/ 3 38,000 114,000 1,368,000
Uszaun1sagnen
Lﬁ’]’mﬁfﬂﬁ’mﬂaqwﬁ‘é’m
} | & 2 25,000 50,000 600,000
A3 TALUD NN
Fvhiinanagmsaaia 1 25,000 25,000 300,000
A midnauE LAy de 1 25,000 25,000 300,000
ST TiUTEauy 1 18,000 18,000 216,000
At s uAan ST 2 25,000 25,000 300,000
Euthiluszduius 1 18,000 18,000 216,000
AL 1 35,000 35,000 420,000
nsnAleLues 2 18,000 36,000 432,000
i ifesgideyaguilan | 2 35,000 35,000 420,000
A mihiitayd 1 18,000 18,000 216,000
Fhinsnensyaaa 1 18,000 18,000 216,000
FIMANNN 497,000 5,964,000
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ANS199 6.25: AN ILARNIIIEAYLDUANULADUYDINUNITUBLALNANSUSURURDUL 5 % fal

. U
AU 1 I 2 M 3 I a 5
AU
NSUNNSTUSYNG 1 80,000 | 84,000 | 88,200 | 92,610| 97,241
i finaueuna
) o 3 114,000 | 119,700 | 125,685 | 131,969 | 138,568
EJ‘VIﬁ‘lJiSﬂ‘Uﬂ’]iiL!Qﬂﬂ?
Fvinanagms
. s 2 50,000 | 52,500 | 55,125| 57,881 | 60,775
ANUATINATIALUDNN
Lﬁ’]’mﬁﬁawﬂaqwﬁ‘
. 1 25,000 | 26,250 | 27,563 | 28941 | 30,388
PIANA
ST I
Py 1 25,000 | 26250 | 27,563 | 28941| 30,388
LLAYYDED
Lﬁ’]’mﬁﬁﬁﬂizmmm ] 18,000 18,900 19,845 20,837 21,879
TN auN
R 2 50,000 | 52,500 | 55,125 | 57,881 | 60,775
NVNIIN
ST
o\ . 1 18,000 | 18,900 | 19,845 | 20,837 | 21,879
UseU1dUNUD
ASLENN 1 35,000 | 36,750 | 38,588 | 40,517 | 42,543
nsnAlaues 2 36,000 | 37,800 | 39,690 | 41,675| 43,758
BT Adeseiuay
Joyauszaunisal 2 70,000 | 73,500 | 77,175 | 81,034 | 85,085
AUILAA
A mihiitayd 1 18,000 | 18900 | 19,845 | 20,837 | 21,879
BT AnSnenns
1 18,000 | 18,900 | 19,845 | 20,837 | 21,879

UAAR
AN ABLABY 637,000 | 668,850 | 702,293 | 737,407 | 774,277
s2uA9eeT 7,644,000 | 8026200 | 8427510 | 8848886 | 9291330




AN 6.26: AT LEAAINITANTIANALADUWUULEURSS (U9 0)

149

F98M3 yor1 | :1men | ewgnsliou @) | Audeusiansied
gunsnllaTedly 683,015 | 88,791 5 118,844
dinanu
Gl’]i’]ﬂﬁ 6.27: 61’13'1\‘1LLﬁfNﬂ?iﬁ@ﬁ’m’]ﬂ"]Lé@NLLUULﬁUG}N (ﬂﬁ 1-5)
Andon | Audon | Awden | eudew | Audey
3189119
@) @2 @3) {a) @5)
gunsaledeclddiineu | 118844 | 118844 | 118844 | 118844 | 118,844
swrndeusiad 118,844 | 118,844 | 118844 | 118,844 | 118,844

AN 6.28: ANS1LARISIEAaTLREAANYINSlUNISUSUNS d1usuTN 1 -5

578015 U 1 Ui 2 i3 Va Vi s
RutApuniingu 7,644,000 | 8,026,200 | 8,427,510 | 8,848,886 | 9,291,330
Aassaullng 60,000 | 63,000 | 66,150 69,458 72,930
Aldanedmsude
TawaunUszdunus 1,200,000 | 800,000 | 680,000 | 350,000 | 250,000
LLAENIIFAN
ml,?%auqﬂﬂsmim%ﬂ%’

. 118,844 | 118,844 | 118,844 118,844 118,844
F1UNNUY

Aldfaneiinaudue 15000 15750 | 16537.5| 17364.38 | 18232.59
nenibeane 213,750 | 213,750 | 213,750 181,687 138,937
RUAATIBTITZAURUAU 0 0| 300,000 600,000 600,000
sweltanglung

s 9,251,594 | 9,237,544 | 9,822,792 | 10,186,239 | 10,490,274
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6.6 N13UTTUUNNTERALY
HuduveansUszinaumssunsiudsiuduannsiamisuilsnayuuesien

Wepmnsalauasnsalunisvmlsvesdimduszesina 5 It Tnsudsoenidu 3

nsdife 1. n3dinsduiimben Best Case) nsdinmsdudifrnudululs (Most Likely Case)

WATNTINNSHUEILE (Worst Case)

=

M13N 6.29: M3MENITIEAZBEAIUMLIUIANU NIEN1TRLABEY (Best Case) dm3UY

1-5
s1eazidun 1 2 9 3 ¥ a ¥ 5
9las2197n
LLmJLUQJJ?{%’N 31,294,500 | 34,423,950 | 37,866,345 41,652,980 45,818,277
Useaunsal
éqummmﬂﬁy 15,706,000 | 17,276,600 | 19,004,260 20,904,686 22,995,155
flstuduan
23,382,500 | 25,720,750 | 28,292,825 31,122,108 34,234,318
wALLUEY
Alganeluns
- (9,251,954) | (9,237,544) | (9,822,792) | (10,186,239) | (10,490,274)
YIYUALUSING
Mls1nns
. - 14,130,546 | 16,483,206 | 18,470,033 20,935,869 23,744,044
AU
ﬂ@ﬂLﬁEJijWEJ (213,750) (213,750) (213,750) (181,687) (171,000)
Mlsneusina® | 14,344,296 | 16,696,956 | 18,683,783 | 21,117,556 | 23,915,044
AERUlA DR
(2,868,859) | (3,339,391) | (3,736,757) (4,223 511) (4,783,009)
yaAa (20%)
ﬁ’]li?j‘l/]% 11,475,437 | 13,357,565 | 14,947,026 16,894,044 19,132,035
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15197 6.30: ms1euansIvazdenuiilsuiayu nsdin1sRuiiaudululd (Most Likely

Case) @Sl 1 -5

s1eazidun M1 2 M 3 M a M 5
s1elasIuan
LLﬂQJLUZyJﬁ%'N 14,403,250 | 22,528,000 | 24,780,800 27,258,880 29,984,768
Uszaunisal
ﬁunummﬂm 6,647,000 | 11,012,000 | 12,113,200 13,324,520 14,656,972
flstuduann
7,756,250 | 18,810,000 | 20,691,000 22,760,100 25,036,110
wAULUsY
Atganeluns
- (9,251,954) | (9,237,544) | (9,822,792) | (10,186,239) | (10,490,274)
YNYWALUIINS
Alsannnis
. - (1,495,704) 9,572,456 | 10,868,208 12,573,861 14,545,836
PN
aonLD8dne (213.750) | (213.750) | (213,750)| (181,687)| (171,000)
ﬁﬁliﬁ@uﬁﬂﬂ’]@ (1,709,454) 9,786,206 | 11,081,958 12,755,548 14,716,836
AMBRULDR
01 (1,957,241) | (2,216,392) (2,551,110) (2,943,367)
yara (20%)
fnlsavs (1,709,454) | 7,828,965 | 8,865,566 | 10,204,438 | 11,773,469




M13NN 6.31: MTMEAITIEAZBEAUMLIVINNU NSEINTRUELE (Worst Case) 13Ul

152

al

1-5
s1eazidun M1 2 M 3 M a M 5

s1elasIuan
L.munga%f'm 12,185,000 | 18,188,000 | 20,006,800 28,607,480 31,468,228

Uszaunisal
ﬁunmmmﬂm 5,585,000 8,585,000 9,443,500 15,446,500 16,991,150

Alstuduan
6,600,000 9,603,000 | 10,563,300 13,160,980 14,477,078

wAULUsY

Atganeluns
- (9,251,954) | (9,237,544) | (9,822,792) | (10,186,239) | (10,490,274)

YNYWALUIINS

Alsannnis
. - (2,651,954) 365,456 740,508 2,974,741 3,986,804

PN

aonLD8dne (213.750) | (213.750) | (213,750)| (181,687)| (171,000)
flsnauinnie (2,865,704) 151,706 526,758 2,793,054 3,815,804

AMBRULDR
0 (30,341) (105,352) (558,610) (763,160)

yara (20%)
inlsans (2,865,704) 121,365 | 421,406 | 2,234,444 | 3,052,644

6.7 nMseswimslanvesRuuuasnisldiv

L UAIUNLAAS IALTAUD 1 UN TE AR LRI TULAT DI TIADUANTUINUIULER

ANIUENINITRUVBIUSEN EEC Inanusoanidu 3 nsaife 1. nsmn1siunmdey (Best

Case) nseinsRufsianudululs (Most Likely Case) wagnsdinisidugiug (Worst Case)



AN 6.32: ANSLARNIIIEAYLIUAIUNTLLANUAR NSINNSHRUALEYL (Best Case) @1usut)

1-5

153

a

a
Yavaen

ASBLARUER
1ANT

AU

Mlsgws

11,475,437

13,357,565

14,947,026

16,894,044

19,132,035

ALARLIIAN

118,844

118,844

118,844

118,844

118,844

pantlUedng

213,750

213,750

213,750

181,687

171,000

enpnUyINg

(-213,750)

(-213,750)

(-213,750)

(-181,687)

(-171,000)

YSunadule

2,437,331

2,820,031

3,164,830

3,593,731

4,089,556

PunS3ule

39

(-2,437,331)

(-2,820,031)

(-3,164,830)

(-3,593,731)

SWNTEUARY
an 9NN

ALliuu

14,031,612

13,859,109

15,410,669

17,441,789

19,746,704

ASZLANUER
NNNTAIYY
WLFUNSNE

0179

SUNTELANY

anlunsamu

AT
1ANISIAM

Ruyu

[%

Winanludun

U

SUIATT

(-600,000)

(-1,200,000)

(-1,200,000)

WinanluRunu

euduna

SWATHUARY
ANAINNITINYN

Runu

(-600,000)

(-1,200,000)

(-1,200,000)

CRERRER))
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AN 6.32 (F19): ANTILENITIALLDYAIUNTLANUER NTUNNSHUALLEN (Best Case)

dmsudn 1 -5

< <

eazidun o 1 o 2 M3 I a W5
ASZLANUER

- . 14,031,612 13,859,109 14,810,669 16,241,789 18,546,704
GEEIEERRNET
ATTLARUANAY

0 14,031,612 27,890,721 42,701,390 58,943,179

979
ASTUANUERN
1 14,031,612 27,890,721 42,701,390 58,943,179 77,489,883

A1 6.33: AITNLANITITAZIDIAIUNTELARUER NTainsRundaudululs (Most

'
a

Likely Case) @usutn 1 - 5

Teavidun o ¥ 1 ¥ 2 ¥ 3 I a Vil 5

ATTUARUANIIN
AR
Mlsgws (1,709,454) | 7,828,965 8,865,566 | 10,204,438 11,773,469
Andeusen 118,844 118,844 118,844 118,844 118,844
GWE]ﬂLﬁEJﬁ]"]EJ 213,750 213,750 213,750 181,687 171,000
Penonbedng (-213,750) | (-213,750) |  (-213,750) | (-181,687) (-171,000)
Usunmdtula 8,570,931 | 9,149,941 9,639,351 | 10,218,127 10,756,703
uNBRULADI 0| (-8,570,931) | (-9,149,941) | (-9,639,351) | (-10,218,127)
FUNTEUARUEAR

o - 7,194,071 8,526,819 9,473,820 10,902,058 12,430,889
NNTANTUNY
NILLARUAAN
nsaULY 0 0 0 0 0
Aunsndnnng
TINTTUARUER
lumsamu ° ° ° ° °

(m15195MD)




155

A1599 6.33 (619): ANTILAAITITAZLDIAIUNTLLARUAA NTanTRunTanudulUld (Most

Likely Case) &

o

SR 1-5

a
YavLYA

I 1

nsLAduEn
INNITIAM

Runu

(%

WizanluRun

Y

SUIATT

(-600,000)

(-1,200,000)

(-1,200,000)

Winanluduyu

ekutuna

saunssuaty

ANINNTSINW

Runu

(-600,000)

(-1,200,000)

(-1,200,000)

ASZLAUER

qnduszdnnm

7,194,071

8,526,819

8,873,820

9,702,058

11,230,889

ASELARUAAAY

NPk

7,194,071

15,720,890

24,594,710

34,296,768

ATTUARUENEN

I8l

7,194,071

15,720,890

24,594,710

34,296,768

45,527,657

AN 6.34: AN 1LANISIEAZLDUAIUNTELANUARN NTEIN1TRUE e (Worst Case) @115ul

15
Tvaziden fi0 1 I 2 I 3 I a Vi 5

ASELARUANINATT

ftiuanu

Mlsans (2,865,704) | 121,365 | 421,406 | 2,234,444 | 3,052,644
Adeusnan 118,844 | 118,844 | 118,844 118,844 118,844
nenidedng 213,750 | 213,750 | 213,750 181,687 171,000
Srenendede (-213,750) | (-213,750) | (-213,750) | (-181,687) | (-171,000)
Usumsula 0 30,341 105,352 558,610 763,160

(CRERNER)
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AN 6.34 (F19): ANTILENITIIALLDEAIUNTLLANUER NTUNISHRUELE (Worst Case)

dmsudn 1 -5

neaziden 0 I 1 I 2 3 U 4 W5
un193ulaa3a 0 0| (-30,341) | (-105,352) | (-558,610)
SWATEUARUERA 970

o - (2,746,860) 270,550 615,261 2,806,546 3,376,038
A1SANLNY
ASTLARURAINNANTS
asuLindunng 0 0 0 0 0
179
TunTELARUER Y

0 0 0 0 0

N1589Y)Y
ASTLARUEANANS
IMITuUU
Lﬁuaﬂiuﬁuﬁﬁmmi 0 0| (-600,000) | (-1,200,000) | (-1,200,000)
Winanluiuny 0 0 0 0 0
euduna 0 0 0 0 0
JWATTUERUENDIN

.\ 0 0| (-600,000) | (-1,200,000) | (-1,200,000)
A15IAMRUYY
nIgUAUANENS

. (2,746,860) 270,550 615,261 2,806,546 3,376,038
U531979
ATLLARUAARLIIN 0 | (2,746,860) | (2,476,310) | (1,861,049) (254,503)
nsehatuananly (2,746,860) | (2,476,310) | (1,861,049) (254,503) 1,921,535

6.8 NS AATICVNANDULNUNNNISHUTRALATING

1ATIN19N1SIAFIUTEN EEC (Experience & Egagement Concept) 911a USEN?

USnwsnumsasnuszaumsaluagnisilausiulviiugnen fay

9

a

<3

UAFIUNNAITEUTINEU

899U 7,500,000 duum IngdnanouwnunIen1sRiY 5 Tndeanamuasausn Imlsgvs

wazAlsannIsANdUIUE SN 1 - TN 5

[

=
NU
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fnlsqns 1 W 2 W3 U 4 s
nsdiRDey
11,475,437 | 13,357,565 | 14,947,026 | 16,894,044 | 19,132,035
(Best Case)
asdinfiaudivly
1&51' (1,709,454) 7,828,965 8,865,566 | 10,204,438 | 11,773,469
(Most Likely Case)
nsdlgue
(2,865,704) 121,365 421,406 2,234,444 3,052,644
(Worst Case)
M99 6.36: ANTILARSIILTIINANTANLNY dwSUTR 1 - 5
Mlsanms . -
NN 1 I 2 I 3 U4 U5
ALHUU
nsdlmden
14,130,546 | 16,483,206 | 18,470,033 | 20,935,869 | 23,744,044
(Best Case)
asinfianudivly
‘l.ﬁ’ (1,495,704) | 9,572,456 | 10,868,208 | 12,573,861 | 14,545,836
(Most Likely Case)
nsdlgue
(2,651,954) 365,456 740,508 | 2,974,741 3,986,804
(Worst Case)

6.8.1 s¥8¥LIAAUYU (Pay-back Period)

NFUATITINARDULNUNIINITHULAENSATLIMNMLSIINAsALTuwUS s UTgy

v A

URUAU 7,500,000 &MU agfedldssuzuuminlinsAunu 9vavidennadl
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528%LIA1AUYU Pay-back Period

nsaiABey (Best Case) 19 3 ey
nsdifienandululy (Most Likely Case) 27 3 iiou
nsdigue (Worst Case) 6 U 7 whou

6.8.2 M3AwIYaA1UIqUugns (Net Present Value: NPV)

nguesnsanauls nsewlnyaUagUuansiu win NPV danduuin Aanisaas

gausuN1samUlulATINTIUY wiviin NPV denfinau wansdnfianisasufiasnisamu

M3197 6.38: A euansyad1lagtiugns (NPV)

PL<T . nydiifen | nsdfitanuadululs nydidug
yaA1dequugnd NPV
Best Case Most Likely Case Worst Case
"f]ﬁ 5 35,824,790 11,295,386 (7,255,579)
"?Jﬁ 10 65,660,881 29,655,916 6,808,873
ﬂﬁ 15 84,971,630 41,539,361 16,994,522

6.8.3 s WanaUUNUIINNTaUN1ETY (Internal Rate of Retumn: IRR)

MITNN 6.39: MITNUAASATIHARDURNLIINNTAUNELY (Internal Rate of Return: IRR)

SNINANBULNUIINATG
amunelu (RR)
351

nsdimden asdiftirudululy Asdigue
Best Case Most Likely Case Worst Case
166% 56% 13%
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nsdimdey | nsdfisiarudululy nsdigue

Best Case Most Likely Case Worst Case
Pay-back Period () 19U 3 1hou 27 3 1hou 61 7 hou
NVP (um) 65,660,881 29,655,916 6,808,873
“?Jﬁ 5 35,824,790 11,295,386 (7,255,579)
“?Jﬁ 10 65,660,881 29,655,916 6,808,873
lﬁjﬁ 15 84,971,630 41,539,361 16,994,522
IRR (%) - U7 5 166% 56% -13%

aunanauinunsiuYedaTIMsinfgsianysnyinisaieuszaunisaiuagnsil

gz tasanislituanlunsandugsiadudlng dauseldansenviediulngesd

! a = A a A = a o aa &
nansenulaenssiegsia ddunsdiissfaiszeznatlunisfiunuaindunindlunsainduly

lpannian 2 U 3 e yad1Uaguu 29,655,916 UM wagdunIHanauknun1elu(IRR)

WU 56 % Lafa15u191n9AU s NaUdUTINAUra ea1uLaD AzuladlasIn1siaau

winzanlunisamu WugshealduanlunisUszneugsfann anudesgeann wdl

NARBULUEN
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7.1 unagumside

7.1.1 @5UNan1s3ae

N15ANIITY 1509 N NMSANYITTAUATUNTUYDIGNANEFBATIAUA
- U Aa a o e a a = = ¢ o v
dlotlneuseiudin Usun nsdifine UseAvsnanisdearsnisaaiadisUszaunisal in

LPNaUDINITANYILALIATIBNNGUAIBE NTINIINUATIUIY 478 AU IINNFUFAIBEN NEY 2

| vaa a

s A = & i o, P I ovan Moy 4 Y a
nauyiiuszaunsel Aedadunguidugna waznquinlilativszaunisalnislduinisnis

ARV

1% Y a o

iUseAudin Aenguildldidugnen v vsenidledlneysyiugie Tnefvuntisengszning

£ (%
Yo a

Yauld 56 89 U 25 anunsoagulansil
7.1.1.1 @il 1 : amFnneideyamluduussmnsemans
naINAsAnmfeyaLUUIAULUUAB UL RIS SR ungusetng
478 e wugReuRUUas UL Iugnives UitideslneussiuTin drusnniduiwene
91y 36 - 45 U 509913 018 25 - 35 U dudnnaniunnausa dnsAnwiseiugendi
3 ke

USyay1es Torwwnddnauensy uazgsnadiudd Isielaade 30,001 - 50,001 vnauly

Tuvausidnouwuvaounuilldladugnives vidndedlveyseiudin

Y

1 a

druannduwanda fong 25 - 35 Y 50509l 01y 36 - 45 U daunnanunnausa 3
nsAnwsERUYSIeT dendnndnauenyy wargsiaduds I5elaade 30,001 -
50,001 ymTuly

[y

7.1.1.2 duf 2 : nemTleTIEitoyaseAunsilusyaun1sal (Customer
Experience) Milne Usem Weodlvguszdudin 411

HANNTINANYITBLAGUSEAUUTEAUNTAIVRINGUMBENT WUTERaY

A g v au oA U aAa A ) Y}
wuuaeunumidugnaves useniladngyseiutin dszdudszaunisallaemislusyivg
(ARaY 3.82) Inell AMUNISUSANSNAINITUNE Lﬁuﬂaﬁaﬁdwa&iaﬂizaum':?ajsuaaqﬂé’w 1170
ign (Aady 4.38) 5998907A0 AUTBLASIURINSIAUAT (ANady 4.36) AunInanyal
& ' ' A % @ a A g Y a o

WUSUALIANNEY (ARG 4.04) Aruanuduiing wazn1sdunliusnsvesmdney
(Fade 4.02) sudelavaunreg wagnsussnduius Naunsanegegnan (Anade 4.00)
AutImainfleya uazU1Ias (ALede 4.00) AUTEEZIIA1TEABENITIUUINNS (ALRRY
32.97) AUNANTTY WALAIDIWIANUALAINTLIINTOSUUSNNS (ALREY 3.92) AUNINTIUN

AUNAUIY UaZNSOUAOSNUIUN (Aade 3.91) AIUNITWAINIY KAZATNENYAITES
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WU (ARAE 3.83) AUNISNULTILAINITURLAY wavansuselevd a1n wWiadlvne Smile

aa v

Club (ALady 3.59) AMUNTTUIAMNUANAT kaznauselevivainsinUseAudin uazdne

=

AUSMS (Anady 3.52) Aunisiuiieanuvannvatglundasdoe vesu3en Weslne

[y

Useudin (Aade 3.52) mMunisueniananyaaabnaminaeldusnisiuseiuain fu

& a

a o S v Aa ! a 1% ] A a o
UsemidlatingUseiudin (Anade 3.17) wagdunsnuiiuanuiinwes usen / auduinig
(Anady 3.17) audsy

TuduvesneunuuasununbildidugnAves viemidesngUseiudin
wu3 nguilililugndndseivussaunisallnesauluseduiiunans (Aede 3.32) fewdu

! A an oA oA vy Y o fu aw A U A \
Anadellgedn Wesnnngunldlaldugndriiusraunisalivuiun Wesdlveyseiuiin
Wntin wazlafansaneavidunluuiazUadeavdimadayussaunisalvasgnal wuil anu

a 1Y = a & o &, o ' ¢ Ay vy g
MIVINITEINI5NY FapuAniunsziuladendmaneuszaunisalvesnguitldlaidy

o

v N ! =~ A v oA ! 1y ¢ a
ANAN WINNER (ALRRY 4.01) F0I8INAD AUFDlAYUNRY LagNTUTETIENRLS Ndunse
= 1 i ‘:4' y oA a v ] a Y | Y = v
PRINARNAT (ALARY 3.96) MUTBDLALIVDINTIEUAT (ANLREAY 3.90) AUTDININUIIVDYA

WALU1IENS (ALRAY 3.75) ANUSLELLIANTaABENITSUUSNIS (AR 3.69) AMUNISHAINIE

'
a

uazAnuaiueantinay (ANlnde 3.68) MuAINTsy LArAIENEANNATAINTEIINITESY
Y33 (ALadY 3.56) fumnanuallususLisatgy (Aiede 3.47) sunuduieg way
MeBuRlfUIMsvesiing (Auads 3.41) Fufanssuflaynaun wagnndumefimusiusi
(Auade 3.35) Funsnuiiufanssuiay uazdnsusslewd 910 Wedlne Smile Club
(Awade 2.89) Fumanuiiuaniuiines U / quiuinis (dads 2.84) druntsuie
anuvannvianglundniag vesuiem Weslneusziudie (Fiade 2.51) fMumsuenid@ain
yanalndiagliuinsviussiudin du uvisnidedineussiudin (Aiade 2.46) wagiu
Ms3uitemnuduen uazsnaUstlovivonsiUsiulin wagdnsAing (diady 2.43)
AUAPY

nansNAnmdeyaiusziuUsTauMIsiveanguiieanu s

Waulaan Anadevesgnailodneyseiuiin dsvdulszaunsaliunsaualae sl

'
v Al

JzAUga NRade 3.82 Inefiusuinuddgidwaliinssaulszaunisalluszivgade 1.o1u
NFUINISURINTUE 2. FuTaidsswaznmdnualiusunnugy 3. aueududios 4.
Aanssufiaynauny nsdumesmugiug wazandeyanliainnaudiegaiiiugnaniu
avviouliteanudnsavesuitniliealveyssAudin Ndanuusndrsainuisndu tneldau
< 1 12 4 b4 LY U 6 o 14 < d‘ =] v dl Y Y
uTaunsaveseAnseuMsasduiusiugna (CRM) Wuasesilonsasneildaiianin

KNTULAZN53dIUII (Brand Engagement) UavasuiliuszaunisalgnAn (Customer
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Experience) og1sasauaqu fe “ieslne dludadu” fueunavesnuuudnsuseloviling
fulalaladvesgnAtusiaengu aevioun nan valhuTUARIIAILETY

donPaaItuLLIAA Schmitt (2003 $19lu Fu3nd usauauna, 2549) Tnunan
1 Uszaunsaignén (Customer Experience) uszaunsaiiinseguuitugiuvesaride
31 p9ATILIYsEAUNSal (Total Experience) Wuiilavesnisihlugnisasiesninusdndud
fiilefutazdunruvesangloauuniiu (Emotional Attachment) fizidealoaszning
anfuazssialiesnaudaussidlussssdunarssoren esdmmuisszaunisoldunafiavan
NnAmUsETUTRIgnAIY MITiuFdusTus (Impression of Interactions) fignAniinis
Ansiofunsusmsugaduia (Touch Points) uay 355 Tavmasd (2550) naninuitely
fulalfdgnénfinnadadodudviouins wiivssaunsallumsasounsesdudiuasiin
anufsnelanasansliving uarliiAnnavhegafonnuideulansmsuagiinuindlu
M3IAUA (Brand Loyalty) ag1amileiniu uaznieudenuuennoiuausoutislmnly
U3INsmeAunilla (Pride)

7.1.1.3 @ 3 : Nan1TUATIENTBYaTEAUANLENRLYEIgNAT (Customer

Y Y

o w

Engagement) AU US®¥W Llodlngusznutia 911

NSANNTERUAILKNNILY (Customer Engagement) Usenaulusie 3 dwu Ao
1. dwanuwediu wazlilalunsduaiegiwsindt (Vigor) 2. daunnujun wasldlaluns
Aurn (Dedication) 1ag 3. @UVIN15id1UTIU (Participation) FNan1sANYIRITIEAZLIEA
malull

| ‘:4' & % a4 o a v 1 1

d1uil 1 Wuesdusznauves ey wazlilalunsdudogiasinad
(Vigor) Aoduvasnuilndn wazanuidila (Cognitive) wuin usevillasineusziudiig o
< a % v Y v v . . 5 1 Y] 1 Ve 1 YR 1
Junsdusuwuududeslald (Intangible Service) U nquditega3dndt Yadevidewmasie
ANUKNTUYBIGNAT FaduanSTiey waznauselevivesnisviseiuinniian (ALade

12 [y

4.21) F9@EennasINULUINIIUSIiladlneUsenuddn Nasre@nsuselovdlinuanndn

'
LY = aa 1

WIaRNYUTEAUAIR agauanndaniiewieguninenulanaled wu diuanguils

lawas Fouth viowdien guam avasdl Wudu sesaunde suanunsiosoiuves
wilnaulunishauinsungnm Lagusn1smainsena deaseniuyniuvengugna
(AagY 4.14) nquetege3andt UsEn Wedlneuseiudin \Wunsdumifinuudunss
wazdanunieuanealunsiiusnig (Auede 4.02) Uem Waslnguseiudin vilignan

i a Y W o ¢ = U Aa A
aunglaae (Aady 3.90) nqudtegainaztinds uillsalngUseiudin Wududuusniaye

WaAIN1SYNUTEAUTIR (ARaY 3.83)
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gl 2 Wuesdusznauves Anuvuw wazldlansndud (Dedication) fie

Y aa

druresruidn (Affective) wudn UsEm WisdlvedseAudin WWussduandfianssy

d' v % 1 Y 1 Y 1 a = & 1 a
dunauu 'Vlﬂigﬂiﬂ,%ﬂ%jﬂﬁnﬂﬂ']\‘l@ﬁﬂﬂL?J’]i'lll (ALRAY 3.62) BIUUALARYFIERN WALIDIAIUT

Y 9

A IS

Ao TavEAwine uarifanssuduasunisuneiiaulaaue Ansequlvingusiiogng

R8N (AWRRY 3.60) ANNFUNLTUINIT (ALade 3.60) ANUQTTlaNvUseiuddniy

1 a A

a o ! a % yee 1 = o v o Y a
UsEN (ALRaY 3.42) LLaSWWUﬂUWNEaﬂfJWWUL@QNﬂmﬂq AR LUAMUTZAUNU UTEN LN@QI‘WEJ

Y

Useiudin (Aede 3.21)
dufl 3 JussAusznauves nsildausiu (Participation) AodiuvesngAnssy

(Conative) wuin nquditeenainazwdsaiausiuzlunsuTusslatuntnau naalasu

U

U3Ms (Aade 3.62) Fadurtedeadn wassesaaunfe nmsaueanufndiuluddseans
WA (Aade 3.53) NMItduTNfInTsuduESuN1TUIY Y3eNaNTTUgNAEUTUS (Aade
3.35) Myaauauntnnuislusludu wuudsziulnge viednsiiaesae) (ALade 3.28)

waznsinluiidausin mevesnnenisaeansoue Wy Facebook Liuled wse Twitter 1u

|
A 1 a

Ay dradedosiian Aadede 3.21

MUY Na9INN1TIATIzvsERuUAziuLluAnINNg 3 aadusenaundnasy
Y oA (v d' I [y} % a a & o [~1 v Q" Y
loflsgruazuuuaivagluseauunn lnsnme auansusslevd Smaduladenlasu

AZLULLAAENER UINNIIUTLAWTDINTIAUAT LasNISHEIUTIN UAZIMINTIUNAINDNE 92

[
o v w a

I3
WUUTLLUAPAIU

o

a a

1. Uszliudiu oideuainsndui, AManvalkusuakiiniug, ans

Usylevl ﬂ??ﬂLL%QLLﬂi‘QﬂJ@QG}iWaUﬁ’], ﬂ’mauammﬁmﬁu, nsfnsNYNEsuardesaulal

= 1Y < o v

NUINAUIIBENNH 81g 25 - 35 U TseauanuWiuuInnd nausieg1aauag ity fey
2. USEIAUAU USN1SMAINIS918 AUEIEIUIEANNEZAINTENINTOTUUINTT

AuRINTIUNIINMIAEIRTIAEITET AuANLTMNTVeIRNIIEUA WU N 1TId g

= [y = N o [

36 -45 U d5gsuanuiuannndl nguiiegeduseelidedday

o

¥
S = %

3. nquieganiiony 46-55 U uay 56 VUuly Tssduazwuudlngosni

' '
oA o o aa = Y

naueYIBwaniiey way desnineglidudAavneada Janguiiegieniionguinli
L o dl

ANNARAUANIUNAY Wudy

7.1.1.4 @R 4 : nanITIATIEINAVRIANIUENHUVRINAT (U USEN Wadlny
UseAudin 911n Usznaulume 2 @ laun dumnudng (Loyalty) wagnisuense (Word

of Mouth)
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nansnAnwdeyaseiuaLynfuveInguieg UL UUas UL
gnénfiszaumsaliu visnisledlnedsefudin wui gndndaedeseiuauing
(Loyalty) waznsuensio (Word of Mouth) Tnesasiluszsutiunans Ineiianades 2 dw
Wiy 3.36 TeiiilefinnsanseasBeauuusuundau wuingnAndianadeludiuvesns
uansie (Word of Mouth) Inssaluseiugs firiade 3.46 InenanFideuszneuluse
D3AUsENEY 2 du Fail

daudl 1 dupnusnd (Loyalty) ﬁamﬁmmmﬁﬂﬁmﬂwqaﬂsimﬁlﬁwﬁumﬂ
AMIAMNNNTUINS NUI naudiegeinasAnda UEm WiedlneUseiugin iWududuwsniaue
Hodpdldudnsusefudin Tnslidnedvanniigawiiiu 4.21 sesasnfe fimsyafeuien
SoslneUseiu@inlumud iWevnruruyanadus (Aeds 3.22) nausegreinuugiiily
fau THusmavhuseAuTan vie dhiufanssusingg idatulee U3 eslneUssiudin
aElaNe WU NINTTNALESUNITVIE AINTTUNAEUTLS v3e Aanssudng Weslne Smile

A v

Club (Ad 3.20) wazwaditiosdianosuniseenlusludulmie vieufninauuulseiu
Tvalq Tueuan nqusednsavaring viietootauiueu danadelussiuuiunaned 3.00
downmeisfudiainyuiissesafousiilussezen wenwionniifing
WauuasmuanIunnesEILYARa LWunsiiyss N15ooNRY MsuRLvALNSea N3
THloanndound

druil 2 drunsuensie (Word of Mouth) wuin gnéndidniadesedumsuen

sla (Word of Mouth) lnesidluszduas Aadewiniu 3.46 Fanguélatneasenuism

a4 U aa & ) | Ao a a a Al | o
dedlveyseiugin Wunsaliegneialunisuinis lnelidnadegeigaminiu 3.62 sedadun
Ao aenLuziuanel teunseaulnada THusn1svUTeAuTin BIoI5UAINTINAN)

!
= Na o

fiantulne U3t WedlneUseiudin (Al 3.60) nquiegsesnayyndedediftugsu
Tunsvisefu@in Auudsm dedlneussiudin (Aiede 3.60) uazAnadeliosiigade
oenuurthliiyaaadu 1U3nsvhuseudin viedhsiuRanssusieg ddndulay v
iaalneUseiudin

uonanil MnramsAnyIvaIedmutoifieriiiuiaula anmsiaen
ANETUSTEMINg AedssysuUsraunsal AeABsEAumLLNTULAzANSTidILT
AadesERunmAnALaznUBnse fe anduiuduuuiiiodu (Pearson’s Correlation) lu
MamAudIRLSTEINuUs anmsindiwudn Anadeseiusraunisaliads Anade
syduAMuyniularNsTlduT warAadessiumuinAuasmsuende Jauduriusly

\F9UINDEN9UIN mﬂﬁﬁa;ﬂamﬁm@hmmé’mﬁuéuamﬂﬁlﬁudﬁ MNHUIINAYIEANAYBIUTEY
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v Aa v (%
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3
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anAduaudnats )Customer Centricity( gnsusuwsisliunziuaiuynna

Y
1

(Customization) Inglinnudfgyivyuuesninneuen vseauanvasgnaAndumedn
(Outside in) Bsudsmilesineuszsiuiniinudunswudeyanimdiiusiugni JCRM
Database (Wlsidianudilagnénegnedinds uasthdeyavesgnénumisnagnsaudlundey
funagnsnismanidealseaunsalandn )Customer Experience Management :CEM( e
aaszaumsaiiiniuladidladuesgniliesninisgn Uitmidledlneussiudindelsin
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&
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LazATOUATI Teteaduaiininyganuiiusieg MeuenvieaFeularaiesn LAy
aUEjumEfLumaUﬂ%ﬁ 9191 N15UAAY Disney on Ice , Genius Camp, Family day Judu uag
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7.1.2 Toiausliug
7.1.2.1 msnwfisdnludunualddnderuaaiiu wasaudeanisves
Fuslamfenfuuszaunsainguilandeanis e deyafildsunnusulgsiannnagns e
as9euldiUTeumednunisudetuinniy
7.1.2.2 msfnwiiiudusonsdumuaiigunimieriunagmsnisaing

Uszaumsal Aldanudilanesiuanm unaielszaunisalivenazanunsaevuglagnem

7.2 unasunegsne
7.2.1 #5UNan19§InNag
U3 EEC (Experience & Engagement Concept) 1n15319uaugsNvlugUluuved
U%ﬁ%ﬁﬂ?ﬂmﬁmﬂﬁia%wizmmiaﬁaﬂﬁﬂLLazmsﬁa'aui'am (Experience & Engagement)
W‘Ui‘”ﬂ’]ﬁlﬂaﬂ‘ﬂﬂﬂi“ﬁ‘uﬂ’liiﬂmﬂuﬂ’ﬂﬂi‘m& wazlenaiid (Positive Experience) \Wasy
vimuadBsaulilunanedudeuin wnzaunaonyngian (Seasonal) wazasanulad
dladvesiuslon Wesnusraunsallilddesfianssuviomgnisalanusyitlafiadsty

o

dmSUTIIAYY UAEARUAnTUNNIIATIWEIZEN AssRNdenIsaulailalndues

¥

AUsln wagnelifaviruafidauinauinanusnuazgniuiunsduaiy lugaaden

e

¢

fuslamdenlidreifioszaunisal uaslviruddnyfuuszaunisal auAndumsudi
3031 “nsuslaraugluiunisairedszaunisallug (Experience-led consumption)”

weagiuflensulandmudesnmsvenivewmsdudiifesnadrdsuilnaluga
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